Spring 2010

ABRAHAM LINCOLN RINGS IN
By: Lawrence C. Bell, Esq.
He called them “fiends” and “knaves”. Sharp words
for the dishonest and unscrupulous. His papers
were gathered after his death in 1865 by his White
House Secretaries, John Hay and John Nicolay. A
document fragment dated July 1, 1850 contained
Mr. Lincoln’s notes for a law lecture. At the time of
the writing, he was 41 years old and had recently
returned to the practice of law in Springfield,
Illinois after serving a two year term in the U.S.
House of Representatives.
“There is a vague popular belief that lawyers are
necessarily dishonest. I say vague, because when we
consider to what extent confidence and honors are
reposed in and conferred upon lawyers by the people, it
appears improbable that their impression of dishonesty
is very distinct and vivid. Yet the impression is
common, almost universal. Let no young man choosing
the law for a calling for a moment yield to the popular
belief – resolve to be honest at all events; and if in your
own judgment you cannot be an honest lawyer, resolve
to be honest without being a lawyer. Choose some other
occupation, rather than one in the choosing of which
you do, in advance, consent to be a knave.”
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A closing of title occurred on October 16, 1987 on
a residential condominium unit in Leonia, New
Jersey. Joseph F. Gillen, Esq., represented the
purchaser. There was a normal and customary
disbursement reflected on the HUD-1 closing
statement: the payoff of the seller’s mortgage.
Gillen did not forward the payoff funds to the
mortgagee however. He stole them and was later
criminally convicted and disbarred.
Richard Pizzi, Esq., represented his next door
neighbors in both a sale and a purchase transaction.
They had been neighbors for 15 years and were
friends. The purchase was of new construction in
Somerset, New Jersey.
The sale closed first, in
January of 2004. The new home was completed
and ready for closing on June 1st of that year. At
his client’s request, the proceeds of the sale were
retained by Mr. Pizzi in his attorney trust account
to be used to complete the buy. Unfortunately,
Pizzi stole the funds before title work was even
ordered on the purchase. He was disbarred by
consent on June 24th.

Between April 2007 and August 2008, Michael
Rumore, Esq., an active attorney in North Jersey,
represented numerous real estate clients and
received approximately four million dollars in
closing proceeds from various mortgage companies.
Those monies were to be disbursed to pay off
balances on existing mortgages and other associated
costs and fees. Instead, he stole them. In pleading
guilty, Rumore admitted that he transferred the
funds to his personal and business accounts and
used them to gamble in Atlantic City. He was
disbarred and sentenced to 15 years in state prison.
Mr. Lincoln’s comments on the ‘almost universal’
impression that lawyers are necessarily dishonest
could find a basis in stories such as these. While
written some 150 years earlier, his remarks shine a
light on that occasional defect in human nature:
that not everyone is always honest. His notes also
included an admonition for those who would seek
less criminal means of thievery:
“Who can be more nearly a fiend than he who
habitually overhauls the register of deeds in search of
defects in titles, whereon to stir up strife, and put
money in his pocket? A moral tone ought to be infused
into the profession which should drive such men out
of it.”
To be certain, the dishonest and unscrupulous
among us are the vast exception and not the rule.
But even if, like Ivory soap, society is 99.44% pure,
a framework must be in place for dealing with the
effects of the remaining fraction. For attorney
misconduct in New Jersey, one answer was the
Clients’ Security Fund. For the lending community,
one answer was the closing protection letter.
The Clients’ Security Fund of the Bar of NJ was
created in 1961 as a Committee of the New Jersey
State Bar. In 1969, at the Bar’s request, the Fund
became an entity of the Supreme Court of New
Jersey. The Fund’s name was changed to the New
Jersey Lawyers’ Fund for Client Protection in 1991,
but the name change did not affect the Fund’s
nature or purpose: the reimbursement, to the
extent and in the manner provided by the Court
Rules [R. 1:28 et seq], of losses caused by the
dishonest conduct of New Jersey attorneys.
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The closing protection letter, sometimes called an approved attorney letter, provided lenders with certain
protections applying to the funds they were entrusting for proper application at the closing table. That
letter underwent some changes in 1994, at which time the name was changed to the closing service letter
(CSL) and coverage was extended to borrowers and cash purchasers under specific circumstances. The
1994 changes were in response to the decision of the Supreme Court of New Jersey in the matter of Sears
Mortgage Corp. v. Rose, 134 N.J. 326 (1993).
The Sears decision held that attorneys at real estate closings were the agents of title insurance companies
for the purpose of effectuating title insurance. The Court reasoned that if an agency relationship exists,
and the attorney mishandles the closing funds, the title company would be liable. The CSL not only
applies to the conduct of a closing attorney, it also applies to the conduct of the issuing title agent when
that agent is conducting the closing and receiving and disbursing the lenders funds. Whether it be an
attorney closing “North Jersey style” or a title agent closing “South Jersey style” the CSL provides
coverage, in accordance with its terms, for failure to comply with written closing instructions relating to
the validity, enforceability and priority of the insured mortgage lien, the payment of funds due to the
lender, or fraud or misapplication in handling lender funds.
The post-Sears CSL contains language limiting the extent of any agency relationship between the title
insurer and the closing attorney. “This letter does not appoint the above named attorney as an agent of
the Company”. Only compliance with lenders instructions relating to title and the handling of the
lender’s funds would be within the scope of coverage afforded. If an attorney failed to follow instructions
regarding credit card payoffs, failed to pay for fire insurance, or failed to pay a commission to a mortgage
broker, the CSL would not apply. The same would hold true for a payment due a 3rd party, like a real
estate broker. The CSL is intended to afford limited coverage to the lender, borrower and buyer alone.
The real question at the closing table is who is who? It is a question of changing hats. The title agent
conducting a closing is the agent of the underwriter for the purpose of effectuating title insurance, is
acting on the lenders behalf in closing the mortgage, is attending to ministerial closing functions for the
benefit of the borrower, and is operating their own small business to boot. The closing attorney wears
the same hats as the title agent, plus the hat of the borrowers’ counsel. With all those hats, it is
sometimes difficult to draw the line.
The New Jersey Lawyers’ Fund for Client Protection has the power to enforce claims which the Fund
may have for reimbursement of payments it has made to those suffering losses by virtue of attorney
misconduct. In that pursuit, differences of opinion have been known to exist between the Fund and title
insurers as to what losses occurred while an attorney was acting as an attorney, and what losses may be
collectable under a CSL from the title underwriter under an agency theory as with Sears. One such
dispute involving this very issue is presently pending before the Supreme Court of New Jersey.
Abraham Lincoln’s advice to lawyers is good advice for title agents, as well. Dollar losses from title agent
defalcations can exceed those of attorneys. If all those engaged in the handling and application of funds
at real estate closings resolve to be honest in all events, the consequences of dishonesty would not require
so much attention. A moral tone ought to be infused into the profession which should drive such men out
of it.
99.44% of the people reading this article had no reason to read it. The rest of you should kindly call
your issuing agent or underwriter. They are looking for you.
LAWRENCE C. BELL is Regional Underwriting Counsel, Northeast/Mid-Atlantic Region, for Stewart Title Guaranty Company.
The opinions and views expressed herein are solely those of the author and not his employer or the NJLTA.

The real leader has no
need to lead- he is content
to point the way.
- Henry Miller
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K A C I E B A K E R AWA R D E D
2 0 1 0 J O H N R. W E I G E L S C H O L A R S H I P
The New Jersey Land Title Association is pleased to announce that Kacie Baker of Jackson, New Jersey is this year’s winner of
the John R. Weigel Scholarship Award. Named in honor of the Association’s Director Emeritus who served the title insurance
industry with great distinction for over twenty years, this award will provide Kacie with an $8,000.00 scholarship which will be
paid over 4 years.
Currently a senior at Jackson Memorial High School in Jackson, New Jersey, Kacie is planning on studying Biology at one of
the many prestigious universities to which she has been admitted. She hopes to ultimately pursue a career in medicine. The
Title Association connection which made her eligible for this scholarship award is through her father, Charles Baker, who was a
founder of Baker Abstract in Toms River, NJ and is presently employed by Trident Abstract Company.
“This year’s candidates blew us away,” said NJLTA President Richard Eland after the award was announced. “We are so proud
to be able to help support a student of Kacie’s caliber.” Academically, Kacie’s nearly perfect straight A record in primarily
Honors and AP classes has placed her on the Principal’s Honor Roll, High Honor Roll, and earned her membership in the
National Honor Society and the Spanish Honor Society. She has received the HOBY Leadership Award, and been named to
the Governor’s School and as an alternate to Girls’ State. She has served in student government and FBLA for all four years of
her high school career and was named Senior of the Month this year. In addition, she volunteers at the Young at Heart Health
Center, the Food Pantry and for the March of Dimes.
The John R. Weigel Scholarship, which was inaugurated in 1998, is awarded once per year to a qualified candidate for higher
education arising out of a title industry connection. Academic achievement, extracurricular activities and public service
experience are all required of eligible candidates. In addition, award winners must continue to satisfy the eligibility
requirements throughout the four-year period during which their scholarship is paid. The scholarship is underwritten by both
the Underwriter and Agency Section members of the New Jersey Land Title Association.
Kacie joins past scholarship winners, Katherine Ramler (1998), Theresa Hayes (1999), Elliot Fineberg (2000), John T. Wenzel
(2001), Kathryn Anne Cannito (2002), Lauren Usignol (2003), Alex Fineberg (2004), Pamela Kubinsky (2005), Danielle
Panccione (2006), Kyle Wilson (2007), Michael Ham (2008), and Brielle Grabas (2009).

Mission
Statement

The ADVOCATE’s

To be a voice of our Members reaching out to each other to strengthen our common goals
To honor our own who exemplify all that is good about the industry
To nurture the relationship between the New Jersey Land Title Association and the industry
To provide a resource for education and best practices in the industry
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And to be a witness to our professionalism and high standards.

J O E ’ S L A K E G E O RG E G U I D E B O O K
For over three hundred years the waters of Lake George have served
as the connecting highway from Lake Champlain to the headwaters
of the Hudson River. With just a one mile portage from
Champlain and a 9 mile portage to the Hudson at Glens Falls, wet
or frozen, Lake George has always been an important transportation
artery for America. It was across these same waters that Henry
Knox moved 59 artillery pieces captured at Fort Ticonderoga. 56
days later they would be used by George Washington to drive the
British out of Boston in March of 1776.

T-Shirt shops, Pizza joints, ice cream emporiums, Video Arcades,
Fun/Fright Houses and sundry little shops that have an astounding
plethora of Tchotchke. Although, it is a terrific place to people
watch, especially from the upper deck at the Lookout Café on
Beach Rd. Directly across the street is the Lake George Steamboat
Company where you can take a Paddle Wheel or Moonlight Cruise
on the Lake. If it is a rainy day you can always head down to the
Aviation Mall, Exit 19, just south of Great Escape and take in a
movie at the Regal 7 Theatre and do a little shopping.

But the miracle of Lake George is that despite so much traffic over
more than 3 centuries, it is still a pristine bastion of nature. Most
of the Lake George shoreline is protected from further development.
So as you travel up and down the lake you will find small pearls of
wonder where humanity has imposed itself upon nature.

If your interest is historical there are two colonial forts located at
either end of Lake George, Fort William Henry in Lake George
Village and Fort Ticonderoga. Unless you are in Lake George
Village for the day I would not necessarily waste my time at Fort
William Henry; it is a replica of the original fort and more geared
for the summer tourist. Go to Ticonderoga, it is a beautifully
restored living history museum with a reenactment garrison, period
tradesman and artisans, artillery, rifle and drill demonstrations and
a large museum. And what vistas! From the Fort you can see up
and down Lake Champlain for miles, it is quite impressive.
www.fort-ticonderoga.org

I have been coming to Lake George for many years and have a few
recommendations. First, make it your business to get on a boat
and travel the lake. It is 32 miles long and 1 to 3 miles wide with
170 islands to explore. The water is clear to a depth of 12 feet and
at some spots the lake is 200 feet to the bottom. It is breathtaking.
One of my favorite spots on the Lake is The Algonquin Restaurant
or “The Gonck”. It sits right on the Lake less than 1 mile South of
Bolton Landing on Rte 9N. They serve American Fare and have
excellent burgers, but I prefer Hens & Chickens, grilled Chicken
w/bacon, pineapple, & melted Swiss cheese served on a toasted
bulky roll w/fries. Yum. www.thealgonquin.com
Afterwards you can go right next door to rent a jet ski or go
parasailing high over the lake. What a view! Then maybe take a
trip further south to the Outlet Malls on 9N which are located
about 4 miles south of Lake George Village to do some shopping.
You can find some good bargains. Last time I was there I bought 3
pairs of Rockport shoes for $100.00!
Now you are ready for some high adventure, screams and thrills.
You are in luck because just one more mile down the road is Great
Escape & Splashwater Kingdom. It is a Six Flags amusement park
that is a nice diversion from the slow and easy pace of Leisure on
the Lake. But make sure that you do not leave to head back to the
Sagamore without stopping at Martha’s Dandee Creme, directly
across the street from the Great Escape. Oh the Flavors!
www.marthasicecream.com

After leaving Ticonderoga if you are still up for a little more travel,
take a 20 mile drive into Vermont and go to the college town of
Middlebury. There are some good restaurants like Tully and
Marie’s, Mister Up’s, the Storm Café and the Fire & Ice (both on
the water with porch dining). However, I highly recommend the
Two Brother’s Tavern; you have come all the way to Vermont and
you must have the Cheese Fondue with Cabot cheddar and
Vermont Butter & Cheese chevre melted with Wolaver's IPA and a
hint of maple syrup. Garnished with Steven's Orchard apple cider
and Champlain Valley Apiaries honey reduction and served with
honeycrisp apples, warm baguette slices and Vermont Smoke &
Cure slab bacon for dipping AND one of 15 local micro-brew
beers. I usually order an extra large and bathe in it!
A great Day Trip heading south from Lake George OR a great stop
on the way back to Jersey is the town of Saratoga Springs, located
37 miles south on Route 87, just 40 minutes away at Exit 15.
There are good restaurants, shopping and an old fashioned Main
Street. You will see many Victorian Era homes like the Batcheller
Mansion Inn and maybe swing by the Racetrack to place a bet on
the Ponies or pull the Slots.

But you don’t really need to go that far at all. The town of Bolton
Landing is the gem of Lake George. It is a quiet and quaint little
town. The main street is lined with small and curious shops,
boasting some of the best restaurants on the Lake. My favorite spot
in town is the patio at Cate’s Italian Garden. The food is
exceptional and their pizza is the best! www.catesitaliangarden.com

For my history enthusiasts, not far from there on Route 32 is
Saratoga National Battlefield which sits on the Hudson River.
Some say that this battle, where the British were defeated by the
Continental Army, was the turning point of the American
Revolution, (of course we know that happened in New Jersey at the
Battle of Trenton) but if your interest is history and the weather is
nice, it is worth the trip.

I usually make it my business to float down to the bottom of the
lake and dock at Lake George Village. It is the home town of
Rachael Ray and reminds me of Seaside Heights. Chock full of

I hope that these tips help you have a successful convention
experience. Lake George is an extraordinary place and I hope that
you all have a memorable visit.

- Joe Grabas
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ALTA A D V O C A C Y U P D AT E
Greetings from ALTA's Business Strategies Conference in St. Louis where we have a great turnout of ALTA members and a busy agenda in
addition to meetings yesterday of ALTA's Membership & Organization Committee, Technology Committee and Real Property Records
Committee. More reports on their work next week. ALTA's Title Counsel Committee began meetings today while the Agents Research
Committee meets tomorrow. I was pleased to be able to announce to today's conference that ALTA membership has reached an all-time
high of more than 3,000 member companies.
It took three attempts by the Senate to formally open debate on the Restoring American Financial Stability Act of 2010 (S. 3217).
Republicans (along with Democrat Ben Nelson of Nebraska) had attempted to block consideration of the legislation on the Senate floor to
force a resumption of negotiations between Senator Shelby (R-AL) and his Democratic counterpart, Banking Committee Chairman, Chris
Dodd (D-CT). Instead, after holding his conference through three votes, Shelby released Republican members to vote as they thought best,
effectively conceding his inability to continue a successful filibuster. Other than modestly tightening language on how the government
would handle future financial collapses Republican negotiators won few concessions for their effort, and the bill should be on the floor this
week.
A well-timed hearing by the Senate Permanent Subcommittee on Investigations into allegations by the SEC that Goldman Sachs had
misled investors also played a role in forcing the bill to the floor. As The Washington Post columnist Dana Milbank put it, "Lawmakers
have been haggling over financial reform for 18 months, but it took Goldman Sachs just one day to get it done." Check out the rest of his
report for some color commentary on last week's hearing.
ALTA will continue to look for any amendments, many of which are expected to be populist in tone, which run counter to the interest of
the title industry and consumers.
ALTA met last week with Senators Chris Dodd (D-CT), Diane Feinstein (D-CA), Amy Klobuchar (D-MN), Richard Shelby (R-AL),
Chris Bond (R-MO), Saxby Chambliss (R-GA), John Cornyn (R-TX), Jim Inhofe (R-OK), Jon Kyl (R-AZ), Pat Roberts (R-KS), and Jeff
Sessions (R-AL) as well as Representatives Barney Frank (D-MA), Melissa Bean (D-IL), Brad Miller (D-NC), Judy Biggert (R-IL), Jim
Himes (D-CT), Bill Posey (R-FL) and Scott Garrett (R-NJ).
The adoption of a value added tax (VAT), which imposes a tax on goods during each stage of their production and distribution, has been
discussed more openly recently. As I mentioned last week, former Fed Chairman Alan Greenspan believes that as budgetary pressures
mount, rather than tackling spending, the government will impose additional tax increases, the most politically likely being a value added
tax (VAT). However, another former Fed Chairman, Paul Volker, who advises the President on economic issues, said last week that a VAT
is too unpopular to be under consideration, "now for the indefinite future."
Last week, ALTA's Government Affairs Committee was briefed on the latest developments on regulatory reform, the Borrowers Right to
Inspect Closing Documents Act and private transfer fee covenants. The Committee also put out a call for volunteers to participate in teams
to further study of four issues: GSE reform, mortgage subrogation, climate change legislation and the retroactive reinstatement of the estate
tax. If you are a member of GAC and would like to be a part of the team that evaluates one of these four issues, please reach out to Greg
Kosin.
After many checks delayed by the post office were delivered to TIPAC last week, our total 2010 commitments now stand at $146,300.
Thank you to all TIPAC contributors for moving us closer toward our $250,000 goal.
Mortgage rates for 30-year conventional mortgages continue to hold steady, dropping one hundredth to 5.06% last week. The S&P/
Case-Shiller Home Price Index dropped 0.9% in February with each of the 20-city markets showing drops except San Diego. Initial claims
for unemployment fell again last week, down 11,000 to 448,000. In a statement following its meeting, the Federal Reserve's Open Market
Committee maintained that, interest rates will remain low for an extended period, although it noted that labor markets are beginning to
improve and economic activity continues to strengthen.
As the second, less successful homebuyer tax credit expired on Friday, we'll be watching for any signs of a drop off in sales, which would
indicate that the tax credit simply shifted the timing sales rather than stimulated the market. For further analysis, read this article.
I hope you find this ALTA Advocacy Update useful. Please e-mail me if you have questions or comments.
Best regards,

Kurt Pfotenhauer,
Chief Executive Officer
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A N I N T E RV I E W W I T H ALTA
P R E S I D E N T - E L E C T A N N E A N A S TA S I
1. How did you get into the title insurance business?
Like most people I did not come out of college dreaming of a career in title insurance however
during my high school and college summers I worked as a traveling secretary for a title insurance
underwriter. After graduating from Colgate University I had been accepted at Harvard for a
Masters/PhD program in my major – Japanese - but could not afford to go right away so when
the school agreed to hold my acceptance open for a year I went to work for an underwriter telling
them that it would only be for one year. One year lead to two years, lead to three years, lead to
32.
2. What do you like to do when you are not working?
I love to play golf, watch sporting events and read.
3. You are presently President-Elect, what does that entail?
The President Elect at ALTA sets his/her own goals and agenda. While I need to stay a part of
everything that is going on with the Association in preparation for October when I become
President, my personal goal is to meet with and speak to as many members of the state associations
as possible. I am also spearheading the education of the state departments of insurance through
the program known as Title101. We have completed the training for this presentation in 20
states and have made the presentations themselves in 13 states plus the NAIC.
4. How did you get involved with ALTA?
I was giving a speech at the Utah Land Title convention that was attended by the ALTA rep. Mike Currier of
New Mexico. Michael was on his way to becoming the ALTA president and is very, very persuasive when it
comes to supporting the trade organization that protects our livelihood.
I joined the PR committee and the rest just mushroomed as I got to know the fabulous title people from all over
the country. And there is a time when you need to give back, this was the time.
5. Next year, you will be President of ALTA. What are you most looking forward to in your year
as President?
As President of ALTA I am so looking forward to finishing the national tour to visit every state association and
to completing the Title101 presentations. I will be called upon to testify before Congress, meet with Cabinet
members in DC and generally represent the industry as best as I can.
6. What do you see as the major issues facing the title industry in the coming year?
The major issues facing the title industry next year will continue to be agent and underwriter solvency. We are
all struggling to make our payrolls and keep our doors open while we wait for confidence to come back into the
buying and selling public.
We will also continue to be challenged by the new RESPA Rule and how it is being interpreted by the lending
community. I believe the title industry has the best understanding of the Rule amongst all real estate professionals
but we are put into difficult situations when the lender does not have as good a grasp. Thankfully, HUD has
directed the title industry well when it comes to a conflict of interpretation between lenders and closers.
7. How can New Jersey’s title producers get more involved?
New Jersey and all of the other state title professionals can get involved with ALTA in a number of ways. 1) By
donating to TIPAC the voice of the industry will be heard. We reached our goal of $250,000 in the PAC last
year but our voice needs to be recognized as important in Washington and that comes through dollars. 2)
Attendance at any of the ALTA meetings is one of the most valuable tools an agency owner has because it is at
the Federal Conference (March), the Business Strategies Conference (May) and the Annual Convention
(October) where you meet and talk to others who are facing and possibly conquering the same issues you face
every day. I can’t tell you how many ideas I have stolen and called my own from these meetings.
ALTA also has three other meetings that are invaluable: The Small Agents group meets annually at an
inexpensive location and the Large Agents group meets twice a year to converse on our various situations and
help each other resolve issues. They are fabulous meetings.
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8. Do you have any advice for title agents and employees who are still trying to weather the economic storm?
Weathering the economic storm is one of our biggest challenges. Simply cutting expenses has proven to be helpful but when it comes down to
people, we are reticent to reduce our staff of experienced title people. Everybody needs to be willing to do everything, cross-training is vital.
Concentrating on what and who is working and what and who are not is a start. However, soliciting for business right now is key because the
lenders and the Realtors are telling me that no one is out visiting them because of the lack of business which is great for those of us out on the street
because we may be the only ones visiting. One Realtor said to me that he feels “abandoned” by his title company because they never visit anymore.
A great lesson to learn.
9. Does being a member of NJLTA and/or ALTA really make a difference?
Membership in both NJLTA and ALTA makes a huge difference because you are learning from each other and keeping abreast of the issues. And
we have to remember that individual title operations cannot afford to send lobbyists to Trenton or DC to lobby for the protection of their
companies. If it were not for the participation of members from NJLTA and the leadership of ALTA the role of the title industry in the originally
proposed RESPA Rule would have made us virtually extinct in our roles and if not extinct, certainly powerless. Who do we think is going to
protect us and speak for us if it isn’t the State and National Associations?
10. Any parting words?
We must continue to talk about our value by describing the processes we perform prior to issuing a title policy. Legislators and Regulators
constantly challenge our worth by comparing our loss ratio to that of the P&C companies and until we make them understand that our goal is
ZERO claims and describe the steps we take to get to our goal they will continue to question what we charge and what we do. And they must be
made aware of the tremendous expense we bear when doing proper searches and proper curative work. Can you imagine the state of the public
record if it weren’t for the title industry? At the Convention I will share some staggering statistics about our function and our performance to the
overall economy of the US.
Think of it this way, without the title industry, lenders would not lend; without lenders lending, buyers cannot buy and without buyers buying,
sellers cannot sell. If that doesn’t demonstrate the importance of our industry, I don’t know what does.

N O TA RY QUIZ Q U E S T I O N
True or False: A jurat and an acknowledgement use identical wording.
Answer: FALSE. A jurat and acknowledgement are two separate notarial
acts and require different certificate wording. For a jurat, a signer must sign
the document in the Notary’s presence and swear or affirm before the Notary
that something is true. For an acknowledgement, a signer personally appears
before the Notary, is positively identified and acknowledges willingly making
the signature on the document.

PEOPLE

IN THE

NEWS

Congratulations to Cindy Carlamere, Executive
Vice President of Presidential Title Agency in
Blackwood, who was recently honored by the
Gloucester Township Council as part of their
Women Who Make a Difference program. Amongst
her many contributions to the community are
included serving with the township’s Housing
Authority, participation as a CCD teacher and
Girl Scout volunteer. Cindy is a Past Chairperson
of the NJLTA, Agency Section and an active
member for many years. Councilman Orlando
Mercado, paid particular tribute to Cindy and
remarked upon her quiet dignity and grace,
especially while helping others.
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T I T L E C O M PA N Y C L E A R E D O F L I A B I L I T Y :
COURT RULES THAT CSL COVERAGE APPLIED ONLY TO "PURCHASER’S"
LENDER IN FAILED MORTGAGE BAILOUT SCHEME
By: Dennis M. Gonski, Esq.
On January 25, 2010, Judge Maria M. Sypek, P.J.Ch. decided
McManimon v. Ansetti, et al. (Mercer County Docket No. C-94-08). The
case involved claims arising from a failed "mortgage bailout" scheme in
which a homeowner was caused to convey away her title in a "sale/lease
back" transaction. Because the plaintiff s home was thereafter lost in a
mortgage foreclosure, she sued the purchaser, the closing attorney, the
mortgage broker, and also the title company that provided title insurance to
the purchaser's lender. Judge Sypek's decision came in response to the title
company's motion for summary judgment.

an Affidavit of Title, a "Commitment for Title Insurance," and an invoice
of title charges all of which were sent to the closing attorney identified (by
Liberty Funding) as defendant Vincent Ansetti, Esq.

The case is important to the title industry, because of the court's rejection
of a victim/seller's claim that the title company acted as a facilitator in an
alleged fraudulent conveyance. Based upon the proofs in the case, what the
title company did was what it was licensed to do, namely issue a Title
Commitment and a "Closing Service Letter," both of which are strictly
contractual undertakings, and both of which are governed by N.J.S.A.
17:46B-13 and in re Opinion 26 of Committee on Unauthorized Practice
of Law, 139 N.J. 323 (1995). The court soundly rejected the imposition of
facilitation liability -- finding that the title company's only participation
was its response to a "regular" and "unremarkable" request for title
insurance.

What Title Closing?
On November 20, 2006, Ansetti sent only his check to The Title Agency,
as payment for the amount specified in the invoice of title charges. No further indication was given that the matter had already closed. No title documents were submitted to Noble Title for recording.

The Facts of the Case
The facts of the case are all too familiar. The plaintiff was a homeowner
who was in financial trouble. Her mortgage was in foreclosure. She had
previously obtained several mortgage refinances – each in a greater amount
– each followed by a default and a new foreclosure. Her attempts to save
her home by yet another "refinance" were rebuffed by three separate
lenders. All seemed lost until the plaintiff "...connected with Liberty
Funding, and in turn with attorney, defendant Ansetti. "

The Title Agency had no contact with anyone concerning the closing. It
was not until litigation discovery was had, that the title company learned
that Ansetti had conducted the title closing, at his office on November 16,
2006, and acting on his own had independently recorded the ensuing deed
and mortgages on December 1,2006.

Gonski is a partner at Dollinger Gonski & Grossman, who represented
both The Title Agency, Inc. and New Jersey Title Insurance Company in
this matter.
According to plaintiff's Complaint, a representative of Liberty Funding
proposed that she could save her home from foreclosure by means of a
"sale/lease back" transaction. Under the proposed arrangement, plaintiff
would agree to convey the title to her home to an "investor" (defendant
Yelida Piantini), who would then provide a "new" source of financing from
which plaintiffs mortgage would be paid off in full (thereby "saving" the
property). Plaintiff could continue to reside in the property, paying rent,
and would simply repurchase the title from the investor.
As a means to finance the scheme, it was agreed that the investor (Piantini)
would obtain a new mortgage loan secured by a new lien against the home.
To facilitate this "new" mortgage, Liberty Funding agreed to obtain a loan
policy of title insurance for the lender.
The Title Company's Participation
And so it was that Liberty Funding contacted The Title Agency, with what
the court described as a "regular and unremarkable title order. " The Title
Agency confirmed the title order back to Liberty Funding, by a
"Confirmation of Title Order" naming Liberty Funding as "lender." In
customary fashion, The Title Agency obtained the usual title work,
showing a "Board Date" of October 20, 2006. However, before a "Title
Insurance Commitment" was issued, Liberty Funding notified The Title
Agency that the mortgage lender would be GreenPoint Mortgage Funding,
Inc., who would be providing two mortgage loans. The Title Agency next
prepared a New Jersey Title Insurance Company "Closing Service Letter,"
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At no time did Liberty Funding, nor did attorney Ansetti, notify The Title
Agency that a title closing had been scheduled. At no time did Ansetti
request that Noble Title perform the customary pre-closing "rundown
search" – something that is clearly required by the "Title Insurance
Commitment."

After receipt of the payment check, and completely in the dark as to the
status of the title closing, on December 5, 2006 The Title Agency filed a
customary "Notice of Settlement" (N.J.S.A. 46:16A-1 et seq.) on behalf of
GreenPoint, being unaware when it did so that the title closing had already
taken place and that the deed and mortgages had already been recorded.

Ansetti also prepared and signed a HUD Settlement Sheet, certifying that
the property had sold for $430,000.00, with two mortgages being given to
GreenPoint. No other attorney appeared at the closing.
Predictably, both of the two new GreenPoint mortgages went unpaid, and
the property has since been foreclosed upon, resulting in a total loss of title
to the plaintiff.
The Title Company's Summary Judgment Motion
The Complaint filed against The Title Agency, was based upon allegations
of complicity in a fraudulent "mortgage bailout" scheme. New Jersey Title
Insurance Company appeared in the defense of The Title Agency, and
moved the court for a summary judgment based upon three arguments:
! N.J.S.A. 17:46B-13 limits a title agency's ability to
participate in any substantive aspect of a real estate transaction or
to render legal services.
! No agency relationship exists between itself and defendant
Ansetti by virtue of the "CSL;" and
! Plaintiff’s true case is one for fraud, the elements of which
plaintiff cannot establish.
The Court's Decision
In the court's written decision, Judge Sypek agreed that The Title Agency's
actions in the matter were nothing more than one would expect in response
to an unremarkable application for title insurance. There was nothing in
the title order to alert The Title Agency that it might be participating in an
illegal scheme. So too, The Title Agency received no benefit from the
transaction other than its collection of those permissible title charges
allowed to it for the performance of title services in connection with the
issuance of title insurance. For this reason the court ruled that The Title
Agency never willingly undertook any duty to the plaintiff/"seller," who

was never intended by anyone to become an "insured" of New Jersey Title
Insurance Company.
As to the "CSL" argument, the court again agreed with the title company
by ruling that no agency relationship had been created between the title
company and attorney Ansetti. The Title Agency simply issued a "Closing
Service Letter" ("CSL ") to a named lender (GreenPoint) for which the
customary additional insurance premium was paid. The court further
observed that the CSL does not create an agency relationship between the
title insurer and any attorney. The court ruled that the CSL by its terms,
provides an additional measure of protection to the lender's funds and to
the lender's documents, but only insofar as is necessary to establish the
lender's assured lien.
The court expressly held that the CSL issued by The Title Agency did not
create any contractual relationship between Noble Title and the plaintiff.
Finally, the court totally rejected any notion that either The Title Agency
or New Jersey Title Insurance Company knowingly participated in any
fraud. Here, the court reiterated that The Title Agency performed only
permissible title related services, including the filing of a "Notice of
Settlement." In this regard the court discussed that neither attorney Ansetti
nor plaintiff ever had any direct contact with The Title Agency. Based on
the uncontroverted facts, the court was satisfied that under no legal theory
could The Title Agency or New Jersey Title Insurance Company be held
liable under the allegations made in plaintiffs Complaint.

The Conclusion is "Key"
What is particularly important about Judge Sypek's decision, is Her
Honor's conclusion:
The Court understands that under certain situations CSLs can provide
protections to borrowers or lenders, but not sellers. Nonetheless, the Court
finds that since McManimon was the seller of the property it cannot be
extended protection under the CSL. For this reason, the Court concludes
that the CSL did not create a contractual relationship between
McManimon and The Title Agency.
Such a ruling is especially timely to the title industry, given the increase in
title insurance claims made as a result of failed mortgage "bailout" schemes
perpetrated as a means to avoid mortgage foreclosure upon residential
properties.
This decision now serves as sound precedent against the bringing of a cause
of action against a title company where, as in this case, the title company
merely performs its licensed and contracted functions in response to a
"regular and unremarkable" order for title insurance.
Dennis M. Gonski, Esq., is a Partner in the law firm of Dollinger, Gonski
& Grossman in Fairfield, NJ. His firm is regularly engaged by various title
companies in New Jersey. The opinions and views expressed herein are
solely those of the author and not the NJLTA.

A S K T H E E X P E RT

Dear Expert,
I have just found the attached deed and can't figure out what it means. Can you help?
- Puzzled

Dear Puzzled,
I'm not sure what the deed intended because there are several different constructions
possible. Naming the grantees as "both UTMA" infers that both grantees are minors
because, presumably, "UTMA" stands for "Uniform Transfers to Minors Act". If this was
the meaning then, presumably, both grantees are minors and a conveyance by them must
either wait until they reach majority (18 years of age in NJ) or be by a Guardian (of the
property – not of the person) authorized by a court, with Guardians ad litem in the
proceedings, of competent jurisdiction. On the other hand, the grantor might have had
other intentions such as a conveyance to the named grantees (especially if they are not
minors) as Custodians for (unnamed) minors.
As you can see, this conveyance will probably result in litigation – especially if there is a
need to sell or mortgage while either grantee is still a minor – which could have been
avoided with better draftsmanship and a consideration of the possible consequences . . .
which brings me to my final comment. Being a Title Officer does not authorize one to
practice law. Note that the "Prepared By" is an admission, in this case, of the party preparing
this deed of engaging in the Unauthorized Practice of Law. I do not recommend that
non-lawyers engage in this.
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RESTRICTIVE COVENANTS:
A P I T FA L L F O R T H E T I T L E E X A M I N E R ?
By: Lawrence J. Fineberg
Owners of real property frequently impose restrictive covenants affecting the use of the land; these may be
real or personal. Real covenants are said to run with the land, but must touch and concern the land in
order to be enforceable as such. Some restrictive covenants are imposed for the purpose of creating a
neighborhood scheme; i.e., a set of restrictions uniformly affecting all lots in a subdivision tract (for
example). Restrictive covenants may be found in deeds to individual lots or may be created by the
recording of a declaration or similar document. The party imposing the restrictions is known as the
covenantee; the owner of each lot affected is a covenantor.
A set of restrictions which affects numerous lots, title to which is derived from a common grantor, is often
referred to as a neighborhood scheme. Petersen v.Beekmere, 117 N.J. Super. 155 (Ch. Div. 1971). In
order to be effective and enforceable, a neighborhood scheme must be:
1.
2.
3.

universal (applying to all lots of like character brought within the tract); and
reciprocal (benefitting and burdening all lots involved); and
reasonably uniform (as to the nature of the restrictions imposed).

Weinstein v. Swartz, 3 N.J. 80 (1949). The existence of the neighborhood scheme imposes an equitable
servitude on each lot burdened thereby, for the benefit of the other lots. Tulk v. Moxhay, 2 Phillips 774,
41 Eng. Rep. 1143 (Ct. Ch. 1848); Homann v. Torchinsky, 296 N.J. Super. 326 (App. Div. 1997).
Commonly imposed restrictions in a neighborhood scheme include set-back lines, "nuisance" restrictions
and requirements as to the quality and nature of the homes which are to be built. Hemsley v. Marlborough
House Co., 68 N.J. Eq. 596 (E. & A. 1905); Olsen v. Jantausch, 44 N.J. Super. 380 (App. Div. 1980).
On the other hand, the existence of a neighborhood scheme is “a question of fact to be answered not only
by the wording of the deeds, but by the surrounding circumstances and acts of the parties”. Humphreys v.
Ibach, 110 N.J. Eq. 647, 652 (E & A 1932). Furthermore, “[r]estrictions on the use to which land may
be put are not favored in law because they impair alienability. They are always to be strictly construed ...”.
Bruno v. Hanna, 63 N.J. Super. 282, 285 (App. Div. 1960); see also Mountain Springs Ass’n v. Wilson,
81 N.J. Super. 564, 575 (Ch. Div. 1963) (“It is also firmly established that the policy of the law is against
the imposition of restrictions upon the use and enjoyment of land. The foundation of this policy is that
...restrictions ...impair alienability.”).
How does one determine if title to a particular parcel of land is burdened by restrictive covenants? It is
well-settled that a “purchaser is not bound to take notice of restrictions when they are absent from his
chain of title – he is only bound to look to his own deed and chain of title...”. Hammett v. Rosensohn, 46
N.J. Super. 527, 535 (App. Div. 1957), aff’d 26 N.J. 415 (1958). In order to understand the quotation
set forth above, a brief review of our system of recording and searching may be in order. In this State, our
Recording Act, N.J.S.A. 46:20-1 and 46:21-1, has been described as establishing a “race-notice” system.
One who acquires title to, or an interest in, real estate, is deemed to have done so with constructive notice
of only the those instruments recorded in the chain of title which would be disclosed through a reasonable
search of the records. Palamarg Realty Co. v. Rehac, 80 N.J. 446 (1979) (“... a subsequent purchaser will
be bound only by those instruments which can be discovered by a reasonable search of the particular chain
of title”); Sonderman v. Remington Const., 127 N.J. 96 (1992) (“... a purchaser should be charged only
with such notice from the records as can be ascertained by a reasonable search of those records”).
[Emphases added.] Constructive notice is knowledge about the state of title to a particular parcel of land
which one would acquire through a reasonable search of the appropriate records.
A recent lawsuit filed in New Jersey Superior Court, Bergen County, involved the concepts and principles
discussed above. In 1983, Ramapo Hunt and Polo Club Estates, Inc. [“Ramapo Estates”] acquired title to
a large tract of vacant land (exceeding 100 acres) located in Mahwah on the west side of the Ramapo River.
Ramapo Hunt and Polo Club Association, Inc. [the “Association”] was created to hold title to and manage
certain lands for the benefit of the residents in the Ramapo Estates subdivision. In 1984, the Association
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caused to be executed a Declaration of Rights, Covenants and
Restrictions, A First Amendment to the Declaration was recorded
in 1990; and a Second Amendment to the Declaration was
recorded in 1993. [These three documents are referred to
collectively as the “Declaration”] As each of the lots in the
subdivision tract was conveyed by Ramapo Estates to an individual
lot purchaser, an exhibit containing a series of “Protective
Covenants” [“Ramapo Covenants”] was attached to each deed.
However, these Protective Covenants were not set forth in the
original Declaration or its amendments.
In 1992, Ramapo Estates conveyed certain lands (including those
eventually acquired by Plaintiff in the lawsuit [hereinafter
“Plaintiff”] ) to Elmes Development Co.[“Elmes”]. In 1997 Elmes
conveyed those lands to the Danza Group, Inc. [“Danza”]. The
deed from Ramapo Estates to Elmes makes no mention of the
Declaration or Ramapo Covenants discussed above. The
subsequent deed from Elmes to Danza similarly failed to refer to
the Declaration or Ramapo Covenants. Instead it recited: “Subject
to easements, restrictions of record and the Protective Covenants set
forth of [sic] Schedule “B” attached hereto”. [The Protective
Covenants found in the deed from Elmes to Danza will be referred
to as the “Elmes Covenants”.] The deeds from Ramapo Estates to
Elmes and from Elmes to Danza are both executed by Charles F.
Elmes, Jr. as president of the grantor corporations in each case.
The lands owned by the Plaintiff consist of two adjacent lots
located in Mahwah: Block 1, Lots 130.08 and 130.09, set forth on
Filed Map No. 9375 [collectively “PQ”]. Plaintiff acquired title to
Lots 130.08 and 130.09 by deeds from the Danza Group, Inc.
[“Danza”] in 2005. As noted above, Danza had acquired title to the
PQ and other lands from Elmes. No mention is made in these
deeds of the Declaration or the Ramapo or Elmes Covenants.
The subdivision originally contemplated by Filed Map No. 8268
(1984) consisted of 21 lots. The PQ formed a portion of Block
588, Lot 52.B24 (designated as the “Club Lot”). Later seven
additional lots were created by subdividing the northerly portion of
the Club Lot, as shown in Filed Map No. 8686 (1989). Finally,
the PQ was created by Filed Map No. 9375 (2005) from the
southerly portion of the Club Lot – which was conveyed by
Ramapo Estates to Elmes and then to Danza.
After Plaintiff obtained title to the PQ from Danza in 2005, a title
insurance policy naming Plaintiff as the insured was issued.
Schedule B of the policy excepted from coverage the Declaration –
including its amendments – but not the Ramapo Covenants nor the
Elmes Covenants. Beginning in or about 2006, there was an
exchange of correspondence between counsel for Plaintiff and the
title insurer concerning the restrictive covenants; litigation was
eventually commenced against the title insurer, its agent and others

(including Plaintiff’s former attorney). Among other allegations,
the complaint sought to hold the title insurer and its agent
responsible for loss resulting from the Ramapo and Elmes
Covenants. But in the view of the title insurer and its agent, the
PQ was not burdened by the Ramapo and Elmes Covenants. Was
this position correct?
From the foregoing discussion of the chain of title, we see that
Ramapo Estates imposed a series of restrictive covenants on the
lands which were part of the original subdivision tract by the
inclusion of the Ramapo Covenants in each lot deed. A similar
procedure was followed with respect to the seven-lot addition.
Later, the portion of the original tract which included PQ (part of
the Club Lot) was conveyed by Ramapo Estates to Elmes; from
Elmes to Danza; and from Danza to Plaintiff. As discussed above,
neither the deed from Ramapo to Elmes nor the deed from Elmes
to Danza recited the Declaration or included the Ramapo
Covenants. However, the latter deed did include the Elmes
Covenants, which are far from identical to the Ramapo Covenants.
Is the PQ burdened by the Ramapo Covenants or the Elmes
Covenants, or both? As noted above, an effective neighborhood
scheme must meet three (3) criteria: (a) universality; (b) reciprocality;
and (c) uniformity. Have these criteria been met?
It appears that the Declaration affects the entire original tract
(which includes the PQ). But, as noted above, the Ramapo
Covenants were not inserted into the Declaration. Rather, they
were attached to each deed for the original 21-lot subdivision.
Later, a similar (but not identical) version of the Ramapo
Covenants was attached to each deed for the additional seven-lot
subdivision (which does not include the PQ). But what of the
Elmes Covenants? The wording of this scheme differs from that
found in the Ramapo Covenants. If it were, the deed from Elmes
to Danza could simply have incorporated by reference the Ramapo
Covenants by referring to deeds which contained the same. Yet this
was not done. In any event, the result of this procedure is that the
Elmes Covenants – but not the Ramapo Covenants – are found in
the chain of title to the PQ.
It stands to reason that the burden must be cast upon the party
seeking to enforce restrictions to show that the party against whom
they are to be enforced had actual or constructive notice of same.
See Hammett v. Rosensohn, supra. For the reasons discussed above,
a search of title to the PQ would not have disclosed the Ramapo
Covenants, so Plaintiff lacked constructive notice of same. Nor is
there any indication that Plaintiff had actual notice of the Ramapo
Covenants at the time he acquired title to the PQ. Since Plaintiff
had neither constructive nor actual notice of the Ramapo
Covenants, it seems that the Ramapo Covenants cannot be
enforced against the PQ.
(continued)
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(continued)

Why did Ramapo Estates fail to incorporate the Ramapo Covenants into the Declaration, choosing
instead to insert the text of the Covenants into each lot deed? One may reasonably assume it was because
Ramapo Estates had no intention of creating a neighborhood scheme which encumbered the entire
original tract. Thus, as noted above, the deed from Ramapo Estates to Elmes failed to include the
Covenants. One could reasonably conclude that Charles Elmes (president of both Ramapo Estates and
Elmes) wished to set up a different scheme for the land conveyed to Danza and ultimately to Plaintiff.
Although the Ramapo Covenants and the Elmes Covenants contain similarities, they are (as noted above)
far from identical. It is also important to remember that the seven-lot subdivision memorialized in Filed
Map No. 8686 (1989) did not include PQ, as it involved only the northerly portion of the former Club
Lot. (The PQ is located in the southerly portion.) This suggests an intent to treat the PQ separately. Thus,
one may reasonably conclude that the Elmes Covenants supersede the Ramapo Covenants with respect to
the PQ, thereby destroying the universality of the original scheme represented by the Ramapo Covenants.
But let us assume arguendo (which point is not conceded) that the PQ is encumbered by the Elmes
Covenants. Are the same enforceable against the PQ? You will recall that one of three (3) criteria for
neighborhood schemes is uniformity. Yet the Elmes Covenants are not uniform. A 1992 deed from Elmes
to the purchaser of a nearby lot contains a different version of the Covenants. Furthermore, the Elmes
Covenants are not the same as the Ramapo Covenants. One important distinction between the two is the
lack of an enforcement mechanism in the Elmes Covenants, which does appear in the Ramapo Covenants.
Presumably the omission was intentional, because no one else in the development enjoyed a right of
enforcement with respect to the Elmes Covenants. In any event, the omission of the section appears to
destroy both the second element of a neighborhood scheme (reciprocality) and the third (uniformity). The
quotation set forth above supports the conclusion that the Elmes Covenants purportedly encumbering the
PQ were not intended to create a neighborhood scheme. In sum, the Elmes Covenants do not create a
neighborhood scheme because they do not conform to the three-prong test of Weinstein v. Swartz, supra.
The covenants are neither (a) universal, nor (b) reciprocal, nor (c) uniform.
What lessons may be learned from this? First, the enforceability of restrictive covenants is an extremely
complex subject. Second, one should be reluctant to waive or omit restrictive covenants from a title
commitment or policy. It is preferable to except the covenants and provide affirmative insurance (in
appropriate cases). For more information about this topic, see Handbook of N.J. Title Practice, Ch. 104.
(3d Ed. 2009 revision).

____________________________________________________________________________
The author is Vice President & Regional Counsel, Fidelity National Title Group, E. Brunswick, NJ. He served as expert for the title
insurer in the lawsuit discussed above, and Jos. A. Grabas, Editor of the Advocate, served as expert for the title agent. The suit was
settled before trial.

The only way of finding
the limits of the possible
is by going beyond them
into the impossible.
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- Arthur C. Clarke

I N T E R E S T I N G FAC TS A B O U T
L A K E G E O RG E A N D N E W J E R S E Y
Lake George was originally named the Horican, meaning "tail of the lake" (the tail of the much larger
Lake Champlain), by local Native Americans.
The first European to see Lake George was Samuel de Champlain on July 3, 1609
In 1646 the Lake was renamed Lac du Saint-Sacrement.
The water quality of Lake George is so pure and clear, because it is an Oligotrophic Lake; which means
that it is high in oxygen content, low in algae and has a limestone bottom. The water is so clean that
many people continue to draw water directly from the lake, untreated, for drinking.
The Pinelands National Reserve (PNR) in New Jersey was created by Congress under the National Parks
and Recreation Act of 1978. The PNR encompasses approximately 1.1 million acres covering portions of
seven counties and all or parts of 56 municipalities.
This internationally important ecological region is 1.1 million acres in size and occupies 22% of New
Jersey's land area. It is one of the nation’s largest aquifers, containing 17 trillion gallons of some of the
purest water in the country. In 1983 the area was designated a U.S. Biosphere Reserve by UNESCO an
agency of the United Nations and in 1988 it was recognized as a International Biosphere Reserve.
The largest natural lake in New Jersey is Budd Lake at 933 feet above sea level; it has a surface area of
374 acres and a maximum depth of 12 feet. Lake Hopatcong, a partially manmade lake has a surface
area of 2,560 acres.
Lake George is 32 miles long and has a surface area of 28,164 acres at an elevation of 319 feet and has a
maximum depth of 200 feet.
Lake George is known as the “Queen of American Lakes.”
Plainfield, NJ was known as the Queen City. In 1886, Plainfield was gaining a reputation for a climate
that was beneficial for sufferers of respiratory ailments. In an attempt to publicize this, the publisher of
the local newspaper, Thomas W. Morrison, began to use the slogan "Colorado of the East". Since
Denver, Colorado, was known as the "Queen City of the Plains", the slogan for Plainfield eventually was
shortened to "The Queen City".
Rock and Roll Hall of Famer, George Clinton, founder of the Parliament-Funkadelic and star of such
film classics as PCU, was born in Plainfield, NJ.
Lake George was named after King George II of England.
Thomas Jefferson once said, "Lake George is without comparison, the most beautiful water I ever
saw; formed by a contour of mountains into a basin thirty-five miles long and from two to four
miles broad, finely interspersed with islands, its water limpid as crystal and the mountainsides covered with rich groves of silver fir, white pine, aspen and paper birch down to the water, here and
there precipices of rock to checker the scene and save it from monotony. An abundance of speckled
trout, salmon trout, bass, and other fish with which it is stored, have added to our other amusements
the sport of taking them."
In 1784, Thomas Jefferson proposed that slavery be abolished in all new territories. It was defeated by
one vote. That vote was Representative John Beatty of New Jersey, who was home sick in bed and could
not attend the session. Jefferson would later state. “Thus we see the fate of millions unborn hanging on
the tongue of one man, and heaven was silent in that awful moment."
Thomas A. Edison lived in New Jersey and often vacationed at Lake George.
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D AT E S T O R E M E M B E R
JUNE
9th – 12th

Annual Convention
New Jersey Land Title Association / Pennsylvania Land Title Association
The Sagamore on Lake George
Lake George, New York

24th

Continuing Education – Grabas Institute for Continuing Education
Ethical Challenges for the Title Producer: How to Tell Right from Wrong
Freehold

8th

Continuing Education – Grabas Institute for Continuing Education
Bob the Builder: The Construction Lien Law and Other Regulatory Matters
East Hanover

20th

Continuing Education – Grabas Institute for Continuing Education
Bone Boiling, Vitriol, Ingress & Egress: A Practical Look at Restrictions and Easements
Mt. Laurel

3rd

Continuing Education – Grabas Institute for Continuing Education
The Cartographer’s Apprentice: The Use of Maps in the Title Insurance Process
Edison

19th

Continuing Education – Grabas Institute for Continuing Education
The Georgia of the North: African American Land Ownership and Discrimination in NJ
East Windsor

8th

NJLTA, Agency Section Meeting
Holiday Inn - East Windsor, New Jersey

14th

Continuing Education – Grabas Institute for Continuing Education
Ethical Challenges for the Title Producer: How to Tell Right from Wrong
East Hanover

15th

Board of Governors Meeting
New Jersey Land Title Association
100 Willowbrook Road, Freehold, New Jersey

21st

Continuing Education – Grabas Institute for Continuing Education
The Lenape, The Dutch and The English: The History of NJ Land Titles
Freehold

JULY

AUGUST

SEPTEMBER

OCTOBER
13th – 16th 2010 Annual Convention
American Land Title Association
Manchester Grand Hyatt - San Diego, California
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14th

Continuing Education – Grabas Institute for Continuing Education
What’s in a Name: Judgments, Liens, UCC’s & Name Searches
East Windsor

14th

Continuing Education – Grabas Institute for Continuing Education
Planes, Trains, Boats & Automobiles: Transportation and Land Titles
East Windsor
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