Click here to Join (Ctrl+Click)!!!!
SecureCare is nationally recognized as the only chiropractic
network that advocates for our profession. Your state association
leadership urges you to secure your future by joining with your
fellow doctors in transforming the profession. Together we can
succeed!! Here’s what doctors are saying –
“SecureCare provides a great practice environment. I have seen my reimbursement levels increase
consistently and predictably over the years”
– Dr. Eric Benson, Grand Island, NE
"A state association IPA is very beneficial for the association and doctor’s personal practice. I have
been an active member of SecureCare since its inception in 1993. It has done wonders for my practice
and my own peace of mind. I used to get bombarded with the teasers from the insurance companies
to get on their panel. With the IPA, I was able to log on to the SecureCare platform and see if
SecureCare had a contract with the particular insurance company. From there, I could decide whether
or not to be on their panel. SecureCare has always been chiropractors managing chiropractors. I
don’t have to worry about a nurse cutting my claims. If I was practicing outside of the normal
parameter of practice, it would be a chiropractor evaluating my claim and checking to see if there
were any extra-ordinary circumstances affecting the patient’s condition. It really levels the playing
field for us practitioners. Another one of the benefits is the decrease in paperwork. I don’t have to
beg for just a few visits or fill out copious amounts of paperwork to pre-authorize my visits.”
-- Dr. David Kassmeier, former COCSA President, Norfolk, NE
“Before SecureCare we had a bunch of great doctors but no unifying force.”
– Dr. James Abel, Elkhorn, NE
“Thanks to SecureCare, I have never had to deal with a TPA. . . We have complete control of our own
practice environment and great relationships with insurance companies.”
– Dr. Rodney White, Papillion, NE
“SecureCare is like virus protection for my practice. A program running in the background protecting
my ability to practice like the professional I trained to become. They are completely unobtrusive,
delightfully supportive, and an asset to the profession as a whole.”
– Dr. David Lauer, Lincoln, NE

“SecureCare allows me to deliver chiropractic care in such a way that it allows the patient the
opportunity to fully realize the benefits of conservative, non-invasive care."
– Dr. Bill Bruening, Omaha, NE
“SecureCare is not doing this to make money off the backs of other chiropractors. We want other
doctors to be successful like we have been.” -- Dr. Rand Petersen, Grand Island, NE
“SecureCare is 100% committed to seeing the profession grow and be the best it can be.”
-- Dr. James England, Henderson, KY
“Our claims get paid faster; we get great support.”
-- Dr. Mark Knoll, Omaha, NE
“This is a game changer for us. We are so fortunate to have a company like SecureCare to help guide
us.”
– Dr. Jay Greenstein, VA & MD
“The SecureCare model is proven to be the gold standard in chiropractic under managed care. As a
past president of ACA, I have been repeatedly asked about SecureCare and its success. What we have
accomplished in Nebraska is the envy of other states. There is strength in numbers and SecureCare
has proven that by producing results beyond comprehension.”
-- Dr. Daryl Wills, Past ACA president, Gering, NE
“SecureCare is one of the most positive and dynamic changes I have ever seen in the profession.”
-- Dr. Richard Broeg, Florence, KY
“SecureCare’s process does not involve treatment plans or heavy handed utilization management. I
care for my patients according to my assessment of their need.”
– Dr. James Thor, Norfolk, NE
“I believe state association sponsored IPNs are a unique opportunity for Chiropractic because the
state associations have the best interests of the practicing chiropractor as a goal. This allows the
Chiropractor to practice with the patient at the heart of the treatment as opposed to the ever
changing ‘insurer hoops’ to jump through. A State Association sponsored IPN promotes chiropractic
care and good practices while showing the cost effectiveness of the care to the insurer. As a past
president of the Congress of Chiropractic State Associations, I know that working in unity for the
betterment of the profession should always be the primary focus. I urge all practicing DCs who work
with insurance to join the SecureCare network and become a part of the solution.”
-- Dr. Kate C. Rufolo, Past President COCSA, Past President PCA, PA
“I’m a Chiropractor, not an insurance specialist. When I treat a patient I want to be paid with the least
amount of hoop-jumping possible. With SecureCare my claims are paid quickly and accurately and
with no hassle for my staff or me. I get to spend my time taking care of patients instead of taking care
of insurance companies. Most of the contacts in my area are managed by SecureCare and I spend far
less time in total dealing with that 80% of my practice than the other 20%. It’s a practitioner’s dream
come true.”
-- Dr. Mike Christensen, Bridgeport, NE

“SecureCare has always established better Insurance fee schedules than any DC could get on his/her
own. Profits go back to member DCs in paying for our NCPA seminars, advertising on Husker
Sports for greater public awareness about chiropractic, and best of all, dividend checks back to the
DCs who paid in. This is an investment that has paid for itself over and over again!”
-- Dr. Jeff Johnson, Lincoln, NE
“For years the chiropractic profession was taken advantage of by those that held the data to our
successes and failed to share the positive results with the purchasers of insurance. SecureCare, a
Chiropractic IPA, is our chiropractic data bank and has the platform to speak with authority on behalf
of and for the chiropractic profession. I am a member of SecureCare and would recommend all
insurance based chiropractors to join together as a member of SecureCare to take back control of our
professional future.”
-- Jeffrey S. Fedorko, DC, Past COCSA President, Past OSCA President, OH
“The dictionary tells me that the word “secure” is defined, ‘to guard from danger or risk of loss, not
likely to fail or give way, stable.’ This is what the founding fathers of Secure Care NE had in mind
some 25 years ago when SecureCare was started. SecureCare NE is a stable, risk averse, forward
thinking organization that takes care of and tries to protect from danger our patients, doctors, and
partnering insurance companies. Unlike certain insurance companies, or the ‘mother may I have a
certain number of treatments?’ groups out there, SecureCare Ne has developed a winning formula
that works for patients, doctors, and partnering insurance companies to afford the most cost
effective, treatment efficacious chiropractic care in the marketplace. Thank You Secure Care!”
-- James Able, Elkhorn, NE
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