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NASPD 2016 Events

2016 Summer Conference
June 8-11

Willard InterContinental Hotel
Washington, DC

2016 Fall Conference
October 5-8

Hilton Nashville Downtown
Nashville, Tennessee

Steel Pipe Basic Education Course
October 24 - 25

OCTG Specialty Education Course
October 26

Sheraton Suites Houston

NASPD 2017 Events

2017 Annual Convention
February 8 - 11

Encore at Wynn Las Vegas
Las Vegas, Nevada

2017 Summer Conference
Philadelphia, Pennsylvania

2017 Fall Conference
October 18-21

JW Marriott Austin
Austin, Texas

More event info: www.naspd.com
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Art Shelton
NASPD President

We are returning to the Willard
Hotel in Washington for our
Summer Conference and our

timing could not be better. If you are a
student of politics, then this has been a truly
remarkable and sometimes shocking
campaign on both sides of the aisle. I think I
get more policy information from Saturday
Night Live skits than from the candidates
themselves.

The lack of civility this election season is
disturbing to me. The Presidential
candidates might learn something from the
NASPD if they attended any of our
Membership Discussions. Over the years we
have had a wide group of personalities
expressing their opinions about the state of
our industry and this has always been in a
respectable manner. Come to the
Membership Discussion in Washington
and you will see first hand what I mean. We
have a great program for the Summer
Conference highlighted by return visits
from Chuck Bradford, Bradford Research
and the Washington legal community’s
version of Mortal Kombat starring Roger
Schagrin and Lewis Leibowitz.

The 41st Annual Convention in San Diego
was excellent and as usual the weather was

perfect. Dr. Loren Scott told us that pricing
for oil futures is the second hardest indicator
to forecast in our economy, with weather
being the most difficult. It certainly was not
difficult to induct Steve Livingston into the
NASPD Hall of Fame. If you missed the
convention dinner, please drop Steve a note
and congratulate him.

The 2016 Board of Directors met on
Saturday, February 27, to welcome new
board members Rusty Fisher , Jeff
Hindman, Charles Boatright, Jason
Rubenstein, April Schatte, Darren Sparks,
Buddy Sumpter, and Jaime Trevino. We
discussed our plans to continue to reduce
expenses and keep costs for future
conferences down without affecting the
quality of our meetings.

SEBA Pipe Inc. – OCTG since 1986
Established 1957

Performance in Quality      Excellence in Service

3444 Katy Freeway, Suite 300 Houston, Texas 77007 USA Tel: 713.780.9116
octg@sebametals.com • www.sebametals.com



Susannah Feux Porr

NASPD Executive

Director
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My husband and I took our three
teenage children to Cuba for a
Spring Break trip. As the

country readied itself for President
Obama’s visit, and on the verge of some
significant changes in their future, what
struck me most about its people, was the
overwhelming sense of community. We
intentionally did not go on a group tour or
allow someone else to dictate what we saw
or where we went. We chose to stay in
private homes rather than hotels. And in
doing so felt more immersed in the
community. We woke in the morning to

women leaning out of their windows
talking to each other across the street. We
watched kids in the street play kick ball,
while their mothers hung laundry outside
to dry. A few times we found ourselves
stuck, without internet or usable cell
phones and strangers offered us help.
People were quick with a smile and an offer
of assistance.

In the seemingly chaotic times we live in
now, whether you are talking about the
Presidential campaign, the economy or
terrorism, the one common thread I keep
seeing is that we are lacking a sense of
community, failing to see that we are all
connected. In so many ways, America is
advanced beyond many nations, but we
have lost our sense of community. We are
disconnected from each other. I am grateful
for the NASPD and the sense of community
our members feel. I hope we can continue to
foster that connection and help each other
through these complicated times by
understanding that when one of us is
hurting, all of us are hurting.

This is an important time in our nation and it
is the perfect time to have our conference in
Washington D.C. Our program is filled with
speakers that will bring the latest to you on
what is happening in our industry and how
that might affect your business. I hope you
will join us and be a part of the discussion.

We also approved four new associate
members in San Diego – Ferrostaal Piping,
AllPoints Pipe Service Inc, PCK Steel Pipe
Co., LLC, and Unifit Boru.

We all know how difficult the market is for
many of our members and I want to give
special thanks to our sponsors in San
Diego.

Thanks also to Susannah and Gail for all of
your hard work and efforts in making our
conferences successful.

(PRESIDENT continued from page 3)
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CEO of Kelly Pipe Retires
After more than 40 years in the Plumbing
and Piping Industry and the last 6 years as
President and CEO of Kelly Pipe Co,
Leonard (Len) Gross retired March 31, 2016.
Len has decided to pursue other adventures
that hold his interest, such as spending time
with his grandchildren, mountain climbing,
and zip lining, just to name a few.

Len was a great asset to Kelly and during his
tenure was responsible for the growth of the
company from 9 locations to the current 15
locations. Kelly employees over 250 people
and has its headquarters in Santa Fe Springs,
CA, with branch offices and yards across the
United States, Canada, UK and Colombia.

Kelly is pleased to announce the
appointment of Steve Livingston to
President and CEO, effective January 1, 2016.
Steve joined Kelly in 2003 as Denver Branch
Manager and was promoted to the position
of Executive Vice President of Central
Region in 2010. He is well known in the
industry and brings with him to his new
position 50 years in the Industrial Piping
Industry. Steve began his career in the
industry in 1966 and since joining the Kelly
P i p e F a m i l y h i s e x p e r t i s e a n d
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P.O. Box 1550
Mandeville, Louisiana 70470
Website: www.pandwindustries.com

PHONE: 985/892-2461
FAX: 985/892-2618

CONTACT:  DAVIS GARDNER, WILDA SHARP,
HERMAN FARRINGTON
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accomplishments have been greatly
recognized and appreciated.

Kevin Roberts has been appointed to replace
Steve Livingston as Vice President of
Central Region. Kevin joined Kelly in a Sales
position in 2006 and was quickly promoted
to Houston Branch Manager in 2008. He has
been instrumental in helping that branch
grow from 1 sales office and yard to its
current presence of a much larger sales office
and stocking yards. Kevin can now extend
his accomplishments to the entire Central
Region for Kelly Pipe.

Kelly Pipe, organized in 1898, has grown to
become one of the top 10 leaders in the

Industrial Piping Industry. After many years of changes and growth, in
2014 Kelly was purchased by JFE Shoji who are leaders worldwide in
the distribution and processing of steel products. Together JFE and
Kelly Pipe look forward to continued growth and great
accomplishments in the years ahead.

Len Gross

Steve Livingston

Kevin Roberts

TMK IPSCO Announces Executive Changes
TMK IPSCO, the U.S. subsidiary of global pipe manufacturer TMK,
today announced that Chairman Piotr Galitzine will assume the
additional role of chief executive officer. David S. Mitch has stepped
down as president and CEO, but will undertake consulting work for
the company.

“I would like to thank Dave for his leadership and contributions to the
company,” Galitzine said. “My appreciation is echoed by the TMK
group”.

The company also announced that Alberto Vazquez was named acting
Head of Commercial Sales. Scott Barnes, senior vice president and
chief commercial officer, has left the company.

Piotr Galitzine, chairman and CEO, said “I would like to thank Scott
for his many contributions over the years; we are sad to see him leave
and wish him well in his new endeavors”

About TMK

TMK (LSE: TMKS) is a leading global manufacturer and supplier of
steel pipe for oil and gas industry, operating more than 30 production
sites in the United States, Russia, Canada, Romania, Oman, UAE and
Kazakhstan and two R&D centers in Russia and the USA.

(NEWS continued on page 8)





has been with the company
for nine years as a Human
Resources Specialist at a
branch and corporate level,
focusing on benefits and
recruiting. Prior to joining
M/K, she was the Director of
Human Resources at the
Marriott Hotel in Pittsburgh.

Taylor will oversee the
Corporate Human Resources
D e p a r t m e n t , a n d w i l l
continue to report to VP of
Human Resources Linda
M c C u e . “ T r a c y i s a n

enthusiastic and motivated professional, so I am confident that she
will take the service and standard of excellence offered by our HR
department to the next level,” says McCue.

Taylor earned her bachelor’s in human resources from Slippery Rock
University. She lives in Mars, PA, with her husband and two
children.

Marmon Distribution Services CFO Drew Seka will retire on
February 1 after 41 years of service. He started as an Accountant with
Marmon/Keystone, progressed to Accounting Manager, Assistant
Controller, Controller, VP-Controller, and in 1999, was named
Executive VP-Controller. Seka was promoted to CFO of Marmon
Distribution Services in 2012.

In addition to his financial responsibilities, Seka oversees operations
at M/K Express and Bushwick Metals. He has been working closely
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(NEWS continued from page 6)

Tracy Taylor

Marmon/Keystone Launches New “Mobile-Friendly” Website
Marmon/Keystone LLC has just released a
new "mobile-friendly" website. The new
website provides customers with a variety
of resources about the company and
product lines, and now enables customers
to quickly conduct an extensive search of
products and services. The revised site
provides an interactive map of all of the
North American locations, allowing
customers to find convenient, nearby
locations.

"Our new site will make it easier for our
valued customers to navigate while
providing increased visibility through
search engines," states Jay Powell, Manager
o f C o m m e r c i a l S y s t e m s f o r
Marmon/Keystone LLC. Additionally, the
website continues to provide information,
news, and resources for Marmon/Keystone
employees, customers, and suppliers. For
more information or to view the new
w  e  b  s  i  t  e  , p  l  e  a  s  e v  i  s  i  t  :
www.MarmonKeystone.com.

Marmon/Keystone has announced personnel changes
BUTLER, Pa. – Effective January 1, Marmon/Keystone promoted two
employees to director posts at the Corporate office.

Purchasing Manager Randy Bono has been appointed Director of
Procurement and Merchandising at the company’s corporate office
in Butler, Pennsylvania. Bono has over 27 years of experience with the
company at both the branch and corporate level. He has served as an
Inside Salesperson, Account Manager, Carbon Products Manager,

W h i t e M e t a l s P r o d u c t
Manager and Inside Sales
Manager.

Bono will be responsible for
the strategic planning of all
purchasing functions, while
f o c u s i n g o n h o w
Marmon/Keystone can best
meet customers’ material
requirements . “Randy ’s
extensive background in sales
and product management will
be a great asset in his new role,
and we are excited to wish
him continued success,” says
M a r m o n D i s t r i b u t i o n
Services president Alan
Wilkinson, to whom Bono

reports.

Bono holds a bachelor’s in marketing from Slippery Rock University
in Pennsylvania. He resides in Butler with his wife, and they have two
adult children.

Tracy Taylor has been named Director of Human Resources. Taylor

Randy Bono

(NEWS continued on page 29)
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Welcome
New Members
Ferrostaal Piping Supply
USA, Inc.

PCK Steel Pipe Co., LLC

Ferrostaal Piping Supply USA, Inc. is a new
associate member. The company product
mix includes Alloy Pipe, API 5CT, Casing
Pipe, ERW, Fence Pipe & Tubing, Heavy
Wall Pipe, Large OD Pipe, Line Pipe, OCTG
Tubing and Casing, Seamless Pipe, Stainless
Pipe, Standard Pipe, and Steel Pipe.
Products originate from China, Czech
Republic , India , Korea, Malaysia ,
Philippines, Poland, Russia, Thailand,
Turkey, United States and Vietnam. Size
range offered includes Casing to 13 3/8”, Line
Pipe to 18”, and Standard Pipe to 12 3/4”.
Specialties include Prime Carbon Steel
Pipe.

Wayne Pickle is the NASPD Contact.

Ferrostaal Piping Supply USA, Inc.
363 N Sam Houston Parkway E, Suite 1710
Houston, TX 77060
PHONE: 281-741-6707
FAX: 281-310-6103
wayne.pickle@ferrostaal.com

AllPoints Pipe Service Inc.
AllPoints Pipe Service Inc. is a new
associate member. Product mix includes
API 5CT, Casing Pipe, OCTG Tubing and
Casing, and Pipe Piling all originating in the
United States. Size range includes Tubing -
1” - 4 ½” and Casing - 4 ½” - 13 3/8”. Services
includes Beveling, Cleaning, Heat Treating,
Hydrostatic Testing, EMI Inspection,
Machining, Refurbishing, Storage,
Straightening, Testing, and Threading.
CNC Threading and Tube Upsetting are the
company specialties. Transportation is by
company owned truck.

Michael Sleeper is the NASPD Contact.

AllPoints Pipe Service Inc.
2225 Spur Lane
El Reno, OK 73036
PHONE: 405-422-3240
FAX: 405-262-1028
msleeper@allpointspipe.com

PCK Steel Pipe Co., LLC is a new associate
member.

PCK is the largest manufacturer and
exporter of longitudinal welded steel pipes
in China. The company was listed on the
Main Board of the Hong Kong Stock

Exchange (Stock Code: 01938) in 2010.
PCK's manufacturing facilities are located
in Panyu of Guangzhou, Zhuhai ,
Lianyungang, Jiangyin, Ningbo, and Saudi
Arabia; offices in Hong Kong, Dubai, United
States, Singapore, Indonesia, Thailand,
Vietnam and Mozambique, respectively.
PCK operates fifteen pipe mills, namely
UOE, JCOE (five mills), HFW, COE,
SAWH (four mills), Three-roll Bending
(two mills) and CRA which can produce
SAWL pipe with outside diameter in range
from 406mm to 1829mm (16"-72"), HFW
pipe with outside diameter in range from
114mm to 762mm (4"-30"), SAWH pipe
with outside diameter in range from 219mm
to 4500mm (8.62"-177"), three-roll bending
SAW pipe with outside diameter in range
from 610mm to 7000mm (24"-276"), CRA
Clad/Lined pipe with outside diameter in
range from 406mm to 1219mm (16"-48") and
stainless steel welded pipe with outside
diameter in range from 406mm to 1524mm
(16"-60"), with total annual capacity of 3.38
million tons. The products comply with
various international standards such as API
5L/5CT/2B/5LD, ASTM, DNV, ISO, DIN,
EN, BS, CE, CSA, etc. Coating plants are
capable of producing single/double layer
fusion-bond epoxy (FBE), two/three layers
polyethylene/polypropylene (3LPE/3LPP),

(NEW MEMBERS continued on pg 25)
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What's Up for Steel
by Charles A. Bradford, CFA

Chuck Bradford, with Bradford Research, Inc. in New
York, is one of our speakers during the upcoming 2016
Summer Conference in Washington, DC.

(GUEST continued on page 18)

The steel market, except for pipe and
tube, is in the midst of a major
recovery.

Two issues remain!!!

1. Will the domestic mills
reopen capacity too
rapidly?

2. Will China and/or
possibly Europe have a
setback that derails the
recovery?

3. Of course, there is always
the possibility of a Black Swan
event?

All last year, the mills claimed that the
markets weren’t that bad, but blamed their
poor performance on imports, which
actually peaked last year in January at 4.4
million net tons. Preliminary steel import
data for February 2016 actually was only 2.2
million net tons, with the intervening
months nearly all consecutively reduced. It
does, however, appear that March 2016
license data implies a small rebound, but
that could be reactions to the trade cases as
some foreign suppliers try to deliver steel to
the U.S. ahead of any adverse anti-dumping
ruling. Steel scrap prices did weaken, which
led steel product buyers to delay purchases
and to work down their steel inventories in
anticipation of further steel price weakness.

So what happened?

During the last couple of months, the U.S.
dollar weakened somewhat and the price of
steel scrap rose. The U.S. Federal Reserve
Board decision not to increase interest rates
in the Spring has been helpful since higher
interest rates could have caused the USD to
strengthen. The domestic EAF mills saw
s o m e r e c o v e r y i n n o n - r e s i d e n t i a l
construction and the U.S. Congress passed a
five-year infrastructure spending bill, a huge
market for the mini-mills. We are not so
optimistic about the usage of pipe and tube
due to the situation in the OCTG segment
and proposals to outlaw fracking may be a
long term issue.

At one point, scrap prices got so low that
inflows into the yards dried up and
shredders cut back their operations. This
could have been a trigger to some of the EAF
mills to increase their buys while they could
still get their feedstock.

Almost simultaneously, some of the mills
raised their steel product prices or at least
tried. Initially, some of the proposed price
increases didn’t entirely stick, but more
recently, with a lot of talk in the trade press
about scrap prices in April, usually set
during the first week of the month,
increasing by $20 or $30 a gross ton, steel
price increase announcements increased in
frequency. This article was written at the
end of March, so we aren’t sure what will
happen next week, but we would be willing
to bet that scrap prices and then steel
product prices will head up further.

So where are prices today?

Flat rolled steel prices have increased by as
much as $90 a net ton for hot rolled coils
from the low of about $350 a net ton late last
year to a generally accepted price of $440
now with some steel users apparently
paying as much as $450. In long products,

we hear that the same kind of increase,
$90 a ton, has occurred in rebars. Some

foreign steel suppliers, according to
people we know, have offered
rebars at a price up $55 a ton, but
the price was only good for one

day. Obviously, someone expected
prices to move upward further.

Other prices that relate to HRC, etc. may
have increased even further since we
understand that the market for cold rolled
coils and coated steel are tighter than HRC.
This then leads to ERW pipe, which is of
more importance to the NASPD. We
understand that a majority of the cost to
make ERW is HRC. Thus a $90 a ton will, in
our opinion, eventually lead to pipe prices
moving up by a meaningful amount, but
possibly not the full $90 so long as there are
excessive inventories and/or continued
weak demand.

So what could go wrong?

We remain concerned about China and its
impact on the steel markets and raw
material costs. As it turns out, Chinese steel
product prices surged even before the
scrap/iron ore prices soared a few weeks ago.
We actually believe that there has been a lot
of misinformation published about steel
making raw materials with a lot of reports
claiming that the reason commodity prices
had fallen so much was due to reduced
purchases by Chinese companies as their
economic growth slowed. We believe that
this is a false inasmuch as Chinese imports of
iron ore rose 2.2% last year despite Chinese
pig iron production falling by 3.5% in 2015.
What happened was that the Chinese
production of domestic iron ore, which has
high costs and low quality, was reduced. In
crude oil, a more important commodity,
Chinese imports rose 8.8% last year.
However, we expect Chinese steel
production (and pig iron which actually

So what happened?
So where are prices today?
So what could go wrong?
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Ron McAllister
This past February, Ron McAllister

celebrated his 32nd anniversary of
service to the pipe and tube industry.

Through professional correspondence Mr.
McAllister identifies as the Sales &
Marketing Manager for EXLTUBE but his
role as ambassador for the company is a duty
Ron takes personally.

A lifelong St. Louisan, Ron grew up in
Crestwood, Mo, a St. Louis suburb and
home to Grant’s Farm, the ancestral home of
the Anheuser-Busch brewing family. The
McAllister family home was located half a
mile from the now famous family attraction
and as such it is no surprise Ron’s father,
Vernon, worked for Anheuser-Busch for 33
years as a brewer before his passing in 1991.
Ron’s mother Louise worked as an
administrator for Watlow Electric and
passed away in 1993. As a boy, Ron and his
brother, Dan, would sneak onto Grant’s

Farm and marvel as the massive
Clydesdales with undeniable appreciation
and comparable gentleness extracted sugar
cubes out of their hands. Bred and trained
as 8 hitch team horses, fully grown
Anheuser-Busch Clydesdales geldings
weigh in the neighborhood of two
thousand pounds and stand 72 inches at the
shoulder. And in this simple act perhaps the
proverb, “Never look a gift horse in the
mouth”, was cultivated in a sweet, ironic
and mutually respectful exchange between
gargantuan horse and the mischievous but
well intentioned McAllister boys.

Throughout his adolescent education Ron
attended Lindbergh schools in the St. Louis
area. First Sappington Elementary School
and later Harry S. Truman Middle School.
The friendships Ron cultivated during
those formative years remain among his
most cherished to this day. Basketball and

baseball were the competitive sports Ron most enjoyed growing
up. He played on a very successful elementary basketball team
called the Concord Stars that over a three year period held a 38-1
record. It was also during this period that Ron was introduced to
the outdoor life. The McAllisters made regular family trips to the
bountiful lakes and tributaries of Missouri and Kentucky. Vernon
and Louise eventually
s e t t l e d o n a n d
purchased a lake
home at The Lake of
t h e O z a r k s i n
C a m d e n t o n , M O
which the whole
family enjoyed until
their passing. Lake of
the Ozarks’ cold deep
water is where Ron
was first hooked on
the lifestyle of an
angler.

R o n a t t e n d e d
L i n d b e r g h H i g h
School in St. Louis.
Always energized by
c o m p e t i t i o n h e
enjoyed continued
success on the basketball court and running track for the fondly
reminiscent famous aviator referenced Flyers. Ron was also a
member of the National Honor Society. After graduating from
Lindbergh in 1979, he attended Southeast Missouri State
University (SEMO). While obtaining his Bachelor of Science,
Communications and Minor in Marketing, he worked at KRCU
90.9, the University radio station. While radio was an appealing

(MCALLISTER continued on page 16)

A Tale of Fishing, Sports and Of Course, Pipe

Ron on sunset d inner cru ise dur ing
a NASPD conference in San
Franc isco





distraction for Ron, the college student,
practical aspects of keeping oneself reliably
well fed and sheltered inspired him to
pursue the lifestyle afforded the successful
sales career oriented individual upon
graduating with his degree in 1983.

Ron’s pipe and tube career was off and
running less than a year later when he took a
job in the buyout department at Tubular
Steel, Inc., St. Louis, MO in 1984. Within 6
months he was promoted to Sales
Representative where he developed the first
half of his business philosophy, “You need to
be a strong communicator who can quickly
establish credibility and rapport with your
individual customers. Persistence and
follow up are the key items to building

business.” In September, 1991 Ron moved
just down the road to Bull Moose Tube
Company where he grew into the role of
Inside/Outside Sales Representative,
charged with the duties of a consummate
account man developing new relationships
and re-activating dormant accounts. Over
his 5 years at Bull Moose, Ron also gained
the manufacturing education he applies to
the second half of his business philosophy,

| MEMBER SPOTLIGHT16 Pipeline

(MCALLISTER  continued from page 14)

(MCALLISTER continued on page 18)

In hiring Ron, I could tell he was the type who
would get into the job and had a lot respect
for other people. He likes to deal with people
in person. Ron makes a great first and lasting
impression. He will go out of his way to do
something that he thinks is right the to do.

Tom McClarren
(Retired) “A” salesman and Executive
Sales Manager, Tubular Steel

“You need to be a
strong communicator

who can quickly
establish credibility and

rapport with your
individual customers.”

A beaut i fu l Nor thern Pike hooked in
Minnesota

Ron wi th nephew, Pat r ick , a t tend ing
Card ina ls /Nat iona ls game in
Washington, D.C.

I have been doing business with Ron for a
little over 17 years now. Ron is someone
who has always been professional and
knowledgeable about the product that he
is selling. It has been a pleasure doing
business with him over the years.

Clinton Klobnak
Product Manager
Livingston Pipe & Tube Inc.

“Product and market knowledge are equally
vital in trying to find the one thing that can
separate you from your competition.” In
September, 1996 he took a job with
Northwest Pipe Company as Outside Sales
Manager for the Atchison, KS ERW Pipe
manufacturing facility. For the next 16 years,

Ron was able to work remotely from his
home office in St. Louis while also
traveling nationally to develop new
business and expand current business
for Northwest Pipe.

October 2012 arrived with the brisk nip
of Fall and Ron accepted a new career
opportunity with EXLTUBE as the new
Sales and Marketing Manager. Still
based out his home office, Ron handles
sales territories that include the entire
state of Missouri, Western Illinois, and

the greater Memphis, TN region. Attending
industry events is an essential function of
successful marketing managers and Ron
utilizes every opportunity to spread
awareness of EXLTUBE by personally
marketing the products and services they
provide.

Like most athletes, Ron has remained an
obsessed . . .avid sports fan and attends “any
sporting event” he “can get to.” Embracing
the requisite Cardinals and Rams superfan
status of any self- respecting lifelong St.
Louisan, Ron has attended 5 World Series
and 2 Super Bowls to cheer on his hometown
heroes. If you have the privilege of chatting
with Ron at the next NASPD gathering, it
would probably be best to avoid the topic of
the recent relocation of the Rams
organization. Amongst the countless other
sporting contests to which he has born
witness, Ron casually counts NCAA Final

Fours, MLB All Star Games, Indy 500s,
Brickyard 400sand PGA and U.S. Open
Golf Championships. Ron enjoys a
round of golf as often as he can and also
endeavors in the never ending education
of freshwater sport fishing. Ron
regularly reels in trout, bass, northern
pike and walleye from lakes and
tributaries all over the United States.
But of all the regions he has fished, the

pristine waters of Gull and Round Lake in
central Minnesota are his favorite. A group of
his friends have made Brainerd, MN their
fraternal fishing destination for over 30
years.

As a self-professed foodie, Ron has equally
e n j o y e d f a b u l o u s f a r e f r o m 5 s t a r
establishments and unknown roadside BBQ
stands around the country. The greater St.
Louis area has no shortage of fine dining
options to keep him adequately sated around
his hometown. He translates this love for
great food into a cathartic exercise by
stepping into the kitchen, donning an apron

and perfecting his own recipes.

Ron is still very close with his brother who
lives with his family in Frederick, MD. Dan's
wife Caroline, is a personal chef which gives
her a direct path to Ron’s heart. The
frequent visits he makes to see Dan’s family
involve commiserate cooking conversations
and the opportunity to ask his nephew
Patrick, for social media assistance. Patrick
graduates from High School this month and
intends to do some mission work before

Billy Sumpter, Trinity Products (left) and Ron
take in a baseball game.





attending college, "Great kid" Ron muses
"Very proud of him". We imagine Patrick is
also very proud of his Uncle Ron's numerous
charitable activities, chief among them the
Ronald McDonald House Charities, a St.
Louis organizat ion that provides
accommodations to rest and refresh in close
proximity to hospitals for families with
children receiving care.

Ron has been regularly attending NASPD
events since he began working with
Northwest Pipe in 1996. “The ability to meet
with multiple customers in a single venue is
what I like about NASPD” Ron shares, “Also
the ability to network and create awareness
about my company EXLTUBE with those
that are unfamiliar with us and what we

(GUEST continued from page 12)

consumed the iron ore) to fall by 3% in 2016
with iron ore capacity increasing by more
than 5% worldwide. This could lead to
reduced raw material prices and thus lower
steel prices if enough Chinese domestic
capacity isn’t closed. The recent decision by
Chinese government authorities called for a
reduction of steelmaking capacity by
between 100 and 150 million tonnes out of
total capacity of 1.25 million tonnes and
likely production in 2016 of 780 million
tonnes, our estimate.

A wild card could be the economy in Europe
where outside influences could play an
increasing and negative role such as the
attacks in Paris and Brussels, which could
impact trade and economic growth.

There will be a discussion of steel pipe and
tube at your NASPD conference in
Washington, DC in June.

(MCALLISTER continued from page 16)

provide. Over the past 20 years, through the
NASPD, I have been able to nurture long
time business partnerships but more
importantly friendships.” The many cities
and venues the NASPD has visited over that
time span has left Ron with a wealth of fond
memories forged with those lasting
friendships. Fun in the sun in Cancun,
dinner cruising San Francisco Bay, White
House tour, personal New Orleans walking
parade and lunch at NYC’s famous Katz's
Deli to name a few. Ron reflects “Great times
with great people”.

Enjoying an outing with golf buddies.

Ron and John Mocker (right) with Lally Pipe
& Tube, relaxing during NASPD San Diego
convention.
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2016 inductee

NASPD Hall of Fame

Lester A. Crancer, Sr.
Valley Steel Products Company

André Crispin
The Crispin Company

Hans Kayem
Tex-Isle Supply, Inc.

Lewis B. Ketchum
Redman Pipe & Supply Co.

Pete Knowles
PK Pipe & Tubing, Inc.

Bob Rau
BBL Company

Jerry Rubenstein
Texas Pipe & Supply Co., Inc.

Jerry Eugene Shea, Jr.
The Bayou Companies

Henry Zarrow
Sooner Pipe & Supply

Sol Rosenberg
Sol’s Pipe & Steel, Inc.

Earle Cohen
Kelly Pipe Co.

Mort Keiser
Tioga Pipe Supply Co, Inc.

Abe Merfish
Merfish Pipe & Supply

Jim Barnes
Barnes Pipe & Steel Supply

Norman E. Gottschalk Jr.
Marmon/Keystone Corp.

John M. “Jack” Hauck
Tubular Steel, Inc.

Honor Roll of Former Hall of Fame Inductees

Steve Livingston

The shall be a special group of industry contributors and as suchNASPD Hall of Fame
reserved for only those who have served the pipe industry and pipe distribution industry
continuously for a minimum of 30 years or have been considered a “pillar” of the
industry, or have grown their company to be an industry segment leader. Involvement in
the NASPD is not a requirement - individuals from both NASPD membership and non-
members will be eligible. Individuals may receive induction posthumously.

The Past Presidents of the NASPD shall process nominations and determine those
selected for induction.

Douglass Preston YadonJaime Z. Woldenberg
Tubacero, S. de RL de CV

Steve Livingston
Kelly Pipe
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2016 Convention Sponsors

Gold

Silver

** Sponsored 2 events

(in the designated sponsorship level)

Thank You Sponsors

Ambassador Pipe & Supply, Inc.
Bakersfield Pipe & Supply Inc.
Berg Steel Pipe Corp.
Ceres Pipe & Metal
Challenger Pipe & Steel, LLC
Commercial Resins Company
Independence Tube Corporation
Independent Pipe & Steel, Inc.
International Pipe & Supply, LLC
Interpipe, Inc. **
Kahn Steel Co., Inc.
Kayem Pipe & Steel, Inc.
Mathey Dearman, Inc.
Pettibone/Traverse Lift, LLC
Qualitube Limited
R. B. Jacobson, Inc.  **
SDB Steel & Pipe
SEBA Pipe, Inc.
Sol's Pipe & Steel, Inc
Stupp Corporation
Tex-Tube Company

BronzePlatinum

Kelly Pipe Co., LLC

BlueSteel Services, LLC
Lally Pipe & Tube
Platinum Grover Int. Inc.

Ace Steel Trading Corporation
Challenger Pipe & Steel, LLC
Midwest Pipe Coating, Inc.
Pipe & Tube Supplies, Inc.
State Pipe & Supply Co.

Blast from the Past brings you photos and trivia
from NASPD’S past conventions and conferences..
This is always a fun trip down memory lane for our
members. See if you can identify the people,
location and dates of these photos before you read
the answers at the bottom.

Bob Christianson and Cliff Lane / Key Biscayne, Fall 1995 Dave and Cathy W Gilmore
Key Biscayne, Fall 1995

Convention Golf
Results

1ST PLACE
Cameron Kirkpatrick
Ryan Schmitz
Thomas Sfikas
Douglas Delime

2ND PLACE
Aly Lalji
Steven Mathers
Dewey Stout
Buddy Sumpter

3RD PLACE
Harry Cradock
James Whiteley
Jay Bowling
Chuck King

LONGEST DRIVE:
James Whiteley

CLOSEST TO THE PIN:
Tom Webster
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(NEW MEMBERS continued from page 10)

Unifit Boru
Unifit Boru is a new associate member.
Products manufactured are Seamless
Carbon Steel Butt-weld Fittings from 1/2”-
24”. Size ranges include Manufacturing
Fittings 1/2” up to 24” and Stockiest Carbon
Seamless Pipes ½” up to 24”.

Erdal Burak Kabaoglu is the NASPD
Contact.

Unifit Boru
Istanbul Anadolu Yakasi OSB 1. Sokak No.9
Tulza-Istanbul 34953
TR
PHONE: +90-216-581-81-00
FAX: +90-216-593-04-09
erdal.burak@unifit.com.tr

polyurethane, concrete weight coating
(CWC), insulation and bitumen external
coating, liquid epoxy, FBE, bitumen and
cement internal coating that meet
international coating standards. The fitting
plants produce various fittings such as
bend, elbow, reducer, tee, cross, pressure
vessels, spinning head, flange, etc.

The company’s product mix includes
Carbon Steel Tubing, Coatings, ERW,
Fittings, Heavy Wall Pipe, Large OD Pipe,
Line Pipe, Pipe Coating, Pipe Piling, Spiral
Weld Pipe, Stainless Pipe, Standard Pipe,
Steel Pipe and Welded Pipe. Manufactured
products and size ranges are SAWL 16"-72",
SAWH 8 5/8"-177", HFW 4"-30", CRA
(CLAD) 16"-48", Welded Stainless 16"-60".
Coatings-FBE, 3LPE/3LPP, CWC, Fittings
& Pipe Bending. Bending, Coating, and
Concrete Pipe Coating are their offered
services. Specialties include Sawl, Large
DD, Heavy Wall, Coatings, Pipe Bending
and Welded Stainless Pipe. Transportation
is by Oceangoing Vessel.

Mike Stefko is the NASPD Contact.

PCK Steel Pipe Co., LLC
14131 Pollux Court
Tomball, TX 77375
PHONE: 832-773-8288
mike.stefko@pck.com.cn
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Wednesday, June 8, 2016
6:00 - 8:00 pm Hospitality Suite

Thursday, June 9, 2016
1:30 - 4:30 pm Registration
1:00 - 1:45 pm Strategic Planning Committee
1:45 - 2:15 pm Membership Committee
2:15 - 2:45 pm Program Committee
2:45 - 3:30 pm Finance Committee
3:30 - 4:00 pm Executive Committee (members only)
4:00 - 5:00 pm BOD Committee
6:00 - 7:30 pm Welcoming Reception at the Old Ebbitt Grill Rooftop Terrace
9:00 - 11:00 pm Hospitality Suite

Friday, June 10, 2016
8:00 - 9:30 am Registration and Continental Breakfast
8:30 - 11:45 am General Session

Member Spotlight Speaker
Chuck Bradford, CFA, Bradford Research Inc., “State of the Steel
Industry”
Roger Schagrin, Partner, Schagrin Associates, and Lewis E. Leibowitz,
Trade Attorney, Law Office of Lewis E. Leibowitz, “A Lively Debate on
Trade”
Congressman Mike Bost, “Steel Caucus Update”
Stephanie Sanders, Director, Technical Services, Berg Steel Pipe Corp
“API 20J – An API Program for Distributors”

11:45 am- 1:15 pm Networking Luncheon, Congresswoman Cathy McMorris Rodgers, Chair
of the House Republican Conference

1:15 - 4:30 pm VIP Capitol Tour
7:00 - 10:00 pm Reception & Dinner at the Willard Hotel

Saturday, June 11, 2016
8:00 - 9:30 am Networking Breakfast
9:30 - 11:00 am Membership Discussion
1:15 - 5:30 pm Optional Event – Mount Vernon

All attendees are encouraged to attend the committee meetings except for the Executive and
Strategic Planning Committee meetings.  Since non-committee members have not been privy to all
the correspondence leading up to the committee meetings, we limit the discussion and voting at the
committees to committee members only.

Program

For additional information visit www.naspd.com

NASPD Summerl Conference
Willard InterContinental Hotel
Washington, DC • June 8-11

Conference Information
Registration
Register online: www.naspd.com; by e-mail:
info@naspd.com; or by fax: 361-574-9347. Only
individuals with a paid registration may attend
the Conference. The deadline for registration is
May 1, 2016. After May 1, 2016, a $50 late fee must
be added to all full registrations. $25 must be
added to one day registrations and single event
fees. A cancellation fee of $50 will be charged for
all full cancellations and $25 for single and one
day cancellations received before May 1, 2016.
After May 1, 2016, no refunds will be made.
Payments for late registrations will only be
accepted by credit card. No registrations will be
processed without signature. Payment must be
made in U.S. currency.

The Willard InterContinental Hotel:
Make your hotel reservations direct with The
Willard InterContinental Hotel by phone at 800-
424-6835 and notify them of the NASPD 2016
Summer Conference. The group rates will be
honored for the NASPD attendees three days
before group arrival and three days after group
departure based on availability. Reservations
received after May 1, 2016, will be confirmed on
space and rate availability.

The rate for a room is $249.00 per night. Rates
cannot be changed at check-in or check-out for
guests who fail to identify their affiliation at the
time the reservation is made. Check-in time is
3:00 p.m. and check-out time is Noon.

When reservations are made, Willard
Intercontinental Hotel requires a deposit equal to
the room rate and taxes for the first night for each
reservation. An individual’s deposit is refundable
to that individual if the Hotel receives notice of an
individual’s cancellation at least 48 hours prior to
scheduled arrival.

Photos courtesy Willard InterContinental
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(NEWS continued from page 8) M a r m o n D i s t r i b u t i o n
Services.

Folkening will be based out of
the Marmon Group office in
Chicago. He earned his
bachelor ’s from DePaul
U n i v e r s i t y ’ s S c h o o l o f
Accountancy and his MBA
f r o m N o r t h w e s t e r n
University’s Kellogg School of
Management. He and his wife,
Lisa, live in Downers Grove,
IL; they have three children.

K  e  n S  i  c  h  e  l  s  k  i  ,
Marmon/Keystone East’s Sr.
VP of Sales & Marketing,
retired January 1 after 42
years with the company. He
joined M/K’s Chicago branch
in 1973 as an Inside Sales
P e r s o n , a n d w a s l a t e r
promoted to Inside Sales
Manager, Assistant Manager,
Denver Branch Manager,
Chicago District Manager,
Regional Manager, Regional
VP, and VP of Sales &
Marketing in 2003.

Sichelski attended Lewis University in Illinois, majoring in

with new Bushwick Metals President Vernon Abel to ensure a
seamless transition for the company. Marmon Distribution Services

VP of Quality and Operations
Denny Derringer will assume
oversight of M/K Express.

“We thank Drew for his many
years of service and dedication
to our company,” says Marmon
Distribution Services President
Alan Wilkinson.

Taking over Seka's financial
duties will be Aaron Folkening,
who was hired October 1 as the
Sector Vice President Finance
& Controller for Marmon
Distribution Services. “Aaron
i s a n e x p e r i e n c e d a n d
a c c o m p l i s h e d f i n a n c i a l

executive who is well versed in the Marmon Group’s 80/20 business
model, as he has served as VP Finance & Controller of the Marmon
Group’s Industrial Products Sector since November 2013,” notes
Wilkinson.

Folkening began his Marmon Group career in 2007 as Assistant
Controller of the Transportation Services & Engineered Products
Sector. In 2010, he joined Marmon Group company Anderson Copper
and Brass as VP Finance. In 2013, Folkening was named Director of
Financial Reporting & Planning of the Marmon Engineered
Components Company, which includes the following sectors:
Tubing, Fittings and Wire Products, Industrial Products and

Drew Seka

(NEWS continued on page 30)

Aaron Folkening

Ken Sichelski
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(NEWS continued from page 29)

business and accounting. He
and his wife, Sherry, live in
Orland Park, IL. They have
f o u r c h i l d r e n a n d t w o
grandchildren. “Please join me
in wishing Ken all the best in
his well-earned retirement,”
says Joe Baucom, VP &
General Manager of M/K East.

M/K Butler District Sales
Manager Gary Canonge was
promoted to Director of Sales
& M a r k e t i n g f o r
Marmon/Keystone East on
J a n u a r y 1 , 2 0 1 6 , u p o n

Sichelski's retirement. Canonge joined M/K in 1980 as an Outside
Sales Person, and he went on to serve as General Sales Manager,
National Marketing Manager – Carbon and Field Sales Manager.

Marmon/Keystone’s Corporate Credit Manager Rick Kienzle
retired January 29 after 41 years of service. He started with
Marmon/Keystone as a Regional Credit Analyst, then moved on to
become a Regional Credit Manager, Administrative Controller,

Inside Sales and was then
promoted to Corporate Credit
Manager in 1991.

During his tenure, Kienzle was
named a member of the
Mar/Key Club in 1989 for his
performance in sales, he then
later earned the Certified
Credit Executive designation
from the National Association
of Credit Management in 1998
and in 2007 was awarded the
M a r m o n / K e y s t o n e
Presidential Quality Award.

Assuming Kienzle’s credit
duties will be Tom Fern. Effective February 1, Fern now has overall
responsibi l i ty for credit control and col lect ion for
Marmon/Keystone U.S. and Mexico locations. He reports to M/K
East Controller Eric Lieb, who oversees company finances in the
Eastern part of the United States.

“Tom's promotion to Credit Manager will provide a seamless
transition with the retirement
of Rick Kienzle. Tom has
worked many years as the
Assistant Credit Manager
which will allow the proven
p r a c t i c e s , a n d c r e d i t
philosophy associated with
M a r m o n / K e y s t o n e t o
continue,” states Lieb. “Please
join me in wishing Tom the
best in his new position. With
T o m ' s k n o w l e d g e a n d
p r o f e s s i o n a l a t t i t u d e ,
Marmon/Keystone's credit is
in good hands.”

Gary Canonage

Fern is a graduate of Slippery Rock University and began his career
with Marmon/Keystone 28 years ago as a Branch Management
Trainee. He has advanced through the positions of Butler Branch
Credit Analyst, Southeast Regional Credit Manager and Assistant
Corporate Credit Manager. He was named an Honorary Mar/Key
Club Member in 2002 for his continual commitment and dedication
to his work and his company. Fern resides in Butler, Pennsylvania
with his wife and daughter.

About Marmon/Keystone

A leading wholesale distributor of tubular products for over 100
years, Marmon/Keystone inventories more than 15,000 sizes and
grades of carbon, alloy, stainless and aluminum pipe, tubing and bar.
Marmon/Keystone also offers a full range of Value Added Services to
enhance manufacturing needs. Over 30 service centers and sales
offices are located throughout the United States, with corporate
headquarters in Butler, Pennsylvania.

Marmon/Keystone LLC and affiliated businesses are Marmon
Distribution Services/Berkshire Hathaway companies and
members of The Marmon Group, an international association of

Rick Kienzle

Tom Fern

Chuck King joins PS Logistics Sales Team
PS Logistics is proud to
announce the addition of
Chuck King to their Sales
Team.

Chuck lives in Bellville,
TX with his wife Annye.
They are both long time
members and supporters
of the NASPD. Chuck is a
past Associate Member
VP, Board Member ,
C h a i r m a n o f t h e
Membership Committee
and served on several other committees within NASPD.

Prior to joining PS Logistics, Chuck was VP Sales for Northwest Pipe
- Energy Tubular Division. Previous to his tenure at NWP, Chuck
spent 23 years with the Mannesmann Group of companies and 9
years with the TMK Group.

Chuck will be helping PS Logistics with Sales and Business
Development to grow their activity with the steel pipe sector with
end users, distributors and steel / pipe mills.

About PS Logistics

With headquarters in Birmingham, AL, PS Logistics provides a
nationwide fleet of flatbed trucks from P&S Transportation
(NASPD member), Blair Logistics, TA Services and Sellers 3PL to
meet client’s needs for individual trucks or fully managed third party
logistic services. PS Logistics was started in 2004 and has grown
substantially to be one of the largest carriers in the USA today.

Chuck King

Twitter:
@pipedistributor
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Dennis Hayden • Kathy Hayden • Dennis Hayden, Jr. • Kelley Hayden

Preserving Your Asset Values for 35 Years

Stop this damage

Go restore your pipe

Pipe Restoration Services

• Chloride-Neutralization

• Brush, Roll, & Spray

• Hydro-Abrasive Blasting

• Abrasive Blasting

• Waterblasting

• Descaling

• Machine Beveling

• Torch Beveling

• Plasma Cutting

• Cut-to-length

• Straightening

• Dedenting

• Threading 1/4" Thru 4" NPT

• Visual Thread Inspection

Pipe Restoration Services

35
1981-2016

Years


