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President’s
Message
Greg Semmel, NASPD President
The last time I visited New York City I was 8
years old. I was at the 1964 World’s Fair. I
remember the Monorail and the dinosaur exhibit
along with this big globe made out of steel and
pipe in front of a big building. I never thought that
I would be in the steel business wanting to supply
steel fabricators that very steel. Now 42 years
later I’m going back to New York and I have no
idea of what to expect.
I hear it’s the city that never sleeps. I guess I
should have visited when I was younger and able
to test that title. I have seen pictures of the Twin
Towers before and after 9/11; I can’t imagine
seeing the remnants of these two magnificent
structures and what they now represent.

President’s Message 3
I haven’t been able to meet everyone in the
organization and that is truly my loss. I hope to be
able to visit with you soon.
Make no mistake about it, Susannah and Gail run
the organization. It’s that plain and simple. We
show up and look for some things to complain
about and find them few and far between. Can any
one of you imagine working for 200 different
bosses? We all have our own whims and quirks and
miraculously most of those are handled
everywhere we go. I assure you we as a group are
not easy to please. Somehow these two find a way
to minimize our discomfort and sensationalize our
three days away from the office.

As my term expires, I share the memory of some
of the great places we’ve visited over the last 10
years. I never would have visited these, nor
experienced their unique settings of a conference.

I know I would be drowning if it weren’t for
Susannah throwing me a lifeline at every event.
She makes sure we have scripts for every possible
person, place and thing. She and Gail coordinate
all the speakers, gifts and transportation; they
attend all the meetings; they line out all the minutes
and still find time to hash out the financials for the
organization. They do site visits to make sure we
will to be overwhelmed with hotels, meetings,
venues and tours along with the theme dinners.

Cancun, San Francisco, Denver, Houston,
Boston (I liked Boston so much I sent my wife
and her father there to experience the history),
Vancouver, Montreal, San Antonio, Las Vegas,
San Diego, Portland, Lake Tahoe, Phoenix, New
Orleans, Jacksonville, Miami, and Orlando. (I
still think we can do Hawaii, sometime.) What a
country! What an organization!

Our committee chairs and volunteers for the
committees are unsurpassed. These angels go to
meetings on Thursday while everyone else is
getting to their rooms and relaxing. They take on
tasks and complete them without issues.
Everything you see, everything you do, and every
dollar you spend in your Association passes
through these peoples’ hands. They make sure that

P & W INDUSTRIES, L.L.C.
68668 Hwy. 59
P.O. Box 1550
Mandeville, Louisiana 70470
Website: www.pandwindustries.com
PHONE: 985/892-2461
FAX: 985/892-2618

QTY
442'
250'
1,700'
193'
5,000'
650'
388'
318'
316'
400'
865'
700'
2,600'
6,200'
300'
1,250'
1,700'
1,440'
1,000'
14,000'
900'
1,400'
2,910'

OD
30"
30”
26”
22”
18”
18”
16”
16”
16”
16”
13 3/8"
10 3/4”
10 3/4”
10 3/4”
10 3/4"
9 5/8”
9 5/8”
8 5/8”
6 5/8”
4 1/2"
3 1/2”
2 7/8”
2 7/8”

CONTACT: DAVIS GARDNER, WILDA SHARP
HERMAN FARRINGTON

WALL
1.00
.375
.281
.625
.500
.330
.500
.438
.375
.375
.480
.594
.500
.400
.279
.545
.472
.406
.280
.337
.375
.275
.217

AVG LNGTH
DESCRIPTION
Surplus Used, Bare
DRL
Used Painted, Dents
DRL
Used Tar Coated
DRL
Used Bare
DRL
Surplus Bare Casing
DRL
Used Bare Pipe
DRL
Used Bare Casing
DRL
Used Bare Casing
25-39'
Used Bare Casing
25-39
Used Painted
15-25'
Used Bare Casing
25-35'
Used Painted M/W Surplus 27-35'
Surplus Tar-Coated
DRL
Used Bare Casing
DRL
Surplus Bare M/W
10-16'
Used Bare Casing
DRL
Used Bare Casing
DRL
Surplus FB
DRL
Surplus FB
DRL
Surplus FB Used
DRL
Surplus O.F. Tubing
30'
Used O.F. T & C
30'
Surplus O.F. Tubing
30'

ALSO AVAILABLE:
BEVELLING, CUTTING & DOUBLE JOINTING.
SURPLUS AND USED STEEL BEAMS 6" TROUGH 36".
SURPLUS AND USED STEEL PLATE 3/16” - 1”.
CALL FOR PRICING AND OTHER SIZES.

you get your money’s worth every meeting. We
have quite a few that go the extra mile and don’t
want to be in the limelight so I won’t embarrass
them now. You should know who they are and if
you don’t, just ask a board member. They can send
you in the right direction.
We have a training program that is outstanding. I
dare anyone to match our experience and
knowledge. This whole program started as an idea
about 8 or 9 years ago and has blossomed into
what I feel is the highest level of pipe education
one can experience in a two-day program. This
allows our members to send their new salespeople
or employees to a place where they can get an
overview covering most everything they need to
be able to sell or work in a steel pipe distributor’s
business. This program isn’t inexpensive, but it’s
worth every penny. Think how long it would take
you to teach each new employee all the
information needed to work for you. Our next
training program is in Houston this October; space
will be limited so sign up early.
Someone said successful people are the ones that
surround themselves with smarter, brighter and
more energized people than themselves. If that is
true, I’ve been very successful these last two
years. I would like to hire the board to work at
Omega Steel so I can vacation more.
See you in New York!

Port of New Orleans Steel
Tonnages Restored to
Pre-Katrina Levels
During the NASPD 2006 Convention in March, Jim Reese, a
marketing representative with the Port of New Orleans, was a
Saturday morning speaker. He discussed the status of the restoration
and return of the port as a great American port since the devastating
blow of Hurricane Katrina. In April, the Port of New Orleans
announced that steel, its leading commodity, had returned to preKatrina tonnage levels.
From January toAugust of 2005, New Orleans averaged 271,468 short
tons per month of imported steel products. Cargo figures released in
April show that within four months of the storm, steel bounced back to
its pre-Katrina average. In December, the Port handled 269,881 short
tons of steel and in January it handled 326,917 short tons.
The number of ships arriving in the Port of New Orleans returned to
normal levels of about 20 - 22 ship calls per week by the end of
February. The last week in April 28 ships were scheduled to arrive in
the Port of New Orleans.
Gary LaGrange, President and CEO of the Port, says that the quick
recovery can be attributed not only to the hard work and cooperation of
the Port industry but also to the loyalty and upward trend in the steel
industry.
(Cont. on pg. 5 - NEW ORLEANS)
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Member Message

From the Executive Director
Amazing Speakers for New York Conference

---SINCE 1980--Specializing in heavy wall Pipe &
Tubing cut to length. Prime X-Grade
heavy wall Line Pipe.
2.375 x.344
3.500 x.875
6.625 x.500
6.625 x.634
6.625 x 1.25
8.625 x.688
10.75 x.562
10.75 x.625
10.75 x.812
12.75 x.500
12.75 x.562
12.75 x 2.25
16.00 x.500
16.00 x.625
18.00 x.500
18.00 x.562
18.00 x 1.125
20.00 x 1.00
22.00 x.375
24.00 x.625
24.00 x 1.00
28.00 x 1.00
42.00 x.449
42.00 x.630
48.00 x.375

Structural
APIX42
APIX65
A106C
Surp.X65
APIX65
APIX52
APIX65
APIX65
APIX42
APIX65
HFSMLS
A106B
APIX56
SurpX80
APIX65
APIX60
APIX65
#2 Used
APIX56
SurpK55
SurpX56
APIX70
APIX70
A139B

The Omega Steel Group consists
of Omega Steel, Premium Pipe,
and Sligo Steel, the oldest Steel
Company west of the Mississippi,
established in 1834.

1-800-325-9000
3460 Hollenberg Drive
St. Louis, MO 63044
(314) 209-0992
Fax (314) 209-0998
www.omegasteel.com

Photo by Earle Cohen

10500 ft.
320 ft.
6691 ft.
6084 ft.
523 ft.
2670 ft.
1333 ft.
4077 ft.
311 ft.
3595 ft.
2207 ft.
113 ft.
11463 ft.
197 ft.
5250 ft.
878 ft.
902 ft.
388 ft.
3107 ft.
273 ft.
1537 ft.
405 ft.
6688 ft.
4220 ft.
800 ft.

NASPD members like Fred and Ted Kahn,
Jerry Rubenstein, John Denny and Andrew
Grebe, for coming up with great ideas and
using their connections to get these
speakers on our program.

by Susannah Feux Porr
NASPD Executive Director
Our program in New York is filled with
some amazing industry speakers. We have
Bud Siegel with Russel Metals speaking on
consolidation, and Jo Isenberg-O’Loughlin,
the Editor ofAmerican Metal Market to give
us an industry update. Mittal Steel
Company is sending their General Manager
– Global Energy Pipes, Sanjiv Goel to speak
on “Global Outlook for Pipes from a
Steelmaker’s Perspective.” The President of
TATA will discuss India’s position in the
world market; we have the Chief US
Negotiator on China’s 1999 Market Access
Agreement speaking on current and future
trade issues concerning our industry.
It is quite an honor to have Stephen G.
Humenesky, Queens Firefighter, speak at
our Fall Conference about his experience at
the World Trade Center on 9/11. After
approaching numerous policemen and
firemen in the New York area and the
organizations that represented them, it
quickly became clear that New Yorkers still
find it difficult to talk about that day. It was
only through our Program Chairman Mike
Evans and his connections that we were able
to get our speaker to agree to tell his story. It
is an important story that most of us outside
of New York don’t know on a personal level.
The five year anniversary of 9/11 is the
Monday before our conference. While
much time has passed since then, the
wounds are still very fresh on the city that
took the brunt of the hit. Thanks again to the
hard work of Mike Evans and many other

We have our second Certification Program
scheduled in Houston at the Post Oak
Hilton, October 11 and 12, 2006.
Promotional material will go out soon. You
will also be able to register and get all the
same information online at
www.naspd.com. The first program went
over even better than we expected. I want to
give special thanks to Don Bohach for
getting the program off the ground and
Gerald Merfish and Bill Buckland for
taking the lead on our second session. They
do all the behind the scenes work to put this
program together. Also, the program would
not be possible if it were not for our
presenters who take the time out of their
impossibly busy schedules to put this
program together and present it to our
participants.

MARK YOUR CALENDARS
2006 Fall Conference
The Westin New York
September 14-16, 2006
New York City, New York
2007 Annual Convention
March 1-3, 2007
Westin Riverwalk
San Antonio, TX
2007 Summer Conference
June 21-23, 2007
Willard InterContinental
Washington D.C.
2007 Fall Conference
Late October 2007
Cancun, Mexico
2008 Convention
February/March 2008
Las Vegas, Nevada
2008 Summer Conference
June 2008
San Francisco, California
2008 Fall Conference
September/October 2008
Boston, Massachusetts

Thank
you
Thank you Sponsors
2006 Conference - Lake Tahoe
June 8-10, 2006

Platinum
American Metal Market
MAN Ferrostaal, Inc.
Gold
D.P. Nicoli, Inc.
LaBarge Pipe & Steel Co.
Liberty Companies
Lincoln Manufacturing
MAN Ferrostaal, Inc.**
SAW Pipes
Womble Co., Inc.

Silver
Kurt Orban Partners LLC
MAN Ferrostaal, Inc.
Roscoe Moss Co.
Bronze
Challenger Pipe & Steel, LLC.
CPW America Co.
Fortenberry Pipe & Supply Co.
Independent Pipe & Steel, Inc.
IPSCO Tubulars, Inc.
Kahn Steel Co., Inc.
Kayem Pipe & Steel, Inc.
Lally Pipe & Tube
Lone Star Steel

NASPD

Member

Corporate
Headquarters

Harrow, Ontario,
Canada

PRODUCTS
HSS
HSLA
Mechanical Tubing
Rounds
Pipe Sizes
Piling
Weathering Steels
Fiber Optic Pipe
Water Well Casing

Production
Facilities and
Sales Offices

Size Range
HSS Tubular Products
1” - 16” Square
1 1/2 x 1 - 20” x 12”
Rectangle

Size Range
Pipe Size Tubing
1 1/2’’ - 20’’ NPS

Wall Thickness Range
.065 - .625

Wall Thickness Range
.125 - .625

Specifications
A 500 Gr B and C
A 513
HSLA
A 847

Specifications
CSA G 40.21
A 252 Gr 2 & 3
A 252 Gr 3 with 50,000 min yield

Rolling cycles on select
sizes every 2 – 4 weeks

Large diameter rollings
available in Harrow & Chicago

Capabilities
50-70,000 min yield
UT Testing
Copper bearing grades
Weathering steels

Capabilities
Melted & Manufactured USA
50 - 70,000 min yield
Micro Pile grades
Piling lengths up to 100

Sourcing For Tubing, Pipe, Piling and Casing
www.atlastube.com

Harrow, Ontario, Canada
Phone: 800.265.6912
Fax: 519.738.3537

Winnipeg, Manitoba Canada
Phone: 204.953.3100
Fax: 204.953.3107

Chicago, Illinois USA
Phone: 800-733-5683
Fax: 773.646.6128

Blytheville, AR USA
Opening Late 2006

Plymouth, Michigan USA
Phone: 888.785.8823
Fax: 313.738.5604

St. Louis, MO Sales Office
Phone: 636.519.5214
Fax: 636.519.5218

Omega Steel Co.**
Pipe & Tube Supplies, Inc.
SDB Trade International, LP**
Skyline Steel Corporation
St. Louis Pipe & Supply Co.
Tex-Tube Company
Trident Steel Corporation
Valiant Steel & Equipment, Inc.

** Indicates two sponsorships on this same level
(Cont. from pg. 3 - NEW ORLEANS)

“We worked hard to get the first ship in the Port of New Orleans
within two weeks, which demonstrated to the world that we are still a
great transportation hub,” LaGrange said. “We were also very lucky
that steel was on the up tick. We sincerely appreciate the loyalty that
steel shippers have shown to New Orleans. Their business has played
a very important role in the recovery of the Port and the entire New
Orleans region.”

Tubes and Pipes
(With Product Liability Insurance)

Steel is one of the commodities that is imported to New Orleans for
distribution to manufacturing plants all over the country, particularly
in states that are connected to New Orleans through the Mississippi
River and its tributaries.

Cold Rolled Coils
Galvanized Coils
Hot Rolled Coils

A study completed by Martin Associates shows that more than
380,000 total jobs in the United States were related to the annual
cargo activity at the Port of New Orleans marine terminals, and these
jobholders received $16.9 billion of personal income.

We Supply Chinese Steels:

Contact US:
sales@minmetalsla.com
Phone: 909 627 8258
Fax: 909 627 8830
www.minmetalsla.com
Address: 1037 Walnut Avenue, Pomona, CA 91766, USA

6 Dispatches

Dispatches
IPSCO Announces Cash Dividend
International Inc.

Polite

FT

Professional

Persistence

DESCRIPTION

Performance

MFG

GR

13,120 8.625"OD x 0.562"WT with FBE

SMLS

X65

1,927

12.750"OD x 0.819"WT with 3LPP

SMLS

X60

280

12.750"OD x 1.125"WT with 3LPP

SMLS

X60

400

20"OD x 0.750"WT - Bare

DSAW

X56

360

24"OD x 0.688"WT - Bare

DSAW

X65

18,560 30"OD x 0.375"WT - Bare

DSAW

X70

15,600 36"OD x 0.750"WT - Bare

DSAW

X70

13,328 42"OD x 0.750"WT - Bare

DSAW

X70

Lisle, Illinois -- IPSCO Inc. (NYSE/TSX:IPS) announced that the
Board of Directors of the Company declared a cash dividend on its
common shares of $0.20 (Canadian) per share, payable September
29, 2006 to shareholders of record at the close of business on
September 15, 2006.
IPSCO, traded as “IPS” on both the New York Stock Exchange
and Toronto Stock Exchange, operates steel mills at three
locations and pipe mills at six locations in the United States and
Canada. As a low cost North American steel producer, IPSCO has
a combined annual steel making capacity of 3,500,000 tons. The
Company’s tubular facilities produce a wide range of tubular
products including line pipe, oil and gas well casing and tubing,
standard pipe and hollow structurals. Steel can also be further
processed at IPSCO’s five temper leveling and coil processing
facilities.
For further information on IPSCO, please visit the Company’s
web site at www.ipsco.com.

Marmon/Keyston recognizes quality
suppliers
24800 Pitkin Road, Suite A
The Woodlands, TX 77386

(281) 367-6608
Fax (281) 367-9017

bud@primepipe.com • www.primepipe.com

Butler, Pa. - Marmon/Keystone recently held its annual Supplier
Recognition Day at the Butler Country Club. More than 70
multinational supplier representatives from 40 qualifying
companies participated in the activities. In his welcoming
(continued on pg. 9- DISPATCHES)

Cause: Our last ad in Pipeline had a grammatical error.
Effect: Our switchboard was flooded with calls.
Conclusion: People read and respond to Pipeline ads.
Recommendation: Plan your own flood by placing your
ad in Pipeline today.

Pittsburgh Pipe
St. Louis & the World
(800)-325-2653

New Members
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Welcome New Members
Please join NASPD in welcoming new members.
Bear Industrial Supply
& Manufacturing
Bear Industrial Supply & Manufacturing is
an associate member.
Erwin Masinsin is the NASPD contact.
Bear Industrial Supply & Manufacturing
1600 E. 33rd St. Unit A
Long Beach, CA 90807
(p) 562-989-6080
(f ) 562-989-6090

Industrial Piping
Specialists, Inc.
Industrial Piping Specialists, Inc. (regular
member) handle only prime grade
products with a domestic/major import
origin. Specifications handled are A53,
A106, A333, A335, A312, API-5LB, X42,
A234, A403, A182, and A105. Sizes for
pipe, fittings, flanges & valves range from
1/8" through 36'. Specialities offered are
cutting and beveling. Transportation is by
their own trucks and common carriers .
Bill Meyer is the NASPD contact.
Industrial Piping Specialists, Inc.
P. O. Box 581270
Tulsa, OK 74158-1270
(p) 918-437-9100
(f ) 918-437-9162

Steel Pipe & Tube Co.
Steel Pipe & Tube Co. (regular member)
deals in product grades of prime, reject,
used, surplus, and limited svc. originating
from the U.S., Ukraine, Russia, Turkey,
Mexico, and China. Specifications
handled are ASTM SA106/5A53, and
ASTM A519. OCTG specs handled are
used and secondary mixed grades. Sizes
range from 7” to 20”.
Mark Maloney is the NASPD contact.
Steel Pipe & Tube Co.
21302 Park Orchard
Katy, TX 77450
(p) 815-933-1133
(f ) 815-933-1166

Tarpon Pipe and Supply

List
Your
Pipe

Regular member Tarpon Pipe and Supply
has product grades of used inspected, new
prime, new LS, and structural with
domestic and foreign originations. All
OCTG specs are handled H-40 Thru Q-125.
Sizes range from 1” through 20”.
Randy Crook is the NASPD contact.
Tarpon Pipe and Supply
PO Box 52002
Midland, TX 79710
(p) 432-683-8777
(f ) 432-682-4947

...Online

Vonnie Grether
Personnel, Inc.
Vonnie Grether Personnel, Inc. is a
professional affiliate. S pecializes in
supplying quality candidates for the Steel
Pipe and Tube Industry with recruiting
emphasized experience in the industry and
team building within a company.
Specifications handled include
administrative staffing,
accounting/financial,
sales assistants,
logistics, inside and outside sales, and
management.
Vonnie Grether is the NASPD contact.

Don’t forget to list your pipe on our
Pipeline Online. This is a method for you
to list your inventory free of charge. This
free service is available only for NASPD
Regular Members. Don’t hesitate - join
your competitors and list your pipe today.
Take advantage of this great marketing
tool for your business - absolutely free.
The Pipeline Online allows other
NASPD members to see what you have in
inventory and then contact you directly.
To access this service log onto the
NASPD website at www.naspd.com and
click on “Pipeline Online”.

Vonnie Grether Personnel, Inc.
15470 Bay Tree Landing
Cypress, TX 77429
(p) 713-463-0202
(f) 281-304-5500

Training Manual
A comprehensive body of knowledge
specifically for the tubular products industry.

Order yours today!
Call 361-574-7878 or go to:
http://www.naspd.com

PIPELINE STAFF and NASPD CONTACT INFORMATION
Executive Director/Publisher
Susannah Feux Porr

NASPD

Office Administrator
Gail Belcik

Editor/Publishing Services/Advertising Sales
Linda W. Key
NASPD MEMBERSHIP AND SERVICES: Contact NASPD Headquarters: 1501 E. Mockingbird Lane, Suite
307, Victoria, TX 77904; phone 361-574-7878; fax: 832-201-9479. E-mail: info@naspd.com; Web site:
http://www.naspd.com. Office hours: 8:30 am - 5:00 pm CST.
ADVERTISING IN PIPELINE: Contact Linda W. Key: phone 361-574-7888; fax 361-574-7197; email: lwk@keyassoc.com; delivery address for advertising materials: 103 Garden Place, Victoria, TX 77904.
© 2006 National Association of Steel Pipe Distributors, Inc. All rights reserved. No part of this publication may be
reproduced or utilized in any form, or by any means, electronic or mechanical, including photocopy or other
recording, or by any information storage or retrieval system, without the express written permission of the publisher,
the National Association of Steel Pipe Distributors, Inc. (NASPD), a nonprofit organization representing the steel
pipe and tubing industry. The views expressed herein are the opinions of the authors, and do not necessarily
represent the policies or opinions of NASPD.
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Photos

CAC

Photos From Summ

CRANE

NASPD

MEMBER

Professional
Affiliate Member
Coverages Available:

Carleton-Berra Insurance
at
Crane Agency

Property
Business Income and
Extra Expense
EDP-Computer
Equipment
Breakdown
Transportation
Coverage
General Liability
Including Products
and Completed
Operations
Automobile — Truck
Fleet
Workers
Compensation
Umbrella Liability

Insurance Brokers Since 1885

Melvin & Kim Radke and Dennis &
Jean Folwarczny

All smiles in these fu
Porr and Greg Semm

We are specialists in risk management for
steel pipe distributors.
15 of your fellow members are current
clients — some for 12+ years. We will
gladly refer you to one or more of
them when you call us.

Susannah Porr, Dolty Cheramie, Jenne & Nick
Stefanakis, Marisa Bantele, Todd Womble, and Don
Bohach

Contact: Bill Carleton or Tom Berra, Jr.
100 S. Fourth St., Ste. 800
St. Louis, MO 63102-1820
Ph: 800-946-3884, Fax: 800-946-5670
E-mail: Carletonb@craneagency.com or Berrajr@craneagency.com

Rusty Fisher, Steve Fowler, Chuck King, Alexey Vladamirio
Yves Pognonec, and Eugene Kondratiev

KAYEM Pipe & Steel, Inc.
P.O. Box 130143, Dallas, TX 75313-0143
(214) 979-0042
(214) 979-0074 Fax
Over thirty years of experience in servicing
and supplying the Oil & Gas Industry with
Prime API OCTG and Line Pipe.
Our stock size ranges:

George and Cathy Streff
enjoy the boat ride.

Mike & Ann Evans enjoying
beautiful lake.

Casing: 4-1/2” thru 16” J-55 & Alloy Grade
Tubing: 1-1/4” thru 3-1/2” J-55 & Alloy Grade
Line Pipe: 2-3/4” thru 12-3/4” API 5L, X-42, & A-106
Please call or e-mail us for your tubular requirements.

d.kayem@kayempipe.com (Doug)
max.kayem@kayempipe.com (Max)
ds.ashley@kayempipe.com (Donna Sue)
g.conly@kayempipe.com (Glen)
s.guckian@kayempipe.com (Sheila)

Merry & Mark Brumbaugh and Kim & Melvin Radke

Fred Lundberg - Houston sales office, phone 713-253-0833
Alan Jacobso
Jack Bard

Photos 9

mer Conference - Lake Tahoe - June 2006

(cont. from pg. 6 - DISPATCHES)

remarks, executive vice president, J. T.
“Tim” Spatafore, who presided over the
event, noted that this marks the twelfth year
of progress under the company’s Supplier
Quality System (SQS).

un Cariacatures of Gail Belcik (left); Susannah
mel (right).

Philip Nicholas, Jim Owsley, and
Martin Leland.

ov,

g the

Judy and Andy Pearl show off
their caricature portraits.

Susan Leland and Don Bohach

Randy & Julie Hurst and Merry & Mark
Brumbaugh

Jeff and Karen Fleming have their
caricature portraits drawn.

Tim Walshauser, Gary Walshauser, Warren
Froscheiser, and Rochelle & Alan Jacobson.

N o r m a n E . G o t t s c h a l k , J r. ,
Marmon/Keystone president, and Tim
Spatffore presented an award to Rath
Gibson of North Branch, New Jersey, as the
company’s top supplier for achieving
perfect performance for on-time delivery,
zero defects and outstanding service. The
most improved companies were Kaiser
Chandler of Chandler, Arizona and Sharon
Tube Company of Sharon, Pennsylvania.
Bart Gardina and Harry Makinak,
Marmon/Keystone purchasing managers,
thanked the suppliers for their extraordinary
performance in 2005 and participation in
the company’s ongoing projects. Lou
Germano, vice president - purchasing,
emphasized the importance of teamwork
and congratulated the suppliers on a job well
done in another challenging year.
Initiated in late 1993, the SQS in
conjunction with Marmon/Keystone’s
Quality Improvement Process, was
established to improve the company’s
competitive strength by creating and
maintaining standards to measure and
e v a l u a t e t o t a l s u p p l i e r q u a l i t y.
Implementing this system has benefited
Marmon/Keystone customers by improved
service through error reduction, better
product quality and an increase in on-time
deliveries.

Serious business. Joe
Bergfeld and Chris Ragan

(continued on pg. 10 - DISPATCHES)

Erica & Brian Doner

Gary Brudner and Mike Wagner

Now that is a great pair of pants. Rich
Northfield and John Mocker

NASPD
Pipe Distributor
Certification Program
Oct. 11-12, 2006
Hilton Post Oak
2001 Post Oak Blvd
Houston, TX

Dave Carnahan, Kathy & Dennis Hayden, and Jerry
Rubenstein

on, Ron Griffith, and

Gail Belcik, Keni Thomas, Kimberly Ritter, and Jane Quinn

Fee: $500 per person
Register online: www.naspd.com
Limited to the first 50 members
Deadline: Sept. 29
Hotel reservations:
800 245-7299

Greg Semmel, Chuck King,
Ted Kahn, Rusty Fisher, and
Nelson Smith

NASPD . . . working for you!
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New Members

(Cont. from pg. 9 - DISPATCHES)

IPSCO REPORTS RECORD
SECOND QUARTER
EARNINGS

BERG STEEL PIPE CORP. ANNOUNCES PLANS
FOR A NEW SPIRAL PIPE MILL
Panama City, FL - Berg Steel Pipe Corp., a
Company of the Europipe Group,
announced that its Board of Directors has
approved the construction of a new spiral,
double submerged arc weld “DSAW” pipe
making facility. The project consists of a
single spiral pipe forming line and three offline welding stations with an annual
capacity of approximately 180,000 tons,
depending on product mix. It will be
capable of producing API certified large
diameter pipe from 24” to 64” in diameter
with wall thickness of 1/4” to 3/4” and in
lengths up to 80 feet. Several sites are under
consideration for this new facility. The
project is expected to be operational by mid2008.
Dave Delie, the company’s President &
CEO, stated, “This project demonstrates
Berg's and Europipe’s commitment to the
large diameter line pipe business. The
addition of the new spiral mill to our
existing straight seam DSAW mill in
Panama City will provide Berg with the
flexibility of making large diameter pipe
using both coil and plate, thus making Berg
a more cost effective producer. The

Everything
In Steel and
Then Some.

increased production capabilities will help
our customers meet their future large
diameter pipe needs. Berg’s commitment to
quality is evident with the technology
selected, which uses off-line DSAW
welders to ensure the highest quality of
spiral weld pipe that is able to be produced
today.”

THE PIPE MILL
WITH FAST SERVICE
ROLLS TO ORDER:

STOCKS:

Ad
Arntzen

26 O.D.–168 O.D.
30 O.D.–48 0.D.
.312–.750 W
.188–1.25 W
20 FT. LENGTHS
LENGTH UP TO 80 FT.
STRAIGHT SEAM–D.S.A.W.
LEAD TIME: 0-2 WEEKS
CALL JACK BARD

1–800–821–3475

FAX 815-964-0045
1025 SCHOOL ST.
ROCKFORD, IL 31105-0898

ARNTZEN MAKES YOUR DEALS WORK

978
Since 1

Co .
l
e
e
t
S
n
Kah

ome.
d then S
teel an
S
in
g
in
Everyth

New and Used Pipe
Loaded Truck or Rail

In Stock Sch 10, Sch 30, & Sch 40
O.D. 1/2” - 36”

We buy used and surplus pipe
& steel in truckload quantities

800-828-KAHN / 800-684-KHAN
www.kahnsteel.com

kahn@kahnsteel.com

Kahn Consulting Co.
Specializing in joint ventures and acquisitions. Call Fred or Ted

Lisle, Illinois - IPSCO Inc.
(NYSE/TSX:IPS) announced net income for
the second quarter of 2006 of $156.4 million
($3.25 per diluted share) compared to
$126.9 million ($2.57 per diluted share) for
the second quarter of 2005 and $150.7
million ($3.12 per diluted share) in the first
quarter of 2006. For the first six months of
2006 net income was $307.1 million ($6.36
per diluted share) as compared to $281.6
million ($5.64 per diluted share) for the prior
year.
“The continued strength in our plate
markets, high levels of large diameter pipe
shipments and record U.S. energy tubular
sales offset the impact of the normal spring
slowdown for Canadian small diameter
energy tubular shipments,” said David
Sutherland, President and Chief Executive
Officer. “Our strategy to be in several key
steel markets continues to provide strong
and stable financial results for our
shareholders.”
Sales for the quarter were a second quarter
record $893.6 million, an increase of 29.9%
or $205.9 million over the same quarter last
year and down only 1.0% or $9.3 million
from the record first quarter. Total shipments
for the quarter were 1,001,000 tons, the
Company's second highest quarterly
shipment level, an increase of 197,500 tons
compared to last year and 4,400 tons lower
than the record first quarter. IPSCO’s second
quarter average product price of $893 per ton
was up $37 per ton from a year ago and $5
per ton lower than the record set in the first
quarter this year.
Gross income for the quarter was $261.6
million or 29.3% of sales compared to
$230.4 million or 33.5% in the second
quarter of 2005. The decline in margins as a
percent of sales was driven by higher steel
mill input costs and higher coil costs for the
tubular product lines. Compared to the
prior quarter, margins declined from 31.0%
due to higher average large diameter pipe
costs and a less favorable product mix.
Operating income in the second quarter
was $243 per ton compared to $267 per ton
in the second quarter of 2005 and $246 per
ton in the prior quarter.
IPSCO announced a new share repurchase
program in May 2006. During the second
quarter IPSCO repurchased 934,700 shares
at an average cost of $91.48 per share.

Dispatches
Outlook
Continued strong demand for steel mill
products is expected for the balance of
2006. IPSCOs steel mill capacity is fully
committed through the third quarter of this
year, and we anticipate similar demand
when we open the fourth quarter order
book. Operations are expected to maintain
strong performance, as scheduled
maintenance outages are minimal during
the remainder of the year.
We expect energy prices to remain high
and therefore continue to drive high
drilling activity and demand for OCTG
products. In addition, our large diameter
spiral pipe facilities are booked at full
capacity through the third quarter of 2007.
We expect margins to be stable for the last
half of the year. Excluding the effects of
foreign exchange gains or losses and share
price volatility, and assuming an effective
tax rate of 38.3%, we forecast third quarter
2006 earnings to be in the range of $3.30 to
$3.50 per diluted share.

GROWTH CONTINUES AS THE BAYOU COMPANIES
ANNOUNCE EXPANSION
New Iberia, LA - On June 9th the Bayou
Companies held an official
groundbreaking ceremony for a new eight
million dollar, 50,000 square foot Fusion
Bonded Epoxy pipe coating plant located
at the Port of Iberia in New Iberia,
Louisiana. Louisiana Governor Kathleen
Blanco, along with other state and local
officials and dignitaries were present.
“This plant will be constructed by
Louisiana contractors using Louisiana
products and materials wherever possible.
It represents a part of our commitment to
the rebuilding of the Louisiana economy
following the devastation of Hurricanes
Katrina and Rita,” said Jimmy Shea,
Managing Partner of Operations for The
Bayou Companies.
The new plant floor will be 11 feet above
sea level and designed for minimum down
time in case of flooding, incorporating
features such as electrical main control
placement at 20 feet above sea level. Both
the building and site will be of all steel
construction.
On completion, the new plant will have the
capability to coat 2 through 24 inch O.D. up
to 80 feet in length. The new plant is
designed to handle heavier pipe and at
speeds greater than currently possible in
existing facilities.

Vonnie
Grether
Personnel, Inc.
Vonnie Grether specializes in
supplying quality candidates for
the Steel Pipe and Tube Industry.
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This facility will represent the very latest in
technology, including features such as an
all electric conveyor system and the latest
induction heating technology in the
industry. All systems will be PLC
controlled, including automated live racks
for pipe movement to promote safety, all

induction heating, and blast machines
designed especially for FBE application.
There will be an automatic coating
inspection system and the design will also
feature a larger and longer cooling system.
Space is allocated for the future installation
of extruders for 3-layer applications as well
as other anticipated customer demands. All
long lead items have already been ordered
and the plant is expected to be operational
by the end of the year.
In addition to the new plant, The Bayou
Companies will increase and expand their
concrete weight coating plants and
facilities, and upgrade and automate their
current large diameter coating plant. Bayou
recently announced the formation of
Bayou Welding Works, which offers pipe
jointing as well as subsea equipment
fabrication, including PLEMs, PLETs, and
Jumpers. “For over three generations, the
Bayou Companies have been committed to
our employees and to the expansion of our
facilities in this ever changing and dynamic
marketplace,” said Stewart Shea,
Managing Partner of Administration for
the Bayou Companies.
“It is our goal to offer our customers the
best, most comprehensive array of
products and services, to anticipate and
then exceed customer demands,” said Jerry
Shea, Managing Partner, of Business
Development for The Bayou
Companies…“We feel that this new plant
and other capital expenditures send a
strong signal that we believe in the
continued growth of the oil and gas
industry and in the New Iberia region
which is our home base.”

Recruiting emphasized
experience in the industry and
team building within a company.
• Administrative staffing
• Accounting/Financial
• Sales Assistants
• Logistics
• Inside Sales
• Outside Sales
• Management

15470 Bay Tree Landing
Cypress, TX
713-463-0202 Office
713-963-0202 Cellular
vgrether@entouch.net

Ground breaking shovels - (left to right) Steve Shea, Ellen Shea/Mullen, Maureen Smith, Suzy Kimball,
Barbara Shea, Jerry Shea, Sr., Governor Kathleen Babineaux Blanco, Kelly Holleman, Stewart Shea, Katy
Svendson, Beverly Shea and Jimmy Shea.
(Continued on page 14 - DISPATCHES)
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Out & About

Out & About

steel
tubular
products...
Over 50 years of experience

Susannah Porr and her husband, Don, made a trip to
South Africa in May. While there they visited with
NASPD members Ben DeKlerk and Lothar Zluhan of
Robar Tube. Above: Pictured on the beach in
Sodwana Bay, South Africa is Ben, Susannah and
Lothar. Below: Diving in Sodwana Bay.

Worldwide mill sources,
dependable, cost efficient,
with the service
and the know-how
to fit your
performance
standards!
DSAW Line Pipe 16" – 104" O.D.
High performance steels
Seamless & Welded Steel Line Pipe,
Oil Well Tubing, Casing & Drill Pipe
Seamless Coupling Stock
& Mechanical Tubing

Above: Stopping for a break while quad-biking in
Sodwana Bay, South Africa are Ben DeKlerk,
Susannah & Don Porr, and Lothar Zluhan.
Pipeline loves to receive interesting
photos and stories about NASPD
members at play to include in our
“Out & About” column. We encourage
you to share your information with
the NASPD office or the editor, Linda
Key at lwk@key-assoc.com.

THE CRISPIN COMPANY
...the pipe specialists
Steel House
2009 Lubbock Street
Houston, Texas 77007
713-224-8000
Fax: 713-224-1120
E-mail: crispinco@crispinco.com
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NASPD 2006 Fall Conference
The Westin New York at Times Square in New York • September 14 - 16, 2006

Conference Information
Register online at www.naspd.com. or fax
form to: (361) 574-9347. For more
information or questions please call (361) 5747878. The deadline for registration was Aug. 1,
2006. You may still register, but late
registration fees will apply. Full registration
fees are $530 and $430 for spouses. Nonmembers can attend 1 meeting before joining.
Late registration fee is $50 and must be
included for each registration received at the
NASPD office after Aug. 1. Payment for late
registration will only be accepted by credit
card. One day registration is $350 (available
for Friday only). A single event is $250 or $195
with a full registration from the same
company. Late registration fee for single event
registration is $25. Payment must be paid in
U.S. currency.

Speakers
Edward (Bud) M. Siegel, Jr. is President and
Chief Executive Officer of Russel Metals Inc.
Since 1997, he has concentrated on improving
the profitability of the metals operations. In
addition he has led the company in three
strategic acquisitions. Mr. Siegel has worked
in the metals industry since 1965.
Jo Isenberg-O’Loughlin is a career-long
trade journalist, editor and writer, who has
spent more than three decades covering the
steel, nonferrous metals and other process
industries. She oversees the daily operation of
American Metal Market, the recognized
“bible” of the North American steel,
nonferrous and scrap industries.
Sanjiv Goel is General Manager-Global
Energy Pipes for Mittal Steel Company NV.
He has 20 years experience in various sales &
marketing and production positions. Mittal
Steel is the world’s largest and most global
steel company, with shipments of 49.2 million
tons and revenues of over $28.1 billiion in
2005. They own steel-making facilities in 16
countries, spanning four continents.
Bharat Wakiu, President of TATA Inc., has a
strong belief in creating harmony through
human relationships, and a personal
philosophy that emphasizes the absorption of
everything without bias. These attributes serve
him well in his chosen endeavor: taking Tata
imprint, in terms of values as much as
business, to the far reaches of the world. The
Tata Group’s emphasis on sustainable growth
is what he appreciates about the organization
with which he has spent over two decades of
his professional career.
Robert B. Cassidy is Director of International
Trade and Services at Kelley Drye Collier
(Cont. on pg. 15 - SPEAKERS)

Fast and Easy: Online Registration www.naspd.com

Program
Thursday, Sept. 14, 2006
1:00 - 5:30 p.m.
Registration
3:00 - 3:45 p.m.
Program/Site Selection Committee Mtg.
3:45 - 4:30 p.m.
Membership Committee Meeting
4:30 - 5:30 p.m.
Finance Committee Meeting
5:30 - 6:30 p.m.
Board of Directors Meeting
7:00 - 9:00 p.m.
Welcoming Reception in the Majestic Ballroom
Friday, Sept. 15, 2006
8:00 - 10:30 a.m.
8:00 a.m. - Noon
8:00 - 8:20 a.m.
8:20 - 9:00 a.m.
9:00 - 9:30 a.m.
9:30 - 9:45 a.m.
9:45 - 10:30 a.m.

10:30 - 11:15 a.m.
11:15 a.m. - Noon

Noon - 1:30 p.m.
6:30 - 10:00 p.m.

10:00 p.m. - Midnight

Registration & Continental Breakfast
General Session
Pipeline Online Demonstration
Bud Siegel, Russel Metals/Pioneer Pipe
“Consolidation: Good or Bad for Distributors?”
Jo Isenberg-O’Loughlin, American Metal Market Editor
“State of the Industry”
Break
Sanjiv Goel, General Manager-Global Energy Pipes for Mittal Steel
Company
“Global Outlook for Pipes from a Steelmaker's Perspective”
Bharat Wakhlu, President TATA Incorporated
“India’s Position in the World Market”
Robert B. Cassidy, Chief US Negotiator on China's 1999 Market Access
Agreement and Director of International Trade and Services at Kelley
Drye Collier Shannon, PLLC
“Current and Future Trade Issues Including Government Trade Policy”
Lunch with a Firefighter Speaking on His Experience on 911 - Stephen
G Humenesky Trustee, Queens Fire Department Engine 301
Dinner at the legendary Rainbow Room. Meet in the hotel lobby
for the bus ride to the Rainbow Room. Reception will begin at
7:00 p.m. followed by dinner. Cocktail attire.
Hospitality Suite

Saturday, Sept. 16, 2006
8:30 - 10:30 a.m.
Networking Breakfast An opportunity to talk business with other
NASPD members.
8:30 - 9:30 a.m.
Prime Roundtable Discussion
9:30 - 10:30 a.m.
Used Roundtable Discussion
11:00 - 3:00 p.m.
Optional Event New York Sightseeing Tour
6:00 - 8:00 p.m.
Hospitality Suite - Meet up with friends and make dinner arrangements.

All attendees are encouraged to participate in all committee meetings with the exception of the Executive
Committee Meeting.
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Dispatches
Kelly Pipe Expands

(Continued from pg. 11 - DISPATCHES)

Marmon/Keyston Names Personnel Changes

Henderson

Peterson

Butler, Pa. - N. Glen Henderson has been
appointed branch manager at
Marmon/Keystone’s Salt Lake City service
center, according to J. T. “Tim” Spatafore,
executive vice president. Henderson
replaces Craig E. Peterson, who recently
retired.
Henderson joined Marmon/Keystone in
1989 as western regional credit manager at
Los Angeles. He later held positions as
branch controller and operations manager.
Last year he was named assistant branch
manager at Salt Lake City. He hold a BS in
business administration from Arizona State
University and an MBA from Pepperdine
University. Henderson served in the U.S.
Army in both active and reserve status for
23 years. He and his wife Nancy have two
sons and reside in Draper, Utah.
Craig Peterson began his career with the
company in 1968 as warehouse
superintendent. In 1978 he joined Pipe &
Tube, Inc. as general manager. When
Marmon/Keystone acquired Pipe & Tube in
1997, Peterson was named branch manager.
He majored in computer science at the
University of Utah. His military service
includes six years in the U.S. Army
Reserves. He and his wife Lynne are
residents of Stansbury Park, Utah. They
have three daughters and eleven
grandchildren.
In 1997, NASPD presented Peterson with
the Knowles-Rubenstein Award of
Excellence for his distinguished service
over many years.
David T. Rosson has been promoted to an
account manager position in the Denver
service center. He will be responsible for the
southern Colorado, New Mexico, and west
Texas territory. Rosson has been a member
of the inside sales staff since 2001. He and
his wife Kelly are Denver residents.

William Remington has accepted
an account manager position at
the Los Angeles (Pomona)
service center. His territory
encompasses portions of Los
Angeles extending into the
Inland Empire. His background
includes 24 years in outside sales
in the service center industry.
Remington earned a BA degree
in business administration from
California State University at
Fullerton. He is a resident of
Whittier, California.
Robert M. Kaniecki has chosen
to retire from his potition as executive vice
president - administration. Kaniecki will
continue to serve as a consultant and special
assistant to the president.
During his 30 year career with the company,
Kaniecki was instrumental in overseeing the
relocation, expansion and/or construction of
some twenty-five service centers or sales
offices. In addition to his role in facilities
management, he held a variety of positions
from manager of purchasing and material
control in 1976, through a series of
purchasing and operational responsibilities.
In 1984 he was named a vice president and
subsequently advanced to executive vice
president.
A graduate of Rutgers University, Kaniecki
holds a BS in marketing and an MBA in
finance, in addition to a BA in languages
from Syracuse University. He and his wife
Jean reside in the North Hills area of
Pittsburgh. They have three sons and nine
grandchildren.
Mark G. Borland has been appointed
national director of marketing at Future
Metals, Inc. Tamarac, Florida, an affiliate of
Marmon/Keystone. Borland was most
recently national marketing manager stainless & aluminum at the Chicago service
center. He has a 30 year background in
management and marketing positions
within the service center and manufacturing
industries. He and his wife Deborah have
two daughters and a son. The family will
relocate to the Fort Lauderdale area.
A leading wholesale distributor of tubular
products for 99 years, Marmon/Keystone
inventories over 15,000 sizes and grades of
carbon, alloy, stainless, and aluminum
tubular and bar products.

Kelly Pipe announces the opening of new
facilities in Houston and Chicago bringing
to eleven the number of branches plus 16
stocking locations for this 108 year old
company. Headquartered in Santa Fe
Springs, California, Kelly is one of the
largest distributors of pipe, valves and
fittings in the U.S.
The new 14 acre Houston operation is
located at 1711 Skinner Road and includes
50,000 sq. ft. of inside storage and 5,000 sq.
ft. of office. The branch is overseen by
Cullen King, Manager of Business
Development for Kelly’s Central Division.
It is led by several experienced pipe
professionals including: Greg Taylor,
Branch Manager and 30 year veteran of
steel pipe distribution; Kevin Roberts,
Outside Sales Manager; Ram Shenoy,
International Sales Representative; Joe
Chapman, Logistics Manager; and Phil
Shoemaker, Operations Manager. The
Houston branch can be contacted at
713-692-7473 or 866-788-7473 and fax
713-692-7170.
The new Chicago branch consists of a five
acre facility with 55,000 sq. ft. of indoor
storage and a 2,000 sq. ft. office located at
16750 S. Vincennes, Suite B, South
Holland, IL. Leading the operation is
Branch Manager Ed Paulsen. The company
has also announced the appointment of
Jacy Cosentino to the position of Sales
Representative and Tim Kraulidis to the
position of Operations Manager. The
Chicago facility can be reach at 708-3310300 or 866-431-7173 and fax 708-3315200.
Both locations will report to Steve
Livingston, Vice President for Kelly Pipe’s
Central Region with offices located in the
Denver suburb of Henderson, CO. In
Henderson the company operates out of an
11 acre pipe yard with 48,000 sq. ft. of
covered storage and a 5,000 sq. ft. office.
In addition to the 2 new branches and the
Denver hub, Kelly’s Central Division also
includes a branch in Salt Lake City and
sales offices in Casper, WY, and Odessa,
TX.
Kelly Pipe Co., founded in 1898, is a
leading master distributor of carbon steel
pipe from manufacturers throughout the
world. The new locations will give the
company their first presence in both the
Midwest and Gulf Coast regions of the US.

Dispatches
IPSCO ANNOUNCES
APPROVAL OF SHARE
REPURCHASE PROGRAM
L i s l e , I l l i n o i s - I P S C O I n c . ’s
(NYSE/TSX:IPS) Board of Directors has
authorized a share repurchase program, by
way of a normal course issuer bid through
the facilities of the Toronto Stock
Exchange, of up to 10% of the public float
of its common shares, or approximately 4.7
million shares. As of April 24, 2006, the
Company had 48,076,018 shares
outstanding. Any purchases under the bid
will be made during the period from May 9,
2006 to May 8, 2007, and will be made at
the prevailing market price at the time of
purchase and subject to regulatory
considerations. Common shares purchased
under this bid will be cancelled.
During the 12-month period of IPSCO’s
previous normal course issuer bid ending
March 15, 2006, the Company purchased
an aggregate of 2,754,100 common shares
at an average price of U.S. $48.23 per
share, with the last purchase occurring on
December 15, 2005.
“The repurchase program will allow
IPSCO to opportunistically repurchase
shares when appropriate as part of the
Company’s overall strategic objectives,
without reducing the liquidity of our
shares,” said David Sutherland, IPSCO’s
President and Chief Executive Officer.
IPSCO, traded as “IPS” on both the New
York Stock Exchange and Toronto Stock
Exchange, operates steel mills at three
locations and pipe mills at six locations in
the United States and Canada. As a low cost
North American steel producer, IPSCO has
a combined annual steel making capacity of
3,500,000 tons. The Company’s tubular
facilities produce a wide range of tubular
products including line pipe, oil and gas
well casing and tubing, standard pipe and
hollow structurals.

EDWARD L. SCRAM
APPOINTED NEW
PRESIDENT OF STUPP
CORPORATION

St. Louis, MO - The Board of Directors of
Stupp Bros., Inc., at their May 31st
meeting, appointed Edward L. Scram as
President and Chief Operating Officer of
Stupp Corporation.
Edward L. Scram brought 26 years of steel
industry experience when he joined the
management team of Stupp Corporation in
July of 2005.
According to John P. Stupp, Jr., President of
Stupp Bros., Inc., “Ed had an immediate
and positive impact on the entire division
when he joined us last year. His energy and
insight prompted the Board’s decision to
offer him this important role. We have been
an industry leader for more than half a
century in the development of this country’s
energy infrastructure. We look forward to
continued success under Ed’s leadership.”

C L A S S I F I E D S
Established, privately held West Coast
based steel trading company is seeking
an experienced steel pipe and tube
trader for nationwide market. Trader
needs to have experience in the
purchasing and/or marketing of
stainless and carbon, seamless and
welded, pipe and tube. Residence in
Houston is preferred.
Company represents pipe and tube mills
worldwide, with emphasis on mills from
Asia. Base products as follows:
• A312
• A511
• A269/A249
• SA 213
• A 270
• A554
• Carbon ERW, DSAW and seamless
pipe in ASTM, ASME and API 5L/ 5
CT. diameter up thru 48”
• Carbon, Alloy and Stainless, Fittings
and flanges.
Responsibilities to include:
• development of new accounts, both
engineering companies (projects)
and distributors (customer
prospecting required)
• m e e t s a l e s a n d p r o f i ta b i l i t y
objectives of product line
• ability to work with major USA oil
companies to gain mill approval for
AML list
• responsible for all aspects of mill and
customer relations from negotiation
of sale though final payment of
invoice by customer, including
claims settlement and account
receivable collection support
• foreign travel

Stupp Corporation, established in Baton
Rouge, Louisiana in 1952, is a leading
North American manufacturer of custom
line pipe for the transport of oil and natural
gas. With the most modern ERW pipe
making facility in North America, Stupp
Corporation is well located to provide pipe
for both onshore and offshore pipeline
transmission projects, and to export pipe
from the Port of Baton Rouge.

Qualifications:
• able to communicate with foreign
mills relating to specifications and
product purchase
• able to close large dollar sales
contracts
• currently has an established
relationship with pipe and tube
distributors in USA
• able to work independently;
preference given to Houston, TX,
based candidates, but location open
for qualified applicants
• minimum five years pipe and tube
experience
• college degree

Mr. Cassidy also served as the Deputy Assistant
U.S. Trade Representative for Industries,
responsible for sectoral negotiations on steel and
shipbuilding.

E-mail reply to: pipetrade@gmail.com

(Cont. from pg. 13 - SPEAKERS)

Shannon, PLLC. Mr. Cassidy has an extensive
career in trade negotiations. Among his
accomplishments, he was appointed Assistant
U.S. Trade Representative for China in 1997
and was the chief U.S. negotiator on China’s
1999 Market Access Agreement with the United
States for China’s accession to the WTO. He
was Assistant U.S. Trade Representative for the
Asia/Pacific region, including the Asia Pacific
Economic Cooperation forum during 1992-97.
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Stephen C. Humensky - Trustee, Queens Fire
Department Engine 301. Mr. Humensky will
speak about his experience on 9/11.

NASPD

HOUSTON TUBULARS,INC

Your Service
Center
• 50 Acre Storage Facility
• 30,000 Sq. Ft. Enclosed
Warehouse
• Direct Discharge
• Local Hauling
• Chloride-Neutralization
• Brush, Roll, & Spray
• Hydro-Abrasive Blasting

TMK

PRODUCTS INCLUDE:
· Mechanical Tubes
· CF Tubes (Carbon, Alloy,
Stainless)
· OCTG
· Seamless Line Pipe in Sizes
8” - 16”
· Spiral Weld Line Pipe in
Sizes 20” - 56”
· General Purpose ERW
· Continuous Buttweld Pipe
· Coupling Stock
· Drill Pipe
· Semi-finished steel products
· Continuous cast blooms

TMK PRODUCING MILLS

• Abrasive Blasting

Principal Website:
www.tmkna.com

• Waterblasting

TMK's Holdings consists of 5
Pipe Mills:
- Volzhsky (www.vtz.ru)
- Seversky (www.stw.ru)
- Sinarsky (www.sinarsky.com)
- Taganrog (www.tagmet.ru)
- Artrom (www.artrom.ro)

• Descaling
• Machine Beveling
• Torch Beveling
• Plasma Cutting
• Cut-to-length
• Straightening
• Dedenting
• Threading 1/4" Thru 4" NPT

Details on products, size
ranges and grades for each of
above facilities are available on
the TMK Group website or the
individual mill websites .

CONTACT INFORMATION
1981-2006

th

25

Anniversary

Tel: 281.485.9932
Fax: 281.485.6378
Email: hti@pdq.net

2800 Post Oak Boulevard, Suite 5240
Houston, TX 77056
Phone: 713-961-0701
Fax: 713-961-0475
John Blomberg - President
Chuck King - VP Sales
Pete Cronquist - Controller
Cara Davis - Mgr. Sales Service

