INSURANCE BARTENDER

PARTNERSHIP WITH DAIS
TO OFFER MEMBERS NEW, FREE
SMALL COMMERCIAL PORTAL
For the last few years, the IIAW has been working closely with
insurance technology company DAIS (“DAY-es”). In the June edition
of the Wisconsin Independent Agent, we featured DAIS and how
they are working to empower agents to win in a bricks and clicks
marketplace. In December, the Independent Insurance Agents
of Wisconsin (IIAW) and the Minnesota Independent Insurance
Agents & Brokers (MIIAB), announced a partnership to provide their
member agencies with their own free customized portal that they
can use to write small commercial business more efficiently online.
Membership in the IIAW has never been more important. This new
member benefit will directly increase an agencies efficiency and the
profitability of their small commercial book of business.
“This technology to connect agencies, companies and insureds is
unprecedented, something that simply wasn’t possible before,”
said Jason Kolb, DAIS founder and CEO. “This partnership gives
independent agents capabilities that have previously only been
available to the largest digital agencies and insuretechs.” Kolb said
that as of December, DAIS has the ability to scale this technology to
agents of all sizes, which in effect lets any agent compete with the
likes of Insureon. “We’re excited to be able to bring that same level
of technology--and better-- to Big I members,” said Kolb.
These portals will allow agents to remain relevant and competitive in
the small commercial insurance market. This partnership is exciting
because we’re opening up a market that has been out of reach
for many agencies because of the tremendous expense involved.
This will provide a great competitive advantage and its free for our
members to use.
Over the past several years national carriers have been connecting
to digital agencies at a rapid pace, while the more traditional
agencies have been falling farther and farther behind. We are
leveling the playing field for independent agents. Not only that, but
we are helping the smaller carriers who rely on our agents to stay
relevant and compete through this time of technological innovation.
According to Kolb, “the portals allow member agents to connect
directly to their best carriers in multiple ways to improve efficiency
and give policyholders instant access to the best markets. The
partnership helps carriers by giving them one way to connect to
their entire agency force. Rather than time-consuming one-off
integrations which take months, carriers can now integrate with most
of their agents in one easy motion. "It's like a universal remote for all
of your agents," said Kolb. "It's wildly more cost effective than doing
hundreds of one-off integrations and it’s the kind of innovation that
the insurance industry badly needs."
According to Aaron Larson, DAIS’ Chief Revenue Officer, “the
most sophisticated carriers have been able to connect to anywhere
between 10 and 50 digital agencies over the last several years and it

takes months to do each one. We’re deploying for two entire states
over the next 90 days which includes over 1,350 agencies,” said
Larson. Larson also noted that DAIS is already transacting business
with hundreds of agents and over 80 carriers. “We appreciate the
partnership we have with the Big I associations and we wanted to do
something extraordinary for the Big I and its members, and we now
have the ability.”
We expect the new agency portals to help our agency members
grow, attract new employees that demand modern technology,
and substantially reduce E&O exposure. Our partnership with DAIS
allows us to democratize technology to our agency members and
help their carrier partners to achieve efficiency gains and grow more
rapidly. This is a seismic shift in the industry where everybody wins.
“The small commercial solution has been a collective effort
including input from hundreds of agencies and 15 carriers who
participate on an Underwriter Innovation Council which meets
monthly. We are grateful to the MIIAB and IIAW associations
for coordinating this massive effort between the broad number
of carriers and agencies and are excited about the growth and
efficiency gains we can help bring to their members,” said Larson.
Members of the IIAW that are interested in learning more or signing
up to set up their free small commercial portal should visit www.
IIAW.com/DAIS or call the IIAW office and talk with Matt or Evan.
Matt’s Mixology on page 31.
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