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ne of IHEA’s newest members has come
a long way in a short period of time.
Mattsa Furnace Company was
founded in Mexico in 1985 due to
market demand in the region. The company’s
founder saw an opportunity to service and
upgrade the existing industrial furnace base in
Mexico and formed a team of experts – from
fields including combustion, metallurgy and
process control – to do just that. At the same
time, Mattsa formed strategic alliances with
companies such as AFC-Holcroft and Super
Systems Inc.
Since then, Mattsa has gone from being a
service company to a manufacturer of spare parts
and single furnaces to manufacturing complete
pusher lines. Today, the company has its own
commercial heat-treat division and an accredited
laboratory-services division.
With approximately 200 employees, Mattsa
serves the aerospace, automotive, bearing,
fastener, construction and home appliance
markets. The San Luis Potosi-based company
prides itself on customer service. While Mattsa
has standard products and services, it realizes
that each customer has their own requirements.
It listens to what the customer has to say and
then works closely with them. So, Mattsa
invests heavily in being at the customer’s site to
understand their specific processes. Every system
then becomes a tailor-made project.
Mattsa manufactures direct-fired ovens,
roller-hearth furnaces, rotary furnaces, mesh-belt

furnaces, and continuous and pusher lines.
The company prefers to make sure its systems are
simple to operate and reliable for production while
maintaining the high level of process control
and robustness the industry demands. Mattsa
believes its experience doing massive retrofits and
upgrades gives it the knowledge base to know
exactly what works and what doesn’t work when it
comes to designing a furnace system.
There’s no question that Mattsa’s 30-year
relationship with AFC-Holcroft has had a
positive effect on the company. The companies
have installed large furnace lines successfully in
Mexico over the past 20 years. The alliance has
also allowed Mattsa to expand its reach to the
United States, where it has successfully shipped
several furnaces. The company has also shipped
equipment to Europe and Australia. Perhaps
most importantly, this partnership gives Mattsa
the flexibility to offer technology ranging from
a very basic furnace to an automated three-row
pusher line.
Mattsa is already looking toward the future.
The company sees the market demanding more
customized products and services for specific
applications. It also sees, on a daily basis, how
vital it is to have skilled employees working with
customers. That said, Mattsa plans on investing
in its employees and operations to grow its line of
products without compromising the high level of
customer service it is accustomed to providing.
Visit www.mattsa.com.mx for more information
on Mattsa Furnace Company.
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