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VGM revenues edge up
By Paul Tash
Montana Tavern Times
Fueled by growth in six of the
seven most populated counties,
video gaming machine (VGM) revenues recorded a small gain
of about 2.1 percent in
second quarter of
Fiscal Year 2020 over
the same period a
year ago, according
to preliminary figures
recently released by
the state’s Gambling
Control Division.

Revenues totaled about $15.9
million for the second quarter,
which ended Dec. 31, compared to
$15.6 million in the second quarter
of FY19. The second-quarter total
represented a 2 percent drop
from first quarter revenues of $16.2 million,
the highest total ever
recorded for a single
quarter.
Tax revenues have
returned to high-water
levels seen in 2008, just
before they plummeted by

more than 20 percent from 2009 to
2011, when an economic recession,
smoking ban and other factors
hammered the industry. Industry
representatives point out that
although revenues have
recovered to 2008 levels,
expenses have continued to
rise in those 12 years, leaving
operators with very slim margins.
“Continued growth in VGM
revenues is a positive sign for
See REVENUES Page 7

Lottery closing in
on betting launch

Concession policy
still has attention
of MTA committee

By Paul Tash
betting takes place inside a licensed
Montana Tavern Times
establishment.
At press time, 164 operators were
McKee said crews have been
officially licensed to offer the Montana
installing the communications beacons at
Lottery’s sports betting prodsites throughout Montana since
uct, and they might be able to
mid-February, and that work
actually do so by the end of
involved much fine-tuning to
the month.
ensure everything works propStarting the week of March
erly.
9, crews will begin delivering
“We’ve been dialing that
the betting terminals to
in,” she said.
licensed operators, said
The training will detail the
Jennifer McKee, the Lottery’s
necessary reporting to the state,
communications manager.
as well as general information
Following terminal installaon sports betting itself. McKee
McKee
tion, training for the operators
said operators don’t need to be
will take place, McKee said. When the
experts on sports betting, but should be
training ends, the betting can begin.
able to answer some basic questions
“When the crews leave, those termifrom bettors.
nals will be live,” she said.
“They’ll be able to meet the cusThe location-based system involves
tomers’ needs,” she said.
a terminal hub that bettors can use
The betting process won’t be diffidirectly or via their mobile phones that
cult, she added.
connect to the terminal. The system will
“Montanans will pick it up right
use “beacon” technology to ensure all
See BETTING Page 6

By Ed Kemmick, Montana Tavern Times
The Montana Tavern Association’s Legislative and
Gambling Committee met for two hours in Helena on
Feb. 19, then continued meeting through the lunch
hour and into the time allotted for the Board of
Directors meeting.
It needed the extra time because just one subject –
proposed revisions to the state’s concession-agreement
policy – consumed more than an hour and a half.
Ultimately, the committee was in broad agreement on
most of the revisions and voted to authorize the use of
MTA funds to hire a lawyer to provide in-depth analysis of the proposals.
All of the MTA positions eventually will be taken
to the Hospitality and Development Association of
Montana (HDAM), so the two organizations, together
with the Restaurant Association and other industry
groups, can come to a consensus on what changes are
needed in regard to concession agreement policies.
On one key portion of the policy, the committee
agreed to support allowing up to three concession
agreements per liquor license. It also agreed to support a commission – a term the MTA prefers over
“revenue sharing” – of 50 percent. That means the
licensee and the concessionaire would split the revSee POLICY Page 10
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Hi-Line TA charity event ‘splendid’
By Paul Tash
Montana Tavern Times
Splendid, indeed.
The Hi-Line Tavern
Association's Annual Charity
Event Feb. 10 in Havre's
Duck Inn carried a “Splendid
Get Together” theme, and the
local tavern group delivered.
The event attracted a large
and enthusiastic crowd of tavern owners and supporters.
They were treated to the
always-delicious buffet dinner
offering a variety of items,
including butter herb
salmon, tequila lime
chicken and choice prime
rib.
The event featured a
silent auction, live auction, a one-hand poker
table, a Plinko-game,
several raffles for cash
and prizes, and the traditional 12-seat fundraiser
– all in the name of charity. Emcee for the event
was Doug Denny, assisted by Tom Farnham of
the Havre Eagles Club
and president of the HiLine Tavern Association.
Farnham welcomed
the dinner-goers with a
thank-you for coming out
and supporting the many
charitable causes in Hill,
Blaine and Choteau counties
that benefit from the HiLine Tavern Association’s
generosity. He also introduced local legislators, government officials, and other
dignitaries who attended the
gala.
Winning seats at the 12seat fundraiser were Gusto
Distributing, Shanty Bar,
Golden Spike sports bar, Havre
Distributors, Master Sports (two
seats), Mint Bar, IGT, Bud
Borlaug, Holland & Bonine funeral home, Debbie Davey (11th seat
raffle winner), and Jacob
Anderson (12th seat auction).
Master Sports took home first
prize and $2,000. Second place
and $1,200 went to the Shanty
Bar, while the Golden Spike won
third place and $800. The other
nine “losers” took home $150.
As always, the real winners of
the night are the dozens of charities that the Hi-Line Tavern
Association donates to with proceeds from the charity dinner.
Besides President Farnham,
officers for the Hi-Line Tavern
Association are Kodi Peterson,
vice president; Lance Johnson,
treasurer; Michele Denny, secretary; and Will Devries, MTA
director.

Paul Tash photos

JACOB ANDERSON, top right, takes aim in a game of
dart poker as Ariel Secora urges him on during the HiLine Tavern Association’s annual charity dinner Feb. 10 in
Havre. Rick and Tami Carlson, above left, of the Duck Inn
take time to pose while perusing the silent auction items,
and Grayson Winsor, above right, representing Master
Sports, collects $2,000 as the grand prize winner in the
12-seat fundraiser with emcee Doug Denny in the background. Sean Bixby, left, of the Inverness Bar and
Supper Club, is the excited winner of a travel package.
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Tax-payment process more efficient
By Anne Gerken
GCD Communications Specialist
Across the nation, it is tax season. VGM
tax reporting, however, is a regular occurrence for gambling licensees across the
state. March 31 marks the end of the third
quarter. That itself is not very noteworthy,
but at Gambling Control, we are
excited because it will be the first
quarter since the rollout of changes
to the tax estimate process that we
have been working on for the last
year.
Over the last several months,
our compliance staff has been
working with our programmers to
change the database to create a
much more efficient method of processing VGM tax payments each
quarter. Of note, licensees will see
that once they submit their end-ofquarter meter readings, a tax estimate will automatically be issued.
Until this change, tax estimates
were run on the 7th of the month
(following the end of the quarter) – whether
the end-of-quarter meter readings were
received or not. That process created inaccurate tax estimates in some cases that had
to be manually corrected by our staff each
quarter.
Under the new process, all end-of-quarter meter readings should still be submitted
by the 7th of the month (23.16.1826, ARM),

but licensees who like to submit their meter
readings earlier will not have to wait to pay
their tax liability. Be mindful of the quarterend date selected to make sure it is the correct period.
Those accustomed to getting a friendly
reminder from Nancy to get their meters in

L
Anne Gerken

ted by the deadline, a tax estimate will automatically be generated, and there may be a
discrepancy with your actual records resulting in additional tax due.
Another aspect of the new process will
benefit licensees who sell their location. In
the past, even if the sale of a location
closed in the first couple weeks
of the quarter, the seller
would have to wait a couple
months until the end of the
quarter to pay their VGM tax.
Now, once those final meters
are submitted, the tax estimate will be generated and
can be paid immediately.
All taxes must still be paid
by the 15th of the month following the end of the quarter
(23-5-610, MCA). This has
not changed.
Taxes are not necessarily
a fun topic, but we are hopeful that these changes will
result in a more efficient
process for both the licensees and the division. As a reminder from a previous article,
we recently published a “Video Gambling
Machine Taxes and Meters Guide,” which is
available on our website at
https://dojmt.gov.
If you have any questions, please reach
out to us at (406) 444-1971 or email
gcd@mt.gov.

icensees will
see that once
they submit their
end-of-quarter
meter readings, a
tax estimate will
automatically be
issued.

will notice another efficiency goal that was
implemented. If a licensee forgets to supply
end-of-quarter meter readings, they will
receive automated email reminders as the
deadline approaches. If you already submitted your end-of-quarter meters and you
receive an email reminder, please contact
us.
If end-of-quarter meters are not submit-
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March 29
April 24
May 19-20
June 2

ABL Annual Meeting, New Orleans
GAC meeting, Gambling Control Division, Helena
GIA Annual Meeting, Chico Hot Springs
MTA board meeting, Copper King, Butte

— STANDING DATES —
2nd Tues. of month
1st & 3rd Wed. month
2nd Mon. of month
Quarterly (call)
1st Thurs. of month
2nd Wed. of month
2nd Wed. of month
2nd Tues. of month
1st Tues. of quarter
3rd Thurs. of month
Last Tues. of month
2nd Thurs of month
2nd Thur. of month
2nd Tues. of month
Last Wed. of month
1st Mon. of month
2nd Tues. of month
1st Thurs. of month

Carbon/Stillwater TA 328-4807
Cascade Co. TA 453-9567
Central Montana TA 366-9633
Flathead Co. TA 270-8069
Hi-Line TA 265-9551
North Lake Co. TA 844-3372
Lincoln Co. TA 293-4493
Miles City TA 234-3164
Missoula Co. TA 728-0030
Park County TA 222-0665
Ravalli Co. TA 821-1853
Richland Co. TA 433-4354
Sheridan-Richland-Daniels 474-2358
Silver Bow TA 560-7375
Southwest Montana TA 835-2150
Toole Co. TA 434-2442
Tri-County LBA 475-3125
Yellowstone TA 855-0778
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Jobless benefits depend on reason for dismissal
By Joel Silverman
tional one-time errors, or probationary periSilverman Law Office
od discharge because the employee is a
A lot of confusion exists out there
poor fit for the job.”
regarding unemployment benefits and
The next step in your analysis should be
wrongful termination. I’ll attempt to clear up
whether the employee committed the act of
the confusion between the two topics.
“misconduct.” Misconduct is defined by DLI
I was recently on a call with a client
as “an intentional disregard for the interests
regarding the termination of an employee
of the employer.” The DLI says the “inability
who was not able to effectively perform their to perform the job is not considered misconjob. The owner of the restaurant,
and his managers, worked with
the employee on multiple occasions. They even provided written statements to the employee
regarding her failure to perform
the required job functions.
Regardless of all the efforts of
the management team, the
employee’s performance continued to decline. It was clearly
time to terminate the employee,
for cause, which alleviated the
concern about “wrongful termination.”
Then came the backup quesJoel Silverman
tion: “What about unemployment?”
My client wanted to know what would
duct. The employer has the burden to prove
qualify the employee for unemployment
misconduct occurred, or benefits will be
benefits. The Department of Labor and
paid.”
Industry (DLI) states that an employee may
After an employee files for unemploybe allowed to receive unemployment benement, you, as the employer, will receive a
fits if the employee is laid off due to: “lack of notice from DLI asking for a response and
work; business closure; the end of a tempo- whether you are disputing the employee’s
rary job; or adverse weather conditions.”
right to receive unemployment benefits. You
Additionally, an employee may receive
will need to provide the DLI with your comunemployment benefits if they “quit for
pany policy, any written warnings, witness
work-related reasons, such as unsafe work- statements, any warnings that were providing conditions, a 20% or more reduction in
ed to the employee and dates. If you prohours/wages, harassment, and non-payvide a written warning, it should be signed
ment of waters; or is discharge for reasons
by the person issuing the warning and the
other than misconduct – such as unintenemployee. If the employee refuses to sign

T

the warning, then you should have a witness sign the warning and state that the
employee refused to sign the warning.
DLI has an excellent Employer
Handbook on its website, which accurately
describes most of the labor related issues
that deal with unemployment. They recommend that employers follow good personnel
practices, such as: “Document personnel
policies; make sure employees are
aware of the policies; and give
employees a chance to improve
poor performance.”
From a practical standpoint,
the DLI is considered to be very
pro-employee, which means that
the employer must have meticulous records of the employee’s
behavior, if the employer wants
to prevail in an unemployment
case review. You will need to
thoroughly document the
employee’s misconduct, and it is
very helpful to show the harm
that your business suffered due
to the employee’s misconduct.
DLI does have an employer
hotline, (406) 444-0399, should you have
any questions regarding unemployment
benefits issues.

he employer
has the burden
to prove misconduct occurred, or
benefits will be
paid.

Silverman Law Offices are located in
Helena and Bozeman. You can learn
from other business owners, restaurateurs, bar owners and hoteliers by
watching some fantastic business interviews at the Silverman Law Office
YouTube channel. If you have any topics
or questions to be covered in future articles, or if you would like to receive our
monthly newsletter, then please email
me at joel@mttaxlaw.com.

Obituaries
John Tooke, 69
Services have been held for
longtime bar owner John Richard
Tooke, who died Dec. 3, 2019,
after a long battle with cancer.
He was born June 25, 1950, to
Mary (Mariana) and Frank Tooke.
Growing up Tooke excelled in both
wrestling and football. After graduating from CCDHS in 1968, Tooke
attended St John’s University on a
wrestling scholarship. After
wrestling for the Johnnies he
attended and graduated from the
University of Montana.
In 1972 Tooke married
Catherine Carr and moved to
Cleveland, OH, where he was an
accountant for Standard Oil. John
and Cathy welcomed their first son
Johnny to the family before moving back to Miles City and later
welcoming sons Robert and Kevin.

Tooke truly
enjoyed his “day
job” as he called it,
practicing as a CPA
and serving his
clients in eastern
Montana over the
last 44 years. His
relationships with
his clients were
very special to him.
Tooke also had
his “hobby” after
opening the Golden
Spur Sports Bar and
John
Casino in Miles
City with his friend and business
partner Gary Mathews. Tooke
served multiple terms as president
of the Gaming Industry
Association and also served on the
state Gaming Advisory Council.
Tooke also served on the advi-

sory board to the
Bureau of
Business and
Economic research
at the University
of Montana. He
had a love for politics on both sides
of the aisle. Tooke
was an avid golfer
and had the proud
accomplishment of
two holes in one.
He also had a great
passion for horse
Tooke
racing, both as a
horse owner and a fan. He enjoyed
going to different tracks around the
country, especially his favorite
track Saratoga.
Tooke was also a longtime
MOA official for both wrestling
and football. One of his favorite

past times was discussing calls
with his fellow officiating buddies.
He could always be found in the
end zone watching his sons’ football games. He was really looking
forward to watching his son John
coach in the state title game this
year, but his health prevented him
from being there in person.
Tooke was preceded in death
by his parents, his sister Joyce and
his nephew John David Friend. He
is survived by his sons John
(Amy), Robert (Brittani), and
Kevin (Jen), and his grandchildren
Greta, Zoe, AJ, Jack, Roan, and
Remi. He is further survived by his
twin brother Frank, as well as his
nieces and nephews.
Memorials may be made to
Sacred Heart Scholarship Fund, the
John Friend Scholarship Fund, or
Wake Up and Lace Up.
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GIA mulls player-tracking issue
By Paul Tash
Montana Tavern Times
Following a wide-ranging discussion on player-tracking systems
for player-reward purposes, the
Gaming Industry Association
agreed that any system should
restrict information to individual
casinos and prohibit route operators from sharing information
among their customers.
The issue has become a hot
topic within the state’s gaming
industry following the passage of
legislation in 2019 Legislature that
approved electronic player tracking
for the first time, though Gov.
Steve Bullock vetoed the measure.
The GIA and the Montana Tavern
Association have historically
opposed player tracking, based on
grounds that player information
could be shared between larger
casino chains or routed operators
to the detriment of independent
casinos.

GAMING INDUSTRY Association President Joe
McKenney, right, GIA Executive Director Neil
Peterson, center, and Dwayne Anderson of

House Bill 579 did address
those concerns, but critics said the
bill’s framework was too vague
and lacked specifics to work.
Knowing legislators are likely to
pass automated player tracking again in the next legislature, industry representatives now are
providing input on the
issue to ensure a proposed system is something they can live
with.
“The horse is out of the
barn,” said GIA President Joe
McKenney at the association’s
board meeting Feb. 11. “We have
to guide it.”
McKenney also said industry
representatives have to “make sure
the players and operators don’t get
hurt.”

The state’s Gambling Control
Division is currently hosting work
groups to deal with the matter,
with the first held Dec. 20 and the
second scheduled for the first
week of March. The work
groups are examining
such questions as:
• What’s the definition of player
tracking?
• Is “player
tracking” different
than “player rewards?”
• How would the system operate – through a card system, simple login, etc.?
• What would the GCD’s role
be in regulating player tracking?
• Can player-tracking systems
outside an AARS (Automated
Accounting/Reporting System)
electronically capture meter data?

Betting
from Page 1
away,” she said.
The Lottery has launched a
new, betting-specific website
that provides “lots of information” for licensed operators and
bettors, she said. The site,
www.montanalotterysportsbet
.com, provides information on
what sports to bet on, how to
bet, the types of bets allowed,
and a glossary of terms.
The Lottery’s sports-wagering product is available to
establishments with an appropriate liquor license and a
gaming endorsement. Any tavern or casino operating gaming
machines currently can apply

Paul Tash photo

immediately, either online or
at its Helena office, for the
Lottery’s “sports-wagering
license.” Up to 1,400 locations
around the state could be eligible to offer sports wagering.
The 2019 Legislature
authorized the Montana
Lottery to develop, regulate
and manage sports betting in
Montana gaming establishments. Lawmakers actually
passed two bills to legalize
sports betting, the one that
allowed the Lottery to operate
it and one allowing private
sector to operate it. However,
Gov. Steve Bullock vetoed the
private-sector bill. Industry
representatives have said they
will run similar legislation in
the 2021 Legislature.

Century Gaming listen to discussion on electronic player tracking during the GIA’s board meeting
Feb. 11 in Helena.

• What information should the
player-tracking system be allowed
to acquire?
• Should player tracking systems be tied to a Tier 1 system
(only 11 percent of locations have
Tier 1 reporting)?
The eventual goal, GIA
Executive Director Neil Peterson
said, is to put “more meat” on the
prior legislation with more specific
details and regulation. Noting that
the MTA has also formed a subcommittee to work on the issue,
Peterson said it’s important that the
industry is “all on the same page.”

Horse-racing machines
On another topic, Peterson said
the Board of Horse Racing continues to push for historical horse-racing machines to provide revenue
“to prop up live horse racing in

Montana.” A historical horse-racing machine is basically a video
gaming machine that compiles
data from thousands of alreadycompleted horse races to determine wins or losses.
The GIA, MTA and the GCD
all opposed a bill last session to
legalize the machines. However,
the final form of the bill only
allowed the Board of Horse
Racing to assemble a more complete proposal over the next two
years to be presented at the 2021
legislative session for possible
approval. The industry groups
remain opposed to the machines.
The GIA Board also set May
19-20 at Chico Hot Springs for its
annual meeting. Look for more
information in the next issue of the
Montana Tavern Times.
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Revenues
from Page 1
the industry and a strong economy
for the state,” said GIA Executive
Director Neil Peterson. “We are
finally getting back to pre-smoking
ban revenues from 2009, which is
good, buy the industry is still faced
with 2020 costs.”
Six of the state's seven largest
counties posted year-over-year
gains last quarter. Gallatin posted
the largest gain, increasing a significant 10.4 percent to $1,112,000
from $1,007,000, followed by
Yellowstone, which grew 5 percent
to $3,367,000 from $3,208,000.
Lewis and Clark increased 4.1
percent to $1,160,000 from
$1,114,000, Silver Bow increased
2.7 percent to $903,000 from
$878,000, Cascade grew 1.8 percent to $1,637,000 from
$1,608,000, and Flathead edged up
1 percent to $1,478,000 from
$1,464,000. Missoula reported revenues of $1,539,000 for the second
quarter, about the same as last year.
Second-quarter results for the
next largest counties were mixed.
Those include:
• Hill (county seat – Havre), no
change to $262,000 from
$262,000;
• Lincoln (county seat –
Libby), down 1.7 percent to
$253,000 from $257,000;
• Park (county seat –
Livingston), down a fraction to
$252,000 from $253,000;
• Ravalli County (county seat –
Hamilton) up a fraction to
$388,000 from $386,000;
• Richland (county seat –
Sidney) up 2.6 percent to $356,000
from $346,000;
• Roosevelt (county seat – Wolf
Point) down 5.3 percent to
$288,000 from $304,000.
Overall, 25 of the state’s 56
counties reported revenue increases, 26 reported decreases, and one
was flat. The GCD didn’t release
revenues for the four counties with
one or fewer gaming licenses.

• Karaoke 7 nights a week 9 p.m. to 2 a.m.
• Newest Poker, Keno and Line Games
Queen of Hearts
• Packaged Liquor To-Go
Card Club
• Great Drink Prices
Best Live Poker Action in Town
in the Queen of Hearts Card Room.
crystalloungebillings.com

101 North 28th Street • Billings, Montana • 406-259-0010
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ABL Annual Meeting March 29-30 in Big Easy
Montana Tavern Times
The 2020 Annual Meeting of the American
Beverage Licensees will be held in New
Orleans, LA, March 29-30 at the Hilton New
Orleans St. Charles Avenue.
“The ABL Annual Meeting is the marquee
event for independent beverage retailers, providing attendees from across the country with a
forum to share, network and learn about important regulatory and legislative developments,
emerging industry trends, the evolving legal
landscape, and more,” said ABL Executive

Director John
Bodnovich. “The
annual meeting is
an exceptional
opportunity to celebrate our industry, build lasting connections, and
impart valuable information and key takeaways
that members can apply directly to their businesses.”
ABL will also honor the recipient of the
2020 ABL Top Shelf Award, the highest honor
presented by America’s beer, wine and spirits

MILODRAGOVICH, DALE, STEINBRENNER

P.C.

Attorneys
Liquor License Transfers, Gaming Applications,
Real Estate, Business Sales, and Estate Planning

GERALD W. STEINBRENNER

(406) 728-1455
Fax (406) 549-7077
E-Mail: fishlaw@bigskylawyers.com

www.bigskylawyers.com

P.O. Box 4947
620 High Park Way
Missoula MT 59806-4947

GERALD W. STEINBRENNER

retailers. The award recognizes those who have
demonstrated professional excellence in the beverage alcohol industry and have had a positive
influence in their community. The award will be
presented at the ABL Honors Gala on March 30.
Registration is available for $299, which
includes access to all general sessions and ABL
hospitality events. ABL has secured a block of
rooms at a nightly rate of $159 plus taxes. The
room block is scheduled to close Feb. 27. After
this date, room rates or availability aren’t guarnateed. To learn more, visit ablusa.org.
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MTA to list office building for sale
By Ed Kemmick
Montana Tavern Times
The Montana Tavern
Association Board of Directors,
meeting in Helena on Feb. 19,
heard an update on the SWIG 406
promotion, passed a dues increase
for members and voted to put the
association’s headquarters building
up for sale.
Chad Bachmeier, who gave the
SWIG 406 update on behalf of the
Public Relations and Membership
Committee, said a YouTube campaign that started Jan. 13 attracted
a great deal of attention. Between
Jan. 13 and Jan. 31, the YouTube
ad had 16,694 impressions – 4,194
more than the 12,500 impressions
that were contracted for, at no
extra cost. And the click-through
rate was 0.19 percent, much better
than the typical rate of 0.1 percent.
On top of that, slightly more
than 40 percent of those who started watching the video watched it
to the end, double the 20 percent
that YouTube said was typical. In
all, more people downloaded the
SWIG 406 app in those 19 days of
January than in all of November
and December, Bachmeier said.
There was not much to report
yet on a separate social media
campaign for SWIG 406, which is
being managed, as is the YouTube
campaign, by social media consultant Anna Strange. Bachmeier said
the social media campaign, consisting of a 15-second ad on
Facebook, only began in February,
so the first results won’t be available until March.
Despite the campaign efforts so

selling the property after evaluating what it cost to stay put. In
addition to having almost 3,700
square feet on one-and-a-half
floors, the property includes
two parking areas, adding up to
a total area of about 45,000
square feet – roughly an acre
of prime real estate in the heart
of Helena.
“We don’t use one-tenth of
what we own,” Iverson said,
and the building’s board room
“is too small to accommodate
our well-attended meetings and
is rarely used.”
As for costs, Iverson said,
the MTA pays about $11,700 in
annual property taxes and last
year spent $18,000 on maintenance. Also, according to MTA
President Mary Jane Heisler,
Ed Kemmick photo
the building needs another
JOHN IVERSON, MTA lobbyist and government affairs consultant,
$48,000 worth of repairs at the
discusses an issue before the Board of Directors Feb. 19 in Helena.
moment.
At his left is MTA President Mary Jane Heisler.
Helena real estate broker
Mike Casey, who will list the
far, Bachmeier said the number of
the important lobbying done in
property, said the MTA could probsubscriptions remain somewhat
Helena on the association’s behalf.
ably rent the space it needs for
stagnant.
The Board agreed that after the
$1,000 to $1,300 a month.
While acknowledging some
dues increase, an MTA membermembers’ concerns about the
ship remains a bargain.
SWIG 406 campaign, MTA memBig damn deal!
Building for sale
ber Tanya Harper said the upfront
The final item on the board
money has already been spent and
As for the sale of the MTA
meeting agenda was a report from
it’s time to be patient as the cambuilding at 920 E. Lyndale Ave. in
the Time and Place Committee.
paign continues.
Helena, John Iverson, the MTA’s
Ray Ueland announced, in an
Meanwhile, the board voted to
government affairs director, said it
enthusiastic voice, that this year’s
raise the dues for an annual memwas a low-risk proposition. The
annual convention in Butte, schedbership from $125 to $150, and the MTA can stay in the building
uled for Sept. 21-23, is a “big
per-gaming-machine charge from
indefinitely after the for-sale sign
damn deal!”
$15 to $20.
goes up, he said, and won’t need to
He repeated the key phrase a
MTA member Dax Cetraro said look for a new home until the
few more times, ending with this
that even with the increase, it was
property sells.
advice: “It’s a big damn deal, so I
a very cheap price to pay for all
The board decided to consider
encourage you to register early.”

Policy

problems has been that the rules
governing the agreements are so
vague – and on some topics, nonexistent – that a virtually unlimited
number of concession agreements
could be entered into by a single
licensee.
There was also
some discussion of taking population into consideration, since a
licensee could corner the
market with three concession agreements in a
small town. MTA member Tanya Harper, who
owns a bar in Cut Bank,
agreed that population might
be worth considering, but in the
end the board decided that a population consideration should not be
part of the final solution.
In addition to licensee-plusthree provision, the committee
voted to support grandfathering all
existing concession agreements
and opposing the use of concession
agreements by manufacturers.

from Page 1
enue from gross alcohol sales.
The hope is to work with
HDAM to come up with mutually
agreeable policy revisions that can
then be taken to the next Montana
Legislature for consideration.
There was also agreement during
the Legislative and Gambling
Committee meeting that action on
the subject is long overdue.
Josh Palmer, a member of the
subcommittee on concession agreements, put it this way: “I believe
concession agreements are one of
the biggest things we have to
leverage against the quota system
going away.”
The subject of concession
agreements, which allow liquor
licensees to partner with food
retailers and other businesses to
provide alcohol with or without
meals, has been a contentious one
for many years. One of the main

Members also agreed that the
concession agreement application
and approval process needs to be
simplified. HDAM has said it
would like the Department of
Revenue to create an application

form of just one or two pages. The
MTA committee wasn’t as specific,
calling only for a simpler process.
As it is now, Palmer said, “It’s
incredibly hard to know if we’re
doing it the right way or not.”
In other action, John Iverson,
director of government affairs for
the MTA, reported to the commit-

tee that the Alcohol Industry
Coalition came to an agreement to
support allowing closely held
licenses to be held by spouses.
Iverson said the change would
be “really good news for the industry” because “it likely will open
up the door for more breweries
that want to grow their retail
business.” About a third of the
state’s breweries are already
operating under a closely held
license, he said.
Iverson also reported that the
Montana Brewers Association is
asking for a “hard close” of 9
p.m. for taprooms. Under current
law, taprooms have to stop pouring beer at 8 p.m. but can stay
open past that time. A hard close
would be similar to the 2 a.m. closing time for bars, when patrons
must be out and the doors locked,
Iverson said.
The committee voted to take
the 9 p.m. closing time proposal to
the next meeting of the Alcohol
Coalition.
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Coronavirus affecting alcohol sales
By Paul F. Vang
Montana Tavern Times

We made it through February,
so we should be having some
spring weather. I hope so, because
I need to go fishing!
An epidemic in China. Tariffs
on Scotch. Nothing happens in a
vacuum. Everything is connected,
and this month we’ll be looking at
how isolated events ripple around
the world.
Coronavirus hangovers
As winter begins to give way
to spring, the coronavirus epidemic
is slowing, according to reports
from China, though it is still in the
daily news.
Besides illness and deaths,
coronavirus is causing financial
impacts on the big players in the
international beverage scene,
according to a Forbes report.
China is a darned big market
for lots of things, and that includes
alcohol. China is one of the
world’s largest “luxury” alcohol
markets, accounting for 20 percent
of Remy Martin profits, 10 percent
of Pernod Ricard and 3 percent of
Diageo. China is the largest beer
market in the world, with the U.S.
and Brazil in second and third
place.
For Diageo, maker of
Guinness, Johnnie Walker and
Smirnoff, China has brought big
sales. Last year, sales to China
were thriving, 24 percent over the
previous year. Now, in the wake of
the virus, sales growth is expected
to be in the range of around 5 percent. The company has also cut
travel to and from China to avoid
the virus.
More to the point, with tens of
thousands of people infected by the
virus, supply chains are barely
functioning. Drinking and dining
facilities are closed, with stock sitting untouched on shelves and
warehouses.
Anheuser-Busch InBev is
reporting a drop in third-quarter
sales, with volume sales dropping
5.9 percent. AB InBev recently
opened a brewing facility in
Wuhan, to produce beer for a
growing craft beer market in
China. It has been closed since the
outbreak began.
AB InBev was also building a
Corona brewing facility in China
that was planned to provide
Corona to all of Asia. Obviously,
the Corona brand is just too close
to coronavirus, even though there
is absolutely no connection
between Corona beer and the Asian
virus.
In a report from Yahoo.com,

one analyst speculates that AB
InBev could take a big hit because
of coronavirus, as China generates
around 9 percent of AB InBev’s
$55 billion in annual sales.
Other companies will get hit as
well, such as yogurt maker
Danone, which gets 9 percent of its
sales from China and Coca Cola,
which gets 5 percent of its
sales from China.
Constellation Brands,
which owns U.S.
rights to Corona
beers, told businessinsider.com
that they trust
their customers not to
link its beer
to the coronavirus in
China, though
they acknowledge that the internet
is full of searches for the corona
beer virus, and beer virus.
“We believe, by and large, that
consumers understand there’s no
linkage between the virus and our
business,” said Maggie Bowman,
senior communications director at
Constellation.
The connection is lingual. The
word, corona, is Latin for crown,
and is the same in Spanish. The
name, coronavirus, comes from the
fact that under a microscope, the
virus had crown-like spikes protruding from it.
For several weeks, a luxury
cruise ship, the Diamond Princess,
was anchored off the coast of
Japan because of a coronavirus
outbreak on the ship.
Dronedj, a website that covers
drone issues, reports that an
Australian couple dealt with the
hardships of quarantine by contacting their wine club to see if they
could deliver some wine. The wine
club, Naked Wines, accepted the
challenge and delivered two cases
of wine to the ship by drone. The
happy couple welcomed the delivery and also noted that as far as
they could tell, the Japanese coast
guard had no idea what was going
on.

AB InBev diversifies
Several reports came in, reporting on Anheuser-Busch InBev quietly branching out in different
directions.
First, and this was no secret,
was their launch of Bud Light
Seltzer. Beer Business Daily
reported that after just a
few weeks on the market,
Bud Light Seltzer had
taken an 11 percent
share of the seltzer
market. Initial reports
are that sales of Bud
Light Seltzer didn’t
adversely affect sales
of Bud Light beer.
There was a blip
in the process of AB
InBev acquiring full
ownership of Craft
Brew Alliance of
Portland, OR.
According to a Brewbound.com
report, four Craft Brew Alliance
(CBA) shareholders filed suits
against the company’s plan to
merge with AB InBev, claiming
omissions in information given to
CBA shareholders.
CBA filed additional disclosures to the deal and some of the
plaintiffs dropped their protests
and several others agreed to drop
their claims “without prejudice,”
meaning they could re-file the
claims at a later date.

This mainly removes roadblocks to the acquisition of CBA,
which includes brands such as
Redhook, Widmer Brothers, Kona,
and other beers.

Irish-Americans
saved Irish whiskey
There’s a Forbes report on the
renaissance of Irish whiskey. Irish
whiskey went through a big
decline in the 20th century, following a combination of losses in
British markets after Irish independence in 1922, American prohibition, and strong competition from
Scotch whisky.
Irish whiskey had declined by
the 1980s to just two functioning
distilleries, Midleton and
Bushmills. Sales bottomed out to
just 200,000 cases, equivalent to
the amount of bourbon sold over a
U.S. holiday weekend.
One bastion of Irish whiskey
has been Irish pubs in the United
States, along the line of Cheers, the
famous Boston Irish pub of the TV
series. A worldwide growth in the
Irish pub concept spurred a
demand for Irish whiskey.
There are now 35 functioning
Irish distilleries, and sales are
expected to surpass 12 million
cases in 2020, a 60-fold increase
over the last 30 years.
Something to think about, and
celebrate, this St. Patrick’s Day.
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Just $4.50 per line
1-406-494-0100
paul@tashcommunications.com

BUSINESSES FOR SALE

One block from Cart Wheel

Cart Wheel Casino & Liquor Store – 1900 10th Ave S – Great Falls
Rare Opportunity – Turn-key casino and liquor store. High roadway traffic at about 40,000 vehicles per day. And only one block from the growing University of Providence. Room to expand and perfectly situated to create a local college sports bar. Montana legal sports betting coming
soon. Sale includes land, building, liquor license, FF&E. Act now! Call for private tour. Price reduced to $1,295,000.
Dawn McKenney, Realtor ®
Keller Williams Realty
406-868-3209

Lounge, casino and steakhouse – Plentywood, MT
Recently remodeled, updated and rebranded. Adjacent to 120-unit
motel for travelers and locals. Full-beverage and gaming license.
Private casino with rewards system in place. FF&E included. Turnkey. Owners retiring (broker-owned). Call Gordon, 406-765-1560.
Basin Brokers, Inc.

LOOK AT THESE
GREAT PROPERTIES!

Very profitable, well established restaurant for sale in
Northwest Montana. Owner
willing to stay on and train for
smooth transition. Property on
prime corner lot with highway
frontage. $1,595,000. Includes
real estate and beer and wine
license. Contact Steve Santens,
406-260-7398 or Steve@montana406businessbrokers.com.
Montana 406 Business Brokers.
Turnkey, newly remodeled and updated, 5,140 sf building in Kalispell.
Includes new FF&E, plus an all-beverage license with gaming and catering.
$1,400,000. Seller will sell building
with/without the FF&E, as well as the
all-beverage license w/gaming. Call
Tom, 406-862-1000, 5 Star Realty.

Lost Village – Roberts, Montana
Newly remodeled kitchen & bathrooms, features all beverage license
outdoor beer garden, stage, modest
living quarters. 13 miles from Red
Lodge Ski resort and entrance to
Yellowstone Park. $285,000.
Restaurant beer and wine license
seating 61-100.
Billings all-beverage license with
gaming.
Billings bar and grill – All-beverage license with gaming, land and
building, all furniture fixtures and
equipment, including some poker
and keno machines. Absolutely
turn key, great west end location.
$1,150,000.
Bob Pulley, broker
406-670-7947

K Bar & Grill – Whitehall, MT
Steakhouse, restaurant, bar w/full liquor and gaming license! Fully
operational, turnkey business ready for new owner to take over in
small town Montana like you've always dreamed. With 4,900 sf of
space in a high traffic, highly visible location, there is also enormous
potential for you to convert the space into your dream business. Call
Dina Emmert, 406-580-7029.
Bar & restaurant, Miles City
Open and operated daily in Miles
City at its business center off I-90
exit. Land, building, full-service
restaurant, sports bar, gaming revenue, an original 1890s back bar.
$100,000-plus monthly sales. All
or just land and building. Profits
the first day! Owner retiring after
40 years. Call Dan today, 406951-0675.

Profitable, long-standing established
casino in Kalispell, includes beer/
wine license with gaming. Two rentals
in place for added income. Property
on prime corner with great highway
frontage, visibility & high traffic.
New parking lot, new roof, new paint
in and out. $1,334,000. Will sell business and beer/wine license w/gaming
separately. Call Tom 406-862-1000, 5
Star Realty.

LICENSES FOR SALE

Floatable All-Beverage
Liquor License
Gaming included in Havre, MT
Call or text for details.
Kacie Mack, REALTOR®
Lodestar Land & Home
406-930-2541
Full beverage license for sale in Great
Falls. Contact Abby Portney for
details. 713-298-4251.

PRICE REDUCED!
All-beverage liquor license with
gaming & catering available in
Great Falls. $225,000 OBO. Owner
motivated to sell. Call 907-2526493 or email goode@alaska.net.
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EQUIPMENT FOR SALE

EQUIPMENT FOR SALE

Restaurant Beer Wine license for sale
in Missoula. $75,000. Call Jeff at 406868-4284.

VGMs for sale: Grandvision, Spielo
(Ultra & PS5), MTD, Epic, Summit,
and Fleetwood. Email for pricing. All
machines available June 30, some may
be available sooner. Contact Jason,
jwilliams92883@att.net.

9' kitchen hood, includes all the filters.
Excellent shape. Forced air furnace
120 BTU, 92 percent efficient. Natural
gas used very little. Call Bill, 490-6063.

LICENSES WANTED
Seeking to purchase a Floatable AllBeverage Liquor License with or
without gaming. (406) 541-9700.

Late edition Epic 2000 with 27”
screen, less than a year old, $10,500.
Casino King Special Edition, round top
slant, $5,500. Both machines in great
shape. Call Dennis, 715-760-1061.

Just $4.50 per line
1-406-494-0100
paul@tashcommunications.com

HELP WANTED
Wanted in Missoula – jukebox tech.
for Rowe C.D. 100. Call KC La
Flesch at Marvin's bar. 549-4368.
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