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PRESIDENT’S MESSAGE
by Stan Hunter, II

Calling All Title Agents
House Bill 407 abolishes the estate of dower in Ohio after the effective date of the legislation, joining 47 
other states. As I am writing this, we just received word that HB 407 has been assigned to the Ohio Senate 
Judiciary Committee. Typically, I would tell the whole back story and then ask for your help, but I am asking for 
help right now. We have a limited amount of time to have a real shot at getting this bill through committee and 
to a vote in the Senate and to the Governor for his signature.

If any of you has any relationships with any of the below Ohio Senators, please contact Mark Bennett at mark@bennett-management-llc.com as 
soon as possible. We will work with you in getting the necessary information to these individuals.

Kevin Bacon-Chair Matt Dolan-Vice Chair Cecil Thomas- Ranking Minority Member
William P Coley, II John Eklund Matt Huffman
Peggy Lehner Sean O’Brien Scott Oelslager
Michael J. Skindell

The road to get to this point has not been easy. We first worked with Representatives Dever and Seitz from Hamilton County, to introduce 
HB 407 on November 7, 2017. The bill was quickly referred to Committee in the House on November 28.  The bill had its first hearing on 
December 6. The second hearing took place on January 17, 2018 with Proponent Testimony by now President–Elect Chip Brigham and Kevin 
Eichner for the OLTA as well as Scott Ziance and Michael Sikora for NAIOP Ohio. The third hearing took place in January with testimony 
by Chip Brigham again. The next step was for a vote by the House. However, on April 9 the Ohio House received a federal subpoena for 
the travel records for then Speaker of the House, Cliff Rosenberger. On April 10, Mr. Rosenberger resigned as Speaker of the House and 
made it effective April 12. I am in no way making any comments on this investigation or his resignation, but this occurrence now left us 
without a Speaker.  Without a Speaker, a vote on any bills by the House could not take place. Finally, after a long internal debate, 
Representative Ryan Smith was elected as the interim Speaker on June 6, 2018. Representative Smith failed during the first ten rounds of 
voting to get the 46 vote majority he needed from the 91 members present.

continued on page 5
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Investing in Your Business
We have already received a number of membership renewals for 2019.  
Your membership in OLTA supports the industry’s advocacy efforts, such as 
eliminating dower and codifying the notary act, which directly affects your 
day-to-day business. Make an investment in your business by supporting 
OLTA with your company’s membership and renew today. 

Get Recognized by OLTA by Applying for the Professional Designation Program 
With the year coming to a close, now is a great time to apply for the Ohio 
Land Title Professional (OLTP) designation which is intended to recognize 
individuals who have made contributions to the title industry through their 
respective work experience, OLTA event attendance, OLTA involvement, 
involvement with ALTA and Regional Land Title Associations and involvement 
with other professional organizations related to real estate. Learn about the 
OLTP designation, including the application, on OLTA’s website under the 
Member Resources tab and apply today! Recipients are recognized twice a 
year – at Spring Seminar and at the Annual Convention. 

Make a Difference at the Ohio Statehouse
The Ohio Land Title Association PAC supports OLTA’s efforts at the 
Statehouse. OLTA continues to transform its advocacy efforts to engage the 
membership more involved in grassroots lobbying. OLTAPAC will continue to 
make contribution to candidates through local fundraisers throughout the year. 
By giving to OLTAPAC you may be called upon to represent OLTA at district 
fundraisers for your state senator and representative. Making a donation is 
easy. You can make a donation from the OLTA website at www.OLTA.org and 
click the “Donations” tab under the “Advocacy” header. Join us in helping move 
the title industry forward and make a donation before the end of the year and 
add your name to the list of 2018 donors on the website. 

And mark your 2019 calendars now! OLTA’s Legislative Day will be held in 
conjunction this coming year with Spring Seminar in Columbus. Legislative Day 
will be held on Wednesday, March 6 and Spring Seminar will be held on March 7. 
This will be your opportunity to meet with your legislators, earn continuing 
education hours and network with your industry colleagues from across the 
state. Look for more information on this joint event soon!

Make a Contribution to Your Industry with Your Time
It’s that time of year when we give thanks for the wonderful individuals who 
generously gave their time and talents to OLTA this past year in the form of 
Committee service.

continued on page 5
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build a personal relationship together and learn more about 
what OLTA does to better understand the issues important to 
the association. Overall, OLTA in some form participated in 
nearly 30 different political events in the past six months with 
virtually every candidate supported winning their election!
Moving from the political side of things to the policy side, with 
only a few weeks left of legislative action OLTA will be working 
hard to complete our legislative goals before the legislature 
is done. This includes the successful passage of House Bill 
407, which would abolish estate by dower. The bill currently sits 
in the Senate and we are hopeful it will pass and be sent to the 
Governor’s desk for signature by the end of December. In 
addition, on the House side we are working on Senate Bill 263. 
That bill would codify electronic notarization in the State of 
Ohio. Both of these pieces of legislation are important to the 
title industry and we are confident can be completed in the 
short time still available. As an OLTA member, please take the 
time to reach out to your Senator or Representative and 
encourage their support and passage of these two items.

If you are interested in reviewing in greater detail the results of 
the recent elections, you can visit the Ohio Secretary of State’s 
website at www.sos.state.oh.us. In addition, you can find further 
information on the legislative initiatives mentioned above, and 
more background on your elected officials at www.legislature. 
ohio.gov. Stay Warm!

OLTA LEGISLATIVE UPDATE
by Chad Hawley, The Batchelder Company

November has been an exciting month, both on the political 
front with the now completed elections, and on the legislative 
front with lawmakers returning to finish their policy work before 
the end of the year. The results of the November elections 
showed another dominant performance for Republican 
candidates on the ballot. All five statewide races went to 
Republicans, with current Attorney General Mike DeWine 
being elected to serve as Ohio’s next Governor. In addition, 
Dave Yost won the race for Attorney General, Frank LaRose 
for Secretary of State, Robert Sprague for State Treasurer 
and Keith Faber for State Auditor. The Ohio House and Senate 
maintained overwhelming Republican majority’s and the State 
Supreme Court still leans Republican by a 5-2 margin. It is safe 
to say Ohio will be a “Red State” for the foreseeable future. 

OLTAPAC was very active this election cycle, attending 
fundraisers, participating in candidate events and boosting the 
title industry’s presence with key decision makers while at the 
same time educating many candidates on the title industry’s 
important role it plays in Ohio. There was a strategic decision 
made earlier this year by the OLTA Board on how funds from 
the OLTAPAC would be used for political purposes. Unlike in 
previous years, where checks to candidates were simply mailed, 
this year the PAC took a more “active” approach. Money 
to support candidates and campaigns was physically taken by 
an OLTA member and given in person at an event so the 
transaction could be more personal and interactive. This gives 
both the candidate and the OLTA member the opportunity to 



decisions of title agents. So naturally, in my 16 years of riding the 
title industry’s bus, I’ve seen a few things from my seat that has 
influenced my opinions on how and why we’re changing.

Let’s back up a couple years, and frame what has changed from the 
perspective of OLTA. About seven or eight years ago, when the 
real estate market was down, short sales seemed like a majority of 
the transactions we closed, membership in OLTA was down, and 
the Board was worried about the future of the title industry. I was 
often told by the leaders of OLTA that we don’t have any young 
people in the business ... that the title industry was graying ... that 
nobody knows how to do a title search anymore ... that technology 
was going to replace us and they were glad they would be retired 
by then, etc. I was told that I was the next generation and in all that 
there was an opportunity to exert leadership and try to influence 
the path of OLTA and the industry in our state. So, I got involved 
and joined the Board of Trustees, helped on some committees, and 
generally listened to others, observed, and assessed.

Since then, I have seen and heard similar refrains. Change has 
been happening around us and to us, but I’ll spare you a recount 
of everything that is now different than it was in 2010. At this point, 
most everyone in leadership positions in their title agencies/
companies or within OLTA recognizes that our industry has 
changed and is going to continue to change. Fortunately, I don’t 
see as much resistance to change as I once did. But what I do see 
still, is the fear of change.

continued on page 6

THE BOARDWALK: MAKING SENSE OF IT ALL
by Jonathan Holfinger, Northwest Title Family of Companies, Inc.

On September 13, I was honored to rejoin OLTA’s Board as an 
at-large Trustee. This is my second term on the Board, and per 
the normal course of business in that role I was again asked to 
prepare an article for the benefit of Title Topics’ readers. I’m 
certainly no published writer, so please bear with me while I try 
to weave together all the threads that I’ve seen in our industry 
and try to make sense of it all while aligning my compass with 
where we’re going.

We all have different seats on the proverbial bus, with different 
viewpoints and angles to see things from. In my current seat, 
I’ve incorporated my experiences: as a lawyer running a small 
real estate firm; as a title insurance agent running a small 
startup agency; as well as now running a larger sized agency 
(in comparison to typical agencies in Ohio); and as a title agent 
and lawyer doing business in both Ohio’s metropolitan areas 
and rural areas. So, from this perspective, I’ve gotten a great 
feel for the differences that exist around our great state, the 
varying types of agencies, and how we all have different views 
on what matters. Or to be blunt, I’ve heard and seen from many 
about “what’s wrong” with everyone else. No matter where I go, 
I’ve seen that everyone always has a perspective or an opinion 
that they believe to the ordained “right” one. Another part of 
my experience that influences my seat on the title bus is how 
I’ve had a working background with technology. Whether it was 
database construction and management, or some low-level coding 
and programming, or being the primary software administrative 
architect for our companies, I gained some insight into how our 
available technology influences the day to day operations and 

4
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continued from page 2

We are currently seeking members who want to make a 
meaningful contribution to their industry with their skills and 
generosity for 2019. I invite you to get involved with OLTA 
by providing your knowledge, your insight and your opinions 
through participation in a committee this coming year.  

Committee participation does not take a lot of your time  
as most committees meet three or four times a year mostly 
via conference calls and email. Contact the OLTA office at 
888-292-6582 or email Info@OLTA.org for more information
or to join a committee.

As always, feel free to contact me at 888-292-6582 or mark@
bennett-management-llc.com.

continued from page 1 

He finally triumphed during the eleventh vote because Ohio 
law states after ten rounds of voting, the person receiving the 
most votes – even if it’s not a majority - wins the speakership. 
The House resumed Session on June 7 and began addressing a 
backlog of more than 100 pieces of legislation that had been 
held while a new Speaker was elected. Finally, on June 7, the 
bill was voted on by the House and was passed 87-1. This 
meant that the bill would now be sent to the Senate. 
Unfortunately, it was one of many passed that day, so now the 
Senate also had a backlog. When the first group of bills was 
assigned out to committee, by the Senate, HB 407 was not one 
of them. OLTA quickly started making contacts and trying to 
get appointments to be able to discuss this bill with the Senate. 
On November 9, Chip Brigham and I had the opportunity to 
meet with Senate President Larry Obhof’s office to talk about 
the importance of this bill. On November 14, we received 
confirmation that HB 407 was assigned to the Judiciary 
Committee of the Senate. While this has been a long road, I 
still feel that we have a good chance of getting this bill passed 
during this 132nd General Assembly, but we need all the help 
we can get. If we are not successful in getting this to a vote, 
we will have to start this whole process over again.

I want to thank you ahead of time for any help you can give us. 
I also need to say, this bill could not have been possible, 
without the hard work of Board members (and, in particular, 
Chip Brigham, who worked tirelessly for the cause), our 
Government Affairs Consultants, Bob Schmitz, Chad Hawley 
and Troy Judy and of course the sponsors of HB 407, 
Representatives Devers and Seitz.
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have their title insurance licenses or a law license. It will create 
a career path for “escrow” employees, as well as create some 
standards for all of us to better understand what is required when 
it comes to training and teaching people that might fall into our 
industry. The OLTA Academy was one piece of the larger puzzle 
that might help create more value to those within the industry. And 
by also creating credentials that are shared publicly, it can create 
understanding or perceived value from those outside the industry.

In addition, there has been a theme over the past decade that we 
don’t have any young people wanting to get into title. Title isn’t 
sexy. Title isn’t fun. Title is too hard. Etc, etc. And you know what, all 
of that is true to some extent. I choose not to fight the stereotypes 
but embrace them as what makes us unique. This industry is for 
strong, hard-working, and intelligent people. It is for people who 
are organized, logical, and who are good problem-solvers. But 
how do we attract those people? Well, there isn’t a single answer, 
but let’s start by recognizing that our industry does a poor job of 
training new employees or recognizing achievements of anyone 
but lawyers and licensed title agents.

Recently OLTA and ALTA created the OLTP and the NTP to try and 
tap into this idea. OLTA Academy takes it further and engages all 
of our industry, not just the most experienced or knowledgeable. 
Keep in mind that it takes years to be good at escrow and title, 
and there’s a history of it being an apprenticeship style learning 
system. One where employees learn over time from their lawyer-
employers and generally are left to their own devices to learn 
from experiences they have with lenders and realtors on the 
transactions themselves.

continued on page 7

continued from  page 4

It’s manifested by the expression of concern that the core values 
of what we do will be replaced by technology and automation, or 
otherwise mitigate them. Title Insurance was (and hopefully still is) 
a noble profession. But we’re the only ones who think that because 
now it’s viewed as a commodity by most everyone other than 
those doing the work. The public doesn’t understand what we do, 
heck, realtors and lenders don’t understand what we actually do 
other than conducting a closing. And therefore, since others in the 
real estate industry don’t really understand the complexities and 
nuances of learning the title business, we can’t expect regulators, 
consumers, or software companies to either. So, we can choose to 
take action and try to influence others’ opinions about our industry 
(which fortunately many have done). We can also choose to adapt 
to others’ views of us and find ways to provide services that in their 
minds are actually valuable. It’s hard to explain to people why title 
insurance should be valued by them, and we shouldn’t give up on 
that ideal. But rather be realistic in that we have to have more than 
one approach to succeed. We need to figure out what people 
value and then find a way to connect our industry to that. We have 
to be malleable and adaptable if we want to go with the grain 
instead of against it.

During the “OLTA year” before this one, I was serving as the 
chairperson of OLTA Membership Committee, which evolved into 
leading a task force to create the OLTA Academy’s framework. For 
those of you that were at the Annual Convention in September, 
you heard me talking about the ideas for the Academy, and some 
challenges in bringing this sort of idea to fruition. For those that 
weren’t there, OLTA Academy in theory will create a credentialing 
system and a training system to title industry employees that don’t 

login
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Blockchain appears to be a great database technology that could 
be utilized in parts by the government, by title plants, or by title 
companies for their escrow transactions. I think it’s an improvement 
and a tool that will help us create more accurate, trustworthy 
and insurable transactions. That being said, it isn’t going to be 
something that puts title insurance out of business in my lifetime. 
Let me illustrate an example of why that is ... Let’s start with these 
assumptions: (a) that all counties in Ohio have an unlimited budget 
(which they don’t); (b) all counties have staff that is knowledge 
and capable of instituting change in their Recorder’s, Auditor’s, 
and Engineer’s departments (which they don’t); (c) all counties 
are motivated to put their resources towards converting all their 
systems to blockchain based systems; and (d) they all institute 
publicly-accessible blockchains for recording and tracking real 
estate transfers/conveyances/taxes, etc., within 5 years. If we 
treat those assumptions as true, then the question is how will that 
affect title agents? Would that mean anything to us with how we 
conduct closings? Would that make it so that others can do title 
searches instantly and render title insurance moot? The answers 
to those questions are “no”. If all the government records were 
stored on blockchains, it would start on a ‘go-forward’ basis. The 
ledger requires future transactions to be recorded that way, but 
that wouldn’t help us going in reverse and logging the history. 
As everyone in the title industry knows, there are innumerable 
errors in the county records. Even if you could go backwards 
and start logging things in a blockchain, what happens when you 
come across the first invalid mortgage release, or inaccurate 
Deed or Certificate of Transfer?  Not to mention invalid legal 
descriptions and problems with splits and landlocked parcels? Sure, 
the documents might be available to access in a new way, but the 
underwriting knowledge needed to assess what to do with those 
issues is still required. Additionally, algorithms may make some 
improvements in automated searches, and they may make inherent 
risk decisions that replace human analysis, but until every recorded 
document (whether on the blockchain or not) is flawless and free 
from potential human error, you will still need to read, review, and 
analyze the cause and effect of all the crazy things that happen in 
the County records.

I, for one, look forward to change and new technology. I also 
think that our land title industry isn’t going to disappear because 
of technology. It will just evolve like everything else, and we need 
to learn and adapt to the changes if we want to have value to 
everyone else. We need to educate ourselves on the possibilities 
of change and the potential of emerging technologies, so we can 
be a valued participant in shaping the future of the real estate 
transactions. All in all, we are still in the same place we were 10 
years ago ... We are facing changes and challenges. We need to 
keep our eyes open, engage with regulators, lenders, consumers, 
and software companies alike, to communicate and find better 
solutions that will continue to preserve and protect real property 
rights, which is paramount to the value of real property in our 
country. You know what, that sure sounds like a noble profession 
to me.

continued from page 6

A part of the purpose of OLTA Academy is to appreciate how 
hard and complex all the various duties, responsibilities, and 
liabilities are. Let’s help people learn in a systematic way, so they 
have a greater understanding of how it all fits together. Let’s have 
a baseline for minimum knowledge of the various subjects that 
make up the title industry. We will all benefit, but most importantly, 
people that are starting out will have a path. They will be able to 
learn and grow their understanding. That helps everyone.

We’re going to need that education for everyone because we 
aren’t going to be replaced by automation and technology in 
my lifetime. Our roles will evolve, and certainly technology will 
improve things. We will be faster and more efficient. I may be a 
naysayer in the sense that I don’t believe that we will have the kind 
of structural change overnight that the taxi or hospitality industries 
experienced because of Uber or Airbnb. Keep in mind that Uber 
may have revolutionized the taxi industry, but now there are a lot 
more drivers out there acting like taxi drivers, so in essence there 
are more taxis than ever. Perhaps technology will revolutionize the 
way title searches and underwriting are performed, and will make 
preparing Closing Disclosures instantaneous, but there will still be 
closings. There will still be realtors. And relationships. And service. 
People with knowledge and understanding will still be needed, 
but they will have to embrace the changing face of consumer 
expectation and technology driven convenience.

The wave of change is happening, but in some sense, I see it moving 
more slowly than predictors say it is. Currently there is a segment 
of our population that closes real estate transactions and they 
don’t even have computer or email accounts (I know because we 
do closings for some of these people). We have a percentage of 
customers that don’t want electronic documents, or e-signatures, 
and want to talk on the phone to provide information. There are 
lenders who don’t have written closing instructions. There are 
counties without records online. What I’m saying is that universal 
change in this arena will take time. Time for generations to age, 
time for expectations to change, time for resources and money 
to be spent on new technology. We’re already years into major 
industry changes, but we have decades more to go before we’re 
entirely paperless and automated, etc.

Which brings us to the topic-du-jour of the last year ...  blockchain. 
You know, it’s the new database technology that will securitize 
the storing of data like real estate transactions, and documents 
like deeds and mortgages. I’ve heard a lot of different theories 
and opinions on how blockchain will change everything. There 
are a lot of great things that blockchain can improve upon, such 
as validation and fraud-prevention. That being said, there seems 
to be an overreaction to it, and many title agents have said they 
will just ride it out without learning about it until that day comes 
when they are forced out of business and then retire. Well, from 
my seat on the bus, I don’t see blockchain causing anyone to 
retire anytime soon.
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Ohio cases, by attorneys defending title agencies and examiners, 
by attorneys pursuing claims and defending claims, and by judges 
deciding cases. If judges will be using them (and they will), you 
should use them too.

For example, one of the most significant Title Standards that was 
substantially modified deals with the commonly encountered 
subject of “Re-recording of Defective Deed After Corrections” 
(3.19). Re-recording a deed is a sufficient method to place the 
correction of a technical, non-substantive aspect of a deed of 
record, especially when there is a minor oversight. However, 
re-recording deeds in a wide variety of situations has become an 
overused and sometimes abused practice in reality. Consequently, 
that Title Standard now addresses the circumstances in which a 
defective deed may be re-recorded without re-acknowledgement, 
when the defective deed should be re-acknowledged before re-
recording, and when a defective deed should not be re-recorded 
at all. That Title Standard now makes clear that “A change made to 
alter the substance of the document is ineffective.”

Another example of the significant changes made to the Title 
Standards is Standard 7 dealing with “Court Proceedings.” Up until 
now, the Title Standards only had one Title Standard that dealt 
with Court Proceedings (7.1), and that single Title Standard dealing 
with Court Proceedings dealt with the subject of “Verification of 
Pleadings,” which is rarely encountered in legal proceedings at all, 
let alone from a title perspective. Two brand new Title Standards 
will now exist for Court Proceedings, one dealing with “Reliance 
on Final Orders” (7.2) and another dealing with “Lis Pendens” (7.3). 
The new Title Standard dealing with Reliance on Final Orders (7.2) 
makes clear that final orders should not be blindly relied upon as 
dispositive of all aspects of title. Instead, review and analysis of 
documents in the underlying court proceedings is necessary to 
ensure that those proceedings were in order—to assess the true 
effect of those proceedings on title. 

The Ohio Title Standards are now more than ever a helpful 
resource for any title professional in Ohio. Check out the latest 
version of the Ohio Title Standards on the OSBA’s website. While 
you may not have found the Ohio Title Standards relevant or useful 
in the past, they are now. 

OHIO TITLE 
STANDARDS GET 
A MUCH-NEEDED 
MAKEOVER
by Mike Sikora, Managing 
Partner of Sikora Law, LLC, 
President of Omni Title, LLC, 
Past President of OLTA

The Ohio Title Standards are the standard for how attorneys 
should handle some of the most common situations faced when 
examining and analyzing title. After decades of relative stagnancy, 
the Ohio Title Standards are getting a much-needed makeover 
– that is now nearly complete. Within the next year, the overhaul
process should, at last, be complete, but most of the Title Standards
have already been updated, are newly effective, and you should
put them to use.

The Ohio Title Standards were created in 1951. They deal with 
important matters such as Marketability, Examination Periods, 
Conveyances, Encumbrances, and Court Proceedings. The Forward 
to the Title Standards recognizes that “[t]he primary purpose of 
the Title Standards is to promote uniformity of practice pertaining 
to marketability of titles.” They are intended to synthesize the most 
important practical considerations throughout Ohio that are not 
(yet) squarely addressed by statutes or case law. 

The Ohio State Bar Association formed a Task Force several years 
ago consisting of members of the Ohio State Bar Association Real 
Property Section Council from all throughout Ohio who focus on 
title matters. Those attorneys include title agents and underwriters. 
John Liming from Defiance, Ohio does an excellent job chairing 
that Task Force. I serve on that Task Force, along with other OLTA 
members, including Kevin Eichner, Chip Brigham, Monica Russell, 
Don McFadden and Ed Horejs. The Title Standards Task Force has 
met faithfully via GoToMeeting every month for the past several 
years. While some of our members joked that we might not finish 
in their lifetimes, we are now in the home-stretch, and we should 
complete our work on the final Title Standards within the next 
several months.

The Forward to the Title Standards goes on to state: “An attorney 
can be justified as reasonably prudent when following the course 
approved by this association.” The Task Force has been mindful of 
the purpose and potential uses while going through its revamp of 
the Title Standards, one-by-one, sentence-by-sentence, and word-
for-word. We’ve considered applicable legal authority, many real-
life experiences in our own practices throughout Ohio, and every 
imaginable way the Title Standards may be used. Going forward, 
the Title Standards will likely be used as a reference tool by many 
attorneys, title agents, and underwriters. They will also be used in 
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2) Senator Obhof’s golf outing this summer at Westfield Country
Club, attended by  Matthew Svec, John Ross and Stan Hunter;

3) Senator Dolan’s batter-up event, attended by Mark Bennett
and our friends at the Batchelder Firm, including Chad Hawley
and Troy Judy;

4) Representative Seitz and Dever’s event in the Cincinnati area,
attended by Roccina Niehaus;

5) Senator Randy Gardner’s fundraiser, attended by Jeff Gammell.

Additionally, throughout the past twelve months, our committee 
has given money to both the Republican leadership and to 
Democratic caucuses. We additionally plan to contribute to 
candidates’ post-election. Our plan now is to do more things 
throughout the entire year and to give personal presence to 
certain events. We want to continue to build rapport with 
individual legislators. 

Our goal for the upcoming year is to fundraise over $20,000. Due 
to term limits, we can now notice many new faces in the general 
assembly. We look forward to getting to know these new members 
of our state legislature. 

Thank you for the opportunity to serve.

OLTAPAC UPDATE
by Robert Skidmore, Esq., Transfer Title Agency, Inc.- Medina, Ohio, OLTPAC Chairman

I have been privileged to chair the Ohio Land Title Association 
Political Action Committee, commonly known as “OLTAPAC,” 
over the last twelve months. I want to thank our previous recent 
chair, Scott Stevenson, for always making himself available and 
for continuing to attend our meetings. I also want to thank our 
committee members, who made many phone calls and helped 
maintain relationships with our many members. These individuals 
include John Voso, Michelle Maxie, Scott Stevenson, James Saad, 
Terry Monnie, Sam Halkias, and Rob Skidmore. To date, we have 
raised $15,375 and have expended approximately $9,300. 

This year, we have been keeping an up-to-date list on the OLTA 
website containing the names of OLTAPAC donors. The list 
is available at this link: https://www.olta.org/donations/fund.
asp?id=4707. We believe that maintaining a list helps our members 
see that they are not alone in supporting our organization. This 
year has been one in which we have encouraged members of 
OLTAPAC to attend events on behalf of the committee. We 
have helped many of our individual members build relationships 
with state legislators. OLTAPAC is not affiliated with any one 
political party. We all know that personal relationships form the 
cornerstones of what we do.

As the end of the year approaches, we can reflect on some the 
events our members attended:

1) Senate President Larry Obhof’s campaign event at Hill and
Dale, attended by Dennis Reimer, John Dyer, Rob Skidmore and
Stan Hunter;



Well based on my experience in working with them and living 
amongst them, I find those generalizations to be misplaced. I think 
the problem for many of them is what kind of economic world they 
have been born into. They are overburdened with student debt, 
their parents are sometimes in a precarious economic position 
unlike two generations ago, so the ability of parents to help with 
down payments and mortgages isn't really there. They live in a 
world which frustrates them, understandably. They don’t know if 
they can ever buy a house or even save up enough money for a 
down payment, given the 10-20 years of student loan payments 
they face. They don’t even know, if they take a job in our industry, 
whether it’s going to be there for a lifetime of employment. And 
what does that mean for us?

It means we need them to show us the way. To welcome new 
ideas, new ways of doing things, a new and fresh outlook on the 
survival of our industry. As we move to electronic filing, electronic 
notarization, computer-based title examination, they are the ones 
that grew up with all the gadgetry. They can show us how to make 
it work for, and not against, the industry that has provided me, at 
least, with a fun, aggravating, exciting, boring, scary and ultimately 
satisfying career choice. If their survival depends on it, they will 
help our industry adapt to the inevitable changes. Personally, I’m 
looking forward to see where we, as an industry, are in twenty 
years. We need them much more than they need us. They will 
survive, and only they can help us survive. They are, they are-the 
youth of the nation.

IN PRAISE OF MILLENNIALS
by Mike Wypasek, Vice President and Ohio Agency Counsel, Fidelity National Title Group

I wanted to use my column to offer suggestions as to how one wins 
a karaoke contest, but Ms. Landry suggested instead that perhaps 
singing the praises of our industry is more appropriate.

I passed my 20-year mark as a title underwriter this August. I like 
my job and what I do. I, like many of us, have seen remarkable 
changes in our industry. Consolidation, growth, computerization, 
more sophisticated fraud, retirements and new hires. I was pleased 
at the last OLTA Convention to see somewhat of a youth 
movement in our industry. That is refreshing because we need the 
influx of new ideas, new technology, and new energy which 
generally accompanies youth. It reminds me of my hometown, 
Lakewood, which has so many apartment units filled with college 
students and newly minted graduates that it has a certain energy 
level which seems stronger than one you might find in further 
reaching suburbs. And the turnover of residents is higher, meaning 
the energy is sustained. They’re hungry for new adventure – and 
haven’t reached the age of cynicism quite yet.

We have all had those moments where we try to explain to 
people exactly what title insurance is and what it does. Of 
course, those moments are quickly followed by an audience of 
people whose eyes soon glaze over because they have no idea 
what we are explaining. “Oh it’s like car insurance?” Not really. 
“Oh, you mean house insurance!” No not really – we protect the 
title, not the house. “Oh-okay. Want another drink?”

A lot of people like to “bash” millennials-who are the future. “They 
don’t want to work.” “They’re lazy.” “They’re dreamers not doers.” 
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THESE AUTOMATED ACTIONS CAN INCLUDE:

• Adding tasks based on  
specific order information

• Updating order status when title 
and/or escrow status has been 
updated

• Applying specific templates  
to an order

• Ordering search transactions from 
integrated partners  
and accept the data and  
documents when the  
searches are returned

• Adding or updating a  
task when a commitment  
is published

• Running reports at  
scheduled times and saving  
to a file location

• Ordering and accepting  
products from integrated  
vendor services

• *Sending a letter to a customer 
when a contract is received

• *Sending pre-closing letters  
to buyers and sellers when  
a file is assigned to the  
escrow team

• AND SO MUCH MORE!

   *Requires Task Notification Tool 
add-on

BE YOUR CUSTOMERS’  
SUPERHERO!

The potential of automation in SoftPro Select is unlimited. Ask us  
how to get started and bring your productivity to the next level!
 

www.softprocorp.comWWW.SOFTPROCORP.COM/AUTOMATION

Let automation do the work for you.
Now, with automated features of SoftPro Select, you are able to  
automate processes that are currently done manually with  
no additional action required from you.

It’s like getting a super-talented multi-tasker in your office who  
does all the work for you!

Think of automation as another user in your company who can  
multitask and do the work for you, while you focus on what’s  
most important - servicing your customers!



52.1% 58.9% 59.5%

Old Republic Title is 
Invested in Our Agents

CONSIDER THIS:  At Old Republic Title, we’re committed to our title agents’ success … and we have a 100+ year track record to prove it. 

1,000 
1970s

8,100 
2017

NUMBER OF ORT AGENTS

vs

NEARLY 

$1.9  
BILLION 
IN AGENT PREMIUMS WERE 
WRITTEN ON ORT IN 2017. 
Source: ALTA Financial Data/statistics

ORT AGENCY MARKET SHARE
Source: 
ALTA 
Financial 
Data/
statistics

2017 20.6%

2008 7.5%

In 2017, 85.5% OF ORT’S 
TOTAL PREMIUMS WERE  
FROM INDEPENDENT  
TITLE AGENTS*

85.5%

ORT

COMP E T I TO R S

*Comparisons based on 
our three largest national 
competitors in 2017. All 

percentages are based on 
gross premiums written, 

per the composite Annual 
Statements for the year 2017.

James Stipanovich 
Senior Vice President 

East Central Division Manager

JStipanovich@oldrepublictitle.com 
T: 216.524.5700 

Corporate Plaza II 
6480 Rockside Woods Blvd. S, Ste. 290 

Independence, OH 44131-2309

oldrepublictitle.com

*As of 05/2018 | © Old Republic Title | Old Republic Title’s underwriters are Old Republic National Title Insurance Company and American Guaranty Title Insurance Company.

HHH OLTAPAC DONATION FORM HHH
Send your contribution to: OLTAPAC • 500 West Wilson Bridge Road, Suite 125 • Worthington, OH 43085

Contributions to OLTAPAC are not deductible as charitable contributions for federal income tax purposes. Completing this form serves Management notice that you agree to be contacted by mail, phone, fax and/or email.

Name  ___________________________________________________
Home Address  ___________________________________________
City_______________________ State _______ ZIP+4  ___________
Phone  __________________________________________________
Company  _______________________________________________
Company Address  _______________________________________
City_______________________ State _______ ZIP+4 ___________  
Phone ___________________________________________________  

Email ____________________________________________________  

q Chairman’s Club  $ 1000.00
q Gold Club  $ 500.00
q President’s Club  $ 250.00
q Sponsor  $ 100.00
q Active  $ 50.00
q Supporting  $ 25.00
q Other  $ ______

METHOD OF PAYMENT (payment due at time of order)

q Make checks payable to OLTAPAC
All payments in US funds drawn on US banks. $25 fee charged for returned checks.

To pay by credit card, please visit www.OLTA.org and Sign In 
(located in the upper right corner). OLTA currently accepts the 
following credit cards: MasterCard, American Express, Discover 
and VISA. OLTA is unable to accept credit cards by phone, fax 
email or by mail. 

If you do not remember your Username or Password, use the 
Reset Your Password on the OLTA web site by entering the email 
address associated with your member record. Please contact 
the OLTA office at (888) 292-6582 if you have any questions or 
have trouble logging in. We appreciate your support of the Ohio 
Land Title Association.
_________________________________________________________

FOR OFFICE USE ONLY

Recd ________ Ck# _________ Amt $ ________ ACKD _________
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TO DATE, $15,375 HAS BEEN RAISED    
TO DONATE VISIT WWW.OLTA.ORG AND CLICK ON OLTAPAC DONATION FORM

Kim Adams
Mark Bennett

Tammy Besece
Kevin Blum
Kent Bondi

Charles Brigham, OLTP
Ruth Brunner

Theodore Bush
Charles Cain

Brenda Cheek
Brenda Craley

Edmonde DeGregorio
Paul DePascale
Jodi Diamond

John Dyer
Tim Evans, OLTP

Thomas Fiegl
Mark Florence

Jeffrey Gammell
Sam Halkias
Gary Hasson
William Heer

Richard Hemphill
Gail Hersh

Jonathan Holfinger, OLTP, NTP
Lynn Hughes

Stan Hunter II, OLTP
Jaime Johnson
Orville Jones
Todd Jones

Dione Joseph
Michael Kearns

Dale Kolesar
Russell Kutell
Ryan Marrie

Donald McFadden, OLTP
John Monacelli

Terrance Monnie
Tom Morgan

George Naumoff
Roccina Niehaus

Mary Nurre
Dan Orner

Tina Owens-Ruff
Joseph Petrelli
Richard Rennell
Monica Russell

Adam Saad
James A. Saad
Brent Scheer

Kelley Shellhaas, OLTP
Michael Sikora

Robert Skidmore
Steven Smith
Kelly Spengler

James Stevenson
Brian Sutter
Anne Taylor

James Thomas
Michael Trowbridge
John Voso, OLTP
Heather Weitzel

Elizabeth Wysong Berg
M. Colleen Zirkelbach

THANK YOU OLTAPAC  DONoRS:

$15,000

$10,000

$5,000

$1,000

$20,000

HELP US REACH
OUR GOAL!




