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On the FAST Track
The Department of Homeland Security’s
Bureau of Customs and Border Protection
(Customs), in conjunction with its
counterparts in Canada and Mexico, has
rolled out the Free and Secure Trade (FAST)
program to make it easier for low-risk truck
shipments to cross into and out of the
United States from Canada and Mexico.
Truck shipments qualified under the program
will be processed through dedicated FAST
lanes at participating border crossings and be
subject to faster processing through a
combination of reduced information
requirements and the use of advanced
processing technology. These advantages may
prove important to shippers as border
crossings become more congested or when
borders are tightened due to a heightened
security environment.
According to Customs, FAST is the first
completely paperless cargo release system it
has implemented. Prior to the arrival of U.S.bound cargo, a customs broker will transmit
basic manifest and specific cargo information
to Customs using the Automated
Commercial System. Upon arrival of the
shipment at the border, Customs officials at
FAST border crossings then scan the truck,
using transponders or bar codes. If no
physical examination of the cargo is required,
the shipment is released without additional
data or documentation requirements. The
FAST program will also almost certainly be
among the first to implement any new
technologies or procedures Customs
implements to improve security or reduce
delays.
Qualifying for expedited clearance under the
FAST program is tied to participation in the
Department of Homeland Security’s
Customs-Trade Partnership Against

Terrorism program (C-TPAT) and is subject
to additional requirements depending on
which U.S. border is being crossed. U.S.bound commercial shipments from Canada
must be entered by a FAST/C-TPATapproved importer, carried by FAST/CTPAT-approved U.S.-Canada border highway
carriers and driven by FAST-approved
commercial drivers. U.S.-bound commercial
shipments from Mexico are subject to the
same qualification requirements as shipments
from Canada, with the additional requirement
that Mexican manufacturers be C-TPAT
participants registered with FAST.
The first FAST lanes along the Canadian
border were opened in December 2002, and
FAST shipments along the border with
Mexico began in September 2003. By the end
of 2004, expedited FAST clearance will be
offered at twelve major border crossings
along the U.S.-Canadian border and seven
crossings along the U.S. border with Mexico.
Plans call for significant expansion of the
program to include nearly 100 dedicated
FAST lanes at nearly two dozen border
crossings.
Some companies have questioned the value
of the FAST program because its perceived
effect on long wait times at Mexican border
crossings has been less than expected.
However, as the volume of NAFTA trade
increases and governments tighten their
security measures at the borders, wait times
will only increase, and FAST treatment will
prove an increasingly attractive alternative to
eligible shippers.
Thank you to the contributing writers: Matthew M.
Nolan and Kevin P. DiBartolo are trade attorneys at
Miller & Chevalier Chartered in Washington DC
and can be reached at mnolan@milchev.com and
kdibartolo@milchev.com, respectively.

Air AMS Implementation –
Are You Ready?
Trade Act of 2002 –
Advance Electronic Information
U.S. Customs and Border Protection (CBP)
published the final Trade Act regulations in
the Federal Register on December 5, 2003.
The rules require advance transmission of
electronic cargo information to CBP for
both arriving and departing cargo and
provide for various effective dates depending
upon the mode of transportation.

Air AMS Implementation Schedule
CBP will begin requiring advanced electronic
presentation of cargo information for all
imports into and transits through the United
States. This will require that the air carrier
provide House Air Waybill data electronically
via the Air Automated Manifest System (Air
AMS) in advance of arrival of freight at the
first U.S. port of entry.
The phased approach started August 13,
2004 for all shipments landing at all east coast
U.S. states, West Virginia and Puerto Rico.
On October 13, 2004, Minnesota,
Wisconsin, South Dakota, Iowa, Illinois and
other central U.S. states will be added.
The final implementation stage will begin
December 13, 2004, when North Dakota,
Nebraska, Kansas, Oklahoma and all states
west of those will be affected.
Data quality is critical to the success of each
transmission to CBP. The crucial data
elements needed to transmit are listed below:
The complete and correct address of the
shipper is required with the following
mandatory elements:
Shipper’s Address
• Name of the shipper
• Address of the shipper
• City

• Country
• If available, also include postal code, state,
locality or province.
Consignee Address
If the consignee address is based in the U.S.,
then the following elements are required to
complete the documents and transmission to
CBP:
•
•
•
•

Name of the consignee
Address of the consignee
City
State code (two letter code; e.g., FL for
Florida, CA for California)
• Zip code
In case the shipment is only transiting the U.S.
and the consignee is based in another country,
the same data elements as in the shipper’s
address are required.
Commodity Description
CBP has asked for a precise and accurate
Commodity Description. They will no longer
accept “machinery,” “electronics” or
“women’s apparel,” but ask for “metal
working machinery,” “consumer electronics”
or “clothing, shoes” instead, just to give a
few examples.
Quantity
CBP calls this the Shipper Load and Count
(SLAC). They are interested in knowing the
number of pieces based on the smallest
external packing unit. For example: Two
pallets containing 50 pieces each would be
considered 100 pieces (SLAC) loaded on
two pallets. Forwarders will not be able to
know the number of the SLAC. Therefore,
the shipper is advised to provide this
information on the shipping instructions.
For more information on the Trade Act of
2002, refer to www.cbp.gov.
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The President’s Corner
Hope everyone is enjoying the summer! Time
certainly goes by quickly, evidenced by the
fact that elections for the MGTA Board of
Directors will be upon us before we know it.
As usual, we will need volunteers to run for
these positions. Members have asked, “Why
volunteer?” The best answer I have to give is
this: People who have spent time volunteering for a cause report that they get back in
satisfaction and joy more than they ever
expend in inconvenience or effort. What each
volunteer gets back is immeasurable, but we
can promise you will receive these more
tangible benefits:
1. Improved leadership skills.
2. Attendance at MGTA seminars free of
charge.
3. New learned skills.
4. The experience of working with other
professionals.
5. New contacts that may help your business
or career.

6. Current knowledge in the international
arena.
These are the main responsibilities of board
membership:
1. Three-year commitment.
2. Attendance at monthly board meetings.
3. Leadership for the association.
As you can see, the benefits outweigh the
responsibilities! Elections for four board
positions will be held in early November.
Watch your e-mail for intent to run forms.
To qualify for a board position, you must be
a current member in good standing. If you
have any questions, please contact the
MGTA office at 651-917-6257.
Regards,

MGTA President

MGTA to Hold September 14th
Networking Event
MGTA hosted its inaugural Networking
Event on June 24th at the Minneapolis
Marriot Southwest. More than 50 members
and guests were able to enjoy a gathering on
the outdoor patio.
Based on the positive feedback we received
from those who attended, the MGTA Board
of Directors will be hosting another
Networking Event on September 14th
following our fall season kickoff seminars.
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This event will be held at the Doubletree
Hotel in St. Louis Park shortly after the
conclusion of the afternoon seminar. Watch
your e-mail or the Web site for more
information—and plan on being present.
Contact Sandy Taylor at 952-893-1345 or the
MGTA office at 651-917-6257 if you have
any questions regarding the event. Online
registration for the event is available at
www.mgta.org.

From the Board of Directors
In the President’s Corner, Sue Senger
mentions the upcoming board elections and
the benefits of serving the association in a
volunteer capacity. For those who might have
an interest in increasing their involvement in
MGTA, who prefer a different level of
commitment or would rather pursue more
specific strategic opportunities, there are
several committees now doing work within
MGTA who are welcoming new additions
to their teams.
Education Committee – If you have an
interest in suggesting topics, sourcing
speakers or planning meetings, there are a
variety of opportunities available with the
Education Committee. This is a great
opportunity to hone your planning skills by
participating on a team that continues to
deliver quality programs and seminars season
after season. For more information, contact
Bonnie Anderson at 612-770-9627 or
banderson@dakosservices.com.

Marketing Committee – Perhaps you have
seen the new look of MGTA’s print
communications or are interested in
participating in future developments related
to the re-branding and marketing of the
association. There are several initiatives
currently underway in which you could offer
up your creative energy and skills.
Opportunities are available in brochure
creation, newsletter functions, Web oversight
and a number of other activities. For more
information, contact Jason Ickert at 612-2453346 or jason.ickert@dhl.com.
Special Events – Several times a year,
MGTA sponsors special events including the
Holiday Party, the Golf Outing, networking
events and various other activities that it may
participate in with other organizations. This is
a fantastic opportunity for those people who
like to plan fun! For more information,
contact Sandy Taylor at 952-893-1345 or
mpsjt@hmma.com.

FORE!!!
The annual MGTA Golf Outing and dinner
was held again this year at Willingers Golf
Course in Northfield, Minnesota on August
16th. MGTA members and guests filled the
36 teams fielded for the event.
This year, blessed by Mother Nature, the
conditions improved from overnight rain to
cool and overcast in the early afternoon, with
partly sunny conditions later. All in all, the
course was in great condition, offering all the
challenge of woods, water and well
positioned bunkers to keep the final scores in
check. The winning score this year was nine
under.
The event, played in a scramble format,
offered various contests and prizes on each
hole, including hole-in-one contests for a set

Awarding over $3,000 in prizes,
Darcy Pouti (L) and Brenda Price (R)
of Nike Irons, a Dell Computer and a Ford
Explorer. In all, over $3000 in prizes were
awarded.
We would like to extend a huge thank you to
all our sponsors:
• CH Robinson
• Boyd Products
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DFDS Transport (US), Inc
…and to all the golfers who won awards for
Eagle Global Logistics
their efforts on the course:
Evergreen America
Team Events:
Expeditors
• 1st Place: Stonepath Logistics with a score
FedEx
of 63 (Adam Albrecht, Paul Dahle, David
Hamburg Sud North America
Wentworth and John Churlin)
Hapag Lloyd Container Line
• 2nd Place: MOL America with a score of
Hyundai
63 (Mike Benson, Randy Johnson, Gene
Images & Trademarks, Inc
Van’t Hof and Steve Ryan)
Nippon Express USA Inc
• 3rd Place: Nippon Express with a score
Norman G. Jensen
of 64 (Todd Johnson, Neil Butchart, Ed
North Star International
Bohlen and Gary Mikkelson)
Panalpina
• 4th Place: DFDS
Phoenix International
Transport with a score
Port of Tacoma
of 65 (Carsten Jessen,
Stonepath Logistics
Jason DeBus, Diane
Superior Brokerage
Rudesill and Scott
The Toro Company
Schacher)
Trade Acceptance Group
• Hole # 9 Closest to the
U.S. Bank Global Trade
Pin: Expeditors (Mike
Services
Walker, Todd Hinkle,
• U.S. Bank Foreign
Our Grand Prize Winners (left to
Phil Carlson and
Exchange
right: Todd Johnson, Mark Kittle,
Brooks Pavilack)
• Virchow Krause &
Mike Falk)
• Hole # 18 Closest to
Company
the Pin: DFDS
…and extend our thanks as well to our
Transport (Carsten Jessen, Jason DeBus,
volunteers who made this outing successful:
Diane Rudesill and Scott Schacher)
•
•
•
•
•
•
•
•
•
•

Gwen Carlson, CH Robinson
El Deamme, CH Robinson
Christopher Dixon, CH Robinson
Katie Grant, CH Robinson
Chris Lidberg, U.S. Bank
Dave Knack, U.S. Bank
Paul Johnson, Best Buy
Pam Olsen, U.S. Bank
Darcy Pouti, CH Robinson
Brenda Price, Toro

Congratulations to our Grand Prize winners:
• Todd Johnson – a set of irons donated by
Willingers
• Mike Falk – a Toro Lawnmower donated
by Toro
• Mark Kittle – one night stay including
dinner at the Meridian Hotel donated by
MGTA
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Individual Events:
• Hole # 1 Proximity 2nd Shot: Kirk
Anderson
• Hole # 2 Longest Putt: Tom Pratt
• Hole # 4 Proximity 2nd Shot: Mike Falk
• Hole # 5 Women’s Long Drive: Lisa York
• Hole # 6 Longest Putt: Martha Peterson
• Hole # 8 Proximity 2nd Shot: Carsten
Jessen
• Hole # 10 Longest Putt: John Churlin
• Hole # 11 Proximity 2nd Shot: Mike
Tripp
• Hole # 12 Proximity 2nd Shot: Mitch
Ottinger
• Hole # 13 Longest Putt: Mickey Reed
• Hole # 15 Men’s Longest Drive: Patrick
McKinney
• Hole # 16 Proximity 2nd Shot: Jim
Schaubroeck

World Trader News Briefs
UK Offers New Tax Incentives
for R&D
The International Business Review reports that the
UK government recently introduced
significant tax incentives for overseas
companies that have research and
development (R&D) work done in the UK.
The idea, as you might guess, is to encourage
foreign companies to increase their
investment in that country.
There are two different programs, depending
upon the size of the company involved.
However, the bottom line is that small
companies can claim deductions of up to
150% of their R&D expenditures while large
companies can claim up to 125% of theirs.
One major requirement for both programs is
that each company must spend at least
BP10,000 within a twelve month period.
Further information about the new tax
incentives is available at
www.blickrothenberg.com.

BN to Institute New Storage Policy
at BNSF’s St. Paul Intermodal
Facility
The BNSF Marketing News of August 2,
2004 stated that storage rules at the St. Paul
Intermodal Facility will be changing effective
September 1st.
The new procedures call for free time to
start upon notification of shipment
availability and will consist of the day of
notification plus 48 hours for private
equipment (defined as international routed
containers on the steamship line bill of
lading). All days, including Saturday and
Sunday, will be counted as chargeable days.
Therefore, if you are notified of availability
of a container on Friday, you must pick up
the container before Monday or charges of
$100 per day will accrue. The $100 per day
charge will be for both private and railcontrolled equipment (excluding NACA
equipment) once free time has expired.
Please check with the BNSF Web site,
www.bnsf.com, for full details of these
changes.
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MGTA Calendar of Events
September
September 14, 2004 – Seminar
Harmonized Tariff Schedule Classification
7:30-11:30 am
Doubletree Park Place Hotel
Please visit www.mgta.org for details.
September 14, 2004 – Seminar
Valuation
12:00-4:00 pm
Doubletree Park Place Hotel
Please visit www.mgta.org for details.
September 14, 2004 – Networking Event
4:00 pm
Doubletree Park Place Hotel
Please watch www.mgta.org for details.

October

October 12, 2004 – Seminar
C-TPAT
1:00-4:00 pm
Doubletree Park Place Hotel
Please visit www.mgta.org for details.

November
November 9, 2004 – Seminar
Import Docs
7:30-11:30 am
Doubletree Park Place Hotel
Please visit www.mgta.org for details.
November 9, 2004 – Seminar
Export Docs
12:00-4:00 pm
Doubletree Park Place Hotel
Please visit www.mgta.org for details.

October 12, 2004 – Seminar
Incoterms™
8:00 am-12:00 pm
Doubletree Park Place Hotel
Please visit www.mgta.org for details.

All calendar information is subject to change at the discretion of MGTA.

About the World Trader
The World Trader is a quarterly publication of the Midwest Global Trade Association. Content is
gathered via our membership and volunteers through news and media sources. While we make
every attempt to insure the accuracy of materials, we provide no warranty or guarantee of accuracy.
Specific information relating to trade and trade regulations offered is for informational purposes
only and is not intended to replace the professional advice of an attorney, Licensed Customs
Broker or other trade professional.
Articles submitted by our membership do not express the views of MGTA or the Board of
Directors.
If you would like to submit an article for publication in the World Trader, please contact the MGTA
office at office@mgta.org. Articles should not be of the nature of a commercial solicitation of
products or services; rather, they should be informative on topics of interest to MGTA
membership at large.
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