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Through Participation
No matter how much experience you may have
amassed in the pipe business, if you attended the
summer conference in Denver, you learned
something new.
We occupied three super suites at Coors Field
where attendees were treated to networking
“extra innings”. There, we were able to spend
some time getting to know each other in a
leisurely and informal setting. My “take-away”
from the extra session at Coors Field was the
realization that we still have much to learn about
how our specific positions in the steel industry
are related to one another. For example, in one of
the general sessions at the Denver conference we
were educated on the basics of how to drill a hole
and get the product to the wellhead, but what is
next? Through the general education sessions
offered at NASPD conferences, we intend to
answer such questions as we follow the path of
our products through the various stages, stops,
and destinations to show the significance we all
have in the steel pipe supply chain.
We are operating in a very complex and uncertain
world where even “the experts” cannot agree on
what drives our economy. Our favorite news
channels and websites can provide us with
information on general trends in our economy,
but where do we turn for information if we need

Balor Moore
NASPD
President

specific insights relevant to our own steel pipe
business? I want the answer to be the NASPD. We
will continue to offer a balanced conference
program that is informative, interesting and
relevant.
I encourage each of you to get involved. Set aside
a little extra time to come early to historic
Charleston, SC in September. All members are
welcome to attend the committee meetings.
Volunteering your thoughts in committee
discussions is a great way to contribute and gives
you the opportunity to participate in the decision
making process of your association. There are
openings on the NASPD committees for 2012
and I hope to see some fresh faces and new ideas.
Volunteer and be active.

“Our mill flexibility & service
is YOUR competitive edge.”
founded in 1967

www.tuberialaguna.com.mx
www.lagunatubular.com
Houston Sales Office
(281) 458-1300
5810 Wilson Road
Suite # 105
Humble, TX 77396

Diameters: 2” to 24”; wall thickness .154" - .500”
OCTG (tubing and casing): 2-3/8” - 4-1/2” o.d. and 4-1/2” - 7” o.d.
Line Pipe in API 5L grades B to X65
OCTG grades J55, N80, L80 and P110
Now Processing 2 3/8” - 7" OCTG in Houston

Mill Location
(North Central) Gomez Palacio, Mexico

Call Brian Doner or Luis Salinas
in Houston Sales Office for immediate assistance

Q1-0179
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From the Executive Director
much history and charm, you won't want to
miss it!

by Susannah Feux Porr
NASPD Executive Director
If you haven't booked your trip to our Fall
Conference in Charleston, South Carolina,
be sure and do so now, it is going to be a great
conference. On the business side, we have
put together a great program thanks to Dolty
Cheramie and our Program Committee. It is
designed to make sure you go back to your
office with a new perspective on the issues
you are facing day to day. As an added
bonus, Charleston is a beautiful city with so

PIPELINE STAFF and NASPD CONTACT
INFORMATION

I am happy to say the Tubular Products
Manual revision is finally coming to
completion. We hope to have it to press by
the time you read this article. We'll send out
an email announcing the availability of the
completely revised manual as soon as it is
ready. Thank you to all of our members that
have put so much time and energy into the
manual, with special thanks Bill Buckland,
Gerald Merfish and Linda Key.
Our Steel Pipe Basic Education Course and
OCTG Specialty Course is scheduled for
October 3rd and 4th, be sure and sign up if
you haven't already. It is a comprehensive
course taught by experts in each of the
various aspects of the industry. It is a great
way to teach someone who is new to the
industry as well as a great way to round out
the knowledge of more experienced
professionals.

Committee
News
We have a lot of exciting things going on in the
NASPD and the best way to be a part of it all is by
joining a committee. All the committees below
are open to anyone interested in participating.
We will send out an email at the end of the year
asking for volunteers and all you have to do is
reply with your preferred committee choice. We
encourage members to only pick one or two
committees so they can commit the time needed.
The meetings for all the committees below are
open for anyone to attend, so if you are simply
interested in sitting in and hearing what is going
on, feel free to stop by.
The Membership Committee has done a great job
of increasing our membership to a current level
of 245 members which is our highest number of
members in the NASPD's history. In this
committee, we review potential members, verify
their qualification and application process. It is
the responsibility of these committee members
to call potential members and explain to them the
benefits of membership in the NASPD.
(COMMITTEES contd. on pg. 30)
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Dispatches

Announcing the opening of
Bison Pipe & Supply

Contributed by NASPD Members

Stupp Corporation
Expands Management
Team
BATON ROUGE, LA - Ed Scram, President and
COO of Stupp Corporation, announced today
that John Clark and Jim Tergenza have joined
Stupp Corporation as part of the strategy to
support Stupp's expanded operations and
market driven, customer oriented business
approach. John Clark was named Sr. Vice
President of Sales and brings 18 years of
marketing and sales experience to Stupp's
Houston Sales Office. As Vice President of
Operations, Jim Tergenza brings 26 years of pipe
operations and manufacturing expertise to the
extensive Stupp Baton Rouge Energy Campus.
John Clark is a graduate of Texas Tech
University with a degree in Marketing. Most
recently he was Vice President at Honeywell
Process Solutions in Houston, TX. As Sr. Vice
President of Sales, John will be responsible for
global marketing and sales of Stupp's API-5L
custom steel line pipe products.
Jim Tregenza is a graduate of Queen's University
in Kingston, Ontario with BS and MS degrees in
Mechanical Engineering. Tregenza most
recently held the position of Vice President and
COO for TMK IPSCO. Jim will be responsible
for all pipe production and coating operations at
Stupp's expansive Baton Rouge, LA facility,
reporting directly to President Ed Scram. .
President and COO Ed Scram stated that “The
addition of John Clark and Jim Tregenza is a
critical piece of Stupp's long term vision to
dominate the API-5L pipe market. Their unique
backgrounds and work experience are critical
elements in support of our commitment to
provide the highest quality products and
impeccable customer service to the market
place.”
Stupp Corporation, established in Baton Rouge,
LA in 1952, is the leading North American
manufacturer of longitudinally and helically
welded custom Line Pipe for the transport of oil
and natural gas. Stupp Bros., Inc, founded in St.
Louis, Missouri in 1856, is the privately held
parent company of Stupp Corporation.

"Bill is a valued contributor to our team, his
dedication is apparent as is his superior insight
on product manufacturing and pipe
technologies," said Bob Mahoney, President,
Northwest Pipe Company's Tubular Products
Group.

Atkore International
Announces Executive
Organizational Changes
International Pipe & Supply announces the
opening of Bison Pipe & Supply.
Don Karchmer, President of International Pipe &
Supply in Oklahoma City, Oklahoma purchased
the assets of Liberty Rocky Mountain Pipe in
Jerome, Idaho to form Bison Pipe & Supply with
the help of Darren Sparks, former President of
Liberty Rocky Mountain Pipe.
The people, products and place are the same as
the former company. Darren Sparks is the
President of Bison Pipe & Supply. Shane Herald
is the Manager and Thomas Carroll is in charge
of production and sales.
Karchmer was looking to expand opportunities
in the Northwest when he teamed with Sparks to
create Bison Pipe & Supply; thus expanding their
ability to serve the West, Northwest and Rocky
Mountain regions.
Bison Pipe & Supply serves the energy, hydro,
piling, construction, structural and livestock
markets. They carry various sizes of pipe, custom
manufactured panels, gates and other livestock
handling equipment. Bison Pipe also has onsite
manufacturing facilities and can deliver locally
and internationally.
With more than forty combined years of
experience in the industry, Sparks and Karchmer
look forward to serving their customers with
quality service and integrity.
Bison Pipe & Supply is located at 240 E.
Frontage Road North, Jerome, Idaho and on the
web at bisonpipe.com. International Pipe &
Supply is located at 3300 NE 60th Street,
Oklahoma City, Oklahoma and online at
internationalpipe.com.

Northwest Pipe Company's
Tubular Products Group
Promotes Bill Gulasey to
Vice President of Operations
VANCOUVER, WA - Northwest Pipe
Company, an industry leader of engineered
welded steel pipe and tube products, recently
announced the promotion of Bill Gulasey to Vice
President of Operations for the Tubular Products
Group.
A member of the Northwest Pipe Company team
since 2008, Bill has served as the Tubular
Products Group Director of Engineering. Prior
to joining Northwest Pipe Company, Bill spent
25 years contributing to the success of NS
Group, (TMK-IPSCO), ERW manufacturing
operations as General Manager and Director of
Engineering.

HARVEY, IL - Atkore International recently
announced several executive organizational
changes designed to more closely align its
product offerings with end-market needs and
enhance its customer support and service.
John P. Williamson is named President and Chief
Executive Officer for Atkore International. He
replaces Nelda Connors, who resigned to pursue
other opportunities. Williamson joins Atkore
from ITT Corporation, where he held various
leadership and management roles, including
Corporate Vice President and Director for
Operational Excellence, President of the
Residential and Commercial Water Division,
and most recently as President of the Water &
Wastewater Division.
Prior to his time with ITT, Williamson spent 17
years with Danaher Corporation, including a
role as Senior Vice President-Global Operations
for the Fluke Division with worldwide
manufacturing, supply chain, quality, IT,
service and continuous improvement
responsibilities.
“John brings a strong customer focus, global
experience and a strong track record of
outstanding results,” said Philip Knisely,
Chairman-Atkore International. “His
operational expertise and leadership skills in
driving improvements in quality, delivery, cost
and innovation are well suited to helping Atkore
reach its full potential. We are excited for John to
join the team.”
Williamson earned a Bachelor of Arts in
Business Administration from California State
University Fullerton and holds a Certificate in
Strategic Marketing Management from Harvard
Business School.
Additionally, Ed Kurasz is appointed President
of the Pipe, Tube & Conduit Division. Most
recently, Mr. Kurasz was the Global Vice
President-Pipe & Tube Division with
responsibility for mechanical and structural
tube, standard pipe, fall protection, and fence
framework. Kurasz has been with the company
for more than 20 years in various sales and
marketing positions.
Bob Pereira is named President for the Cable
Division with responsibility for pre-wired
armored and metal clad electrical cable, sold
under the brand names of AFC Cable Systems
and Kaf-tech. Pereira has been with the company
for 26 years and has served in a number of key
management roles involving strategic planning,
manufacturing, and distribution. Most recently,
he was Vice President-AFC Cable division.
(DISPATCHES - continued. on pg. 8)
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P & W INDUSTRIES, L.L.C.

68668 Hwy. 59
P.O. Box 1550
Mandeville, Louisiana 70470
Website: www.pandwindustries.com

PHONE: 985/892-2461 CONTACT: DAVIS GARDNER, WILDA SHARP,
HERMAN FARRINGTON
FAX: 985/892-2618

QTY
98'
19.4'
59'
637'
50'
60'
230'
144'
391'
1,760'
132'
945'
1,030'
2,940'
685'
1,701'
927
242'
1,393'
1,300'
453'
737'
350'
487'
4,299'
5,535'
8,582'

OD
90”
84”
42”
42”
36”
36”
36”
36”
30”
30”
26”
26”
20”
20”
16”
16”
13 3/8”
13 3/8”
10 ¾”
10 3/4”
10 3/4”
10 3/4”
10 3/4”
9 5/8”
8 5/8”
4 1/2”
3 1/2”

AVG LNGTH
WALL DESCRIPTION
.625 Used Painted
30-34'
.500 Used Bare
19.4'
1.00 Used, Light Barnacles
14-15'
.406 Used, Bare, Spiral weld
14-40'
.750 Surplus, FB
22-27'
.460 Used, Bare
20'
.406 Used, Bare, Spiral weld
29-40'
.375 Used Painted
17-27'
1.00 Used, Light Barnacles, M/W
22-36”
.661 Surplus, FB
DRL's
1.000 Used Bare, Barnacles
19-25'
.625 Surplus, Bare
40'
.438 Used Casing
25-38'
.375 Used, Tar Coated
DRL
.562 Surplus, Bare Casing
39-43'
.375 Surplus, FB
38-40'
.480 Used Bare, Mid-welds
28-46'
.480 Used Bare, with Scale
35-38'
.500 Surplus Fusion Bond
40'
.500 Surplus, Tar Coated
DRL
.500 Surplus, Fusion Bond, Bare
24-40'
.500 Surplus, Bare
42'
.400 Used Bare Casing, Mid-welds 31-45'
.472 Used Bare Casing, Mid-welds 22-38'
.322 Used Bare
23-42'
.337 Used Fusion Bond, M/W
25-54'
.254 Surplus Bare Tubing
28-30''

ALSO AVAILABLE: BEVELLING, CUTTING & DOUBLE JOINTING.
SURPLUS AND USED STEEL BEAMS 6" TROUGH 36".
SURPLUS AND USED STEEL PLATE 3/16" - 1".
CALL FOR PRICING AND OTHER SIZES.

(DISPATCHES - continued. from pg. 6)
Steve Elsdon is named President for the North America Cable Management
Systems Division with responsibility for managing metal framing and cable
tray systems sold under the brand names Unistrut, PowerStrut and TJ Cope.
Elsdon has more than 15 years' experience in the electrical industry,
managing cross-functional organizations, including sales, marketing,
customer service, operations and finance. Most recently he was responsible
for sales and marketing at Columbia-MBF; a search for his replacement is
currently underway.
Roger Vaught is named Vice President for the Conduit and Fittings product
lines with responsibility for managing metal, aluminum and PVC conduit
and associated fittings sold under the brands of Allied Tube & Conduit in
the U.S. and Mexico as well as Columbia-MBF in Canada. Vaught has more
than 30 years' experience within the electrical industry, holding positions in
national account, marketing and sales management.

Marmon/Keystone Appoints West
Coast Value Added Manager
LOS ANGELES, CA - Jeffrey Black was recently promoted to the position
of value added manager of Marmon/Keystone's West Coast District, which
is comprised of the Los Angeles, Fresno, Sacramento and Seattle branches.
He will work closely with the sales teams there to provide value added
solutions to both new and existing customers. Black's appointment "will
provide the expertise and resources necessary to grow this strategically
important segment of our business," District Manager Barry Glaser reports.
Black began his career at Marmon/Keystone in 1995 and has held the
positions of account manager and white metals product manager. He is a
resident of La Habra, CA.

Atlas Tube Re-Opening Manufacturing
Facility In Blytheville, Arkansas
CHICAGO, IL - Atlas Tube, a division of JMC Steel Group, announced
today that it is re-opening its Hollow Structural Section (HSS)
manufacturing facility in Blytheville, AR. Starting in September, the
facility will begin regularly scheduled mill rollings. The decision to re-open
this plant will allow Atlas Tube to provide high quality customer service,
reduce product lead times, and enhance delivery performance to customers
in the Southeast and Southwest regions of the country. Atlas will produce
round, square, and rectangle HSS at this facility. These products are
typically used in various construction and OEM applications.
David Seeger, president of JMC Steel Group, believes that this will enhance
Atlas' position in the marketplace: “the new technology we have deployed
in Blytheville will elevate our quality, drive higher order turnaround, and
give us added capacity to better serve our customers in the southern and
western regions of the country,” he said.
Customers serviced from the Blytheville facility will continue to be
supported via the Customer Service teams at Atlas' Chicago, IL, Plymouth,
MI, and Harrow, ON facilities.

CPW America Announces New VP - Sales
& Business Development
HOUSTON, TX - Dianne Burger, President of CPW America - a Corinth
Pipeworks Company, is pleased to announce that Mark Soloninka joined
the Houston Team on June 16, 2011 as Vice President - Sales and Business
Development. Mark has previously worked for Bredero Shaw (Houston) as
Manager – U.S. Business Development and brings over 30 years of
experience in Sales, Plant and Project Management to our Company. Mark's
contact information is Direct (281) 752-7397, Cell (281) 948-8140, E-mail
msoloninka@cpwamerica.com.

JMC Steel Group Completes
Recapitalization and Purchase by
Zekelman Family of Majority Stake
From The Carlyle Group
BEACHWOOD, OH – JMC Steel Group announced that it has successfully
completed the previously announced financing and sale transactions
pursuant to which the Zekelman family has purchased a majority stake in
JMC from Global alternative asset manager The Carlyle Group. Carlyle
maintains a minority stake in JMC. Financial details were not disclosed.
In addition to facilitating the change of control, the company's new credit
facilities give the company greater flexibility and enhance growth
opportunities.
JMC Steel Group is the largest independent tubular manufacturer in North
America, with the most diverse product platform in the North American
pipe and tube industry. Through its Wheatland Tube,Atlas Tube and Picoma
product lines, it maintains a #1 market position in North America in each of
its three core product categories: Hollow Structural Sections (HSS),
standard pipe and electrical conduit. Formed through the combination of
John Maneely Company and Atlas Tube in December 2006 and
headquartered in Beachwood, Ohio, JMC operates eleven plants in five
U.S. states and one Canadian province and has a total production capacity
of approximately 2.6 million tons of steel pipe and tube per annum.
The Carlyle Group is a global alternative asset manager with $97.7 billion
of assets under management committed to 76 funds as of September 30,
2010. Carlyle invests across three asset classes - private equity, real estate
and credit alternatives - in Africa, Asia, Australia, Europe, North America
and South America focusing on aerospace & defense, automotive &
transportation, consumer & retail, energy & power, financial services,
healthcare, industrial, infrastructure, technology & business services and
telecommunications & media. The Carlyle Group employs more than 900
people in 19 countries.
(DISPATCHES - continued. on pg. 12)
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Guest Article
by Landy Chase, MBA, CSP

The Nuclear Option:
When to Go Over Your Buyer's Head

To borrow a line from infomercials: How many
times has this happened to you?
You are invited to a meeting with a new account
interested in your firm's services. The person
with whom you initially meet is not the decisionmaker. This “influencer” wants you to bring
them a proposal, so that they can take your
recommendations to the person who has decision
authority. You properly request a second meeting
to include this person; that access is denied. You
are told, “they want me to gather the
information.” Or, “that
isn't going to be
necessary”. Or, “they are
too busy”. Or…any one of
a number of other lame
explanations.
You are left with two
options. You can go
'conventional,' meaning
that you do as you are
instructed, and deliver
your proposal to a person
who is not making the
decision. or you can go
nuclear:
You can simply go over
the person's head, and
attempt to access the
decision maker yourself.
Which is a better strategy?
Well, that depends.
First, let's look at the
e a s i e r, c o n v e n t i o n a l
approach. If you do as you
are told, your proposal
will be placed in the hands
of a buyer who never
meets you, knows next to
nothing about your
company's value
proposition,
has a
different set of issues than
your influencer, gets
virtually none of their
questions answered, and
will be making a poorlyinformed decision based
solely on price. Put
another way, this exercise
has now become a waste
of your valuable time, as
you have less than a
fifteen percent likelihood
of a “yes”. Of course,
there is one nice benefit –
you avoid upsetting
anyone.

Second, let's consider the Nuclear Option. If you
essentially ignore the request of your influencer
and attempt to deal directly with the decision
maker, you will probably offend your initial
contact and impede whatever slim chance you
initially had of doing business with the account.
That's a big risk to take. Under what
circumstances is the risk worth it?
The following factors tend to favor the Nuclear
Option:

-A large, complex sales opportunity. High-dollar,
complicated decisions require your having access
to anyone with a vested interest in the outcome. In
such cases, you cannot serve the account properly
without this access.
-The level of your initial contact. Some
“influencers” have more of it than others. A VP or
higher-level influencer has considerably more
clout than an administrative assistant. The role of
the influencer is therefore critical.
-Your relationship with the influencer. A
cooperative partner is a
valuable asset; an
antagonistic stone-waller
is a hindrance to both you
and the business that
employs them.
-The competitive playing
field. Are you the only
option being considered, or
are you up against other
firms bidding for the same
opportunity?
- L a s t l y, a n d m o r e
importantly, what do you
have to lose? If the answer
is “nothing”, then the
decision to go Nuclear is
made for you.
If you decide to go
Nuclear, there is a way to
minimize collateral
damage: begin the process
by writing a 'following up'
letter to the decision maker
after your initial meeting
with the influencer. In this
correspondence, review
the key issues that you
discussed with the
influencer. Bullet and bold
these items. Ask the
decision maker to review
the list. Let them know that
you will follow up with
them on a specific date to
discuss these points and
answer any questions they
have. Lastly, and this is
critical: copy the
influencer on the letter.
Yes, you may get a phone
call from the influencer,
and yes, the tone of the
person may not be what
you would like. However,
(NUCLEAR contd. pg. 12)
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Thankyou
ThankYou
Sponsors

2011 Summer Conference
Denver June 9-11

Platinum
Kelly Pipe Co., LLC

Silver
Louisiana Transportation Inc.
Pipe & Tube Supplies, Inc.
SEBA Pipe, Inc.
Sim-Tex, Inc.
Stupp Corporation/The Bayou Companies

Gold
Atlas Tubular L.P.
Commercial Resins Company
Kurt Orban Partners, LLC ***
Lally Pipe & Tube
Mill Man Steel, Inc.
Bronze
BALL WINCH Pipeline Services
CAPPCO
Challenger Pipe & Steel, LLC
Houston Steel & Pipe International
Independence Tube Corporation
Kayem Pipe & Steel, Inc.
Lakeside Steel Corporation
Saber Global Logistics, Inc.
Schmidt Oilfield Sales, Inc.
SDB Steel & Pipe
Tex-Tube Company

*** Sponsored 3 events

(NUCLEAR -continued from pg. 10)

(DISPATCHES -continued from pg. 8)

if your motives are noble – and, by the way, they are – this is usually a sound,
and largely safe, strategy.

The Port of Houston Authority's Clean Air
Strategy Plan Available Online

What you are banking on – and, in my experience, what you can expect – is
for the following sequence to occur:
-The decision maker reviews your list;
-The decision maker does not agree with the points made by your influencer,
or sees that some critical points were left out of the mix;
-The decision maker contacts you to discuss these items.
This sequence is what should have happened to begin with, because it was
always in the account's best interests to involve the other parties. When this
happens, everyone wins, including your influencer. You produce a proposal
that reflects everyone's needs, the account gets a set of recommendations
that are customized to multiple concerns, and the influencer is no longer
solely accountable for managing the entire decision process.
Finally, in those cases – and, rest assured, they will happen - where you
ruffle a few feathers, it is worthwhile to remember the old Jesuit saying:
“It is better to ask forgiveness than permission”.
Landy Chase, MBA, CSP is an expert who specializes in speaking to
corporations and associations on advanced professional selling and sales
management skills. Landy will be a featured speaker at the NASPD
Conference in Charleston, SC.

HOUSTON, TX - The Port of Houston Authority's Clean Air Strategy Plan
(CASP) was created as a "living" document to develop strategies that have
the greatest potential to reduce emissions from maritime and associated
transportation sources servicing ship channel industries.
The plan benefits the Houston-Galveston-Brazoria community by assisting
the state of Texas and EPA in reducing the harmful health effects of multiple
pollutants and potential economic repercussions.
The CASP is a voluntary plan that focuses on economically feasible ways to
implement emission reductions from maritime-related interests in the
greater Port of Houston area.
The Port of Houston includes the Port Authority as well as 150-plus private
industries along the Houston Ship Channel, the majority of which create the
second-largest petrochemical complex in the world.
A copy of the CASP is available at:
http://www.portofhouston.com/pdf/environmental/CASP2011.pdf.

NASPD

National
Association of
Steel
Pipe
Distributors
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Conference
Notes

NASPD Fall Conference
Charleston, South Carolina
Thurs., September 15 - Sat., September 17, 2011
The Mills House Hotel

Conference Information
Register online at www.naspd.com or fax
registration form to (361) 574-7878. Only
individuals with paid registration may attend
the Conference. The deadline for registration
was August 17, 2011. After August 17, 2011, a
$50 late fee must be added to all full
registrations. $25 must be added to one day
registrations and single event fees. After August
17, 2011, no refunds will be made. Payments for
late registrations will only be accepted by credit
card. No registrations will be processed without
signature. Payment must be made in U.S.
currency.

For additional information visit www.naspd.com

Program
Thursday, September 15, 2011
8:15am - 2:45pm
Golf at The Links Course at Wild Dunes Resort. The bus leaves the hotel
lobby at 8:15am
1:00
- 4:30pm
Registration
1:30
- 2:00pm
Membership Committee Meeting (Middleton Room)
2:00
- 2:30pm
Program Committee Meeting (Middleton Room)
2:30
- 3:00pm
Education Committee Meeting (Middleton Room)
3:00
- 4:00pm
Finance Committee (Middleton Room)
4:00
- 5:00pm
Board of Directors Meeting (Rutledge Room)
6:00
- 8:30pm
Welcoming Reception & Dungeon Tour – the historic Old Exchange
8:30
- 11:00pm
Hospitality Suite (Friends Room)
Friday, September 16, 2011
7:30
- 10:30am
Registration
7:30
- 10:30am
Continental Breakfast
8:00
- Noon
General Session (Signers Ballroom)
8:00
8:10

- 8:10am
- 9:10am

9:10
9:40

- 9:40am
- 10:15am

10:15
10:30

- 10:30am
- 11:15am

11:15

- Noon

Noon
1:30
6:45

-

1:30pm
3:30pm
10:00pm

10:00

-

Midnight

Member Spotlight, Key & Associates LP, Linda Key
“Winning Competitive Sales, Out-Plan, Out-Think and Out-Sell to Win
Every Time”, Landy Chase
“Natural Gas Movement from the Wells to the Pump”
"Retire, Rewire, Refire", Stanley Goss, President and Managing Director of
the Mastery Group, Inc.
Break
“Impact of Shale Gas on Energy Pricing and U.S. Energy Policy”
Andy Weissman, Publisher & Editor in Chief, Energy Business Watch
Nucor “An Industry Update Looking Into the Future”
Networking Luncheon @ Hibernian Hall (located next to hotel)
Tour through historic downtown Charleston
Lowndes Grove Plantation Dinner (buses will leave the hotel lobby at
6:45 p.m. The buses will be available for attendees to return to the hotel
beginning at 9:00 p.m.)
Hospitality Suite (Friends Room)

Saturday, September 17, 2011
8:00
- 10:30am
Networking Breakfast (Planters Suite located upstairs)
9:00
- 10:30am
Panel Discussion (Signers Ballroom)
Facilitator: Art Shelton
2:00
- 4:00pm
Charleston Cooks (Cooking Class) – Optional Event
6:00
- 8:00pm
Hospitality Suite – Meet up with other members to network or make
dinner plans. (Friends Room)
All attendees are encouraged to participate in the committee meetings.

Photo courtesy of Mills House Hotel
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Member
Spotlight
We encourage your suggestions for an
individual NASPD member for the
Spotlight. NASPD has a diverse
membership full of unique, special
stories. Email us your idea of a member
we should Spotlight: info@naspd.com.

Doug Fortenberry
Let’s Go Fishing
PIP
E
MA
N

Doug Fortenberry spent the first twelve years of his life in Houston, Texas.
As a young man, Doug attended Kinkaid School with George and Jeb Bush,
long before GHW became president. In the 6th grade his family moved to
Dallas where he attended junior and senior high at Lake Highlands. In
addition to a full course load as a high school senior year, Doug worked 40
hours a week at Jarman Shoe Stores. He was very active in DECA (an
association that prepares emerging leaders and entrepreneurs for careers in
marketing, finance, hospitality and management in high schools and
colleges around the globe) and represented Lake Highlands High School at
the state DECA tournament. After graduating from Lake Highlands, he
attended Stephen F. Austin State University in Nacogdoches, Texas. In
addition to graduating with a BBA in 1975, Doug also cared for a
quadriplegic on a live in basis his last year and a half at SFASU.
As a freshman at SFASU, Doug was introduced to Monica, his wife of 35
years, by his dear friend Steve “Red” Green. Never one to be outdone, Doug
in turn introduced “Red” to the woman whom he has been married to for 36
years. Doug and Monica were married in 1976. The two couples have
remained close friends to this day.

Doug with an Alaskan Chicken Halibut
was open Doug sold a $60,000 order for about a $6,000 profit. At the time
Doug was strictly brokering OCTG pipe. When the bottom fell out of the
OCTG market in the 80's Doug found himself painting houses during the day
waiting for his “brick phone” to ring with new OCTG business. During this
period, he spent his evenings officiating basketball games.
A few years down the road, with the encouragement of his good friend
Bobby Kanz, and the help of Tim Lally, who offered to let him have pipe on
consignment, Doug opened up a pipe and steel yard in Mabank, Texas. The

The “pond” at Doug’s Roxton farm
Doug and Monica have two daughters. Laurie, the oldest, joined the
Fortenberry Pipe & Supply team after a five year stint in India with her
husband. Laurie is fluent in Hindi which Doug expects to take full advantage
of in negotiating with mills located in India. Laurie has a business degree
from Baylor University and a Masters of Divinity from Southwestern. Laurie
and her husband have two little boys. Doug & Monica have a second home in
Baton Rouge, Louisiana where their youngest daughter Lisa resides with her
little boy. Lisa has a degree in Architecture, and is currently working on her
teaching certificate at LSU.
After college, Doug went to work for a steel fabricator in Houston. Doug
worked for two other pipe and steel suppliers until at the age of 27 he decided
to go into business for himself. He found a cosigner on a line of credit at the
bank and started Fortenberry Pipe & Supply Co. The first day the company
It's been a privilege doing business with Doug these past few
years. He is a good friend and trustworthy business partner with
a knack for reeling in the big ones.
Landrum Hughes - Coutinho & Ferrostaal, Inc.

Doug with two Cedar Creek hybrids
(DOUG FORTENBERRY - contd. on pg.23)
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Photos From
2011 Summer
Conference
in Denver
June 9-11
Paula & Balor Moore

Randy Hurst, Nelson Smith, and Buddy Sumpter

Betsy & Bill Buckland

Lisa Darling, a Rockies Fan

Joe Bergfeld, Gary Brudner, and John Pidgeon

Alla & Jurgen Schlate

Dolty Cheramie-Pipe Exchange Ltd,
Speaker

Annye & Chuck King

Unal Baysal-SEBA Pipe, Company Spotlight
Speaker

Susan Semmel, Cheri Nicholas, Susannah Porr, Betsy
Buckland, Kathy Hayden, and Nikki Efferson

Ralph Castille-Louisiana
Transportation, Inc., Speaker

Dr. Loren Scott - Economist, Speaker

Les & Diane Boswell

Gail Belcik and Brenda Hollander

Jack Bard and Ron Griffith

Eamonn & Linda Mulchrone and Yevgen Lyadov

Dr. Alfred W. Eustes, III, Speaker

Athahualpa & Lizbeth Franco, and George Allen

Chris & Dee Ragan

• STRATEGIC STOCKING
LOCATIONS THROUGHOUT
NORTH AMERICA WITH A LARGE
INVENTORY READY TO SHIP
• NEW API 5CT DOMESTICALLY
HEAT TREATED AND
PROCESSED
•LICENSED TO THREAD HUNTING
PREMIUM CONNECTIONS FOR
UNCONVENTIONAL GAS PLAYS
• EXCLUSIVE
OCTG DISTRIBUTOR
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Welcome
New Members
Cooper/T. Smith
Corporation
Cooper/T. Smith Corporation is a new
Professional Affiliate member. The company
specializes in Transportaion Services by Barge,
Common Carrier, Logistics Consulting
Services, Oceangoing Vessel, Rail, Third Party
Logistics Services, Transportation Services.
Eric Hansen is the NASPD Contact.
Cooper/T. Smith Corporation
One Canal Place
365 Canal Street, Suite 1450
New Orleans LA70130
Phone: 504-569-2180
FAX: 504-569-2188
eric.hansen@coopertsmith.com

Enterprise Appraisal
Company
Enterprise Appraisal Company is a new
Professional Affiliate member. The company
provides appraisals of inventory, real estate and
equipment throughout North America for
property tax renditions, insurance placement,
and overall corporate needs. They can also
provide business valuations and stock
ownership values for income tax gift/estate
purposes, buy/sell agreements, insurance, and
M&A.
Frank Merenda is the NASPD Contact
EnterpriseAppraisal Company
487 Devon Park Drive, Suite 206
Wayne PA19087
Phone: 610-687-5855
FAX: 610-971-0760
fmerenda@enterpriseappraisal.com

MKS Pipe and Steel Inc.
MKS Pipe and Steel Inc. is a new Regular
member. The company product mix includes
Abrasion Resistant Pipe, API 5CT, Carbon Steel
Tubing, Coatings, Corrosion Coatings, ERW,
Large OD Pipe, Pipe Coating, Pipe Piling,
Rolled Pipe, Seamless Pipe, Spiral Weld Pipe,
Steel Pipe, Welded Pipe.
Vinny Gambhir is the NASPD Contact
MKS Pipe and Steel Inc.
250 W Old Country Rd
Suite 3
Hicksville NY 11801
Phone: 516-752-1368
FAX: 516-577-9135
vinny@mkspipe.com

MS Global Steel, Inc.
MS Global Steel, Inc. is a new Associate
member. The company product mix includes
Boiler Tube, Fence Pipe & Tubing, Large OD
Pipe, Line Pipe, Mechanical Tubing, OCTG
Tubing and Casing, Stainless Pipe, Standard
Pipe, Structural Pipe, Structural Steel, Structural
Tubing. Size ranges are OCTG tubing and casing
in J55, N-80, L-80, P-110 up to 24”; ERW line
pipe and standard line pipe up to 24”; Structural
tubing up to 16”; Welded and seamless stainless
pipe up to 24”. Specialties offered are
LSAW/DSAW/Spiral Pipe with heavy wall pipe
up to 60". Transportation by Third Party
Logistics Service.
Young Choi is the NASPD Contact.
MS Global Steel, Inc.
1 Centerpointe Drive, Suite #410
La Palma CA90623
Phone: 562-926-5088
FAX: 562-926-5069
youngchoi@msglobalsteel.com

New Mexico Pipe &
Supply Corp.
New Mexico Pipe & Supply Corp. is a new
Regular member. The company product mix
includes Carbon Steel Tubing, Casing Pipe,
Fence Pipe & Tubing, Heavy Wall Pipe, Large
OD Pipe, OCTG Tubing and Casing, Oilfield
Rejects, Reconditioned Pipe, Seamless Pipe,
Structural Pipe, Structural Tubing, Surplus Pipe,
Used Pipe. Size ranges are 2 3/8" - 4 1/2" tubing
and 4 1/2" - 20" casing. Services offered are
Cleaning, Cutting, Hydrostatic Testing,
Inspection, Machining, Painting, Refurbishing,
Rentals, Sandblasting, Storage, Testing,
Threading. Specialties are premium tubing and
casing, threads, CS PH-6, flush connections and
heavy wall casing. Transportation is by Rail and
Third Party Logistics Services.
Ronny Becknell is the NASPD Contact
New Mexico Pipe & Supply Corp.
1200 E.Avenue D
Lovington NM 88260
Phone: 575-396-5881
FAX: 575-396-3613
rbecknell@caprockpipe.com

North American Pipe &
Steel, Inc. (NAP Steel)
NAP Steel is a new Regular member. The
company product mix includes Carbon Steel
Tubing, Casing Pipe, ERW, Fence Pipe &
Tubing, Fiber Optic Pipe, Fire Sprinkler Pipe,
Heavy Wall Pipe, Large OD Pipe, Line Pipe,
Mechanical Tubing, Pipe Piling, Road Casing,
Seamless Pipe, Specialty Fabrication, Spiral
Weld Pipe, Square and Rectangular Tubing,
Standard Pipe, Steel Pipe, Structural Pipe,
Waterwell Pipe, Welded Pipe. Size ranges are ½"
- 48". Services offered are Belling, Beveling,
Cleaning, Coating, Cutting, Degreasing,
Fabrication, Grooving, Painting, Sandblasting,
Welding, Wrapping. Specialties are structual
tube and pipe, standard pipe, line pipe, pipe
piling, carbon, ERW and seamless and
fabrication services. Transportation is by Barge,
Common Carrier, Company Owned Truck,
Contract Carrier, Rail.
Buddy Sumpter is the NASPD Contact
NorthAmerican Pipe & Steel, Inc. (NAP Steel)
7 International Way
Longview WA98632
Phone: 360-577-9180
FAX: 360-577-9186
buddys@napsteel.com

PLS Logistics Services
PLS Logistics Services is a new Professional
Affiliate member. The company specializes in
Transportation Services including Contract
Carrier, Logistics Consulting Services, Third
Party Logistics Services.
Michael Ceravolo is the NASPD Contact.
PLS Logistics Services
3120 Unionville Rd.
Building 10, Suite 100
Cranberry Twp. PA16066
Phone: 724-814-5825
FAX: 724-814-5046
mceravolo@plslogistics.com
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Honor the best with the
Knowles-Rubenstein Award
The NASPD Award of Excellence was established by the NASPD Board of
Directors in 1995 to recognize distinguished service to the Association by
individual members. The award is given solely on merit.
The deadline to submit nominations for the 2012 Knowles-Rubenstein Award
of Excellence is October 1, 2011. Nominees should meet one or more of the
following criteria:
- Unusually productive service to the NASPD over a substantial period of time.
- Demonstration of marked leadership in administrative or special activities at any level of NASPD operation.
- Outstanding contribution, service or activity that has enhanced the prestige and advanced the interest of the
NASPD.
Please submit your nominations to info@naspd.com.
Previous winners of the award are: Bill Buckland, Gerald Merfish, John Mocker, Don Karchmer, André Crispin,
Earle Cohen, Joe Bergfeld, Craig Peterson, and Bob Rau.

We are accepting nominations for the

“NASPD Hall of Fame”
Please make sure you give a brief description of why the nominee should be
admitted to the NASPD Hall of Fame by explaining the nominee's unique and
special contribution to the industry.
Inductees shall have served the pipe & pipe distribution industry continuously
for a minimum of 30 years. Individuals may receive induction posthumously.
Candidates shall have made a unique and special contribution to the industry,
have been considered a “pillar” of the industry, or have grown their company to
be an industry segment leader. Involvement in the NASPD is not a requirement
and individuals from both NASPD members and non-members are eligible.
Please turn in the attached nomination form by October 1.
Convention, February 23 -25, 2012.

Awards will be presented at the San Diego

Hall of Fame Inductees: Lester A. Crancer, Sr., André Crispin, Hans Kayem, Lewis B. Ketchum, Pete Knowles,
Bob Rau, Jerry Rubenstein, Jerry Eugene Shea, Jr., and Henry Zarrow.
The Nomination Form is available online. To access and download the form:
http://www.naspd.com/pdf/2011_hof_nominationform.pdf
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(DOUG FORTENBERRY contd. from pg. 16)

At heart, Doug will always be a fisherman. As a
child, one of his parents would have to drag him
off a pier or bank somewhere for supper time. He
still drops a line in the water any chance he gets.
He has a farm in Roxton, Texas where he always
ends the day with a few casts in the 4 acre pond.
He typically manages to squeeze in a little fishing
on any trip, including the NASPD meetings. He
is particularly fond of the fishing in Canada and
Alaska, and has made several trips to both. The
biggest fish he ever caught was a 771 lb., 13 ½'
blue marlin that he hauled in while in Kona,
Hawaii. However, his most memorable catch was
a 9 lb. rainbow trout on a 5
wt. fly rod in Alaska. He
will be taking some
Doug has been a good friend and we have enjoyed a great
business associates fishing
business relationship. Doug's success over the years is no
in the Florida Keys this fall.
surprise and can be attributed to his knowledge of the business
Doug says he likes to take
combined with his integrity and honesty.
customers fishing on his 24'
Tim Lally - Lally Pipe Tube
center console pathfinder
married to a 250 hp Yamaha
four stroke and decked out with GPS, oxygenated
Doug is an avid hunter and fisherman. He is
livewell, VHS radio, depth finders and two on
currently working on a Winchester bolt action H
board wash downs. Doug stated, “I like to take
& H 375 Magnum with which he intends to one
customers and friends fishing because they
day bag a 10+ frame grizzly bear. Later this year
always seem to enjoy themselves”. He often
he will be hunting white tail deer with a customer
fishes the Sabine system in Pt. Arthur, Texas as
on a ranch in Kansas. His customer's ranch has
well as nearby Cedar Creek and Tawakoni Lakes.
produced 180 class bucks and he is looking
forward to living “the legend of the muy
Doug is also a seasoned auctioneer and has called
grande”. Doug also enjoys dove hunting and
several auctions for Ducks Unlimited, charities,
takes groups of friends and customers several
churches, etc. Doug’s friend Danny Davis
times a year.
expressed, “Doug especially supports the kids
business in Mabank flourished and he sold a lot
of pipe and steel. Approximately six years ago
Fortenberry Pipe & Supply Co. joined the
NASPD and Doug credits the NASPD for the
opportunity to network with mills and trading
companies. In fact, his business grew so much
that he had to separate into two companies, one
selling OCTG and the other focused on
structural steel out of the yard in Mabank.
Fortenberry Pipe & Supply is now a multimillion dollar business. Doug reminisced, “I
have now been in this industry for 35 years, 30 of
it in business for myself.”

who build Shop Projects out of pipe and steel. He

Doug with a Sabine System Red
supports all of the area FFA Chapters in their fund
raisers as well.” This year Doug received the
“Woodrow Walker Memorial Award”. This
award is given each year to an individual,
business or organization to recognize their
outstanding contributions in time, talent and/or
money in support of the Henderson County
Livestock Show. In his award introduction Doug
was described as “a gentleman always eager to
help kids. But when you get to know him, it
(DOUG FORTENBERRY contd. on pg. 30)
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Benjamin Eyers is the son of William Eyers.
William is employed with Tubular Steel.

Preston Davis is the son of Robert H. Davis.
Robert is employed with Conestoga Supply Co.

David Franco is the son of Athahualpa Franco.
Athahualpa is employed withAccelormittal.

Alexis Shaw is the daughter of Charles Jeffrey
Shaw. Charles is employed with Tioga Pipe
Supply Co., Inc.

Emily Brudner is the daughter of Gary Brudner.
Gary is employed withAtlas Tube Inc.
Stacey Grebe is the daughter of Henry Andrew
Grebe. Henry is employed with Wilson Supply.
Jordan McElhaney is the daughter of James J.
McElhaney. James is employed with
Marmon/Keystone Corporation.

Scholarship
Winners
Congratulations to the following 2011 NASPD
Scholarship winners. The selection of winners
was based on academic records, standardized
test results (ACT, SAT), letter of reference, essay
content, community involvement and timely and
accurate completion of the scholarship
competition application. The scholarship awards
of $1000 can be applied toward tuition, fees,
books, supplies, and equipment required for the
courses by all students.
Adam Behr is the son of Galen Behr. Galen is
employed with Industrial Pipe & Supply.

Katherine Davis is the daughter of Robert H.
Davis. Robert is employed with Conestoga
Supply Co.
Kathryn Trettenero is the daughter of James A.
Trettenero. James is employed with Tubular
Steel, Inc.
Erica Lieb is the daughter of Eric Lieb. Eric is
employed with Marmon/Keystone Corporation.
Morgan Grebe is the daughter of Henry
Andrew Grebe. Henry is employed with Wilson
Supply.
John Maakaroun is the son of Nadra
Maakaroun. Nadra is employed with MacSteel
Service Centers USA.
Rebekah Parsons is the daughter of Dale
Parsons. Dale is employed with
Marmon/Keyston Corporation.

Terminal, LLC
915 SE County Road, Corsicana, TX 75109
(903) 872-6500 Phone (903) 872-6517 Fax
www.hkiterminal.com

FULL SERVICE PIPE YARD
Providing storage, logistical and inspection services.
LOCATION: Interstate 45 & SE CR-0010 (One hour South of Dallas)
STRATEGIC STOCKING POINT: Serving Freestone Co., East, South,
& West, Texas, Oklahoma, Arkansas, Barnett, Eagle Ford & Haynesville.
ALL WEATHER: Lighted 24/7 Security Access
INSPECTION: NOV Tuboscope on site
ONSITE TRUCKING: Universal Transportation (LTI Transportation)
RAIL ACCESS: Union Pacific Spur
SECURITY STORAGE: Pipe and Rig Storage
FUTURE SERVICES: Threading

24/7 ALL WEATHER ACCESS

Andrew Pashea is the son of Kenny R
Waggoner. Kenny is employed with Pittsburgh
Pipe.
Tara Schusterb is the step-daughter of Lisa
S c h u s t e r. L i s a i s e m p l o y e d w i t h
Marmon/Keystone Corporation.

Congratulations
to all the
NASPD
Scholarship
Recipients.
We wish you
well on your
future endeavors.

Steel Pipe Basic
Education Course
& OCTG Specialty
Education Course
Hilton Post Oak Hotel
2001 Post Oak Blvd. / Houston, Texas
October 3–4, 2011
Steel Pipe Basic Education Course
Registration Fee
$600.00 (Members)
$750.00 (Non-Members)
OCTG Specialty Education Course
Registration Fee
$300.00 (Members)
$350.00 (Non-Members)
Deadline to register without a late fee is
September 5. Non-members can begin
registering August 3
To register or for more information
visit “Events” on the NASPD website
www.naspd.com
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Cambodia - With a whisper on my lips
by Toni Ruttimann - Bridgebuilder

The following is a letter NASPD received from Toni Ruttimann. Pipeline
published a sister article in the first issue of Pipeline 2005 about the work of
building pedestrian bridges in Vietnam. To read that article online visit:
www.naspd.com, click on "Publications", then on "1st issue 2005". The
article begins on page 15. Some NASPD members contribute to the supplies
for these bridges.
It’s time to say good-bye from Cambodia. A few days ago we finished our
76th and last bridge in this country.
As I wrote in the good-bye letter for Prime Minister Hun Sen, “I have no plans
of continuing building any additional bridges in the country, also because I
can see that your government is putting into service many vehicle bridges in
many places and that our kind of steel suspension bridges are not needed
much anymore. Thank you, from the bottom of my heart, for having allowed
us to be useful to the people.”
The Prime Minister may not know it, but when 10 years ago he opened me the
door to Cambodia it led on to four other nations of the ASEAN community:
Vietnam, Laos, Myanmar and Indonesia.

Tomorrow I’ll get on a bus to the border and leave the Kingdom of Cambodia.
Besides my two bags on the shoulder I’ll take a few more treasures with me:
In my heart, friendships and indelible memories. In my spirit, gratitude for
the path walked. On my body, marks of the price to pay. But a price
insignificant compared to the service given to 200,000 peasants in this
country alone. And while crossing the border-bridge out of the Kingdom, my
lips will whisper a ‘thank you’ to all those who contributed to make these 76
bridges here come true.

Standout.
You know us as the company that makes your Pipeline
magazine standout.
As always, it’s a little sad to say goodbye to a team with whom I’ve lived so
many impressive moments. Now these humble welders and mechanics each
one begin a new chapter in their life. Of course we’ll keep in touch, and even
after several years they will be ready to respond to the peasants’needs in case
their bridges should require a repair. Among other important reasons this is
precisely why I prefer so much to train and work with local co-workers: they
stay in their country, as do the bridges.

Let us also show you how we make your company’s
advertising standout.

Call us 361-649-5562.

We look forward to working with you.
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NASPD Members

Out & About
Submitted by NASPD members

On April 27th, 2011, Decatur, AL was hit by an
EF5 tornado that struck Independence Tube
Corporation's facility. The good news is that no
one was hurt, but the facility is almost a total
loss and is currently being rebuilt. During this
shutdown and rebuild, all Independence
Tube's customer orders will be manufactured
by the northern divisions in Chicago and
Marseilles, IL. Our Decatur Division was the
only facility that rolled 8.625”OD, 10.75”OD
and 12.75”OD - and to remain in the A500 pipe
and A252 pipe piling market, we have had
tooling manufactured for our Marseilles
Division for production rolling in September
2011.

Before Tornado

After Tornado
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(COMMITTEES contd. from pg. 4)
Our Education Committee has been very busy working on our Tubular
Products Manual revision, and continuing to improve our Basic Education
Course and OCTG courses. We are looking for individuals with expertise in
various specialties that would be willing to help review technical documents
and potentially teach a segment of our education course as the need arises. It
is this committee that looks to meet the educational needs of our
membership.
Our Bylaws Committee is not active on a regular basis, but will make
recommended ByLaws changes as the needs arise. Anyone with experience
in this type of writing that has actively participated in other organizations
would be of great assistance on this committee.
The Program Committee is of course responsible for putting together the
agendas for our three meetings each year. We are looking for individuals that
can come to each committee meeting with specific ideas about future
program options. It is helpful when committee members attend other
industry meetings as they are often able to help scout out potential future
speakers. If you are interested in helping impact our future meetings, this is
the committee for you.
The Site Selection Committee is established to determine the future
locations for our meetings. We only meet once a year at our convention and
book our locations two years out. It is our goal to choose locations that will
encourage the maximum attendance.

(DOUG FORTENBERRY contd. from pg. 23)

Doug’s Favorite Red Fish Recipe
After he takes you fishing on the Sabine System, take
some of the red fish and cut them into half shell fillets
(leave the skin and scales on). Use a sharp knife to
cut out the rib cage. Pat the fillets dry and coat with
melted butter, olive oil or both. Heavily season the
scale side and then season the top side to taste with
your favorite seasoning. Doug prefers Tony
Chachere's. Place the fillets on a HOT outdoor grill
(gas is ok but pecan wood coals are best) scale side
down. Close the lid and cook until the fish flakes.
Take half of each fillet at a time by sliding a metal
spatula between the flesh and the skin. Place the
boneless and skinless fillets on a plate and serve with
a little lemon or butter sauce.

would come as no surprise. That is because he knows he is rewarding hard
work and he appreciates hard work. His family and his business are true
examples of what hard work can accomplish.”
Spending quality time with Doug is always an interesting, educational and
enjoyable experience. Not only is he an experienced, well respected and
successful businessman; he is an avid fisherman and outdoorsman. On a
more personal level, he is a spiritual man who enjoys a good story and an
entertaining joke.
Yuki Usuki - MC Tubular
Doug has a simple business philosophy: Do the best to provide quality
products, at competitive prices, with top quality service. He treats his
customers like family and has business relationships that have spanned
over 30 years. Doug is a devout Christian whose life philosophy is “I can do
all things thru Christ who strengthens me.”

With Sympathy

NASPD Members

The NASPD expresses sympathy to the families and friends of
our NASPD members who have recently lost loved ones.
The NASPD express sympathy to the family of Barbara
Karchmer. Don Karchmer's mother, Barbara, passed away
peacefully Monday, May 2, 2011, in Oklahoma City. She is
survived by her sons, Don Karchmer, Mike Korngute, and Mark
Korngute.

The NASPD expresses sympathy to the family of Norman
Benjamin Kahn, 92, of Kansas City, Missouri, died on the 13th
of June, 2011, at St. Luke's Hospital in Kansas City, MO after a
short illness.
Mr. Kahn was born in the Chicago Lying-In Hospital on August
25, 1918 to Harry and Ida Kahn, who were in the dry goods
business in Chicago. Mr. Kahn first attended the Kansas City
Junior College, followed by the University of Missouri,
Columbia. On November 23, 1944, Norman married Sybil
Kahn (no relation), whom he had met when she was a student at
Stephens College in Columbia, MO.
Always focused on education, Norman served as president of
the Board of the Westwood View School in Fairway, KS, where
he encouraged innovations in this single-school district, such as
non-graded classrooms and Spanish language education in the
early grades.At age 65, Mr. Kahn received his Masters Degree
in Business Administration from Rockhurst University in
Kansas City, MO. He then taught in the MBA program and
served on the Rockhurst Board of Regents for many years,
including as its Chair. He served for many years on the Boards
of Penn Valley Community College, Merchants bank,
Brotherhood State Bank, Menorah Hospital, YMHA, Jewish
Family Services, and was a life member of the Jewish
Community Foundation.
Norman was a lifelong supporter of art and music. He was
serving as President of the Board of Directors of the Kansas
City Philharmonic Orchestra when he led its closure in its 49th
year, transitioning to the current Kansas City Symphony
Orchestra. He was particularly interested in bringing the
symphony to youth, starting the “Coke Concerts” in the 1950's,
a forerunner of the Young Audience program that continues to
serve Kansas City's schools. Norman served as Treasurer and
then Vice-president of the Kansas City Symphony Foundation
until his death.
While the community considered him a business icon,
entrepreneur, community leader, supporter of the arts, and
contributor to Jewish and community causes, his family and
friends considered him a charmer, with a sweet nature that drew
people to him. Indeed, more than once he would frustrate
business contacts, but remain friends with them.

HOUSTON TUBULARS,INC

Your Service
Center
Houston Facility

Ohio River Barge Terminal

• 85 Acre Storage Facility

• Servicing the Marcellus
Shale Region

• 30,000 Sq. Ft. Enclosed
Warehouse

• 90 Acre Barge and Rail
Terminal

• Direct Discharge

• Weirton, West Virgina

• Local Hauling

•25 minutes from Pittsburgh
International Airport

• Chloride-Neutralization
• Brush, Roll, & Spray
• Hydro-Abrasive Blasting
• Abrasive Blasting

• 35 rail cars can be staged for
loading/unloading

• Waterblasting

• Two Portable Cranes

• Descaling

• Supported by Norfolk &
Southern Railroad

• Machine Beveling
• Torch Beveling

• Pipe Storage

• Plasma Cutting

• Complete Range of Pipe
Maintenance Services

• Cut-to-length
• Straightening
• Dedenting
• Threading 1/4" Thru 4" NPT

1981-2011

30
Years of
Service

• Five Barges can be berthed
simultaneously

Tel: 281.485.9932
Fax: 281.485.6378
Email: hti@pdq.net

