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45 Days To Save45 Days To Save
By Will Claussen
On behalf of our staff, the Board of Directors, and the
entire organization, we would like to thank you for
being a member of Northwestern Lumber Association
in 2019-20. While this previous year has been
anything but typical, it’s apparent the LBM industry
has handled obstacles with grace and has found a
way to overcome while building a better future. We are extremely proud of
our members and your service to the industry. It is our hope that this
appreciation is mutual as we feel honored to go to bat every day for our
members as well as the industry.

Recently, NLA sent all 2019-20 members an opportunity to save, not only on
your 2020-21 membership dues, but also to save on a variety of member
programs and services. It’s called NLA’s “45 Days to Save” Membership
Promotion. Starting August 12th, any 2019-20 member who prepays their
2020-21 NLA dues will receive an additional “Valupak” in the mail with over
$750 worth of savings and coupons for Retail Members and over $1,500 of
value and savings for Associate Members as well. Members only have until
October 1st to prepay, hence the 45 days to save. Please consider prepaying
while your cash flow is healthy and abundant. This will not only help your
favorite association, but it will be one less thing for you to worry about a
couple months from now when you and your staff are trying to finish the fall
strong. For questions or to receive a new “45 Days to Save” form, please
contact Will at wclaussen@nlassn.org.

Thank you all once again, and happy saving!

What's
Happening
Sept. 15. 2020
11 am to 12 pm
OSHA at Your
Door in the “New
Normal” of COVID-
19 Webinar
  
Sept. 15, 2020
Leading Forward -
Workplace
Controversies
Webinar

Oct. 7-9, 2020
Virtual
NLBMDA Pro
Dealer Industry
Summit

Oct. 19-20, 2020
In-Person Class
Estimating 2 & 3
Urbandale, IA

2021 Expos & WI Leadership Conference Cancelled2021 Expos & WI Leadership Conference Cancelled
NLA is saddened to announce the cancellation of the 2021 Expo North & South, as well as the
Wisconsin Leadership Conference, originally scheduled for next January and February. 

With all the restrictions placed on large gatherings in effect now and for the foreseeable future, as well as
concern for the health and safety of our staff, event attendees, and vendor partners, we felt this decision
was the best for all involved.
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We plan to offer new opportunities this winter, as well as spending a considerable amount of time and
brainpower rebuilding our Expos and Leadership Conference to come back even stronger in 2022. 
Read the full cancellation notice here and watch for upcoming event notices on our website at
www.nlassn.org.   

2020-2021 LumberTech Classes Begin October 19th2020-2021 LumberTech Classes Begin October 19th 
A new season of LumberTech in-person classes will begin in a few short weeks,
with Estimating classes in Urbandale, Iowa and Omaha, Nebraska. This season of
learning will also include our other popular LBM training programs, including: Yard
& Delivery Workshop, Contractor Sales, Understanding Sales-How to Sell
Efficiently and Effectively, LBM Marketing & PR and a new class from Emily
Overson called LBM Financials - Improving Your Profits.

The professional development catalog will be arriving in your mailbox in the
coming weeks and can be downloaded from the NLA website by clicking HERE.
Class locations and registration information will be posted on the NLA website as they become available.

We encourage everyone to sign up early to be sure you have a seat in your desired class and to help
NLA determine attendance levels. In order to ensure quality group interaction, each class has a minimum
attendance level that needs to be met. The decision to hold a class is made 2-3 weeks before the start
date, so early registrations will help NLA assess the interest level.

NLA is continually monitoring the COVID-19 situation across the region. Class sizes will be limited to
allow for extra space between students and the instructor, and we will be asking all attendees to follow
the safety guidelines required by NLA, as well as state and local authorities and the hosting venues.

What are Other LBM Dealers Doing?What are Other LBM Dealers Doing?
Do you ever ask yourself, “how is AAA Lumber dealing with this situation?” Peer roundtable groups offer
the opportunity to have those conversations with others who may be dealing with similar circumstances.
To help our members connect with their LBM peers, Northwestern Lumber Association is starting an
online roundtable learning series. Each series will include seven, private GoToMeetings. Five of the
meetings will feature a short presentation and Q&A from guest speakers on topics such as employee
relations, operations, and leadership. Each meeting will also allow for group discussion with your
colleagues. Entire series is only $500!

Meetings will begin this November, so sign up today to reserve your spot in an NLA Virtual Roundtable
group.

OSHA at Your Door in the “New Normal” of COVID-19OSHA at Your Door in the “New Normal” of COVID-19
Tuesday, September 15th, 2020 – 11:00 am to 12:00 pm  
Decades in the safety business have shown us that most companies are NOT PREPARED for a
regulatory agency visit. Amidst the challenges of keeping workers safe during normal times, COVID-19
has added another layer of complexity with managing safety in the workplace. Due to the pandemic,
OSHA is increasing in-person inspections at all types of workplaces, and will continue to prioritize COVID-
19 inspections, while utilizing all enforcement tools, as it has historically done. What if an inspector turns
up at your door? It can happen anytime with no advance warning. This free webinar will help you better

https://cdn.ymaws.com/www.nlassn.org/resource/resmgr/docs/trade_show/expo_cancellation_letter.pdf
http://www.nlassn.org/
https://cdn.ymaws.com/www.nlassn.org/resource/resmgr/docs/professional_development/2020-2021_ltbrochure4.pdf
https://cdn.ymaws.com/www.nlassn.org/resource/resmgr/docs/professional_development/2020flyer_and_reg.pdf


protect your employees and make a huge difference in how your company fares with an OSHA inspector
visit.

During this webinar you will learn how to:
Be prepared! Learn why having a Safety Plan that includes COVID-19 measures is so important.
Train your leadership team and key employees on how to seamlessly handle an OSHA visit.
Utilize best practices, avoid costly fines, and handle the follow-up visit successfully.
Q & A with the panel.

Join us for the inside track from OSHA and workplace safety experts! Click HERE to register.

Featured NLA Program: Featured NLA Program: 
Staples Business AdvantageStaples Business Advantage
In the last 90 days, our Staples program participants have
saved:

$113 on office supplies
$147 on printing supplies
$19 on break-room supplies
$18 on large order discounts

What could YOU be saving? Pay your dues between now and September 30th, you can cash in on a
FREE 4-month trial of Staples!

Annual Program Subscription Normally $25

Interested in getting a FREE quote or comparison of savings for some of your frequent purchases? Would
you like a Staples account login?

Contact NLA Program & Service Manager Lindsay Grady at lgrady@nlassn.org or dial 763-595-4053 for
more information or click HERE to visit our website.

NLBMDA Pro Dealer Industry Summit Going Virtual – October 7-9, 2020NLBMDA Pro Dealer Industry Summit Going Virtual – October 7-9, 2020
Last month, the National Lumber & Building Material Dealers Association (NLBMDA) and its meeting
partner, HBS Dealer Magazine announced that the 2020 Pro Dealer Industry Summit will be going virtual
on October 7-9, 2020. This 3-day event brings dealers and industry suppliers from around the country
together for professional development, product information and industry networking. Although the in-
person event – originally scheduled to be held in San Antonio, TX – has been cancelled, dealers and
suppliers are encouraged to attend this industry-leading event virtually.
 
For more information and to review the keynote(s) and seminar line up, please click HERE.
 
Registration is now open to all NLA members HERE.

NLBMDA Member Alert: NLBMDA Sends Letter to White House on High Lumber PricesNLBMDA Member Alert: NLBMDA Sends Letter to White House on High Lumber Prices
NLBMDA sent a letter to President Trump urging him to address the critical issue of skyrocketing lumber
prices. The price of lumber has been increasing significantly especially over the past several months and
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NLBMDA urged the Administration to take steps and alleviate the problem for both dealers and the
residential construction industry.
 
In the letter, NLBMDA identifies the 80% increase in lumber prices and while the COVID-19 pandemic
played a role, these prices and the rate of increase is not sustainable.

NLBMDA urged the Administration to work with domestic producers to ensure production is at capacity to
meet demand, along with a reemphasis on negotiating a renewed Softwood Lumber Agreement (SLA)
with Canada. Staff will be working to meet with officials at the Department of Commerce to reemphasize
the urgency of resolving these unsustainable prices.
 
On a related issue, a World Trade Organization (WTO) dispute-resolution panel ruled recently that the
United States Department of Commerce and Industrial Trade Commission improperly levied
countervailing duties on Canadian softwood lumber exports in 2017.
 
The panel sided with Canadian lumber producers in their argument that the U.S. government made a
series of errors when they concluded that Canada's regulated forestry industry resulted in an unfair
subsidy for Canadian producers.
 
While the WTO’s decision is non-binding, the panel has requested that the U.S. Department of
Commerce reevaluate its duties imposed on Canadian softwood lumber in a manner which aligns with
WTO trade agreement obligations.
 
NLBMDA recognizes that softwood lumber pricing and availability are critical and will continue to pressure
the federal government to do its part to provide relief for America’s lumber and building material dealers.
 
For questions, contact Kevin McKenney at mkevin@dealer.org.  

OSHA is “On the Prowl”OSHA is “On the Prowl”
Recently, the Association has received calls and reports of OSHA inspectors making visits to member
businesses. And the comment(s) of, “But we’ve just been so busy” doesn’t cut it when OSHA comes
knocking at your door.
 
As a friendly reminder, and although everyone is swamped, the health and safety of your employees
MUST remain at the forefront of your daily operations. NLA has resources as well as trusted vendors to
assist you and your business with your OSHA responsibilities and compliance. From customizable OSHA
manuals (which you must have in each location) to driver/vehicle log & inspection books to customizable
monthly/quarterly/annual OSHA support from the Association’s trusted vendor OECS, the Association has
you covered.
 
Tips & Tricks for You & Your Business:

Make sure all accident reports are completed, filed and easily accessible
Do the same (above) with your daily forklift & vehicle inspection reports
Double check forklift certifications on ALL forklift operators

Hint: What a great thing to accomplish on a rainy day!
Test your staff – do they know where your OSHA/DOT manual resides in your business? If not,
take the time to show everyone – it takes 3 minutes during a morning huddle or staff meeting

 
The more proactive you are now, the better off you will be in the long run.
 
For more workplace safety resources and information, click HERE. Click HERE for a free webinar, “OSHA
at Your Door in the “New Normal” of COVID-19", held on September 15, 2020.

SBA Releases Guidance on PPP Loan Forgiveness SBA Releases Guidance on PPP Loan Forgiveness 
The Small Business Administration (SBA), in consultation with the Treasury Department, recently issued
guidance to address frequently asked borrower and lender questions concerning forgiveness of Paycheck
Protection Program (PPP) loans. The FAQ guidance document can be accessed HERE.
Borrowers may rely on the guidance provided in this document as the SBA’s and Treasury Department’s
interpretation of the CARES Act, the PPP Flexibility Act, and the PPP Interim Final Rules. 
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Question of the Month - Provide FFCRA Leave Even in Negative Cases?Question of the Month - Provide FFCRA Leave Even in Negative Cases?
Question
We have many employees who have figured out that some doctors will write 14-day quarantine notes,
even after they test negative for COVID. The employee goes to the provider, tells them they've been
exposed to COVID, the doctor tests them, they come back negative. But then the doctor writes a 14-day
quarantine order anyway and the employee submits that for FFCRA sick time. I don't see a way around
this due to how the law is written, but it is getting very over-abused. Are we correct that we must provide
the FFCRA leave whenever a doctor note advises it even in negative cases?

Click HERE to view the answer.

ClassifiedsClassifieds

RETIREMENT SALE – Central Minnesota Lumber yard of 43 years. Inventory, equipment, office ready to
go to new owner for $200K.  Email – info@dclalex.com

LUMBER YARD FOR SALE
Northern Minnesota lumber yard for sale. $1.3 million
in annual sales. Current inventory of
$300k. Equipment includes ’13 Ford Truck with
Refurbished 18’ Trailer, 2002 18’ Single Axel Delivery
Truck, ’12 Toyota Forklift, ’81 Clark Forklift, trailers and
more. Current ownership open to outright sale of
business or remaining with new buyer for up to 6 years
(if needed).

For more information or to inquire about sale, please
contact the NLA office to be directed to current
ownership.

FOR SALE: After 33 years of profitable
sales, J and M Building Supply, Highland,
WI. 4 3/4 acres, all buildings, including 16-
unit storage building. All equipment,
including: 2 forklifts, 4 trucks, 2 trailers,
skid steer. All tools, including: 3 blowing
machines. Inventory of approx.
$200,000.00. Average annual sales of
$1,800,000.00. Asking $699,000.00/offer.
Will split storage unit and some equipment.
Jim/Mark (608) 929-7844

Lumber Dealers - If interested in submitting a classified ad that will be published online, in the Scene...in
a Flash! newsletter, and Building Products CONNECTION, please contact Melanie Hultman at
mhultman@nlassn.org or (763) 595-4050.

If interested in placing a display ad in the Building Products CONNECTION or the Scene...in a Flash
newsletter, contact Erica Nelson at erica@pierreproductions.com or (763) 497-1778

Nothing is more responsible for the good old days than a bad memory.
Franklin Pierce Adams
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