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W

e had a great NASPD Summer
Conference in Philadelphia the
“City of Brotherly Love”.

The Logan hotel was an upbeat modern
venue. The Assembly rooftop lounge
offered fabulous views of city landmarks;
and yes, we most certainly assembled!
Philadelphia has a fascinating history; a
poignant reminder of what makes America
great. Everyone who ran up the “Rocky
Steps” at the Philadelphia Museum of Art
was ready to take on the world.
The slate of speakers was both entertaining
and informative. The feedback from the
members was very positive. I suggest you
visit the NASPD website and download
Alexis Foster's presentation “The Slow
Death of the Handshake”; a must read for
anyone purchasing or selling steel pipe. Our
own Rusty Fisher, Vice President of
Welspun Global Trade LLC, hit it out of the
park with his presentation. Rusty regaled us
with a fascinating recounting of his journey
to the White House and meeting with
President Trump. Lewis Leibowitz,
Washington DC trade attorney, delivered
his customary amusing and illuminating
performance. Though sadly, the
Washington “leak” on section 232 we were

all hoping for did not materialize. On the
subject of Section 232; as of August there is
still no decision, which sheds light on the
complexity of this issue. Extending aid to
one industry can often come at the expense
of another, the unintended consequences of
which must be carefully considered.
Hopefully a decision is forthcoming so
obscure speculation may be replaced with
concrete plans for the future. Many thanks
to Jim O’Shea, the program committee,
Susannah and Gail for another successful
conference!
The upgrade on the NASPD website is still
a work in progress. While I have received
positive feedback to date, I encourage you
to share your suggestions and inform us
of any issues you may encounter.
(PRESIDENT continued on page 9)

W

e received the call around 3:00 am Saturday morning of
the 4th of July weekend. My husband’s business,
Diamond Fiberglass, was on fire. We jumped in the car
and drove to the site. There were 7 or 8 fire trucks, and a dozen more
emergency vehicles surrounding the facility. The road was blocked,
but our Sheriff, T. Michael O’Connor, pulled up right behind us and
told us to jump in his car. He drove us past the barricades and we
stood together watching the fiberglass tank manufacturing facility
go up in flames. It was completely engulfed when we arrived. The
crumpled metal facility was glowing with the intense heat. Nobody
was hurt, which we are eternally grateful for, but the facility was a
total loss.
Our Sheriff, who is also a friend, looks and acts the part of a Texas
Sheriff. He didn’t need to get out of bed at that hour, but he stood

with us for hours that Saturday morning. The entire community of
Victoria has been standing by us ever sense. Our Mosque was burned
to the ground in Victoria this January. It made national news, and
they are still rebuilding. There’s was arson, which adds a frightening
and vicious element to an already devastating situation. Our friends
at the Mosque were some of the first to call us, send us flowers and
commit their support. It reminded us of the importance of a tight
community during trying times. Diamond’s fire was declared an
accident, an electrical fire, the actual source was never determined.
(EXECUTIVE DIRECTOR continued on page 9)
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Non-Member: $500
Hilton Houston Post Oak
Hotel, 2001 Post Oak Blvd.,
Houston, TX
(713) 961-9300
Hotel Rate: $169.00

MST Seamless Tube & Pipe: Facing Fire and Keeping Its Cool
Typically, it’s MST that comes to the rescue of its
customers. But one evening in early June, the cold-drawn
seamless tube & pipe manufacturer found itself on the
receiving end of a rescue.
MST’s manufacturing plant sits in the middle of a quiet,
suburban neighborhood in Southeast Michigan. The
company has had a busy, productive year so far. Their
small diameter pressure pipe business is booming and
the Pilger Mill is running continuously. Good thing, too.
A steady stream of orders means there is always a third
shift working hard into the night. It also means there
were plenty of people on hand to spring into action when
a fire broke out that steamy summer evening.
MST Seamless Tube & Pipe has always been responsive
to the urgent needs of its customers, coming to their
rescue as quickly as possible when they need
exceptionally quick turnaround on an order. If a natural
disaster strikes and causes damage or a boiler breaks or a
heat exchanger needs a part, MST leaps into action,
doing what it takes to deliver and save the day.
The night of the fire, the MST team leapt into action and saved the
day indeed. Years of ongoing safety training helped them know
precisely what to do in an emergency. When the fire broke out in the
hot mill area of the 344,000 sq. ft. facility, the MST team working in
the plant instantly called the local fire department and evacuated
personnel in the immediate area. As an added precaution, they
evacuated everyone else in the facility as well. Their fast action
ensured no one was hurt and damage was minimal. Two local fire
departments were dispatched and arrived swiftly. Within half an
hour the fire was not only contained, it was out.

Quick turnaround is a key tenet of MST's business. It’s also what
kept operations from being disrupted after the hot mill fire. “We just
didn't have time for this fire,” says Ted Fairley, Vice President.
“We’re working seven days a week to get product out the door, so
disruptions aren’t something we ever have time for.” Luckily,
disruptions didn’t happen. Production went on as planned. Colddrawn seamless pressure pipe was produced. Blue Diamond coating
was applied. Eddy Current Testing was done. Deliveries were made.
Deadlines were met. MST is used to putting out their customers'
metaphorical fires all the time. And this summer, not even a real fire
could keep them from coming to their customers’ rescue.

Anchors Away for John Lawrie Tubulars as it Supports Scottish Cancer Charity’s 20th Anniversary
Fundraising Campaign
With tens of thousands of tons of pipe and casing crossing the seas
and oceans every month, it’s no surprise that there's a nautical theme
to John Lawrie Tubulars’ latest charity fundraiser.
This summer the international metal reprocessing and
decommissioning company is proud to be sponsoring one of a
resplendent chain of twenty stunning anchor sculptures, stretching
from the north-east of Scotland all the way up to the islands of
Orkney and Shetland, in aid of one of Scotland’s leading cancer
charities, ‘Friends of Anchor.’
The anchors have been devised by a range of local Scottish artists
who've poured their emotions and creativity into murals that
represent the fight against the disease.
John Lawrie Tubulars is proud to be sponsoring the ‘Big Hero 20’
anchor which has been designed by the young pupils of an Aberdeen
school along with local mixed media artist, Fiona Chance.
The anchor project is part of Friends of Anchor’s Dream Big
campaign - a major fundraising drive which celebrates 20 years of
cancer support, haematology care and treatment for patients
throughout the North-east of Scotland. The charity hopes to raise
£1million to donate to Aberdeen University's drive to attract a
(NEWS continued on page 29)

Texas Sales and Use Tax Audit
by Charles Boatright

We were randomly selected for a Texas Sales and Use Tax Audit. I
am sure most of you would be better prepared than we were, but
maybe not.
Since we try to do things correctly I was not too worried. The state
gave me about 25 days to get my information together before the
audit. The Texas Sales Tax Audit is public information, so along
with the letter from the state we received about 20 letters from
companies wanting to assist us with the audit. We decided to go it
alone.
We spent the pre-audit time collecting missing resale certificates. I
am thinking “sales tax”, but the state wanted us to furnish 13
financial documents from Asset Listings and Federal Income Tax
returns, to Sales Journals and Bank Statements. They included a
note stating “the list is not all inclusive and more records may be
requested.”; the period they wanted to review was Aug. 1, 2013 to
Dec. 31, 2016.
We were all cordial when they arrived. Our Administrative
Assistant initially helped the auditor find files, explain things and
generally tried to be helpful. As the days passed it became a full
time job. The auditor was here for five days. The office was
disrupted. We finally settled with the auditor for $20,313.04. It
took over 20 days to complete the audit.
If you are selected for a Texas State Sales and Use Tax Audit I
would like to make the following suggestions:
1) For sales to other vendors in the State of Texas make sure you
have a valid re-sale certificate.
2) For sales outside of Texas, whether it was a will call or not,
MAKE SURE THE "SHIP TO:" ADDRESS ON THE INVOICE
SHOWS AN ADDRESS OUTSIDE OF TEXAS. We had several

sales to Mexico and Canada where we were not involved in the
freight. The ship to address on our invoice simply reads: Will Call
Houston. That made it a Taxable event. We had to prove to the
auditor that the material actually left Texas. We subsequently
spent 2 weeks begging our customers to go back through 3 years of
shipments to find customs and shipping documents. If the same
request was made of you, how motivated would you be?
3) The “Ship To:” address on the invoice takes precedence. Had we
used the customers’ mailing address in this field, we could have
avoided the problem. This was our single biggest mistake. We
knew it was shipping outside the State of Texas, but we had to
prove it.
4) Surprises - In Texas, services are taxable. The lady that cleans
our office is paid $300 month. For the last 3 years I had to pay sales
Tax on $3,600. The crew that maintain the grounds are paid $300
to $500 depending on the service. I had to pay sales tax on all lawn
services for the last three years. The laptop computer I bought
from Amazon for $1000 was taxed at 8.25%. The $5000 website
was taxed at 8.25% on $4000 of the price. (Websites fall in the
Data Processing category and the first 20% of the cost is nontaxable.
As I stated, our final tax bill was a little over $20K. Prior to proving
shipment, the bill was closer to $150K. It was a very stressful 2
weeks. At 64, I know “everything”. It is hard to tell me anything
that I don't think I already know. These days, it seems the only
lessons to be learned are the ones that cost me money.
Charles Boatright is President of NASPD member company B & W Pipe, Inc.
locatedKaty,Texas.
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(EXECUTIVE DIRECTOR continued from page 4)
Don has a facility in Washington State, and was able to send a few of his jobs there, but the
majority of the projects will be subcontracted to friendly competitors to ensure his
customers are taken care of. Of the 60+ employees he has in Victoria, he was able to keep
them all on the payroll thanks to disruption insurance. He is in the middle of the chaos that
follows a fire. He is working with demo crews, architects, insurance agents, state inspectors,
replacing equipment, setting up offices, sending out press releases, managing customers,
etc.
Condolences continue to flood in, usually containing the word “tragedy”. While this is not
something I would wish on anyone, it is not a tragedy. Our family is safe, nobody was hurt,
we had insurance and our home is intact. While Don’s salt and pepper hair will
undoubtedly be taking on a bit more salt after all this, the truth is, he, and Diamond, will be
stronger for the challenge. His team has come together to reimagine a better way of doing
everything. Starting from scratch can be daunting, but how often in life do you get a clean
slate from which you can create your next masterpiece?

(PRESIDENT continued from page 3)
The most recent Pipe Logix report suggests
a mixed market with distributor sentiment
still rising on structural segments and
falling within line pipe segments. Prices are
still on an upward trend. Please take a few
moments to fill out the survey every month.
Participation numbers are increasing but
we can do better.
Don’t miss our Fall conference coming up
in October. My children have been
lobbying me to put them on the attendance
list since it is being held in Austin, Texas,
“The Live Music Capital of the World”. It
will undoubtedly offer a unique
networking opportunity for all
participants. We are anticipating a large
turnout, so please book your reservations
early. See ya’ll in Austin!

| MEMBER SPOTLIGHT

Jerry Brookshire
Loving The Game

J

erry Brookshire, Purchasing Manager for
Pittsburgh Pipe has been in the steel
pipe business for a shade over a decade.
Jerry’s introduction to the industry came in
2006 at Pittsburgh Pipe where he was
brought on as a Buyer. December 2010 he
was promoted to Inventory Manager and
less than a year later again to Purchasing
Manager. To those that know Jerry’s
personal business philosophy, his steady
rise through the ranks at Pittsburgh Pipe
comes as no surprise. “Treat everyone above
board and on an equal playing field; no
games just straight forward business and
growth of relationships based on open and
honest communication.” Jerry shared “In
my opinion, relationships are the most
important part of the supply chain process;
the ones built upon trust and success get
better and better with age.”

A native Missourian, Jerry was born in Kansas City and grew up in Blue Springs, a KC Eastern
suburb. His father, Jarold Brookshire, retired after a long management career with
Southwestern Bell. His mother, Mary, the consummate homemaker; created a happy loving
household for Jerry and his older sister, Debbie. Jerry got his first taste of both education and
competition as a Viking at the St. John Lalande Catholic School. When he wasn’t in the
classroom Jerry spent all of his free time outdoors; playing sports, fishing, camping and
floating the rivers. Jarold and Jerry were both involved in the Boy Scouts of America and share
fond memories of their Father-Son wilderness adventures together.

The Brookshires enjoying a family vacation in Mexico, July 2017.

The Brookshire clan acquired a cabin at Lake of the Ozarks back in the 50’s and took every
chance they had to make fond family memories along the idyllic 92 mile stretch of the Osage
River reservoir, often staying most of the Summer. There Jerry’s Father and Grandfather
bestowed upon him a boating and fishing education that he enjoys passing on to his kids
today. “They taught me from a very young age how to fish; and catch them! My father also
taught me to properly drive watercraft from small outboard fishing boats to outboard speed
boats.”

Young Jerry Brookshire channeling his inner
Rat Pack.

For his college education, Jerry headed 100 miles East down Interstate 70 to the University of
Missouri - Columbia, known as MIZZOU to most. He graduated in 1992 with a degree in
Political Science and quickly discovered the job prospects in his area of study to be both
limited and personally unappealing. With the real world breathing down his graduation
gown, he immediately took a sales position within the telecommunications industry. It was
there that he met the love of his life and future wife, Amy. Both were embracing their first
post-college employment positions at People’s Choice TV, a wireless microwave cable TV

(MEMBER SPOTLIGHT continued on page 14)

• API threading
• Premium and
semi-premium threading
• VTI/FLD
• Rig Returns
• Pipe repair
• Yard services
• Coupling sales

14117 Garrett Road,Houston, TX 77044 •

SOUTHERNTUBULARS.COM

•

281-456-0321

| NEW MEMBERS
Welcome New Members

Allied Steel Industries
Allied Steel Industries is a new Regular member.
The company offers Casing Pipe, Electrical
Conduit, ERW, Flat Rolled Pipe, Heavy Wall
Pipe, Large OD Pipe, Line Pipe, OCTG Tubing
and Casing, Pipe Piling, Reconditioned Pipe,
Rolled Pipe, Seamless Pipe, Spiral Weld Pipe,
Square and Rectangular Tubing, Standard Pipe,
Steel Beams, Steel Pipe, Structural Pipe,
Waterwell Pipe, and Welded Pipe. Product
grades include A252, A252 GR 2, A252 GR 3,
A500 GR B, A53 GR B, J55, K55, Limited Service,
Limited Service OCTG, Mill Reject, New, and
P91. OCTG Seamless Welded Pipe is available is
sizes 1/2”-72” od. The company is a buyer and
seller of mill seconds, overruns, salvage claims,
abandoned cargo, pipe, beams, plate, sheets and
coils, square recs and structural shapes. They
offer storage and transportation by common
carrier and rail.
Michael T. Rogers, Sr., Vice President Director of
Sales, is the NASPD contact.
Allied Steel Industries
33 Rock Hill Road, Suite 100
Bala Cynwyd, PA 19004
Phone: 215-219-2363
mtrsteel@gmail.com

Eagle Pipe
Eagle Pipe is a 100% American owned, full-service
stocking distributor of oilfield tubulars
supporting both E&P and Midstream companies.
The company offers a supply strategy
concentrated on direct partnerships with strong
tier one domestic mills. In addition, partnerships
with prominent high quality import mills allows
Eagle Pipe to supply a diverse customer base with
a comprehensive product scope. Eagle Pipe was
formed with the vision to be a next generation
pipe company driven by the American
entrepreneurial spirit. The company has a
commitment to both customers and supply
sources to create a strong foundation for Eagle
Pipe to be an integral part of any supply chain.
They have vast experience supplying operators
ranging from small independents to majors in all
shale plays throughout the USA as well as the
Gulf of Mexico.
The company stocks and distributes a full range
of OCTG, Line Pipe and Poly Pipe tubular
products in a wide variety of OD’s, weights,
grades, coatings, accessories, and connections
(API, Semi-Premium, and Premium). Eagle Pipe
has strategic stocking locations around the
country providing quick access to material as
well as value-added services including freight,
pipe inspection, pipe storage, forklift rentals, and
additional solutions. This allows Eagle Pipe to
offer a strategic full-service supply model, flexible
enough to fit any customer’s needs.

Adam Tesanovich, Chief Commercial Officer, is
the NASPD contact.
Eagle Pipe
9525 Katy Freeway, Suite 306
Houston, TX 77024
Phone: 713-464-7473
atesanovich@eaglepipe.net

Eastern Steel Sales Inc.
Eastern Steel Sales Inc. is a new Associate
member. Their product mix includes Abrasion
Resistant Pipe, Flanges, and Seamless Pipe.
Specifications handled are API 5L Grade B, API A53, API L-80, ASME SA-53 Grade B, ASME SA-53
Grade C, ASTM A-106 Grade B, ASTM A-106
Grade C, ASTM A-252, ASTM A-500, ASTM A513, ASTM A-53, and AWWA C-120. OCTG
specifications handled are C-75, H-40, I-80, J-55,
L-80, N-80, and P-110. Product grades offered are
A252, A252 GR 2, A252 GR 3, A500 GR B, A53 GR
B, All, All API Grades, API 5CT, API 5L GR B, API
Prime, ASME, ASTM, AWWA, C200, Carbon,
Carbon Steel, CW, DSAW, ERW, J55, K55, L80,
Limited Service OCTG, N80, New Pipe Piling,
New Prime, New Surplus, OCTG, P110, Prime
Limited Service, Prime Seamless, Prime Standard,
and Structural Grades. Product originate from
China, India, Indonesia, Italy, Japan, Korea,
Malaysia, United States, and Vietnam.
Yuki Usuki, President, is the NASPD Contact.
Eastern Steel Sales Inc.
PO Box 49
Selbyville, DE 19975 US
Phone: 302-436-3653
yuki@easternsteelsales.com

Foster Stone
International, LLC
Foster Stone International, LLC is a new Regular
member. The company product mix includes
API 5CT, Carbon Steel Tubing, Casing Pipe,
Conduit, Coupling Stock, Couplings, Drill Pipe
and Supplies, ERW, Fence Pipe & Tubing,
Heavy Wall Pipe, ISO, Large OD Pipe, Line Pipe,
Mechanical Tubing, OCTG Tubing and Casing,
Oilfield Rejects, Other, Pipe Coating, Pipe Piling,
Plate, Pressure Tubing, Reconditioned Pipe,
Road Casing, Round Bars, Seamless Pipe, Spiral
Weld Pipe, Stainless Pipe, Standard Pipe, Steel
Pipe, Structural Pipe, Structural Steel,
Structural Tubing, Sucker Rod, Surplus Pipe,
Used Pipe, Waterwell Pipe, Waterworks Pipe,
and Welded Pipe. Specifications handled are API
5L Grade B, API A-53, API L-80, ASME SA-53
Grade B, ASME SA-53 Grade C, ASTM A-106
Grade B, ASTM A-106 Grade C, ASTM A-139,
ASTM A-252, ASTM A-500, ASTM A-513,
ASTM A-53, AWWA C-120, AWWA C-200,
AWWA C-203, and AWWA C-210. OTG

Specifications handled are C-95, E-80, H-40,
HCP-110, I-100, I-70, I-80, IK-55, ISW-42, J-55,
K-55, L-80, N-80, N/A, P-110, Q-125, and T-95.
Product grades offered are A139 GR B, A252,
A252 GR 2, A252 GR 3, A312, A500 GR B, A53
GR B, All, All API Grades, API 5CT, API 5L GR B,
API Prime, ASME, ASTM, AWWA, Carbon,
Carbon Steel, DSAW, ERW, High Collapse,
Hydro Testing, J55, K55, L80, Limited, Limited
Service, Limited Service OCTG, Mill Reject,
N80, New, New LS, New Pipe Piling, New
Prime, New Reject Pipe, New Surplus, OCTG,
P110, P91, Piling Grade, Prime, Prime API, Prime
Limited Service, Prime Seamless, Prime
Standard, Prime Tested, Prime Tubes, Q125,
Recycled, Reject, Structural Grades, Surplus,
Surplus Prime, Surplus Used, Uncertified,
Untested, Used, Used Inspected, Used
Reconditioned, and Used Structural Pipe. The
company provides services for Belling, Bending,
Beveling, Boring, Cleaning, Coating, Concrete
Pipe Coating, Consulting, Cutting, Degreasing,
Dipping, End Facing, Fabrication, Flange
Attachment, Forming, Galvanizing, Grooving,
Heat Treating, Hole Punching, Hydrostatic
Testing, Inspection, Jointing, Laser Cutting,
Lining, Machining, Mid-Welding, Oiling,
Painting, Perforating, Pickling, Priming,
Refurbishing, Reinforcing, Rentals, Rolling,
Sandblasting, Services, Shearing, Slotting, Split
Casing, Storage, Straightening, Testing,
Threading, Welding, and Wrapping. Product
origins are from US, Brazil, Canada, China,
Czech Republic, Germany, Greece, India, Italy,
Japan, Korea, Malaysia, Mexico, Philippines,
Russia, South Africa, Spain, Thailand, Turkey,
United Kingdom, United States, US & Outside
US Products, and Vietnam. Transportation is by
Barge, Common Carrier, Company Owned
Truck, Contract Carrier, Logistics Consulting
Services, N/A, Oceangoing Vessel, Rail, and
Third Party Logistics Services.
Wesley Solansky, President, is the NASPD
contact.
Foster Stone International, LLC
8521 McHard Road
Houston, TX 77053 US
Phone: 832-649-3630
solansky@fosterstone.com

Gray Reed & McGraw
LLP
Gray Reed & McGraw LLP is a new Professional
Affiliate member. Founded in 1985 and
headquartered in Texas, Gray Reed & McGraw
is a full-service law firm with more than 130
lawyers. The firm’s construction and steel
industry attorneys provide a broad range of
services to companies up and down the supply
chain including international and domestic
mills, freighters, traders, distributors,
contractors and owners ranging from small,

(NEW MEMBERS continued on page 20)

(MEMBER SPOTLIGHT continued from page 10)

provider; Jerry working Sales and Amy in IT Support. Amy was born
and raised in the St. Louis area and later attended Southwest Missouri
State University, graduating with a business degree. She has stayed in
the cable industry for over 20 years and now is with Charter
Communications with whom she has worked for over 18 years, through
several mergers and acquisitions. As the result of one of these mergers,
Jerry received a firsthand lesson in internal sales channel conflicts and
subsequently decided to pursue new opportunities in an Operations
capacity. A move to Purchasing was a natural choice where he remained
for several years in the telecommunications world. Fast forward to
2006, Joe Bergfeld was looking for help in the Fiber Optic division at
Pittsburgh Pipe. Jerry’s telecom background proved to be a perfect fit.
Not long after, Jerry gained a taste for steel pipe and the rest is history.
“In steel and pipe I have found true passion and I love the game. The
challenges and success that come each and every day continues to drive
me.” Jerry’s insatiable drive for knowledge often drives Amy and the
kids nuts as they frequently backtrack on family road trips to inspect a
load of pipe. We asked Jerry exactly how often impromptu family pipe
inspections occur? His reply, “More than they would like”.
The family that inspects pipe together (or tolerates it at the very least)
stays together; and the Brookeshires are a most certainly a devoted
bunch. Jerry and Amy married in October 1999 (be sure to wish them a
Happy Anniversary in Austin) and welcomed their first child Abigal
“Abby” 4 years later. Ethan “E” rounded out the nature-loving brood 3

Jerry and Amy at the 2014 Fall Conference in St. Louis.

On the Starship Pittsburgh Pipe, Jerry is our team’s Mr.
Spock, with a large added dose of enthusiasm. Like
Spock, his analytical skills are almost otherworldly. Want
to know something specific about an inventory item?
Well, any good purchasing system can tell you the on
hand, committed and on order numbers, but Jerry, aka
Spock, in addition to that will tell you units sold by month,
average units sold per transaction, 18 months trailing
average units sold per month, number of times the size
was inquired upon, number of times quoted, yadda,
yadda yadda! He makes HAL from the movie 2001: A
Space Odyssey seem bush league! But unlike the
dispassionate Spock, Jerry approaches his job and his
entire life with high enthusiasm. He is the most animated
and enthusiastic member of our management team and
he “brings it” to his interactions with all of our company’s
stakeholders. Like many of us, Jerry strongly supports
the NASPD and the benefits and value it brings to our
company and to our industry. With Jerry on board,
Starship Pittsburgh Pipe should be able to “Live Long
and Prosper”!
Joe Bergfeld - Pittsburgh Pipe
Jarold, Jerry and E, three generations of Brookshires.

(MEMBER SPOTLIGHT continued on page 16)

(MEMBER SPOTLIGHT continued from page 14)

years later. With two active youngsters,
free time revolves around the kids’ busy
schedule of activities. Both inherited Jerry’s
love of competion; Abby plays softball,
soccer and volleyball while Ethan plays
baseball, soccer and basketball. Abby is also
a member of MOSAICS, a gifted school
program that extends from young
elementary grades through high school and
recently made the honor roll for each
trimester of her first year of Middle School.
Ethan is passionate about athletics and
revels in the competition. In 2016,
competing in the MLB Pitch, Hit & Run
competition he won handily at the local
level, advancing to the sectionals where he
again won each of the three events. The
culmination of his winning streak came at
the team competition at Busch Stadium in
St. Louis where he went all the way to the
top, winning all three events within his age
group to win first place at the St. Louis
Cardinals Team Championship; finishing
8th overall in the country for his age group.

I met Jerry and his family just over 7 years ago when our daughters started attending
school together. From the onset of our friendship it was obvious that Jerry had a
passion for his job. I can personally say that I know more about the pipe industry than I
ever thought I needed to know. From passing constructions sites and hearing about
the pipe being used for pilings, to slowing down on the highway so he can “educate” me
on the load of pipe on the semi-truck in the next lane. I think it’s safe to say Jerry loves
his job! Jerry’s passion does not end at work either, he is the quintessential family man
and friend. Whether he is called Coach Brookshire by the kids sports teams, Chief
Swimming Phish at the kids YMCA Adventure Guide Campouts, or just helping out a
friend, Jerry is always 100% in in everything he does. My wife Judy and I are lucky
enough to not only consider Jerry, Amy, Abby and Ethan as friends but as family.
Paul Wind - The Boeing Company

Undoubtedly the quintessential family
man, Jerry is heavily involved in the
Adventure Guides, a local YMCA
organization. The boys group E
participates with is called the Adventure
Guides and the girls group Abby is a part of
is called the Adventure Princesses. The
program is designed to foster more
complete and healthy relationships
between fathers and their children. Jerry
has been the “Chief” leader for each of the
two groups over the past two years.
Together they have engaged in “give back”
projects with each group designed around
community service. Service oriented
activities thus far have included annual
clean up days at the children’s school and
building and installing commemorative
benches for each of the groups at YMCA
Camp Lakewood in Potosi, MO. The latter
provided an opportunity to pass down the
woodworking skills he learned from his
own Father. Amy volunteers in the kiddos’
school programs as much as her schedule
allows but enjoys reading, walking,
cooking and exercise when she finds the
rare bit of free time. Unfortunately, family
time at the beloved cabin came to an end a
few years ago. It was sold when Jerry lost
his mother to breast cancer and the cabin
became to much for his dad.
(MEMBER SPOTLIGHT continued on page 18)

The Brookshires living the fairytale at Disneyland.

(MEMBER SPOTLIGHT continued from page 16)

When their respective schedules align, Amy
accompanies Jerry to NASPD events;
previously joining him in St. Louis, Lake
Tahoe and Las Vegas last February. She
greatly enjoys the camaraderie of the NASPD
Membership and especially relished in the
storied “Mocker Madness” craps table
educational seminar. Jerry first experienced
an NASPD gathering at the 2014 Fall
Conference in St. Louis and save for missing
one conference in lieu of Abby’s last DaddyDaughter grade school dance, has attended
every event. He relates, “What I like the most
about NASPD is the level of knowledge I
gain from attending each meeting. I greatly
appreciate the networking opportunities
NASPD provides and cultivating personal
relationships that have paid dividends for
both Pittsburgh Pipe and me personally I am
involved in several committees and enjoy
helping craft the direction of this great
organization. I appreciate learning about all
relevant facets of the industry even if we at
Pittsburgh Pipe may not be directly involved
with some, like OCTG. It’s still very
interesting and I firmly believe you can never
have too much knowledge of steel or pipe.
Whether it’s a contact for a carrier, material
supplier or a mill, the connections and
knowledge one gains from NASPD
membership is unparalleled in my opinion.
Outside of NASPD events, you simply won’t
find so many industry players together in a
single group.”
Jerry and I have known each other for
ten years. He’s a great guy and a great
guy to work with. He came to
Pittsburgh Pipe as an experienced
Purchasing Agent with no experience
in the steel pipe industry. He quickly
learned our markets and over time
earned his current position as our
Purchasing Manager. He is the
youngest of our Senior Level
Managers and is a linchpin of our
organization.

Jerry and Paul Wind sharing BBQ prep duties.

Kevin Davidson and Jerry burning the midnight oil during a New Orleans “business trip”.

As professional and serious as Jerry is
at work, away from work he’s kind of a
wild and crazy guy. A while ago
Pittsburgh Pipe managers and
spouses had a long weekend in
Chicago. Of all of us, Jerry was the
funniest, and the loudest. He and his
wife, Amy, together with me and my
wife, Linda, were generally the last to
leave the hotel bar.
I’m proud to have Jerry Brookshire as
an ally and as a friend.
Kevin Davidson - Pittsburgh Pipe

Joe Bergfeld and Jerry celebrating the marriage of Joe’s daughter.
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| NEW MEMBERS (continued)
(NEW MEMBERS continued from page 12)
family-owned businesses to ENR Top 400
Contractors, state and local government agencies
and Fortune 500 corporations. They assist
construction and steel industry clients with
acquisitions, transactions, project development
and finance, contract formation, project
management and “real time” advice, claims
preparation and resolution, mechanics liens and
payment bond claims, open account collections,
OSHA, regulatory and licensing matters, labor
and employment issues, environment
compliance, MBE/WBE/DBE requirements,
suretyship, government procurement, mediation,
arbitration and alternative dispute resolution
proceedings, and litigation. Along with
construction law, Gray Reed offers a wide range
of legal services including business litigation,
corporate transactions, oil & gas, intellectual
property, and bankruptcy.
Alexis Foster is the NASPD contact.
Gray Reed & McGraw LLP
1300 Post Oak Boulevard, Suite 2000
Houston, TX 77056
Phone: 713-986-7153
afoster@grayreed.com

Lal Baba Seamless
Tubes Pvt. Ltd.

Lal Baba Seamless Tubes Pvt. Ltd. is a new
Associate member. The company offers a
product mix of Boiler Tube, Carbon Steel
Tubing, DIN EN, Low Temp Pipe, Mechanical
Tubing, and Seamless Pipe. Product grades
include A333, A53 GR B, ASME, ASTM, Carbon,
and Carbon Steel. Specifications handled are
ASME SA-53 Grade B, ASME SA-53 Grade C,
ASTM A-106 Grade B, ASTM A-106 Grade C,
ASTM A-500, ASTM A-513, and ASTM A-53.
Services offered are Beveling, Coating, Cutting,
Degreasing, End Facing, Galvanizing, Heat
Treating, Hydrostatic Testing, Inspection,
Machining, Oiling, Pickling, Straightening,
Testing, Threading, and Wrapping. Product
origins are from India. Transportation is by
Oceangoing Vessel.

Suman Islam, Marketing Executive, is the
NASPD contact.
Lal Baba Seamless Tubes Pvt. Ltd.
13 A. Government Pace East, 2nd Floor
Kolkata, West Bengal 700 069 IN
Phone: 033-2231-0770
suman@lbstubes.com

Montgomery Trucking
Co., LLC
Montgomery Trucking Co., LLC is a new
Professional Affiliate member. The company
offers transportation services.
Jimmy Montgomery, Owner, is the NASPD
contact.
Montgomery Trucking Co., LLC
6300 Schurmier Road
Houston, TX 77059 US
Phone: 713-592-6766
jimmy@mtilogistics.com

| THANK YOU / BLAST FROM THE PAST

Happy
Hour

Thank You Sponsors
2017 Summer Conference Sponsors

Upcoming NASPD
Fall Happy Hours

Gold
Kelly Pipe Co., LLC
Bronze
Beemac Logistics **
Cargoways Logistics, Inc.
Ceres Pipe & Metal
Independence Tube Corporation
International Pipe & Supply, LLC
Kahn Steel Co., Inc.
Kayem Pipe & Steel, Inc.
R. B. Jacobson, Inc. **

R. W. Conklin Steel Supply, Inc.
SDB Steel & Pipe
SEBA Pipe, Inc.
Tex-Tube Company
Trinity Products, Inc.
** Sponsoring 2 events in
designated sponsor level

St. Louis Happy Hour
Thursday, November 9
5:00-7:00 p.m.
Lester's Restaurant
& Sports Bar

Houston Happy Hour

We would also like to extend a special Thank You to Don Barder with
Liberty Coating Company, LLC who hosted the Liberty Coating and
Kinder Morgan Port Tour and provided the delicious snack bags for all the
attendees.

Tuesday, November 14
5:00-7:00 p.m.
Hilton Houston
Post Oak Hotel

1999 Annual Conference
San Diego, CA
Above: Bob Braly (left) and Earle
Cohen taking in the grounds.
Below: John “Juan” Mocker
tickling the ivories.
What a blast!

Congratulations 2017-2018
NASPD Scholarship Recipients

Some may tell you to stop dreaming and face reality;
we say keep dreaming and make reality.
Recipient
Danny Lee
Ryan Doner
Ellie Nazzoli
Marlena Ruser
Ian Gilhooly
Lauren Bault
Ryan McBride
Jared Roser
Daniel Escobar
Kara Schapker
Brian Dunn
Gabrielle Davis

Employee
Sue Ann Lee
Brian Doner
James Nazzoli
Jeffrey B. Ruser
Diana Gilhooly
Thomas Bault
Kevin R. McBride
James Roser
Lorely Escobar
Michael G Schapker
Chris Dunn
Bryan Davis

Member Company
Bise Welding & Fabricating, Inc.
Conestoga Supply
Trinity Products
Tioga Pipe
Independece Tube Corporation
J. Joseph Consulting, Inc.
Tubular Steel
Valiant Steel and Equipment
Pipe Distributors, Inc.
Kahn Steel Company
Marmon Keystone LLC
Trinity Products
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Conference Information

NASPD Fall Conference
JW Marriott Austin
Austin, Texas - October 19-21, 2017
For additional information visit www.naspd.com

Program
Thursday October 19, 2017
11:30 am - 4:00 pm
Registration (JW Grand West Foyer)
9:00 am - Noon
Strategic Planning Committee (Room 401)
1:45
- 2:15 pm
Membership Committee (Room 407)
2:15
- 2:45 pm
Program Committee (Room 407)
2:45
- 3:15 pm
Education Committee (Room 407)
3:15
- 3:45 pm
Finance Committee (Room 407)
3:45
- 4:45 pm
Board of Directors (Room 407)
6:00
- 8:00 pm
Welcoming Reception (Congress Avenue Terrace)
9:00
- 11:00 pm
Hospitality Suite (Room 409)
Friday, October 20, 2017
8:00 am - 9:30 am
Registration/Continental Breakfast
(JW Grand West Foyer/Grand Salon 1-2)
8:30 am - Noon
General Session (JW Grand Salon 3–4)
8:30 am - 8:45 am
Member Spotlight, Beemac Logistics, LLC, Mike Ceravolo
8:45 am - 9:30 am
Kim Leppold, Metal Bulletin Research “State of the Steel Industry”
9:30 am - 10:15 am
State Representative Jeff Leach
“Significant Political Trends in Texas Impacting Steel”
10:15 - 10:30 am
Break
10:30 - 11:00 am
Reggie Lawrence, Managing Director at Fleet Owner
“State of the Transportation Industry”
11:00 - 12:00 pm
Dr. Loren Scott, Economist “State of the Economy”
12:15 - 1:30 pm
Networking Luncheon (JW Grand Salon 1–2)
1:45
- 3:45 pm
Member Discussion (Room 401)
Facilitators: Unal Baysal, Vice-President, SEBA Pipe, Inc. and Matt
Beckmann, Vice-President, Trident Steel Corporation
4:00
- 5:30
Austin Duck Tour
7:00
- 9:00 pm
Reception/Dinner (JW Grand Salon 1–2)
9:00
- 11:00 pm
Hospitality Suite (Room 407)
Saturday, October 21, 2017
TBD
Optional Event: University of Texas Longhorns VS Oklahoma State
Cowboys Tailgate Party Details TBA

All attendees are encouraged to attend the committee meetings except for the Strategic Planning
Committee meetings. Since non-committee members have not been privy to all the correspondence
leading up to the committee meetings, we limit the discussion and
voting at the committees to committee members only.

Registration
Register online: www.naspd.com; by e-mail:
info@naspd.com; or by fax: 832-201-9479. Only
individuals with a paid registration may attend
the Conference. The deadline for registration is
September 20, 2017. After September 20, a $50
late fee must be added to all full registrations. $25
must be added to one day registrations and single
event fees. A cancellation fee of $50 will be
charged for all full cancellations and $25 for single
and one day cancellations received before
September 20, 2017. After September 20, 2017, no
refunds will be made. Payments for late
registrations will only be accepted by credit card.
No registrations will be processed without
signature. Payment must be made in U.S.
currency.

JW Marriott Austin Hotel - Austin, TX
For hotel reservations, call (844) 473-3959 and
notify them that you are attending the National
Association of Steel Pipe Distributors 2017 Fall
Conference.
Register online at:
https://aws.passkey.com/go/NASPDFall
Rates cannot be changed at check-in or checkout for guests who fail to identify their affiliation
at the time the reservation is made.
An early departure fee will be incurred if notice is
not received prior to or at check-in. Guests are
considered “checked-in” once the registration
card is signed. The early departure fee will be (1)
full night room and tax at the original booked
rate.
It is the attendee’s responsibility to submit a
credit card number or a deposit equal to one (1)
night’s room rate plus tax as a guarantee at the
time the reservation is made. The credit card will
be charged at that time. Rates cannot be changed
at check-in or checkout for guests who fail to
identify their affiliation at the time the
reservation is made. Refunds will be issued on
individual attendee’s reservations cancelled up to
forty-eight (48) hours prior to arrival date.
The NASPD weekday group rate is $279.00 plus
tax per night for a king size bed .
Discounted airfare online at www.united.com
Enter Offer Code ZVVC926304 in the Offer Code
box when searching for your flights. If booking
through a travel professional or United Meetings
call 800-426-1122 and give them the following
information:
Agreement Code: 298205

Z Code: ZXUG

Outside of the United States, please call your
local United Airlines Reservation Office.
Experience dependable, first-rate service and
earn miles in Mileage Plus, United’s awardwinning frequent flyer program. To enroll in
Mileage Plus, log on to www.united.com.

(photo courtesy JW Marriot Austin)

NEWS continued |
(NEWS continued from page 6)
world-class oncology research team. It ’ s
anticipated that the medics will have a lasting
impact on the treatment available for cancer and
haematology patients in the area.
John Lawrie Group CEO, Vic Sinclair, who was
born and educated in Aberdeen, says the
company is honoured to be part of this milestone
event; “For the past twenty years, the John
Lawrie Group has admired and respected the
incredible work undertaken by Friends of
ANCHOR and we were very keen to show our
support for the 20th anniversary campaign.
“The majority of families throughout northern
Scotland have benefited from the Friends of
ANCHOR’s fundraising efforts in some way over
these last two decades and therefore the John
Lawrie Group had no hesitation about getting
involved and sponsoring one of these
magnificent anchors.”
The sculptures will eventually be auctioned off
with all the money raised going towards the
fundraising campaign. Until then, they’ll be on
proud display across the north of Scotland and
people of all ages are being urged to go on the
‘Dream Big’ anchor voyage and see the 20th
anniversary anchors, including John Lawrie
Tubulars’ ‘Big Hero 20’ for themselves.

Out & About

This little angel is Miss Molly Elizabeth, newest
member of the Pipe & Tube Supply family! Her Mom
and Dad are Jordan and Andrew Jewett. Paternal
grandparents are Joanna and Charley Jewett.

This year in the annual MS 150, Balor Moore and his daughter, Diana Harper, biked
alongside more than 13,000 cyclists to create a world free of MS. Diana, 37 year old
Mother of 3 children, ages 4, 6 & 8; also happened to run the 2017 Houston
Marathon.

Born April 20, 2017 in Houston TX.

Not too shabby guys!

With Sympathy
We are sad to announce that Peter Brebach
passed away.

The NASPD is sad to announce the passing
of Norman E. Gottschalk, Jr.

Peter Brebach graduated from Staedtische
Handelsschule in Hamm, Germany, in 1957.
He then began an apprenticeship at a
Thyssen-owned steel wire producer. He
served in Bundeswehr (the German
Military) in 1961 and 1962.

Norman E Gottschalk Jr., 73, died
surrounded by his family on June 18, 2017
after suffering unexpected complications
from surgery. The retired chief executive
officer of Butler, Pa-headquartered
Marmon/Keystone Corp. An O’Hara
Township resident, Gottschalk grew the
company from eight locations to 61
locations in the U.S. and Canada.
Gottschalk was at the helm of
Marmon/Keystone in 2008, when Warren Buffett purchased 60 percent of
the distributor’s parent company, Chicago-based Marmon Holdings Inc.
for $4.5 billion. Gottschalk stepped down from the role in 2014. Gottschalk
served as chairman of Rolling Meadows, Ill.-based Metals Service Center
Institute in 2007, was a past director of the National Association of Steel
Pipe Distributors and inducted in the NASPD Hall of Fame in 2014. He was
named 1999 Service Center Executive of the Year by Metal Center News. In
2012, Gottschalk was the recipient of Robert Morris University’s Heritage
Award which is the Moon Township, Pa.’s highest award for distinguished
achievement that brings honor upon the school.

Mr. Brebach moved to Duesseldorf,
Germany, in 1963 to work in steel trading.
One of his employers included Krupp
Stahlexport, who offered him a job in
Houston in 1972. Mr. Brebach then worked in Texas for 20 years in steel
distribution and steel trading. His employers included Duferco and Delta
Steel. He moved to Chicago in 1993 to run Finnsteel, the US sales arm for the
Rautaruukki Steel Co in Finland.
Mr. Brebach moved to Colorado in 2001 to start Iron Angels of Colorado, a
sales agency covering most carbon steel products, including pipe and
tubing, bars, structurals, plate and coil.
Mr. Brebach served on the board of the Texas Association of Steel
Importers (and as President in 1978 and 1990/91), as well as on the board of
the American Institute for International Steel (AIIS) since its inception.

