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s I sit down to write my first
“President’s Message” for the Pipeline
magazine, I can’t help but think all the
way back to my first official NASPD
convention in Houston, Texas in April of 1987.
I still have the photo of Dan Rowland, my boss
at Comco Pipe & Supply, his wife Nancy,
Virgil Vandenburg from Northwest Pipe &
Casing and myself. The formal five course
French dinner was held at the Museum of Fine
Arts. I wish I could still fit into that tuxedo. It
was truly a memorable experience, with many
more to follow over the next 30+ years. The
venues I have attended along with the many
friends and business relationships will last a
lifetime of memories.
I would like to thank our outgoing president
and my good friend, Bruce Haupt, for giving
me the confidence to step into his shoes for the
next two years, as well as Art Shelton and the
Nominating Committee, for asking me to
become the 34th president of the NASPD. I
also want to thank, in advance, Susannah
Porr, Gail Belcik and the NASPD staff for the
guidance and support going forward.

Randy Hurst
NASPD President

I want to give you the status of an exciting
project I announced and started working on
last summer and hope to continue for years to
come. I am conducting video interviews of
“The legends in the steel pipe business”. I feel
it is important to record these legends on
video so we have their stories and experiences
archived for future generations. The project
began by interviewing Earle Cohen, Bobby
Jacobson and Fidel Nabor. Ten interviews
have been completed, half of those past
NASPD presidents. I welcome your
suggestions on the legend interviews, so
please submit names you believe merit
inclusion in the interviews to my email randy@challengerpipe.com.
Our next conference will be held at the Omni
Mont-Royal Hotel in Montreal, Quebec
Canada - June 20-22. We will have some great
speakers. Tracy Totten will talk about
retaining employees. The ever popular Lewis
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sessions will proceed the conferences which
they are also encouraged to attend and
participate on committees. Students will
receive individual coaching to help identify
professional goals, problem solve and develop
the skills they need to best serve their
company.

I

want to take this opportunity to talk
about some of the ways we are investing
NASPD funds to benefit our members. As
many of you may know, we launched our first
ever Leadership Development Forum with a
first class of 12 elected candidates. With the
help of leadership expert Joe Synan, we have
created a curriculum that will help develop
leadership skills, create a bond between those
individuals that have been identified as being
a future leader in the industry and hone skills
that will serve them well in life and in the
board room. Each class will meet for three
sessions during their yearlong program. The

This year we hosted our first ever Education
Webinar. It was created in response to some
members’ concerns about the travel costs
involved in sending employees to Houston for
the education courses. We will continue to
host our in-person education courses in
addition to the webinar.
We are proud to continue to offer our
scholarship program as a benefit for member
companies to offer their employees’ children
and grandchildren.
Many years ago, the NASPD had safety videos
that were loaned to members for employee
training. We had those VHS cassettes
transferred to digital media for historic
purposes and are looking into the possibility
of shooting updated videos for our members.

2019 Summer Conference: June 20-22
Hotel Omni Mont-Royal Hotel
Montreal, Canada
2019 Fall Conference: October 17-19
The Scott Resort & Spa
Scottsdale, AZ
2019 Steel Pipe Basic Education and OCTG
Specialty Education Course
November 11-13
Hilton Houston Post Oak Hotel
Houston, TX
2020 Annual Convention: February 6-8
US Grant Hotel
San Diego, CA
2020 Summer Conference
Chicago, IL
2020 Fall Conference: September 24-26
The Coeur d’Alene Hotel
Coeur d’Alene, ID
More event info: www.naspd.com
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2019 Steel Pipe Basic
Education Course
November 11-12
Member: $750.00
Non-Member: $900.00

2019 OCTG Specialty
Education Course
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Member: $450.00
Non-Member: $500.00
Hilton Post Oak Hotel
2001 Post Oak Blvd.
Houston, TX
(713) 961-9300
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Jersey, Florida, S. California and N.
California.

United Pipe & Steel and
Merfish Pipe & Supply To
Combine To Create The
Largest Master Piping
Products Distributor In The
USA
Houston, TX & Ipswich, MA
United Pipe & Steel (“UPS”) and Merfish
Pipe & Supply Co. (“MPS”) announced
that they are combining under Merfish
Pipe Holdings (“MPH”), an entity that is
majority owned by One Equity Partners.
MPS is a master distributor of carbon steel
welded and seamless pipe as well as carbon
steel fittings and flanges serving
distributors across the United States
through their 5 locations in Houston, New

UPS is a master distributor of carbon steel
standard pipe, copper tube, PVC pipe,
electrical conduit and related products.
UPS distributes this diverse set of products
from 12 locations strategically located
throughout the United States in Ipswich,
MA; Easton, PA; Elyria, OH; Franklin, IN;
Loves Park, IL; Burlington, NC; Corsicana,
TX; Topeka, KS; Birmingham, AL; Apopka,
FL; Rialto, CA and Stockton, CA.
UPS CEO Greg Leidner will assume the
role of CEO of MPH. Current MPH CEO
Gerald Merfish has been named as the
Chairman of MPH. Mr. Merfish remains
an investor in MPH and Mr. Leidner has
also invested in MPH with OEP.
Gerald Merfish commented "Our new
partnership with UPS is synergistic and
will create the largest master distributor of
standard pipe products in the Untied
States.”
Greg Leidner added “We are pleased to join
with MPS. Together we will continue to
develop ways to enhance the supply chain
for our suppliers and customers, while
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providing employees with meaningful and
rewarding opportunities to develop
professionally. This is a new and exciting
chapter for MPS/UPS, our employees, our
customers and our vendors.”
Mr Leidner continued by saying that
customers of both UPS and MPS Pipe will
continue to receive uninterrupted,
industry-best service including:
– Over 270 weekly dedicated regular milkrun deliveries on our 65 vehicle fleet of
trucks, the most of any master distributor
in the USA
– Access to a unique assortment of
products which when combined allows a
customer to easily achieve full freight
allowed minimum weight requirements
– Scheduled deliveries to jobsites or supply
houses to wherever the distributor
desires from our combined 17 distribution
centers strategically located throughout
the USA
– Offering a deep and wide range of pipe
products, including domestic and
imported carbon steel pipe, plastic pipe,
copper tube, electrical conduit and
(NEWS continued on page 6)

(NEWS continued from page 5)
related products so wholesale
distributors can buy what they need,
when they need it
Customers can get more information by
calling their sales representative at
each respective company or at
unitedpipe.com/FAQ and
merfish.com/FAQ .
About United Pipe & Steel Corp.: United
Pipe (UPS), founded in 1980 and headquartered in
Ipswich, MA, is a master distributor of carbon steel
standard pipe, plastic pipe, copper tube, and
electrical conduit. UPS services distributors
across a broad array of industries (including
Plumbing and Heating, PVF, Waterworks,
Electrical,HVAC,PoolSupply)fromitsnetworkof
12 distribution centers across the United States.
For more information, please visit
www.UnitedPipe.com
About Merfish Pipe & Supply: MPS, founded
in 1920 and headquartered in Houston, TX, is a
master distributor of carbon steel standard pipe,
weld fittings and flanges. MPS operates 5
distribution centers across the United States
serving a broad base of distributor customers.
MPS has the largest inventory of carbon steel
standard pipe, weld fittings and flanges in the U.S.,
ensuring the highest quality and best availability.
The primary end markets served through their
distributor customers include commercial
construction, industrial construction, residential
construction and steel/structural fabrication. For
moreinformation,pleasevisitwww.merfish.com
About One Equity Partners: OEP is a middlemarket private equity firm focused on the
industrial, healthcare, and technology sectors in
North America and Europe. Partnering with
management, OEP invests in transactions that
initiate strategic and operational changes in
businesses to create long-term value by identifying
and executing transformative business
combinations. OEP is a trusted partner with a
differentiated investment process, a broad and
senior team, and an established track record
generating long-term value for its partners. Since
2001, the firm has completed more than 180
transactions worldwide. OEP, founded in 2001,
spun off of JP Morgan Chase in 2015. The firm has
offices in New York, Chicago, and Frankfurt. For
moreinformation,pleasevisitwww.oneequity.com.

Safety Training Helps Host
Team Members Save a Life
On a cold February day at Tradepoint
Atlantic, a truck driver, who was delivering
fresh water for a vessel, fell into the water
while reaching for the vessel’s water hose.
Host Supervisor Jason Brown, who has
been thoroughly trained in man overboard
situations throughout his career,
immediately threw the man a life ring. “I
knew we were up against the clock,”
explains Jason. “It takes two minutes for
hypothermia to set in. We had to get him
out of the water immediately.” He told OE
Apprentice Austin King to keep his eyes on
the man, while Jason ran to the safety shed
to get line to pull him out of the water. On
his way, he yelled “MAN OVERBOARD”
over the radio so all operations would shut
down, and he talked to Safety and
Operations Lead David Ronan on the
phone, who coached him through the
procedure.
Jason, Austin, and the ship’s crew threw
the man a line, then safely pulled him out of
the water.
The man wasn’t speaking clearly and was
fighting his rescuers. “You could tell the
hypothermia was already affecting him,”
Jason recounts. He told OE Apprentice
Cassandra Ingram to call 911. In the
meantime, Jason stripped him out of his
wet clothes, wrapped him in a blanket and
coat, then put him in one of our trucks, with
the heat blasting.
Emergency vehicles quickly arrived at the
scene, thanks to Cassandra, who waited
outside the gate to flag them down. The
man remained conscious and there were no
visible injuries.
“The quick actions from Jason and the
support of Cassandra and Austin showed
well-executed team work at its finest,” says
General Manager Raul McFaddin. “Their
actions helped save a life.”
Jason was invited to attend Host's monthly
Safety Council meeting at headquarters
last week, where he became the first
recipient of Host’s MVP Game Ball for his
acts of heroism during last month's man
overboard incident at TPA. This begins a
new tradition, recognizing extraordinary
acts of leadership in the field. Jason signed
the ball and he will hold on to it until a new
game MVP is named and he passes it on.

Along with the MVP Game Ball, Jason also
received a spot award in the amount of
$1,000. "Extraordinary acts deserve
extraordinary rewards,” says HAT General
Manager Raul McFaddin.
Jason credits his safety training for helping
him know what to do throughout the
intense situation.

Bigfoot Pipe & Piling, LLC, and its
owner/CEO, Donald B. Karchmer of
Oklahoma City, OK, are pleased to
announce the asset purchase of PN Best &
Company’s pipe and piling facility located
in Puyallup, Washington. The facility has
maintained a full manufacturing and sales
operations capacity throughout the
transition. Bigfoot Pipe & Piling has a
leadership team with well over 100 years of
combined experience in the steel pipe
industry, including the president of the
company, Darren Sparks.
Bigfoot Pipe & Piling joins a family of
companies, including International Pipe &
Supply in Oklahoma City, OK, Bison Pipe
& Supply in Jerome, ID, and a co-owned
company, K2 Pipe & Steel located in
Wagoner, OK. The Bigfoot sales office has
been moved from Redmond, WA closer to
the pipe yard location in Puyallup, WA.
The owner and leadership team of Bigfoot
Pipe & Piling are excited about the
business opportunities in surrounding
states and locales, and they look forward to
making a positive contribution to the
community as well.
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IT'S ONLY A MATTER OF TIME
BEFORE YOU PAY TWICE FOR THE
SAME TRUCK LOAD

by Alexis Foster, Gray Reed

“The bedrock rule of carriage cases is that …
the carrier gets paid” … no matter what. The
trucking industry has a powerhouse lobby. In
2018 alone, the trucking lobby spent more
than $11 million promoting this concept and a
host of others that have resulted in an
inequitable shift in the risk of carrier nonpayment. Couple that with the steady
deregulation of the trucking industry, which
brought about the emergence of freight
brokers acting as intermediaries, and the
conditions were ripe for the perfect storm.
Premised on the Interstate
Commerce Act’s requirement that
carriers must collect, and shippers,
consignors and consignees must pay,
all lawful charges duly prescribed by
tariff in respect of every shipment, the
overwhelming sentiment in carrier
non-payment cases is that “the
carriers will not be made to suffer
hardship any longer for the unpaid
fees owed to them.” Plaintiffs’
attorneys, smelling blood in the
water, have recently filed a record
high number of carrier non-payment
against shippers, consignors and
consignees alike. And here’s the rub,
as long as the carrier itself hasn’t been
paid, the fact that a freight forwarder
has already been paid, is no defense.
Take for example the result in Oak Harbor. In
that case, the shipper initially paid more than
$225,000 in freight charges to its freight
broker. The broker, however, failed to pay the
carrier and went out of business. The court
held that the shipper was required to pay the
carrier $225,000 (plus attorneys’ fees), even
though it had already paid that same amount
to its freight broker.
While this defies common sense, courts
uniformly espouse that while “it is
superficially unfair” that a shipper “must pay
for the shipments twice,” “allowing shippers
the benefit of carriage without compensating
the carrier would eventually cripple the
shipping industry, and the economy
generally, as carriers devoted their time to
investigating potential customers.” Courts
instead espouse the theory that shippers are
in the better position to avoid liability for
double payment on the unrealistic premise
that shippers should merely “deal with

reputable freight forwarders”, or “simply pay
the carrier directly” instead.

signed by the shipper or the BOL is marked
“collect”

What’s more, shippers aren’t the only ones on
the hook for carrier non-payment. If you are
the consignor or consignee, you can still be on
the hook for payment of freight if the carrier
doesn’t get paid. For a consignor, this liability
exists regardless of whether it is the owner of
the goods and irrespective of the failure of the
carrier to collect from the shipper or
consignee. And for a consignee, its liability

– The consignee is liable unless the BOL is
marked “prepaid”.
A major concern, however, is that there is no
uniform or standard BOL. Every carrier,
shipper, freight forwarder and consignor have
their own BOL form. If you typically sign a
carrier’s BOL, training your employees to
know exactly where to sign or what to write
on a carrier’s BOL is an impossible task. This is
e s p e c i a l l y
t r u e
f o r
distributors—because while
distributors are occasionally shippers,
distributors are almost always a
consignor or consignee, and a one-size
fits all approach will not protect a
distributor from paying for freight even
though it was never contemplated that
they would or being liable for double
payment of freight.
How do you protect yourself? The
answer depends on whether you are a
shipper, consignor, or consignee.
SHIPPER: If you negotiated, arranged
or agreed to pay for freight and you are
using a freight forwarder:

results from an implied obligation arising
from its acceptance of the goods.

–Research the creditworthiness and
reputation of the freight forwarder.

Thus, when seeking payment of freight
charges, the carrier has three sources from
which to seek payment: (1) the shipper or
“bill to” third-party, such as a broker; (2) the
consignor whose place of business the goods
were picked up from; and/or (3) the
consignee who received the goods. And
remember, this is true even when the
intermediary or broker has already been paid
and where the consignor or consignee did not
negotiate, arrange or agree to pay for freight.

– Sign Section 7/nonrecourse box or mark the
BOL “COLLECT”.

Generally, the bill of lading (“BOL”)
determines who is liable to the carrier for
non-payment. This is because courts have
determined that BOLs are not only receipts,
they are the contract for carriage. When the
BOL controls, the shipper, consigner and
consignee are jointly and severally liable
unless one of the two abbreviated notions
applies:
– The shipper and consignor are liable unless
Section 7 (the “nonrecourse box”) has been

– Demand the carrier's name in advance.
– Pay the carrier directly.
– Demand that freight forwarders require
carriers to sign a written contract that
waives the carrier's right to seek payment
from anyone except the freight forwarder.
– Require all freight forwarders and carriers
to sign a written contract prohibiting them
from double brokering the load and
indemnifying you from carrier nonpayment.
CONSIGNOR: If you are a consignor but did
not negotiate, arrange or agree to pay for
freight:
– Never sign a carrier's BOL. If you don't have
your own BOL form, get one. Your form
should include a waiver provision stating

(TRUCKING continued on page 25)
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Welcome New
Members
American International
Maritime Company
American International Maritime Company
is a new Professional Affiliate member. They
are a pipe transportation, handling and
logistics company. Storage is also offered.
Transportation is by barge, common carrier,
company owned trucks, contract carrier,
ocean going vessel, rail, and third party
services.
American International Maritime Company
1940 Tower Road
Port Allen, LA 70767 US
Phone: (225) 412-7701
http://www.aimaritime.com
Phil Willingham is the NASPD Contact/
Vice President
Phone: (225) 303-6012
Phil.willlingham@aimaritime.com

Brown Brothers Harriman
& Co.
Brown Brothers Harriman & Co. is a
returning Professional Affiliate member.
The company offers financing and investing
in family-owned, multigenerational
distributors and supply chain managers.
Brown Brothers Harriman & Co.
140 Broadway, 2nd Floor
New York, NY 10005 US
Phone: (212) 493-8864
http://www.bbh.com
Max Schlubach is the NASPD Contact/
Vice President
Phone: (212) 493-8864
max.schlubach@bbh.com

Landco Enterprises Inc.
Landco Enterprises Inc. is a new
Professional Affiliate member. Landco is a
transportation services company. They
offer transportation by Common Carrier,
Company Owned Truck, Contract Carrier,
Logistics Consulting Services, and
Oceangoing Vessel, as well as
Transportation Services

Landco Enterprises Inc.
1095 State Hwy 171
Hubbard, TX 76648 US
Phone: (254) 576-2172
http://www.landco.net
Brian Piccolo is the NASPD Contact/
General Manager - Houston Office
Phone: (254) 230-6609
brianpiccolo@landco.net

LB Pipe & Coupling
Products, LLC
LB Pipe & Coupling Products, LLC is a new
Regular member. The company
manufactures Premium Coupling Licenses
– DQX, GB, BPN, DQX Torque; API 5CT
and limited service couplings couplings for
OCTG – 2 3/8" -13 3/8"; Water well
couplings 4"-12", Micropile 2' to 20" and 41/2" to 14"; API pup joints 2' to 20' and 4-1/2"
to 14"; Upper and Lower Subs and Sleeves.
Product mixes include API 5CT, Coupling
Stock, Couplings, Heavy Wall Pipe,
Mechanical Tubing, OCTG Tubing and
Casing, Pipe Piling, Seamless Pipe, Used
Pipe, and Waterwell Pipe. Product grades
offered are API 5CT, API Prime, J55, K55,
(NEW MEMBERS continued on page 14)

Charley Jewett
Charley Jewett embodies everything about
NASPD. As a past president, he has a long
history with and many friends in NASPD. He
also has enough colorful pipe stories to fill at
least a couple of books.
Charley was born and raised in Houston,
Texas - the fourth of six children. Summers
were spent swimming and sailing on
Galveston Bay with his grandparents,
brothers and sisters. “My life-long love of
sailing began aboard my 14’ Sunfish. The Bay
was and remains my favorite place in the Great
State of Texas.” The Jewetts lived in Braes
Heights, a neighborhood in what was then
referred to as Southwest Houston. “Houston
was a small Southern city in the 50’s and 60’s -

Thanks (once again!) to the NASPD, a
professional relationship evolved into a
great friendship, and that has certainly
been the case with Charley Jewett and
me. We met in the late ’70s (Yikes!) at an
NASPD conference. Charley headed the
pipe division of Proler International, and
my almost new and very small company
was interested in gaining Proler as a
supplier to us for structural pipe. Charley
was then as he is now; professional,
friendly and always willing to find a way to
make a deal happen. Despite my modest
purchases, he made me feel like
Pittsburgh Pipe was a Tier 1 customer of
Proler, and my relationship with Proler,
thanks to Charley, helped our company
grow. In addition to sharing a passion for
the pipe business, we quickly determined
that we shared a passion for storytelling,
and our business relationship soon
became a great personal friendship as
well. In ensuing years, Charley and I
maintained our friendship and our
business relationship, and my company
has been a customer of Charley at other
pipe companies he has been affiliated
with (all of them NASPD members!)
including Pipe and Tube Supplies, Inc.
where he is Director of Sales. Charley is
a great guy with great integrity, and he is
a great representative of our industry.
Joseph Bergfeld - Pittsburgh Pipe

a place where everyone knew everyone, or so it
seemed to me as a boy.” The Jewett family was
very involved in Houston civic and social
affairs, and it seemed the whole city shopped

at his grandfather’s clothing store. Although
he’s been gone for decades, people still ask if
Charley is any relation to Harry Jewett. “My
grandfather taught me the value of service to
community, by example. He freely gave his
time and treasure to Shriners Burns Institute
in Galveston, Houston Livestock Show and
Rodeo, Heart Fund, Houston Chamber of
Commerce and many more philanthropic
endeavors. He was an enormous and positive
influence on me.”
Charley received his primary education
within the Houston Public Schools system.
At Bellaire High School, he entered the
Distributive Education Program, a
work/study retail marketing curriculum. It
seemed a natural pursuit considering the
Jewett family retail ventures. After
graduating High School, Charley headed
toward the East Texas town of Nacadoches.
There at Stephen F. Austin University (SFA),
he pursued a BA Political Science and
Economics. Friends, fraternity and campus
politics were his passions. He became
involved in Student Government and was
elected Sophomore Class President, Junior
Class Favorite, and Chief Justice of the
Student Supreme Court. Along with those
posts, being the President of his fraternity
were early leadership opportunities. “I loved
the challenge of bringing divergent groups
together to gain consensus. College and I got
along just fine.” He also married Joanna
Ferrell (the prettiest girl at SFA) in 1977. And
for thirty years they were happily married,
making their home in the Houston
neighborhood where Charley grew up. “We
raised three amazing, smart, and
accomplished children - Katy, Andrew and
Julie. The best job I have ever had or will ever
have is being their Dad.”
His first foray into the pipe business
materialized in the form of Summer job while
attending college. The company was Petro
Pipe & Supply in Houston, Texas. Petro Pipe
was a part of a larger company (Texas Iron &
Metal ) in the local scrap business. Charley
worked in the yard, loading trucks and
moving pipe via gin-pole truck. Soon
thereafter, a promotion to Inventory Clerk
was eagerly accepted. And it meant a move
inside the air-conditioned office trailer - a
coveted position at a Houston pipe yard in the
Texas Summer. Charley fondly recalls those

Above: Charley Jewett during 2019 NASPD
Convention in New Orleans
Below: Charley featured on cover of Pipeline
magazine in 1985!

three Summers at Petro Pipe; the place where
“I first got rust in my blood”.
After earning his college degree and a brief
stint in law school, Charley decided to let go
of family plans that envisioned him as a
lawyer and went looking for a job. When the
headhunter noted his “pipe experience”, an
interview was set up with Proler
International Corp., a Houston based, NYSE
listed metals company. Proler had an opening
for an Inventory Control Clerk in the Pipe
Division and he was hired. Before long he

(MEMBER SPOTLIGHT cont. on page 12)
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moved into Sales and, “porque el habla Espanol”, Charley was sent to
South America on a 30” water line project. After six months back and
forth to Caracas, the Manager of the Pipe Division moved on and Charley
assumed that role. At Proler, Charley learned the pipe business in
earnest. With scrap supplier relationships with steel mills worldwide,
the company had entrees to buy secondary products from those mills,
large diameter pipe among them. That entree would open a large O.D.
line of business to Charley that has spanned forty-five years. “It is no
coincidence that I am with a large diameter structural pipe company
today, as have so very many things in my life, this has come full circle.”
It was at this point that Charley was introduced to his first real pipe
mentor. Izzie Proler, then President and Chairman of the Board, took a

very active interest in Charley. “I had the honor of sitting across his desk
for almost a year, listening and learning how he ran this very large and very
successful business,” says
Charley. The Prolers
I have know Charley for close to 40
invented the automobile
years. I have always considered
shredder and installed
Charley a good friend. In all my years of
them all over America and
dealing with Charley he has always
Europe. In business for
been very honest with describing pipe
over fifty years, they grew a
and its condition. Charley has a real
local scrap merchant
working knowledge of the pipe industry.
enterprise into an
The only thing he does not know about
international corporation
is computers. The other day he said he
needed to take some computer classes,
producing “Prolerized
I told him We were to Old to do that. If I
Scrap” - the feedstock of
were looking for a man to run my
choice for electric arc steel
business Charley would be my man.
making. “At what I now
realize was a very tender
Ricky Spriggs - S & S Pipe & Supply Inc.
age, I had an amazing
opportunity to literally sit
across from a giant in the steel business.” Izzie was smart, gracious, and
eager to teach Charley all he could absorb. “He was my mentor, another
father really. I will never forget the things he taught me.” At 27 years old,
Charley was appointed Vice-President of Proler International. Although
sitting as a freshly cast VP (one of only five) was a daunting honor, his
colleagues welcomed him with open arms.
In 1985, he was presented an opportunity to join forces with a great
customer, dear friend, pipe distributor, World's BEST joke teller, and oftproclaimed “Queen of Pipe”, Dottie Lytle. It was the year we lost Izzie
Proler, and the timing was right for Charley to move on. So he, Dottie and
another partner active in the Holland pipe business, formed Houston Pipe
International Inc. (HPII) as a stocking distributor of large diameter
structural and prime pipe. Based in his hometown, HPII was active in
United States and South American markets, distributing pipe to projects
and dealers for half a dozen years. During the first year of this new
distribution business venture, Charley was serving as President of the
NASPD. The association was instrumental to HPII networking efforts,
many of which were conducted at the hotel bar during NASPD
conventions! In 1990, trade issues effectively blocked the importation of
European secondary pipe and their Dutch partner lost USA distribution.
Dottie took the situation as a retirement cue and Charley subsequently
spent the better part of that year winding down the business, selling
inventories, closing yards and joint ventures and mill contracts;
eventually working himself out of a job. The liquidation process was
overwhelming and he had not devoted much thought to what might come
next.
HPII officially closed up shop on a Friday. The next morning, Charley was
at home cleaning his pool, when the phone rang. It was Moises
Woldenberg, “I knew Moises and his father Jaime through the NASPD
and business in Mexico.” Moises explained that his family had put
together the winning proposal to take Tubacero (Mexico’s largest welded
pipe manufacturer) private. Having been Tubacero’s primary distributor
both at Proler and HPII, Charley was well versed in their business
operations. Moises wondered if he might be interested in exploring
Tubacero’s viability in the global pipeline markets. Cleaning his own pool
certainly wouldn’t provide for his family, so Charley dropped the
skimmer and took Moises up on the offer immediately. After months of
study, collaboration and writing, Charley presented a business plan to
Tubacero’s Board of Directors that envisaged a US based, wholly owned
subsidiary trading company conducting Tubacero’s business in nonSpanish speaking countries. The Board voted to accept the business plan
and Tubacero International Corp. was born. For his efforts, Charley was
awarded the leadership position in the new company. For the next dozen
years he traveled all over the World, promoting Tubacero as the world

(MEMBER SPOTLIGHT continued on page 20)
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(NEW MEMBERS continued from page 9)
L80, Limited, Limited Service, Limited
Service OCTG, N80, New, OCTG, P110,
Prime, Prime API, and Q125. Specification
handle is API L-80 with OCTG
specifications handled includes HCP-110, J55, K-55, L-80, N-80, P-110, Q-125, and T95. Products originate from Germany,
Romania, Russia, Spain, and US.
Transportation is by Common Carrier and
Company Owned Truck.
LB Pipe & Coupling Products, LLC
21220 FM 1488
Magnolia, TX 77355 US
Phone: (832) 934-1850
http://www.lbpcp.com
Chad Jordan is the NASPD Contact/
CEO
Phone: (832) 934-1850
cjordan@lbpcp.com

Legacy Pipe Company, LLC
Legacy Pipe Company, LLC is a new
Regular member. The company offers Fence
Pipe & Tubing, Structural Pipe, Structural
Steel, and Structural Tubing with
specialties in Structural, Surplus, Reject,
and Pipe Bollards. Product mix includes
Casing Pipe, ERW, Fence Pipe & Tubing,
Line Pipe, OCTG Tubing and Casing,
Oilfield Rejects, Pipe Piling, Seamless Pipe,
Standard Pipe, Steel Pipe, Structural Pipe,
Structural Steel, Structural Tubing, Surplus
Pipe, and Used Pipe. Product grades listed
are A252, A252 GR 2, A252 GR 3, A500 GR
B, A53 GR B, All API Grades, API 5CT, API
5L GR B, ASME, ASTM, Carbon, Carbon
Steel, DSAW, ERW, J55, K55, L80, Limited,
Limited Service, Limited Service OCTG,
Mill Reject, N80, New, New LS, New Pipe
Piling, New Prime, New Reject Pipe, New
Surplus, OCTG, P110, Piling Grade, Prime,
Prime API, Prime Limited Service, Prime
Seamless, Prime Standard, Prime Tubes,
Reject, Structural Grades, Surplus, Surplus
Prime, Surplus Used, Uncertified,
Untested, Used, Used Inspected, Used
Reconditioned, and Used Structural Pipe.
Specifications handled are API 5L Grade B,
API A-53, API L-80, ASME SA-53 Grade B,
ASME SA-53 Grade C, ASTM A-106 Grade
C, ASTM A-252, ASTM A-500, and ASTM
A-53 with OCTG Specifications of J-55, K55, L-80, N-80, and P-110. Sizes range from
1/8"– 48" with products originating inside
and outside the US. Transportation is by
common carrier.

Legacy Pipe Company, LLC
906 Fleming Drive
Mt. Pleasant, Texas 75455 US
Phone: (903) 575-9283

National Coatings, Inc.
National Coatings, Inc. is a new
Professional Affiliate member. The
company manufactures Water base,
solvent base and UV coatings for product
grades New, Prime Tubes, and PVC Plastic.
Products originate from Canada, Mexico,
and United States.
National Coatings, Inc.
604 US 150 Highway E
Galesburg, IL 61401 US
Phone: (309) 335-2800
http://www.natcoinc.com
Matt Hillhouse is the NASPD Contact/
Operations Manager
Phone: (309) 342-4184
mhillhouse@natcoinc.com

Quality Pipe Products, Inc.
Quality Pipe Products, Inc. is a new Regular
member. The company offers a product mix
of Couplings, ERW, Fittings, Stainless Pipe,
Standard Pipe, Steel Pipe, and Welded Pipe
in product grades of A333, A53 GR B, and
Carbon Steel. Products originate from
Canada, China, India, Korea, Thailand, and
Ukraine. Specifications handled include
API A-53, ASTM A-106 Grade B, and ASTM
A-53. OCTG specifications handled are C75. Services offered are Beveling, Cutting,
Grooving, Machining, and Threading.
Transportation is by common carrier.
Quality Pipe Products, Inc.
17275 Huron River Drive
New Boston, MI 48164 US
Phone: (734) 606-5100
http://QUALITYPIPE.COM
Roger Melton is the NASPD Contact/
CEO
Phone: (734) 606-5100
roger@qualitypipe.com

Sector Transport Logistics,
LLC
Sector Transport Logistics, LLC is a new
Professional Affiliate member. Sector
Transport Logistics, LLC provides
transportation services for pipe and oilfield
equipment utilizing a selection of qualified
carriers using flatbeds, pole trailers, and
stretch trailers. Services include
coordinating movement of pipe to a drilling
rig location or a pipeline right-of-way.
Ancillary services include arrangements for
equipment to load/unload material,
coordinating escort services, and project
management for multiple loads and
complex shipments. They coordinate
shipments daily from pipe stocking
facilities across the country to every major
oil/gas play in the United States. Sector is an
insured oilfield service third party logistics
provider and licensed broker and a member
of ISNetworld.
Sector Transport Logistics, LLC
514 Regentview Drive
Houston, TX 77079 US
Phone: (210) 254-6889
http://www.sectortransport.com
Sam Pennington is the NASPD Contact/
President
Phone: (281) 584-0909
spennington@sectortransport.com

Sierra Steel Trading, LLC
Sierra Steel Trading, LLC is a new Regular
member. The company offers a product mix
of ERW, Large OD Pipe, Line Pipe, Metal
Shapes, Pipe Piling, Plate, Reconditioned
Pipe, Road Casing, Seamless Pipe, Spiral
Weld Pipe, Standard Pipe, Steel Beams,
Steel Pipe, Structural Pipe, Structural Steel,
Structural Tubing, Surplus Pipe, Used Pipe,
Waterwell Pipe, and Welded Pipe. Product
grades include A252, A252 GR 3, A500 GR
B, A53 GR B, Carbon Steel, DSAW, ERW,
Limited Service, Mill Reject, New, New
Pipe Piling, New Prime, New Reject Pipe,
New Surplus, Piling Grade, Prime,
Recycled, Surplus, Surplus Used, T92, and
Untested. Products originate from China,
Czech Republic, Germany, India,
Indo nesia , J a pa n, Korea, Pak istan,
Philippines, Thailand, and US.
Specifications handled are ASME SA-53
Grade B, ASTM A-106 Grade B, ASTM A252, ASTM A-500, ASTM A-53, and
AWWA C-210 and OCTG specifications
handled are J-55. Transportation is by
(NEW MEMBERS continued on page 18)

| INSIDE YOUR NASPD

Reflections on Pipe
School
by Darren Sparks, International Pipe

P

rior to attending my first NASPD
Education Course, also referred to as
“Pipe School,” I had been in this
business for nearly 17 years. The program,
which is held once a year over the course of a
fall weekend in Houston, came highly
recommended by several of my fellow steel
pipe industry colleagues. Two years ago, I
decided that if many of our sales associates
at International Pipe & Supply would be
participating, why not join them to see
what it’s all about?
Upon arriving, I really didn’t know what to
expect. Frankly, I thought that after all my
years of experience working in this
industry, I knew all there was to know
about the pipe business. I told myself that I
was “really” just there to firsthand observe
the education that my people would be
receiving because, in all honesty, I wanted
to make sure that I agreed with the
information they were being taught. I was
concerned that the course would consist of
random guest instructors who don’t really
know my business, potentially teaching my
people the wrong things!
I’m not ashamed to admit that I was
extremely mistaken. I sat there stunned as I
listened to speaker after speaker teach the
class. Pete Kullen, who is an engineer with
US Steel, gave a lesson on Steel making. He
was followed by a well delivered lesson
taught by Gerald Merfish, someone whom
I’ve always considered to be one of the
smartest guys in the room. Beau Urech, VP,
from Tubular Technologies, was also a
presenter. The next morning was led by a
young up-and-comer rocking the structural
world named Jim O’Shea. Bill Buckland
spoke to the class going over topic after
topic (what doesn’t this guy know?). Then
came the man, the myth, the legend, Todd
Womble, from Womble Coatings. A true
powerhouse metallurgist with Berg Pipe,
Stephanie Sanders, taught a lesson on
quality control and MTR’s. Next we were
treated to Rusty Fisher, who I’ve seen in
photos standing next to US Presidents at
the White House. Tan C. Nguyen, PH.D.
from the Institute of Mining, also spoke.
And finally wrapping up the course was
Dave Dufresne, President of Inserpetrol.

Above: photos taken during Education courses in Fall 2018.

Let’s just say the experience was humbling!
The main realization I had from the
weekend was the amount of beneficial
learning opportunities that I’d missed out
on from having never attended this course
before and thinking I knew it all. How
incredible to be able to sit through lessons
taught by true icons of this industry, not to
mention to engage in Q&A sessions with
them, and then to be able to have one-onone discussions with them outside of the
classroom. They are from cities near you,
have families like you, know about hard
work like you do, and they run businesses
like yours. Many of these people and others
who spoke are successful icons of this
business - yes - but they are still so easy to
learn from and relate to. I would always
prefer to be taught by instructors who are
experts in their field through years of firsthand experience working in it.

So, when the speakers I mentioned earlier
looked around the room after their lectures
and asked, “Any questions?” I thought, “Hell
yes, I have questions!!” The funny part was
that when they began the Q&A sessions, the
room was all too often silent and, other than
a random question here or there, it was a
complete lost opportunity for the attendees.
Do you realize how difficult it would be to
just ring right up to most of those men or
women’s offices in the middle of the
workday to have discussions like the ones
we had the chance to engage in during pipe
school?
Whenever I’m asked what the true value of
the NASPD is, my first thought is, “You’re
kidding, right? OPPORTUNITY!” As I was
coming up in the business through the years,
I viewed many of the organization’s icons,
like many who spoke at pipe school, as
(EDUCATION continued on page 30)

If you need:
· Large Diameter Steel Pipe

· On Time Delivery

· Domestic Production

· Experienced and Responsive Sales Staff

· Spiralweld Pipe Manufactured in USA
· Fully Traceable Original Mill Test Reports

· Reliable Warranty From Domestic Sources
· API or ASTM Specications

Think MANDAL PIPE!

Prime Domestic Stock
Ready for Immediate Shipment

675 Enterprise Drive, Auburn, GA 30011 | Ph: 1-770-573-3022 | info@Mandalpipe.com | www.mandalpipe.com

(NEW MEMBERS continued from page 14)
Common Carrier, Contract Carrier, and
Oceangoing Vessel.
Sierra Steel Trading, LLC
155 Montgomery Street
San Francisco, CA 94104 US
Phone: (415) 288-4080
http://www.sierrasteeltrading.com

Phone: (281) 380-3058
http://www.watcocompanies.com
Skip Hastings is the NASPD Contact/
Commercial Director
Phone: (281) 380-3058
shastings@watcocompanies.com

Western Express, Inc.

Joseph Epstein is the NASPD Contact/
CEO
Phone: (415) 288-4080
je@sierrasteeltrading.com

Western Express, Inc. is a new Professional
Affiliate member. They are an asset-based
truckload carrier headquartered in
Nashville, TN with terminals and facilities
throughout the United States.

T.C. Renfrow Companies,
LLC

Western Express, Inc.
7135 Centennial Place
Nashville, TN 37209 US
Phone: (615) 720-6093
https://www.westernexp.com/

T.C. Renfrow Companies, LLC is a new
Professional Affiliate member. They are a
services company offering Direct Discharge,
Pipe Inspection, Pipe Storage, Third Party
and Logistics Services. Other services
include Beveling, Cleaning, Cutting,
Inspection, Painting, Sandblasting, Storage,
Straightening, Testing, and Threading. The
company 1" pipe to 42" OD pipe can handle
all sizes and grades of pipe in ranges from 1"
to 42" OD pipe, Line Pipe or OCTG pipe.
OCTG specifications handled include
HCP-110, J-55, K-55, L-80, N-80, P-110, and
Q-125. Transportation is provided by
Common Carrier, Contract Carrier, Rail,
Third Party Logistics Services,
Transportation Services.
T.C. Renfrow Companies, LLC
7633 Miller Road 2
Houston, TX 77049 US
Phone: (281) 806-5730
http://www.tcrenfrow.com
Tim Renfrow is the NASPD Contact/
Owner
Phone: (212) 493-8864
trenfrow@tcrenfrow.com

Watco Transloading LLC
Watco Transloading LLC is a new
Professional Affiliate member. The
company transportation company
providing transportation, terminal and
port, mechanical, and supply chain services
to Customers throughout North America
and Australia. Transportation is provided
by Barge, Common Carrier, Logistics
Consulting Services, Oceangoing Vessel,
Rail, and Third Party Logistics Services.
Watco Transloading LLC
14035 Industrial Road 4th Floor
Houston, TX 77015 US

Max Mumby is the NASPD Contact/
National Account Manager
Phone: (615) 259-9920
mmumby@westernexp.com
(EXECUTIVE DIRECTOR contd. from pg 4)

In an ongoing effort to keep our website as up
to date as possible, we are continuing to
invest in improvements to make sure it is easy
to use and has all the information you need at
your fingertips.
We will continue with these and many more
efforts moving forward and encourage any
suggestions on services you feel would be
beneficial to our membership. We are careful
stewards of the financial health of the NASPD
to ensure its continued growth and
productivity with an intentional eye on
finding new ways to better serve our
members through programs and services.

(PRESIDENT continued from page 3)
Leibowitz is returning to give a presentation
about Section 232 from a domestic steel user
perspective while Roger Schagrin will offer a
domestic steel producer perspective. Max
Schlubach, with Brown Brothers Harriman
& Co. is going to share his views on the
economy and markets in 2019. CSP
Motivational Improviser, Avish Parashar,
promises to provide a unique approach to
navigating change and disruption. And
Colonel Paul Taillon will provide the
entertainment during our Friday luncheon,
with an inside look at the Canadian
Intelligence Services and The Canadian
Grenadier Guards.
It should be an interesting and informative
Summer Conference - in a beautiful city. I
hope you will make plans to join us. See you
in Canada this June.

SYMPATHY
Kelly Walsh
Kelly Walsh, with Kelly Pipe Co., LLC, 46, son,
brother and dear friend to many, died peacefully
at home on February 21 after giving cancer one
great battle. He embraced the loyalty of his
relationships with family and friends, many that
witnessed his peaceful transition to his next
journey.
Kelly will be lovingly remembered and survived
by his parents, Pat and Marilynn, his brother
Scott (Lysa), sister Bonnie (Neil), his girlfriend
Kathi and her children Lacey and Michael. Kelly
will also be forever remembered by his
numerous nieces, nephews, extended family and
many dear friends.
Loved ones that cleared the path are his younger
brother Dan.
Kelly was born in New Jersey but grew up in
Colorado. He attended Thornton High School
and Regis University, creating many life-long
friendships along the way. When Kelly was just
a teenager, he worked at Water World, a place
most people think of for fun water rides, but for
Kelly this was a place where dear friendships
started and will live on through endless
memories. Kelly was a true friend to his friends
and had an uncanny ability to reach people in a
deep and positive way. He was a truly delightful,
generous, easy-going, fun-loving human being
that always wanted everyone he cared about to
be happy.
Kelly loved to attend events of all kinds. He
mastered the craft of selfies by doing so, and
created many wonderful memories with family
and friends. He loved sports (professional and
college), golfing, traveling, and was not one to
miss out on any noteworthy concert.
Kelly truly lived life to the fullest, making even
simple pleasures grand memories. He cared
about people in the purest way, especially his
girlfriend, Kathi. He loved them for who they
were and because he wished the best for them,
without guile and without asking anything in
return. To watch him battle a vicious disease
with such courage and quiet dignity, with a dash
of stubbornness, was a true testament to his
amazing character.
Kelly had so much goodness, so much capacity
to bring happiness to others and such a bright
future. The world is a lesser place without him.
Family, friends, and others whose lives Kelly
touched are invited to the Blake Street Tavern
on March 9th from 1:00 – 5:00pm to reminisce,
grieve, support each other and, of course, laugh
to keep the light of Kelly’s spirit going.
The family asks that donations be made in
Kelly’s honor to the Melanoma Research
Foundation (www.melanoma.org). They also
(SYMPATHY continued on pg 30)

| SPONSORS

2019 Annual Convention Sponsors
AVONDALE FACILITY TOUR HOST

St. Louis
April 11

Trinity Products, Inc.
Wohl Coatings Co.

T. Parker Host, Inc.
Platinum
Kelly Pipe Co., LLC

Happy Hour
Sponsors

Roscoe Moss Co.

Gold
Axis Pipe and Tube Inc.
Cooper Consolidated LLC
CPS Houston, Inc.
Kelly Pipe Co., LLC

Lally Pipe & Tube
Platinum Grover Int. Inc.
Texas Tubular Products**

Silver
B & W Pipe, Inc.
Montgomery Trucking Co., LLC

Pipe & Tube Supplies, Inc.
Texas Tubular Products

Bronze
Beemac Logistics, LLC**
CPS Houston, Inc.
Frank Black Pipe & Supply Co.**
International Pipe & Supply, LLC
Interpipe, Inc.**
Kahn Steel Co., Inc.

National Coatings, Inc.**
R. B. Jacobson, Inc.**
SEBA Pipe, Inc.
Tex-Tube Company
Trinity Products, Inc.
**sponsored two events in designated level

(MEMBER SPOTLIGHT continued from page 14)
class line pipe manufacturer that we all know today. It was an exciting time to be involved in
Mexico trade - NAFTA gave birth to the world’s largest trading block and myriad opportunities
for cross-border commerce. Charley was fortunate to be involved in the NAFTA legislation
process and worked alongside government and industry leaders in Washington toward its
adoption. He participated in the treaty signing ceremonies at the White House and was a guest of
President Clinton for his second inauguration. “At one White House reception, I met in the
Lincoln Library with all four then living US Presidents; Clinton, Bush Sr., Ford, and Carter. It was
a humbling experience that I will never forget.”
Tubacero eventually decided to consolidate all commercial activities in Monterrey. Tubacero
International closed and Charley veered off into a non-pipe segment of the steel industry – rebar.
With Izzie Proler’s comments about the rebar business ringing in his ears, “it’s a whore’s market”,
Charley embarked on a different journey over the next decade. Recalling Izzie’s view of the rebar
business Charley said “Boy was he right!”. At the end of that endeavor, he needed a break and took
some time to rebuild his Hurricane Ike damaged home on Galveston Bay. While working on the
house he contemplated what might come next. As it is wont, fate opened new chapter and this
time selling pipe would not be the operative function. Upon learning of his Mother’s cancer
diagnosis, Charley suggested she move in. “The Bay was a big part of our family life growing upit’s where I learned to swim and sail, and ski. And I suggested Mom come back to the Bay to
recuperate. She eagerly accepted and for the next three years I had the honor of parenting my
parent. It was a time I would not trade for anything.”
When his mother’s needs required a higher level of care, Charley decided to un-retire and get back
to work. Much had changed in the pipe business during his ten year absence. When the
headhunter sent him on an interview with Pipe & Tube Supplies (PTSI) in Pearland, TX, he was
in for a big surprise - primarily that PTSI was in the large diameter structural business, in a very
big way! As everything comes full circle, Charley found himself at PTSI selling large O.D. Mills he

Houston
April 18

BRC International LLC
CPS Houston, Inc.
Wohl Coatings Co.

Pipeline 21

(MEMBER SPOTLIGHT continued from page 6)
I’ve had the pleasure of knowing Charley for
a very long time. He, who has a privileged
memory, has reminded me that the first time
we met each other was in the late seventies,
when he was with Proler International and
buying steel pipe from Tubacero in Mexico,
where I have been serving in the last 53
years of my life.
Our professional and personal relationship
became much stronger in 1990 when
Charley organized and developed Tubacero
International Corp., based in Houston, Tx.,
as a wholly owned subsidiary of Tubacero.
He became President of the first one, and
served for over nine years, developing new
markets and gaining new acceptances for
the Company´s products, enlarging supplier
bases and leading efforts to expand the
Company´s product line through various
joint ventures affiliations. He served
Tubacero with loyalty, dedication and
integrity, and his leadership is still missing.

had dealt with for so
long, like Tubacero
and Stupp, made the
product and he sold it
to customers and
friends that he had
known for over forty
years. “I was back at
home and see myself
working in the
industry that I know
and love for many
years to come. While
the Bay still calls me,
I'm hardly ready for
retirement!”

The first NASPD
event Charley
attended was the 1977
Convention Year at
LaCosta Resort and
Spa in Carlsbad,
My wife and I have a great fondness for both
California. He and his
Charley and his lovely wife, Joana. They
wife, Joanna, were
were always very kind to my family and
excited about the
attended my children's weddings in
prospects of a
Monterrey, Mexico. Despite the distance,
business trip to the
we had the opportunity to see each other
famous oasis but
and enjoy great dinners in Houston on
frankly did not know
several occasions. I will never forget the
what to expect. The
support Charley gave my son Adrian and his
pair were in their late
friends, being still young and on vacation in
20's and at that point,
Houston. They were assaulted and their car
the only conventions
was stolen. What an experience!.
they had attended
Alfonso Benitez - Tubacero, S. de RL de CV
were college student
gatherings. The
episode that Charley
recalls most vividly
I have known Charley for nearly 50 years.
was a seated dinner
He is a good friend and a valuable,
affair in a ballroom on
respected, and knowledgeable business
the property. They
ally. Charley has had a very interesting and
donned their best
successful career. Charley is one of those
duds and walked in to
rare individuals who has integrity, style and
a sea of people they
lots of class. He is an asset to both the steel
didn’t know. “Joanna
pipe industry and the NASPD.
was radiant in a long
Robert Jacobson - R B Jacobson, Inc.
sleek black dress and
white fox fur and
heads turned to see who these ‘kids’ were. Admittedly, we likely looked a
bit lost.” The next thing they knew, Dwight Byrum - Bakersfield Pipe,
extended a warm invitation to join their table. Not knowing Dwight (or
anyone else in their group) did not matter for very long. Following
introductions around the table, the Byrum’s took them in tow for
introductions around the whole room. “That was our debut at the NASPD
- inclusive, welcoming, hospitable. And that camaraderie has not changed
in the 40 plus years of my participation in the association.” After a ten year
absence from the pipe business and the NASPD, Charley attended a
meeting in Lake Tahoe several years ago representing PTSI. His reception
was overwhelming. “Old friends greeted me with variations of the
question, ‘Damn, Charley Jewett - where the hell have you been? Sit down
- let’s talk!'’And just like that, I was back home after too long an absence.”

B & W Pipe, Inc.
1421 Ave C
Katy, TX 77493-1901
Ph (281) 391-6688 Fax (281) 391-1511

Email: Sales@bwpipe.biz

B&W Pipe,Inc. inventories
High Quality, High Yield Line Pipe.
If you are looking for API 5L X60 to API 5L X70
give us a call or email. All of our material has
-50 charpy impact tests performed at the mill.
We stock many nonstandard wall sizes.
Check out our inventory at

www.BWPIPEINC.com
Our stock list is updated monthly.
We also have an extensive DSAW inventory
from 26" OD to 60" OD
and grades up to API5L X70.

NASPD hosted a Houston event in the 90’s at the Houstonian Hotel &
Convention Center. One night, a group gathered in the hotel lounge.
There was a piano in the bar and Dottie Lytle (who sang for 25 years with
the Houston Symphony) appropriately took center stage. When the
hotel piano player took a break, “Big Mike” McConnahey (father of
Rooster and Mathew) decided to take his place in front of the ivories. Big
Mike pulled up the piano bench as Dottie hoisted herself atop of the
grand piano’s closed lid. And so began a medley of tunes, topped off by a
rousing rendition of Mexicali Rose. By the second verse the rest of the
crowd had joined in. “We thought we were most entertaining although
that assessment wasn’t shared by the hotel staff. The Night Manager
strongly suggested that we take our merry troupe elsewhere. Not to be
deterred, the Swiss Chalet Restaurant and Lounge was a short drive
down Woodway Road. And Big Mike and Dottie continued the concert
there until long after closing time.”
Charley gathers, “The NASPD embodied networking before there was
networking. Pete and Jerry (with eager collaboration of their pipe
friends) envisioned and pulled together a group of individuals with
common interests, chief among them a venue that would facilitate the
sharing of information. Networking - competitors, customers and
vendors. All gathered together for a getaway that included business,
social engagement and relaxation. It was a winning recipe then and it
continues to work very well today. The NASPD’s proof of concept is
longevity.”
Katy Jewett is a political consultant, traveling the USA managing
Democratic campaigns, “perhaps some of my political aspirations
rubbed off”. Andrew Jewett is a Commercial Real Estate Broker in
Houston, specializing in industrial properties. “Not a week goes by that
he doesn’t tell me of meeting someone we know in the pipe business. As I

(MEMBER SPOTLIGHT continued on page 30)
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(TRUCKING continued from page 8)
that the carrier waives any right to seek payment from you for freight.
– Sign Section 7/nonrecourse box or mark the BOL “COLLECT”.
– Require the shipper or consignee to pay the carrier directly or demand
indemnification prior to permitting the goods to be picked up.
– Require the shipper or consignee to notify you of the carrier it paid,
and only permit that carrier to pick up the goods.
CONSIGNEE: If you are a consignee but did not negotiate, arrange or
agree to pay for freight:
– Never sign a carrier's BOL. If you don't have your own form BOL, get
one. Your form should include a waiver provision stating that the
carrier waives any right to seek payment from you for freight.

(MEMBER SPOTLIGHT continued from page 21)
previously conveyed, it really is a small town” Julie Jewett is a salesperson par excellence. Schooled in hospitality and restaurant
management and trained by Disney, Julie sells produce to Dallas area fine
dining establishments. “If you ever need a restaurant referral in the
Metroplex, call Julie Jewett”
In 2017, Andrew and his beautiful, talented wife Jordan, introduced the
world to Molly Elizabeth - Charley’s first grandchild. “Just when I
thought life couldn’t get any better, this wonderful baby girl came into
our world. Molly calls me ‘Rocket’, a name of unknown origin that I find
completely appropriate. My new name is catching on and I like it. Any
man who hails from The Space City would love to be called Rocket - I feel
lucky to be that guy.”

– Mark the BOL “PREPAID”.
– Require the shipper or consignor to pay the carrier directly or demand
indemnification prior to accepting delivery of the goods.
– Require the shipper or consignor to notify you of the carrier it paid,
and only permit that carrier to deliver the goods.
The bottom line is that, no matter your title, failing to be proactive here
will cost you, eventually.
About the author: Alexis Foster is a commercial litigator at Gray Reed in Houston.
She specializes in the steel industry and related legal matters including domestic and
internationalbusinesslitigation.(afoster@grayreed.com).
Charley Jewett: past NASPD President, pipe salesman, gifted story
teller, business man, leader, father and most importantly Rocket.

NASPD Hall of Fame
2019 inductee
The NASPD Hall of Fame shall be a special group of industry contributors and as such
reserved for only those who have served the pipe industry and pipe distribution industry
continuously for a minimum of 30 years or have been considered a “pillar” of the industry, or
have grown their company to be an industry segment leader. Involvement in the NASPD is
not a requirement - individuals from both NASPD membership and non-members will be
eligible. Individuals may receive induction posthumously.

Kathy Walton
Pyramid Tubular

Honor Roll of Former Hall of Fame Inductees

Jim Barnes
Barnes Pipe & Steel
Supply

Earle Cohen
Kelly Pipe Co.

Lester A. Crancer, Sr.
Valley Steel Products
Company

André Crispin
The Crispin Company

John M. “Jack” Hauck
Tubular Steel, Inc.

Hans Kayem
Tex-Isle Supply, Inc.

Mort Keiser
Tioga Pipe Supply
Co, Inc.

Lewis B. Ketchum
Redman Pipe &
Supply Co.

Pete Knowles
PK Pipe & Tubing, Inc.

John B. (Jack) Lally
Lally Pipe & Tube

Steve Livingston
Kelly Pipe

Abe Merfish
Merfish Pipe & Supply

Bob Rau
BBL Company

Sol Rosenberg
Sol’s Pipe & Steel, Inc.

Jerry Rubenstein
Texas Pipe & Supply
Co., Inc.

Jerry Eugene Shea, Jr.
The Bayou Companies

Jaime Z. Woldenberg
Tubacero, S. de RL
de CV

Douglass Preston Yadon

Henry Zarrow
Sooner Pipe & Supply

Jack E. Wachob
Paragon Industries, Inc.

W. Byron Dunn
Tubular Synergy
Group, LP

Norman E. Gottschalk Jr.
Marmon/Keystone Corp.

| CONFERENCE NOTES

NASPD Summer Conference
Hôtel Omni Mont-Royal
Montreal, Canada - June 20 - 22, 2019
For additional information visit www.naspd.com

Program
Wednesday, June 19
1:30 pm - 6:00 pm
Thursday, June 20
9:00 am - Noon
Noon - 4:30 pm
1:00
- 2:00 pm
2:00
- 2:45 pm
2:45
- 3:30 pm
3:30
- 4:30 pm
5:30
- 7:30 pm
9:00
- 11:00 pm
Friday, June 21
7:30
- 9:00 am
8:15
- Noon

Noon

- 1:30 pm

1:30
3:15

- 3:00 pm
- 5:30 pm

7:00
9:00

- 9:00 pm
- 11:00 pm

Saturday, June 22
10:30 am - 2:30 pm

Leadership Development Program (for selected applicants only)
Leadership Development Program (for selected applicants only)
Registration
Strategic Planning Committee
Membership Committee
Program Committee
Board of Directors
Welcoming Reception
Hospitality Suite
Registration and Continental Breakfast
General Session
Tracy Totten, “Tariffs, Turbulence & Turnover, Oh No! How to Win the
Battle in Retaining Employees!” (Note: view Tracy Totten “Coach’s
Corner” articles on NASPD website “Blog” under “Postings”
Max Schlubach, Brown Brothers Harriman & Co., “One for the Record
Books - The Economy and Markets in 2019”
Avish Parashar, CSP Motivational Improviser, "Ding Happens! A Unique
Approach to Navigating Change and Disruption”
Roger Schagrin, Schagrin Associates, “A Look at Section 232 From a
Domestic Steel Producer Perspective”
Lewis Leibowitz, The Law Office of Lewis E. Leibowitz, “A Look at
Section 232 From a Domestic Steel User Perspective”
Networking Luncheon
Luncheon Speaker, Col. J. Paul de B. Taillon, "Canadians and
Americans: Serving in Each Other's Military from the Civil War to
Present"
Membership Discussion - Dilip Bhargava and Jerry Brookshire
River Cruise Boat Tour - Bus will leave lobby at 3:15 p.m. (Optional
Event)
Friday Reception/Dinner at Vieux-Port Steakhouse
Hospitality Suite
Flavors Tour - Bus will leave lobby at 10:30 a.m. (Optional Event)

All attendees are encouraged to attend the committee meetings except for the Leadership
Development Program meeting. We limit the discussion and voting during the meetings to
committee members only because non-committee members have not been privy to all the

Conference Information
Registration
Register online: www.naspd.com; by e-mail:
info@naspd.com; or by fax: 361-574-9347. Only
individuals with a paid registration may attend
the Conference. The deadline for registration is
May 13, 2019. After May 13, 2019, a $50 late fee will
be added to all full registrations and a $25 late fee
to all other registrations. A cancellation fee of $50
will be charged for all cancellations received
before May 13, 2019. After May 13, 2019, no
refunds will be made. Payment must be made in
U.S. currency.
Hôtel Omni Mont-Royal
For hotel reservations, call 1-800-THE-OMNI
(1-800-843-6664) and refer to NASPD 2019
Summer Conference.
Register online at:
https://www.omnihotels.com/hotels/montrealmont-royal/meetings/naspd-2019-summerconvention
The rate for a guest room is $219.00 CD (US
current $ conversion approximately $164) per
night plus taxes, subject to availability at time of
booking.
Rates cannot be changed at check-in or checkout for guests who fail to identify their affiliation
at the time the reservation is made. Any
guaranteed reservation not cancelled 48 hours
prior to arrival will be subject to one-night room
and tax cancellation fee. Check-in time is 3:00
p.m. and check-out time is 12:00 noon.
Reservations received after May 13, will be
confirmed on space and rate availability.
We have contracted a certain number of rooms
for this convention based on historical numbers.
If we use fewer rooms than our room block, the
NASPD will be required to pay for the unused
rooms. If we need more rooms than our room
block, there is a chance the hotel will sell out or
charge a higher rate for rooms outside of our room
block. It is important that you book a room as
soon as possible and before the deadline.
Discounted airfare only applies to United
aircrafts at www.naspd.com.
Valid travel dates 6/17/19 – 6/25/19
Enter Offer Code ZGGR370008 in the Offer
Code box when searching for your flights. If
booking through a travel professional or United
Meetings call 800-426-1122 and give them the
following information:
Agreement Code: 370008

Z Code: ZGGR

Outside of the United States, please call your
local United Airlines Reservation Office.
Experience dependable, first-rate service and
earn miles in Mileage Plus, United’s awardwinning frequent flyer program. To enroll in
Mileage Plus, log on to www.united.com.
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Basil LeBlanc, Canadian Grenadier Guard
W

ith our Summer Conference in
Montreal, we thought the story of this
extraordinary man from Canada would
interest our members.
Ted Kahn's (Kahn Steel) father in law, Basil
LeBlanc (94 years old), of Franklin,
Massachusetts fought for the Canadian
Grenadier Guards in World War II. Basil is
originally from Nova Scotia. He was deployed
to one of the beaches of France during the
invasion. His job in his tank was to keep the
guns loaded. The big gun jammed. While
loading ribbons of ammunition in the machine
guns, one jammed and blew up his hand. While
he was recovering in a front line infirmary a
corporal made a crack that it looked like he had
a self-inflicted wound in order to get out of the
war. He healed but never made it back to his
unit before the war ended. The sarcastic words
from that corporal were devastating. He would
not talk about the war for nearly 70 years until
the Grenadier Guard reconnected with him.

(SYMPATHY continued from page 18)
ask that you keep Kelly’s memory alive, live every
day to the fullest, never forget the power of a
smile and do what’s right and do what’s good. Be
kind and help others. The world can always use
one more kind person.

Four years ago General Henry Gourdji and
Major Brian Tracey invited Basil to Montreal
to be honored in the Remembrance Day
Parade and to receive his Wound Stripe
(Purple Heart equivalent). Ted and wife.
Anette, joined the family for the event. Basil
addressed the regiment and his family with an
emotional and eloquent speech centered
around how words matter. He has not
stopped talking about the war since.
In 2017 Basil was chosen to represent his
regiment for the 100th anniversary of the
battle of Vimy Ridge. One person was chosen
from each of the approximately 150 regiments
throughout Canada. With his son David
along as his caregiver, the 92 year old Basil was
flown to France, where they participated in 10
days of ceremonies, speeches, and solemn
cemetery tours, culminating in the April 14
ceremony at the monument on Vimy Ridge.
This event was attended by dignitaries from
around the world and 25000 Canadians to pay
homage to the fallen Canadians.

brothers, Greg Brunjak (Shelly) and Tom
Brunjak (Lynne); several nieces and nephews.
the family request memorial contributions be
made to TC Thompson Children’s Hospital at
childrenaterlanger.org.

James "Jim" Andrew Brunjak

Beau Urech

James “Jim” Andrew
Brunjak, 62, of Ooltewah,
TN, passed away Tuesday,
April 30th, 2019. A native of
Pueblo, CO, he has been a
resident of the
Chattanooga area since
1999.

We are deeply saddened by the tragic news that
Beau Urech was killed in an automobile
accident Monday night. As NASPD receives
more information, we will include it in our next
issue of Pipeline. He and his wife are parents to
quadruplets.

e was Owner and President
of Power Solutions LLC,
Taimen Transport LLC, and Taimen Trucklines
LLC. He was an Entrepreneur, Philanthropist,
and a high standing member of the Oil and Gas
Industry. He loved fly fishing at the Lake Fork of
the Gunnison River in Colorado. Above all else
he loved spending time with his Family.
He was preceded in death by his father,
Raymond Anthony Brunjak.
Survivors include his wife, Rhonda Brunjak;
three daughters, Jesse Brunjak Meade (Skylar),
Maggie Brunjak Steele (Derek), Emma Brunjak
(Chris Wang); five grandchildren, Kellan Steele,
Griffin Steele, Finnley Steele, Kasen Meade and
Mikah Meade; mother, Dorothy Brunjak; two

Beau Urech was the founder of the NASPD
OCTG Specialty Education Course and active
member of the NASPD. He will be deeply
missed.

Ted contacted General Gourdji and Major
Tracey about speaking to the NASPD in
Montreal. The General is on a secret mission and
unavailable but, told Major Tracey that Colonel
Paul Taillon speaks all over the world about the
Grenadier Guard, US and Canadian Special
Forces, Veterans, ISIS, Taliban etc. He is a
highly credentialed speaker, historian and
honoree. Colonel Taillon will be our lunch guest
and speaker for our Friday conference lunch.
Basil is also an accomplished artist. He has a
home in Yarmouth, Nova Scotia. The barn there
is a couple hundred years old. He spent a decade
paining the interior walls of the barn to
resemble the four seasons of that area of the
countryside. It is an amazing work to view. Tour
busses now stop at the house now to walk
through the barn.Links to two videos you will
want to view - one of Basil's barn paintings and
the 2nd of Basil receiving his Wound Stripe - are
posted on the NASPD website. Click on
“Postings” and then “Blog”.

(EDUCATION continued from page 16)
untouchable, beyond my comprehension of
what I would ever know. That being said,
you can imagine how surprised and
honored I was when Bill Buckland called
and asked me to help out and even teach at
future NASPD Education Courses.
The NASPD’s true value is not in its
meetings, its committees or its newsletters.
The real value of this organization is its
people and their vast experience/expertise.
I’m always in awe of the legends of this
organization, who are now teaching a new
generation of pipe people, without any ego
or arrogance at all, nothing but passion for
what they do and for passing on their
knowledge.
I can honestly say that I really enjoyed pipe
school! I could go on and on, but the bottom
line is that if you aren’t already taking
advantage of the NASPD’s Education
Courses or all that this organization has to
offer, it’s about time you do!
“After the writing of this article we lost a
great member of our organization Beau
Urech, it is a terrible loss to his family the
education program, and the organization.”
- Darren Sparks.
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