MOVINGIMAGE The Art of Executive Presence-

Consulting A Guide to Commanding the Room

Subconscious behavior is an outward sign of the decision-making processes in the brain and
the leadership style/personality that results. Use body language to increase your presence.

Posture— turning problems into positives Neutral- the new (better) Power Pose!

Sternum and Shoulders— your secret weapons of persuasion

Twist Tip Lean

Backbone Blunders

Movement and Stillness— use to your advantage

Gender and Executive Presence

Common Executive Presence Mistakes

Want more?

“Reducing the Drama in Business Relationships” available on Amazon

Movement Pattern Analysis Assessment Group Training First Impression Session
Leadership and Decision-Making Style Business Development and/or Who do you naturally attract?
) Court Persuasion and Jury Observation o
Collaboration Style What are your habits?
Collaboration, Communication s .
How you are perceived by others Improve initial meetings.
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